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Favor President’s Plan to Finance Homes 


WASHINGTON, D. C., April 27.—That 
President Roosevelt's insurance plan of 
fnancing a building revival and restoring the 
durable goods industries has been received 
with favor by the advocates of the various 
schemes for governmental financing of home 
building and modernization, was revealed by 
inquiry here today. The Executive's idea 
varies from all other plans in that it does 
not require the utilization of public funds. 
It is based on the assumption that if new- 
building loans are insured, and the interest 
rate is low and terms long and reasonable, 
an abundance of private capital and appli- 
cations for loans will be forthcoming. ‘The 
plan provides for instalments to be paid in 
small amounts, covering deferred payments, 
interest and insurance premium. Loans may 
nominally run for 20 years. 

Officers of the National Lumber Manu- 
facturers’ Association, which recently made 
a survey of the residence building require- 


ments of the country, said today that they 
were certain that if the plan of the Presi- 
dent’s Executive Council for insuring (1) 
home modernization, and (2) original build- 
ing loans were adopted, extensive moderniza- 
tion work would be promptly undertaken 
throughout the country. The plan will be 
offered as a bill in Congress within the next 
few days, and under it both modernization 
and new building will be pushed by a na- 
tion-wide drive. 


EXPECTS QUICK SPENDING OF AT 
LEAST A BILLION DOLLARS 


Commenting on this proposed legislation, 
Wilson Compton, general manager of the 
National Lumber Manufacturers’ Associa- 
tion, said: 

“There are 30,000,000 homes in the 
United States. Of these, 27,000,000 are 
single or two-family homes. Of these, again, 


approximately 22,000,000 are of wood con- 


Country Already Becoming 


Old Home is Being Modernized 
as Object Lesson 


Denver, Coto., April 23—The scope oi 
Denver’s annual Clean-up and Paint-up cam- 
paign, now under way, sponsored by the junior 
Chamber of Commerce, has been greatly broad- 
ened this year. In former years the paint men 
have been most interested but this year retail- 
ers of lumber as well as dealers in all other 
limes of building materials are just as much con- 
cerned in the success of the campaign. 

An old frame house, secured by the commit- 
tee to be used as an example of what can be 
done in the way of modernizing, was moved 
trom its former site to a down-town location 
near a busy intersection. Not very much to 
look at. but wait ! 

The day the Clean-up and Paint-up campaign 
opened the transformation of this old house 
started. Throughout the time the campaign is 
going on work will progress at this corner and 
on the last day the transformation will have 
been completed. Citizens of Denver then will 
know what those conducting the campaign 
mean by “modernizing” old homes. The mes- 
sage will have been put over far more effec- 
tively and successfully than could be done by 
the printed word alone. 

his transformed house will stand on the 
down-town corner one month after the cam- 
paign has ended where it will be viewed by the 
people of Denver. It will serve as a fine adver- 
usement for lumber merchants and other build- 
ing material dealers and all will benefit as a 


result 


(Continued on Page 51) 


Renovize Campaign Strikes A 
Strong Pace 


SHREVEPORT, La., April 23.—The first month 
of canvassing in the Renovize campaign in 
Shreveport resulted in pledges for construction 
work totaling $1,180,000. How long the can- 
vassing will continue is not announced. 

Fred N. Currie, in charge of the campaign, 
at the close of the first month’s activity said: 


Judging by the way in which this cam- 
paign is going it would seem that a large 
percentage of our people agree that “if a 
man is worthy of his hire’ then the house in 
which he lives is certainly deserving of its 
upkeep. There is hardly a street in the city 
where renovizing of some kind is not going 
on and the improvements add so much to the 


appearance of Shreveport that it is the sub- 
ject of general comment. 
A renovize campaign is really a declara- 


tion of war against depression, and with con- 


fidence returning, many property owners are . 


rallying to the colors. The needs of property 
and people are being revealed in these sur- 
veys, and the resultant activities have started 
a new flow of wages and purchasing power. 

Every day numbers of p“rsons call us over 
the phone or drop into headquarters to ask us 
for the names of carpenters, painters, paper 
hangers and various other types of crafts- 
men. 

He explained that the campaign force is not 
in position to give out this information, “but it 
may be secured from the various labor organ- 
izations, contractors or dealers with whom you 
do business.” 

Mr. Currie further stated that the rapidly 

(Continued on Page 51) 


struction, which lends itself easily to inex- 
pensive alteration. Owners of these houses 
are given to change and prone to moderniza- 
tion, and have gratified this inclination far 
less than usual during the years of the de- 
pression. Reasonable interest rates and 
terms will, I think, result in the quick pro- 
vision and absorption of at least a_ billion 
dollars of rebuilding money. The insur- 
ance plan will put idle private money to 
work, give employment, insure low interest 
rates—and yet avoid costly outlays of pub- 
lic moneys. We need more private, and 
less public, credit. New construction will 
be slower to develop, but there are at least 
2,500,000 houses which will be demolished 
and replaced when financing permits. For 
many years to come there will be a backlog 
of such obsolescence, to say nothing of ad- 
ditional construction necessitated by popula- 
tion growth and the tendency to smaller 
families.” 


epair-Minded 


Renovizing Becoming a House- 


hold Word 


PorTLAND, Ore., April 21.—Portland’s Home 
Renovizing campaign is going over in a large 
way. “Renovizing” is becoming a household 
word, and as the campaign progresses the pro- 
cess signified by the term will be under way 
more or less in every direction. 

For several weeks a ramshackle cottage, 
built in 1880, has been undergoing this process 
in the heart of the city. The structure was 
hauled on huge trucks from its original location 
to the old Post Office grounds, where it will 
remain until everybody in the city so wishing 
has had time to inspect it in every detail. Then 
it will be sold to the highest bidder, for char- 
itable purposes and moved to its final site. 

The initiative for the renovizing campaign 
here was taken by the First National bank, 
which interested the Oregon chapter of the 
American Institute of Architects, with the re- 
sult that it undertook to supervise the project. 

Rundown and virtually untenantable, the house 
was donated to the campaign by the Anna 
Sarch Director Estate, and permission to use 
the Post Office grounds was secured from the 
Post Office Department. 

Today the house has a large combination liv- 
ing and dining room with a fireplace, a modern 
kitchen, bathroom and two bedrooms, one espe- 
cially arranged for occupancy by a small child. 
The cottage is designed for a suburban location, 
with garage and garden included in the plan. 

To attract public attention to the project a 
“kick-off” celebration was held on Monday last, 


(Continued on Page 51) 
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THE MARCH OF AMERICAN CIVILIZATION HAS FOLLOWED GENUINE WHITE PINE 









































Coming of the Railroad 
Started Big E 
A NEW OPPORTUNITY WAS OPENED UP 
FOR WHITE PINE LUMBER 
—— 
In the development of this country, the rail- WHOLE 
road played a tremendously important part. — 
Quick low cost transportation was almost an 
essential. Similarly, relatively low cost material 
with which to build strong, sturdy homes was 
likewise an essential element in the country's 
growth. Thanks to old-time Northern White 
Pine, such material was readily available in ample 
Y sl quantities—so that as civilization moved west- 
ward new homes were readily constructed. Ex- an 
NO change of the farm produce of the middlewest for the manufactured goods of the east quickly ; 
- 9 made a thriving commerce. Ho 
| IN A SERIES . . “4. Ding (Pi 
This same old-time genuine Northern White Pine (Pinus Strobus), which played such an impor- 
Another chapter in tant part in the upbuilding of our country, is still available today in abundant quantities from - 
anh crags* slants International Lumber Company's virgin forests. All you men who admired the wonderful fine wi 
| ain does tie working qualities of this famous wood in years gone by are invited to renew your acquaintance 
| ing the important with it today. We'll be pleased to hear from you at International. 
part played by gen- 
uine White Pine in Fe 
the upbuilding of 
iw Ameren | INTERNATIONAL LUMBER COMPANY ¢ 
tion. Watch for 
hapter | ’ ° 
we: snesnecse digs 1100 Builders’ Exchange, MINNEAPOLIS, MINN. - 
D 
5 
CAMINO QUALITY V 
SUGAR 
7 
PINE 2 
With care in every operation, we 
manufacture an extra good quality 
of Clear and Select California 
Sugar Pine lumber from logs of ) 
the character shown. These are 
from trees 4. 5 and 6-feet in diam- 
eter at the stump and 50 to 75-feet 
to the first branch—and we have 
thousands of acres of this superior 
timber—a 50-vears’ supply. This 
should give you some conception 
of the quality of our timber and 
the permanency of our operations. 
ean ta aera Use It Yourself 
e have a well-assorted stock 0 
the upper grades available for im- 
mediate shipment. as well as a Sell lt To Your Customers _——— 
plentiful stock of No. 2 and Better . 
Common Sugar Pine for industrial The Stockton Profile Gauge is used by mill men as a per- T 
uses. manent or temporary gauge or template for quickly repro- 
ducing any contour, angle or curve. It is the only adjustable 
We can furnish mixed ears of conforming gauge on the market; gives both profile and In 
our Sugar Pine and Camino Qual- reverse, is accurate to .010”, and can be used to set cutting = 
ity Ponderosa Pine of extra good knives. Saves time, makes money - 
widths and exceptional cutting ‘ : . | 
characteristics. Whatever your You can sell this gauge to carpenters for scribing moulding pa 
needs, we have quality and service laying thresholds and floors, china closet work, winding stair pl 
that will satisfy. work, etc. Demonstrates itself, sells quickly. Write for 
J ‘ . q descriptive bulletin, prices and terms. Me 
Michigan-California Lumber Company, & 
CAMINO, CALIFORNIA STOCKTON PROFILE GAUGE Corp. 
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Straws Indicating the Direction of the 
Well Known Wind 


UST A couple of recovery signs; 

not of something that may happen, 

but of things that have already 
occurred. 

First, the papers report the Deputy 
Comptroller of New York City as say- 
ing that the danger point in the 
finances of that city has been passed; 
and the good angel bringing this happy 
condition about has been the taxpayer 
who owns a small home. The official 
states that the small taxpayer has been 
meeting his public obligations “at an 
amazing rate.” The 1934 collections, 
at the time the statement was issued, 
were well over six times as large as 
those for the corresponding period of 
1933. 

Second, the papers also report that 
a great tide of tourists has brought 
prosperity to Florida. Not since the 
unlamented boom came to a disastrous 
end away back in 1926 has the tourist 
“rallied ’round” in the famous Flower 
State as he has done in the course of 
the season recently at an end. And 
apparently this tourist has done more 
than fish and collect a sun tan; for the 
past winter has seen the biggest ag- 
gregate of real estate transfers for 
eight years. 

These two items may not be ranked 
as of equal importance in the natural 
history of the Recovery. But what- 
ever else they may be under close 
analysis, they both prove at least that 
the average American has more money 
in his pocket, and that he is putting 
it into circulation. 

We are not surprised over the per- 
formance of the New York small 
householder. Defense of his home 
ranks high on his list of desirable ob- 
jectives. He wanted that home so 
much that he invested his savings and 
often mortgaged his future earnings 
over a period of years to get it. He 
may have complained when he thought 
his taxes were unfairly high compared 
with those of his renting neighbor; but 
when it was at all possible he paid his 
taxes, and this performance of paying 
back taxes at the earliest possible 
moment indicates that he still wants 
and still protects his house. It is no 
accident that this small home owner 
has turned the fiscal tide of the great 
city of New York; for he has been, 
and is, the stabilizing factor in big 
towns and small. 

But at the moment we are 
ested in the fact that this average 
American is again in funds. And we 
take it that he is equally interested in 
painting his house and fixing up the 


inter- 


porch. In due time, as Recovery trun- 
dles along, more of his neighbors who 
have wanted to get out of the renter 
and into the owner list will be ready 
to listen to reason; so the opportunity 
is at hand to begin a carefully adapted 
program of sales promotion. 

And don’t take that tourist report 
too lightly, either. Americans have a 
desire for recreation that on the whole 
is wholesome. An occasional family 
with the grasshopper complex invests 
too much money in a car or a play 
period ; but play has its uses, and most 
of us have perforce gotten along with 
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little of it, these depression years. We 
anticipate that big crowds will seek the 
lakes, the seashore and the mountains 
this summer. This has a certain bear. 
ing upon some phases of our industry. 
Summer cottages will be built in na- 
tional parks and other suitable places, 
The tourist camp has pretty well es. 
tablished itself, even in its raw and not 
too attractive stage, and an increasing 
number have demonstrated that they 
can be comfortable and attractive. [s 
there one in your town that could be 
persuaded to lift itself over into the 
better list? Again a little missionary 
work may create sales. , 

Playing or working, the American 
needs and wants shelter. He is be- 
coming better able to pay for it. Time 
to start the persuasive whistle of 
advertising. 


Home Financing Promises Lasting and 
Self Liquidating Advancement 


HATEVER form or forms Fed- 
eral loans for building small 


homes may take, it is clear that 
the long argument of the building in- 
dustry for the promotion of home 
building and home ownership is bear- 
ing fruit in Washington. 

This argument has several salient 
points. It emphasizes the necessity 
for promoting the so-called heavy in- 
dustries as a practical part of the Re- 
covery plan. It also calls attention to 
the fact that building construction in 
the home-ownership field involves 
much more than lumber, masonry and 
building-mechanic labor. Building, 
furnishing and owning a home in- 
volves literally hundreds of industries; 
and probably no other undertaking, 
carried through to the quantity stage, 
would touch so many millions of 
Americans or give them so clear a 
chance to earn their own livings. 

But in dealing with these important 
points it should not be forgotten, 
either, that this general undertaking 
has still another aspect of peculiar im- 
portance. 

Few people question the general 
principle that in an emergency, such 
as the depression, the government is 
justified in “making work” that will 
furnish the neediest citizens with some 
approach to a living wage. There may 
be some question about the wisdom of 
particular projects or about particular 
points of administration; but there is 
little objection to the general principle. 
But the fact remains that, important as 
this is for meeting an emergency, it 
does little toward permanently ending 
the depression. The latter is accom- 
plished when needy workmen are given 
jobs which are not a charge upon the 


treasury and the taxpayers. It may 
make little immediate difference to the 
worker whether he is building a 
municipal tennis court, which will 
never bring in revenue enough to keep 
it in condition, or whether he is build- 
ing washing machines which the pub- 
lic will buy and pay for because the 
machines are something they need and 
can afford. But it makes a tremendous 
difference to the long future of self- 
supporting industry. 

This is the point at which the pro- 
motion of home ownership differs rad- 
ically from the made-work program. 
There is no intention on the part of 
the Government to give homes to indi- 
viduals. Credits will be appraised 
carefully, and only those people who 
are in a position eventually to repay 
their loans will be considered. 

There are thousands of persons who 
want and need homes and who are in 
a favorable position to repay the 
necessary loans. They are the people 
who a generation ago would have got- 
ten these loans through normal chan- 
nels, and as a matter of course. They 
own their lots, have considerable sums 
saved and have steady and reasonably 
adequate incomes. But for reasons that 
are well known, loan money is not 
available from the ordinary sources. 
These people are in no sense asking 
for charity, a dole or a wild-cat loan. 
If the Government, in one way or an- 
other, gets them these loans, they will 
presently own their homes free of 
debt. 

This is the kind of self-liquidating 
project that will set industry going 
on a sound basis. Few other projects 
considered at Washington are s0 


simple, so direct and so sound. 
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QUERY AND COMMENT 


in Market for Northern Spruce 

One of our customers is in the market for 
a considerable quantity of 2x6 or 2x8 No. 1 
northern spruce. Concerns from whom we 
nave been buying this stock in the past ap- 
pear to be sold out on this particular item. 
(an you give us the names of some manu- 
facturers who are prepared to furnish ap- 
proximately 100,000 feet promptly? We have 
written to concerns whose advertisements we 
have seen in the AMERICAN LUMBERMAN, but 
they also seem to be unable to serve us.— 
Inquiry No. 3093. 

[Reports to the AMERICAN LUMBERMAN indi- 
cate that 2-inch northern spruce lumber is rela- 
tively scarce for two reasons. First, some of 
the concerns which cut spruce lumber do not 
produce this lumber thicker than 4/4; second, 
the cut of Norway pine has been limited and 
some companies have been substituting spruce, 
for Norway pine. To any reader interested who 9» 
is in position to supply his requirements, the 
name of this inquirer, a well known lumber 
company in lowa, will be given upon request.— 
EpITOR. 


Some Names for Logging Vehicles 


What names can you give readily of 
vehicles used for carrying logs and lumber? 
Please indicate where the specific names are 
used.—INQUIRY No. 3072. 


Standard works on logging practice usually 
describe logging wagons in terms of the number 
of wheels ; 2-wheeled, 4-wheeled, 8-wheeled and 
the like. It seems clear, however, that the in- 
quirer wishes to know the picturesque names 
which loggers and lumbermen have applied to 
these vehicles. The number of such picturesque 
words in the lumber industry is large; and sev- 
eral books, amounting practically to dictionaries, 
have been compiled. The United States Depart- 
ment of Agriculture has issued a_ booklet, 
“Terms Used in Forestry and Logging,” which 
sells for 5 cents; it is a booklet of fifty pages. 
The Society of American Foresters has issued 
a more extensive list of these words in a booklet 
called “Forest Terminology.” Still another 
book is “Logger Talk,” which is a University 
of Washington Chapbook and sells for 65 cents. 

In more direct answer to this inquirer, the 
following partial but fairly representative list 
of names is given. The question is stretched to 
include sleds as well as wheeled vehicles. 

Bummer: a small truck of two wheels and 
a short pole, used in skidding logs. Both 
northern and southern forests. Synonyms: 
dolly, drag-cart, skidder. 

Logging wheels: a pair of wheels from 
seven to twelve feet in diameter. All forests. 
Synonyms: big wheels, timber wheels, katy- 
did, slip-tongue cart, sulky. 

Mule eart: a four-wheeled wagon used in 
the South; carrying logs suspended under the 
rear axle. 

Lumber buggy: a two-wheeled truck for 
transporting lumber around a sawmill plant 
and yards. Common to all forests. Some- 
times known as a buggy or dolly. In Pacific 
Coast forests, known as a lumber truck. 

Dray: a single sled used in dragging logs. 
Northern forests. Synonyms: drag sled, liz- 
ard, scoot, skidding sled, yarding sled, bob, 
crotch, go-devil, sloop, travois. 

Logging sled: heavy double sled. Northern 
forests. Synonyms: twin sleds, two sleds, 
wagon sled. 

Jumper: a sled used for hauling over bare 
sround Northern forests. Synonyms: mud 
boat, tote sled. 

Rigging sled: a sled used to haul hooks and 
blocks on a skid road. Pacific Coast forests. 
Synonyms: chute boat, dog boat, pig. 

Swing dingle: a single sled with wood-shod 
runners and a tongue with lateral play, used 
m hauling logs down steep slopes on bare 


sround. Northern forests. Synonym: loose- 
tongue sloop. 


[lf readers wish to add to this list of “go- 
devils” and their kin, this paper will be glad to 
Print the nomenclature sent in; providing al- 


ways, of course, that the names are suitable 
for publication in a family journal. Loggers’ 
language sometimes develops considerable horse- 
power.—Eniror. } 


Round-Log Construction Details 

Do you have any information regarding 
the method of constructing log cabins out of 
the natural logs—INQuiRY No. 3092. 

[Every phase of log cabin construction is 
dealt with in four reliable books that are obtain- 
able from the AMERICAN LUMBERMAN. 

One of them, “Shelters, Shacks and Shan- 
ties,” by Dan C. Beard, is more appropriate for 
the guidance of Boy Scouts or huntsmen than 
for the builder of a summer log cabin. It con- 
tains, however, in its 243 pages, numerous val- 
uable hints on the construction of cabin details, 
such as fireplaces and chimneys, latches and 
locks, ladders and gateways, lookouts and 
catches, and even use of the ax. Price, post- 
paid, is $1.75. 

“Camps, Log Cabins, Lodges and Club- 
houses,” by F. E. Brimmer, has useful instruc- 
tions on notching logs, and on framing wall and 
supporting roofs, as well as on constructing 
chimneys and fireplaces, and on fabricating suit- 
able cabin furniture. It contains 140 pages, 
with numerous sketches and photographs, and 
sells postpaid for $2. 

One of the most beautiful books on log cabins 
is “The Real Log Cabin,” by Chilson D. Ald- 
rich. Its first 90 pages are given to choosing a 
suitable type of cabin, and to consideration of 
logs and other materials. Construction details 
are dealt with from pages 93 to 275 inclusive— 
and the author is an architect who has devoted 
a great deal of study to the log cabin. He 
treats Underpinnings, foundation wall or base- 
ment? How to Lay Up Your Logs. Gable 
Ends, Eaves, Ridge Log, Purlins and Rafters. 
Fireplaces. Windows and Doors, Cupboards 
and Floors. Porches, Terraces and Balconies. 
Hardware. Finishing Logs and Woodwork. 
Water Supply, Lighting and Heating. Log 
Cabin Furniture. The book, containing 278 
pages, beautifully illustrated, printed and bound, 
formerly sold for $4, but is now available for 
$2.50. 

More ambitious types of cabins, but not ex- 
clusively log cabins, more suitable for the 
wealthy than for the average purse, are dealt 
with in “Camps in the Woods,” by Augustus D. 


Shepard. Its large pages are lavishly and finely 
illustrated, and it contains a number of draw- 
ings of details showing sections of doors, win- 
dows, panels, chimneys, and fireplaces, berths, 
furnishings. Its 96 big pages cover a lot of 
ground, and it sells postpaid for $6. 

Another book on log cabins for some time 
was Offered by the AMERICAN LUMBERMAN, but 
has been at least temporarily withdrawn from 
sale by the publishers. This is “Log Cabins 
and Cottages—How to Build and Furnish 
Them,” by William S. Wicks. Its introduc- 
tion of 48 pages contains numerous thumb-nail 
sketches of various details of construction, and 
following that come 42 plates giving pen-and- 
ink renderings of perspectives of log cabins, 
with sketches of floor plans. When available it 
sells for $2. 

An important requirement of satisfactory log 
cabin construction is the chinking or caulking, 
and there were two notes on this in the AMERI- 
CAN LUMBERMAN Of June 24 and July 8, 1933. 
One hint by the Department of Agriculture may 
be mentioned—that protection of bark against 
insect attack may be secured by treating the 
logs as soon as cut with a mixture of one part 
crude pyridine (inflammable) or coal-tar creo- 
sote; if creosote is used, it should be strained 
through burlap to prevent its giving the wood 
a darker color than desired.—EbTor. } 


Excessive Real Estate Taxation 


Editor AMERICAN LUMBERMAN: We have 
noted editorial in last issue of the AMERI- 
CAN LUMBERMAN (April 14, page 20) headed 
“Please, Honorable Rulers, a Little Certainty 
About Real Estate Taxation.” Certainly this 
is a subject in which all lumbermen should 
be interested, and we hope this activity on 
your part indicates an interest in the subject 
which will be maintained. Already the men 
to whom you refer as “Honorable Rulers” 
are beginning to prepare their alibis for 
further increases in real estate taxation. We 
observe it here in Kansas City in compara- 
tive statements issued by the local authori- 
ties showing that taxes levied here are lower 
than those in this or that city of compara- 
tive size. The fact of the matter is that real 
estate seems to be the only commodity that 
is taxed entirely at the discretion of the 
“Honorable Rulers,” regardless of the fact 
that it is held by its owners at a consider- 
able loss from year to year.—A. T. BRINK, 
treasurer, Tri-State Lumber and Shingle Co., 
Kansas City, Mo. 
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Chicago Lumber District 


Three years ago the South Chi- 


sand cheaper than to the city 


Changes.—Not long since, at- 
tention was called to the move- 
ment on foot, by some of the 
dealers, to remove from the 
present lumber district of this 
city to South Chicago, where 
extensive preparations have 
been in progress for three years 
looking toward the accommo- 
dation of a vast lumber busi- 
ness. The first steps leading to 
a realization of this purpose 
have been taken, three firms 
having leased room at South 
Chicago. These firms are, Thad 
Dean & Co., D. F. Groves & 
Co. and James Charnley & Co., 
who have leased dockage for 
five years, commencing May 1, 
at $5 per front foot—$6 less 
than they are now paying. 





cago Dock Co. commenced the 
construction of a system of 
docks along the Calumet River: 
comprising 20,000 feet front- 
age. Of this, 12,000 feet will 
be ready for occupancy on May 
1, and the balance will be fin- 
ished as rapidly as possible. 
There is 16 feet of water all 
along there, and the cost of 
towing is one-third less than in 
the present location. The docks 
are on the Belt Line, which 
gives them connection with 
every railroad entering Chi- 
cago, and enables them to se- 
cure cars at very short notice. 
There is a storage yard that 
will hold 1,000 cars. Freight 
from the mills to South Chi- 
cago are 121% cents per thou- 





lumber district, taxes are less, 
and insurance only about two- 
thirds as high. Then, too, there 
are but two bridges to pass and 
fewer obstructions to naviga- 
tion. Thirteen or fourteen 
other firms are negotiating for 
room there, and it is probable 
that a number of changes will 
soon be settled. — 

ee @ 

Bottsford & Co., of Cleve- 
land, Ohio, have consolidated 
their entire lumber interests 
with the Diamond Match Co., 
the banner that they now fling 
to the breeze being inscribed 
with the legend—“Lumber De- 
partment of the Diamond 
Match Co.,” with R. Bottsford, 
manager. 
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SOUTH ANd WEST COAST DISCUSS 


Timbers, R. R. Items, Are Now Covered 


New Orveans, La., April 23—The board of 
review of the Lumber Code Authority today 
issued an order canceling immediately Southern 
Pine Division Bulletin No. 30, and setting up a 
new schedule of price differentials. The most 
important modification covered timbers, joists, 
planking and all railroad car material, which 
previously were exempted from differentials. 
On these, a differential of 7% percent is now 
ordered for Group 2 and Group 3 mills. The 
new price differentials will become effective 
May 3. The order issued by the board of re- 
view—and signed by C. C. Sheppard, chairman; 
Arthur Holt, W. H. Fields, H. Dixon Smith, 
Emmett Ford and John Watzek, jr.—is as fol- 
lows: 

1. The order published in Southern Pine 
Division Bulletin No. 30 is hereby cancelled, 
effective immediately. 

2. The following schedule of price differ- 
entials, and rules for the application thereof, 
shall apply. 


(a) There shall be an allowable deduc- 
tion of 50 cents per thousand feet B. M. for 
air dried stock or roofers, and No. 2 common 
and lower boards, strips and dimensions, ex- 
cept mattress lumber, applying to Group 1, 
Group 2 and Group 3 mills. 


(b) There shall be a differential of 714 
percent on all grades of timbers, joists, and 
planking, and all items of railroad and car 
material, produced by Group 2 and Group 3 
mills. On all purchases by public or private 
agencies, financed wholly or in part by the 
Federal. funds, on which there is a legal re- 
quirement that the lowest bid be accepted, 
the above differentials may be used by all 
bidders. There shall be no differential on 
mattress lumber. 


(c) There shall be a differential of $1 
per thousand feet B. M. on grades of No. 2 
common and lower, and 5 percent on grades 
of No. 1 and better, applying to all items ex- 
cept mattress lumber, timber, joists and 
planking, and all items of railroad and car 
materials produced by Group 2 mills. 


(d) There shall be a differential of $2 
per thousand feet B. M. on grades of No. 2 
common and lower, and 10 percent on grades 
of No. 1 common and better, applying to all 
items except mattress lumber, timber, joists 
and planking, and all items of railroad and 
car material produced by Group 3 mills. 


(e) Any concentration plant which files 
with the Southern Pine Division an under- 
taking not to ship in any one month more 
than 500,000 feet of southern pine lumber, 
shall be classified as a Group 3 mill, and 
shall be entitled to the differentials estab- 
lished for such mills; all other concentra- 
tion plants shall be classified as Group 2 
mills, and shall be entitled to the differen- 
tials established for such mills. For the pur- 
pose of this paragraph, shipments shall in- 
clude all lumber which moves out of a con- 
centration plant, regardless of ownership of 
lumber. 


(f) Group 1 mills are defined as mills hav- 
ing a capacity of over 1,000,000 feet B. M. 
per month; Group 2 mills are defined as hav- 
ing a capacity of over 500,000 feet to 1,000.- 
000 feet B. M. per month; Group 3 mills are 
defined as mills having a capacity of 500,000 
feet B. M. per month or less. Capacity as 
here used refers to the rated monthly pro- 
duction capacity established by the Produc- 
tion Control Committee of the Southern Pine 
Division under Article VIII of the Code, as 
a basis for production allotments; in mixed 


species operations, the rated monthly pro- 
duction capacity for southern pine alone 
shall be used. 


(g) Any operator may apply to the South- 
ern Pine Division for a reduction of not to 
exceed 20 percent in his rated capacity, and 
such application shall be granted with the 
understanding that this reduction in produc- 
tion basis must remain in effect for a period 
of not less than six (6) months. 


3. These rules shall not apply to rough, 
green, graded or ungraded, southern pine 
lumber sold by small mills to concentration 
plants, or to manufacturers under the pro- 
vision of L.C.A. Bulletin No. 82. 


4. Paragraph 2 shall be effective ten 
days from the date hereof. 





Small Mill Operators Object To 
New Price Differentials 


Sureveport, La., April 23—After numerous 
protests against alleged discriminatory differ- 
entials had been heard from small mill owners 
and operators at a meeting here on April 20, 
a board of review and appeals appointed by the 
National Lumber Code Authority in executive 
session postponed until April 30 the effective 
date of Bulletin No. 30, which contained the 
price differentials that were to become effective 
today. A resolution adopted by the board read: 

The effective date of S. P. A. Bulletin No. 
30 is postponed until April 30. This action 
is taken without prejudice to final decision of 
the committee on appeals and protests now 
being heard and which is now pending. 


Have Code; Need Customers 


Approximately one hundred lumbermen from 
Louisiana, Arkansas and Texas attended the 
open meeting and heard protests voiced against 
various regulations provided by Bulletin 30. 
Among others they heard J. P. Voss, Bernice 
Mill Co., Bernice, La., tell the board that “the 
small mill is headed for elimination.” Pro- 
testing against the differential of 50 cents per 
thousand feet below the established mininium on 
No. 2 common and lower grades, Mr. Voss 
said: 

The N.R.A. and all these codes have given 
us the minimum and maximum on salaries; 
they have fixed our prices; but they have left 
out one major thing—the customer. It would 
be a Utopia if you could furnish us with the 
customer. 

Agreeing that there are too many mills in 
operation, Mr. Voss was asked by C. C. Shep- 
pard, “Just how would you eliminate some of 
the mills?” Mr. Voss answered, “You're get- 
ting ready to do that now,” referring to exist- 
ing code provisions. 

Protesting several provisions pertaining to 
timbers, railroad and car materials, FE. M. 
Decker, Whiteman-Decker Lumber Co., Alto, 
Tex., said: “Our mills can not sell in competi- 
tien with larger mills on this 50 cents differen- 
tial. A satisfactory mill classification would 
clear that up.” He recommended the establish- 
ment of a $2 and 10 percent differential to sec- 
ond class mills and an additional $1 and 5 per- 
cent to third class mills. Mr. Decker was not 
in favor of abandoning the minimum cost pro- 
tection provision of the code. 

W. T. Murray, Tremont Lumber Co., Ro- 
chelle, La., member of the S. P. A. committee 
that recommended Bulletin No. 30, praised the 
bulletin and presented the background of the 
hearing at which it was adopted. 

Paul Sanderson, Texas Long Leaf Lumber 
Co., Trinity, Tex., said: “Bulletin 30 is as 


nearly right as possible,” but conceded that 
small mills should have some differential, 

W. B. Hart, S. H. Bollinger & Co., Shreve. 
port, recommended that “actual facts and fig- 
ures be used in arriving at the distribution of 
sales among various mills.” To his query as to 
the completeness of sales reports submitted by 
the mills to the association, he was told that 
they “have not been able to secure sales reports 
from all mills on all sales.” Mr. Hart then 
recommended that allotments be denied to mills 
which failed to submit reports of sales. 

Other lumbermen heard were T. S. Grayson, 
operator, Magnolia, Ark.; B. S. Woodhead, 
Beaumont Lumber Co., Beaumont, Tex.; W, F. 
Edens, Edens-Birch Lumber Co., Corrigan, 
Tex.; John L. Avery, Frost Lumber Industries, 
and Brown McCullough, Mansfield Hardwood 
Lumber Co., Shreveport; E. E. Hall, Wier 
Long Leaf Lumber Co., Houston, Tex., and L, 
L. Prudhomme, Southern Pine Lumber Co, 
Texarkana, Tex. 

Mr. Grayson said: “They have never tried 
to classify the small mills. That’s the trouble.” 
Mr. Woodhead objected to the exemption of 
mattress lumber and allied items, and said: 
“Whatever differential applied to others should 
apply here.” 

Mr. Avery said that the $2 differential in 
railroad materials “has given small mills part 
of our business.” 

Mr. McCullough objected to the classification 
of pine mills and hardwood mills alike because 
of capacity. 

Mr. Hall partly approved the provisions of 
3ulletin 30. 

Mr. Prudhomme objected to proposed differ- 
— on car material and timber for small 
mills. 

Before the hearing closed, Chairman Shep- 
pard called for a vote on the desirability of a 
greater differential on dimension than on 
boards. On this, with the exception of J. L. 
Avery, the vote was unanimously in the affirm- 


ative. 
N. R. A. Is Represented 


The board of review came to Sherevport 
from Atlanta, Ga., where a similar hearing was 
held and was to go from here to Jackson, Miss., 
for a final hearing. With C. C. Sheppard as 
chairman, the board is composed of E. B. Ford, 
vice president, Mengel Lumber Co., New Or- 
leans; W. A. Holt, president, Holt Lumber Co., 
Oconto, Wis.; H. Dixon Smith, roofer manu- 
facturer, Columbus, Ga.; W. H. Fields, opera- 
tor, Pineapple, Ala.; John Watzek, jr., Crossett 
Watzek Gates, Chicago; and C. W. Bahr, sec- 
retary, Lumber Code Authority, Washington. 

Captain E. A. Selfridge, deputy administrator 
in charge of the lumber code; William Yost, 
of the division of research and planning, NRA; 
and Worth FE. Shoults, lumber code advisor 
for the consumers’ advisory board, representing 
the National Recovery Administration sat with 
the board of review and assisted in questioning 
protestants. 

It was understood that after the final hearing 
in Jackson, the board and the NRA represen- 
tatives would go into session, consider various 
protests and approvals heard at the three meet- 
ings, and then approve, supplement, abandon, 
replace, or completely revise the existing regu- 
lations under bulletin 30. 

__C 

Jackson, Miss., April 23.—A meeting of the 
board of review to hear complaints and consider 
the proposed changes in price differentials 
adopted by the Southern Pine Association, 


April 4-5, known as Bulletin No. 30, held in 
Jackson last Saturday, was attended by large 
grcups of interested lumbermen from north and 
central Mississippi and Alabama, with a small 
scattering of Louisiana and Arkansas operators. 


(Continued on Page 43) 
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SMALL MILL PRICE DIFFERENTIALS 


AMERICAN 


West Coast Approves a New Schedule 


tacoma, Wasu., April 21.—A general meet- 
ing of the West Coast _lumber industry was 
held here on Thursday. E. W. Demarest, presi- 
dent of the West Coast Lumbermen’s Associa- 
tion, presided. During the forenoon session the 
proposed rules for forest practice for the West 
Coast logging and lumber division under the 
umber code were placed before the industry 
‘or final action. These rules had previously 
heen placed before the industry through a series 
of meetings held at various centers throughout 
the district. With the exception of a few minor 
changes in wording, the rules as set forth by 
the committee were approved. 

The afternoon session was devoted to the 
discussion of price differentials. Because of the 
dissatisfaction prevailing in many quarters with 
respect to price differentials as set up under the 
direction of the committee on cost protection 
prices and fair trade practices, a special com- 
mittee had been appointed to study the question 
and hold hearings on this subject. This commit- 
te made the following recommendations on 
differentials : 

(1) That differentials “for products below 
accepted standards of quality” be allowed 
ony for mills which manufacture chiefly 
eoarse-growth, sappy timber; and that such 
differentials be limited to 25 percent of the 
total differentials authorized by the Lumber 
Code Authority. 


(2) That differentials be granted for de- 
ficient equipment or deficent sales facilities, 
on products sold in rail markets only, up to 
7) percent of the total differentials author- 
ized by the Lumber Code Authority. 


(3) That in applying the foregoing differ- 
entials for deficient equipment or sales facil- 
ities, the general standards shall be: 

Class A Mills, or mills having a production 
allocation in excess of 10,000 feet per hour, 
shall receive no differentials. 


Class B Mills, or mills having a production 
allocation of from 6,001 to 10,000 feet per 
hour, shall receive differentials approxi- 
mately equivalent to 25 percent of those au- 
thorized under the Lumber Code. 


Class C Mills, or mills having a production 
allocation of from 3,001 to 6,000 feet per hour, 
shall receive differentials approximately 
equivalent to 50 percent of those authorized 
under the Lumber Code. 


Class D Mills, or mills having a production 
allocation of 3,000 feet per hour or less, shall 
receive differentials approximately equiva- 
lent to 75 percent of those authorized under 
the Lumber Code. 


(4) In applying the above percentages, 
any amount less than 12% cents per M shall 
be disregarded and any amount of 12% cents 
or more shall be raised to the next highest 
quarter dollar, except when this would re- 
sult in exceeding the maximum of 75 percent 
of Code differentials herein provided. Dirt- 
ferentials authorized for deficient equipment 
or sales facilities shall be in addition to such 
differentials as may be authorized at the 
same mill for products below accepted stand- 
ards of quality; but no mill shall receive a 
total differential on any item in excess of 
that authorized under the Lumber Code. 


(5) That, after examination by the sur- 
veyors of the association, all differentials 
shall be submitted to and passed upon by a 
district committee, consisting of a chairman 
— Shall be a member of the West Coast 
Mmittee on Minimum Prices and Trade 
Practices, and four other members who shall 
= selected by the mills in the district con- 
‘erned. Such district committees shall be 
Mee shed by the West Coast Committee on 
— Prices and Trade Practices; and 
rn cover limited areas so that the mem- 
mailing. the committee may be reasonably fa- 

ar with all operations therein. 


(6) That said district committees be au- 


thorized to use their discretion in applying 
the above standard differentials to individual 
mills of greater or less production allocations 
than those stated, when necessary in their 
judgment for fair dealing and equalization 
of competitive conditions. 


(7) That final approval of all differentials 
shall rest with the West Coast Committee on 
Minimum Prices and Trade Practices, in ac- 
cordance with its policy in respect to the 
items upon which differentials may be au- 
thorized. 


(8) That the differentials authorized for 
individual mills shall be published in the 
West Coast Code Bulletin; and that no dif- 
ferentials shall take effect until so pub- 
lished in the Bulletin. 

(9) That all differentials shall be reviewed 
and reconsidered at intervals of not more 
than three months; and that the sale of lum- 
ber at any authorized differential by the mill 
to whom it is granted during any allocation 
period shall not exceed the allotment of pro- 
duction to such mill for such period, 

(10) That no mill shall be entitled to a dif- 
ferential which does not make a complete 
report of its orders and invoices to the West 
Coast Lumbermen’s Association. 

(11) That any differentials authorized shall 
apply only to the products of the particular 
mill obtaining such authorization. 


The following table, based upon the differen- 
tials on page 21 of Lumber Code Authority 
Bulletin No. 45, as applied by the West Coast 
Committee on Minimum Prices and Trade 
Practices, shows the money differentials which 
would result from the standard percentages 
above recommended by the Committee: 


For Deficient 


For Equiment 
Coarse- and Sales 
Growth Facilities 
Sappy On Rail Ship- 
Timber ments Only 
. 2 O A 
Item 3 = S= S= e= 
_~ - Oa Va VA 
Com. Boards and Dim.— 
a Pe re re 50 .50* .50 1.00 1.50 
SS TE rs ws ck ei driatmiie ere 25 .26 .26 .50 75 
Pe ee oth wsnenavee enn 23S 25 25 .25 25 
Com. Plank and Small 
timbers, up to 4x12” 
a eee 75 .50° .75 1.50 2.25 
No. 2 and/or Mining .25 .25 .25 .50 .75 
ec I Gus beat eee le 25 .25 .25 .25 .25 
Com. Tbrs.— 
No. 1 6x6” and over, 
except Cross Ties... .50 .50* .50 1.00 1.50 
No. 2 and/or Mining, 
6x6” and over..... 26 25 285 46 .16 
Railroad cross and 
switch GIGS .se0ss .: ie: Se: ee” ee 
*Applies to No. 1 Com. with 15 percent 
No. 2 Com. 


What the Hearings Developed 


Col. W. B. Greeley, manager of the West 
Coast Lumbermen’s Association, discussed the 
contentions of mills that request changes in 
regard to price differentials and told what the 
special committee had developed from its hear- 
ings. There was a recognition of the competitive 
disadvantage of certain mills. It was claimed 
that the small mill can not sell at the same 
price as the larger mill. The recommendation 
of the committee accepts this viewpoint. An 
analysis of the sales of a group of mills shows 
that the small mills depending on the rail mar: 
ket have received the smallest proportion of 
business. Therefore the efforts of the commit- 
tee were directed toward raising the volume of 
business of the small mills engaged in rail 
shipping trade. 


There was rather exhaustive discussion of 
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the committee recommendations. Many opera- 
tors were desirous of obtaining rulings which 
would permit their mills to come under sub- 
standard ratings whereby they would be en- 
titled to quote lower than code prices. 

One operator moved that mills cutting 20,000 
feet per hour and less be classified as Class “B” 
mills with a differential of $1 under code prices. 
One suggestion was that small mills be allowed 
to pay a wholesaler $1 per thousand for selling 
in addition to the wholesale discount. 

There was some discussion as to the authority 
to set up price differentials on a capacity basis, 
but Col. Greeley pointed out that the price com- 
mittee of the Code Authority had directed the 
agencies to set up differentials for deficiencies 
in equipment and sales facilities. 


Thinks Minimum Prices Too High 


A. E. McIntosh, small-mill operator of Se- 
attle, said that everyone was scheming to find 
some way to quote lower than code prices. His de- 
duction from this condition was that minimum 
price is too high and he suggested that the rem- 
edy lies in making the minimum price so low 
that no one would attempt to chisel, but on the 
contrary everyone would be making an effort 
to get prices that are higher than the minimum. 
He expressed the opinion that the large-mill 
operators had leaned over backwards in an at- 
tempt to be fair to the small-mill operators, but 
that no rules could be drawn that would satisfy 
a majority and therefore it would be better to 
go to the root of the trouble and lower the 
minimum prices. 

A motion to approve the recommendations of 
the special committee was finally passed. In 
addition, a recommendation to the committee 
that all differentials apply on water shipments 
and local business as well as rail shipments, 
was approved. 

Motions urging that select common, struc- 
tural and upper grades be included in the differ- 
entials failed to pass. 


No Control of Tie Prices 


The most startling event of the meeting was 
the announcement by Col. Greeley that in spite 
of the protests of the Lumber Code Authority, 
the West Coast Lumbermen’s Association and 
the Western Pine Association, the cost protec- 
tion and production control of railroad cross 
ties had been taken out of the jurisdiction of 
the present agencies and a separate tie division 
will have to be organized before there will be 
any control of production or prices in railroad 
cross ties. When it was realized that it would 
be weeks and perhaps months before a code 
for cross ties can be approved and that in the 
meantime there will be no regulation except as 
to wages and hours of labor, there was consider- 
able consternation among tie mill operators 
who up until then had desired the separation 
of ties from the lumber code agencies. Unless 
it is possible to secure some modification of this 
order it is generally believed that tie prices will 
quickly fall to a level which will make it im- 
possible for small western tie mills to operate. 

It was strongly intimated that large tie dis- 
tributors have duped the tie mill operators into 
supporting the move to form a separate tie 
division, much to the detriment of, the small 
producer, who now finds himself without any 
protection. Opinion was expressed that the 
Lumber Code Authority should bring injunction 
proceedings to stop this action on the grounds 
that it is a move to destroy the recovery pro- 
gram. 

A motion was unanimously passed authoriz- 
ing the West Coast Lumbermen’s Association 
to telegraph the Code Authority asking permis- 
sion to continue price protection and production 
control until such time as the tie division code 
and agencies have been set up. 
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The Realm got tired of wait- 
ing for spring in the North. We 
began to wonder if it was hold- 
ing hearings before signing a 
code or something; and so we 
started out to meet the lady and 
make inquiries. Our first stop 
for business purposes was in 
one of several cities which claim 
to be the “Heart of the Blue- 
grass;” namely, Lexington, Ky. 


They’re rather generous with 
each other, these Kentucky 
cities and towns, about that 


proud title; and no one insists 
upon possessing it to the exclu- 
sion of all the others. In any 
event the Bluegrass is a rich 
and beautiful stretch of country, 
noted for fine hosses, Suh, tre- 
mendous production of tobacco, 
stately plantation mansions, 
friendly people, a great histori- 
cal background and excellent 
lumber merchants. 

In case you don’t know it, 
Lexington is the world’s great- 
est tobacco market; and it has 
sales warehouses covering 40 or 
50 acres of ground. These huge 





This homestead in the Kentucky 
mountains is reminiscent of the con- 
ditions that prevailed a century ago 





buildings are used only in sell- 
ing the crop. The planters bring 
in their crop, usually in Decem- 
ber, if we remember correctly, 
place it in the sales buildings 
and deal with the buyers. The 
buildings are filled and emptied 
several times in a few weeks. 
They tell us that last year the 
crop was good and brought fair 
prices; hence these farmers are 
feeling quite contented and even 
prosperous. They’ll get some 
Federal money next fall in ex- 
change for acreage reduction, 
and that’ll help out, too. 

The Lexington lumber retail- 
ers follow an unusual policy, 
unusual, that is, in that all of 
them follow it. They do general 
contracting. So far as we were 
able to learn, every Lexington 
dealer is a contractor. There 
may be other cities of similar 
size where this is true; and as 
a matter of fact we’ve heard 
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“My Old Kentucky 
Home" was written by 
Stephen Foster in this 


Rowan mansion, the great 
plantation now being a 
State park 





rumors to that effect. But at 
the moment we can’t name an- 
other. As a general proposition, 
it would seem to be a good thing 
that all do it; for in a good 
many places we’ve come across 
signs of strain, not to mention 
sniping in the dark of the moon, 
when one competitor builds a 
house, and the other stops with 
selling the materials. 


CONTRACTING MULTIPLIES 
CONTACTS 


“In general,” remarked J. T. 
Perry, of the Perry Lumber Co., 
“I like contracting. It makes for 
a good bit of worry, for it’s a 
separate business and has to be 
known and managed as such. 
But when the technique of con- 


tracting has been 
dealer has a much more com- 
plete service to offer. He has a 
good many more contacts with 
his customers. There have been 
times, which now are happily in 
the past, when a few lumbermen 
desired volume so much they 
were willing to forego profits on 
what they sold. During such 
unfortunate times, if a good cus- 
tomer came to us with a lumber 
bill and a price on it at cost or 
below, we’d have to say to him 
frankly that we couldn’t meet 
such a figure, since it would 
cause us to lose money, and to 


learned, a 
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REALM OF THE 
RETAILER 


tell him he ought to buy at the 
other place. We'd ask him to 
think of us again when such loss 
prices were no longer offered. 
If, however, he wanted the build- 
ing built, we could talk with him 
about completed prices. I sup- 
pose there’s no reason why loss 
prices couldn’t be quoted on a 
completed building, but for some 
reason this seems to happen less 
often than on separate quota- 
tions either for the material or 
for the labor. It gives us a 
chance, also, to work with a cus- 
tomer in developing his plans. 
The owner usually knuws pretty 
well the completed effect he 
wants, but frequently we can 
help him get the effect at a 
saving of money, or a better 
structure for the same money. 
“We've been in business since 
1917, and we think we know 
something about this local mar- 
ket. I’m free to say I believe 
this is going to be a much better 
season than we’ve seen for sev- 
eral years. Spring opened late, 





and that held back the begin- 
ning of seasonal work, but every 
sign indicates that we’re going 
to have a good trade. New 
houses are starting—something 
that has been rare for some 
time. Naturally repair and small 
remodeling will be important, 
for people have let such things 
go. They'll begin, now that 
money is in hand, by putting 
their houses in order. This is 
something that depends upon 
the state of feeling. Naturally, 
a person who has no money and 
no credit can’t go far, but in 
such a case he wouldn’t feel 
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good. The fact that confidence 
is appreciably higher than it has 
been for several years, would 
indicate that from some source 
or other a good many people 
have gotten hold of something 
they can use for money, 


IMPORTANCE OF 
REASONABLE LOANS 


“However, it’s fairly clear 
that something is needed to in. 
prove the machinery for making 
building loans. Suppose a man 
has a lot clear, and half enough 
money to build his house. Sup. 
pose he’s got a job or an income 
from some other source that's 
reasonably secure. In any period 
I’ve known, prior to the depres- 
sion, such a man would have no 
trouble in getting the loan to 
complete the job. We have some 
good building and loan associa- 
tions, but they’re kept pretty 
busy carrying their earlier com- 
mitments. Banks are not much 
interested in long-term loans, 
when inspectors are hammering 
at liquidity. I imagine that be- 
cause of the contracting busi- 
ness of the Lexington dealers, 
the local merchants are able to 
get some loans for their custom- 
ers. But the difficulty of getting 
loans is probably the thing that 
will stand most in the way of a 
full recovery of building. 

“I believe the change most 
needed in making such loans, 
granting that the money is avail- 
able, is a return to the old 
analysis and weighing of moral 
risks. Lenders naturally protect 
themselves as best they can by 
taking collateral security. But 
that isn’t the whole story. Lend- 
ers want to be paid. They don't 
want to have the unpleasantness 
of foreclosing. They don’t want 
to own more real estate, for, if 
they did, they’d buy it in the 
usual way. The lender wants to 
know that the borrower is in 
condition to make his payments, 
that the use he makes of the 
money will be a profitable use; 
that he has a reasonably sure 
source of income, and especially 
that he is minded to pay his 
debts. There’s been some ba 
education going on, the country 
over, in the direction of spread: 
ing the idea that a debt is some 
thing to escape and not to pay: 
I rather think we’ve escaped the 
worst of that sort of thing here. 
Our people are pretty ,square 
shooters, taking them as 4 
whole. This area doesn’t have 
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THE KENTUCKY BLUEGRASS BE- 
GINS AN ACTIVE BUILDING SEA- 
SON—A CITY WHERE ALL THE 
LUMBERMEN ARE CONTRAC- 


TORS—THE NEED OF 
LOANING FACILITIES 


many people of large wealth, if 
you except some of the owners 
of these great stock farms; and 
some of these owners live else- 
where. But local people are well 
to do, and I think it'll be easy 
to reestablish the idea that 
debts are something that carry 
the moral responsibility for re- 
payment.” 


BAD CREDIT EDUCATION 


L. L. Hanks, of the Smith-Hag- 
gard Lumber Co., made about 
the same statement about this 
big and complicated field of 
building loans. We lack much 
of being out of these woods, and 
the more the tide of public desire 
turns toward construction and 
repair, the more we’ll hear about 
the business of establishing 
sound and workable credits. 
During the long period when the 
public was not building-minded, 
the subject of loans was consid- 
ered by the construction indus- 
try largely as a means of stimu- 
lating a desire to build—and at 
best that was a risky stimulant. 
Offer a man a loan to get him in 
the notion of building, when his 
own knowledge and judgment 
didn’t persuade him that way, 
and you’re rather certain to set 
up the mental pattern that if he 
takes it on and then things don’t 
go just right, it’ll not be his 
fault. This department heard a 
young farmer make it quite 
clear to a group of directors not 
long ago that he had guessed 
wrong in buying his farm at the 
top of the market. These bank- 
ers had not loaned him the 
money to buy his farm, but they 
had loaned him money for stock 
operation, and he stated that he 
expected all his debts to be for- 
given, or at the least scaled 
down to the point where they 
wouldn’t trouble him. It seemed 
a clear case of a debtor who, in 
the first instance, had been per- 
Suaded by easy credits, and who, 
a8 a result, was not taking his 
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The Realm 


Goes in Search 
of Spring 


BETTER 


obligations to pay as anything 
for him to worry about. 

But those days, so far as the 
construction industry is con- 
cerned, are or should be over. 
Loans now are necessary fac- 
tors to complete an undertaking 
that commends itself by reason 
of its own usefulness and desira- 
bility to the home owner. These 
people who are in a state of 
mind and of earning power 
which makes them worthy of 
home ownership should be able 
to get the needed loans. And 
the industry isn’t likely to come 





Main Street plant of the 
Combs Lumber Co., Lex- 
ington, Ky. 





least, there are a good many 
Kentucky yards, all apparently 
separately owned and operated, 
bearing this name. The two 
Congletons, father and son, who 
operate the yard bearing their 
name in Lexington, do contract- 
ing, as do the other Lexington 
dealers. The younger Congleton 
stated he’d rather not contract 





to its full power until such loans 
can be made. 

“There are plenty of people, 
the country over, who want to 
build and who have every chance 
to pay their loans,” Mr. Hanks 
said. “If they could get the 
needed money, it would do much 
for the lumber and building in- 
dustry, and a building industry 
that was going strong would, in 
turn, revive hundreds of other 
industries.” 

The Congleton family seems 
to take to the lumber business 
in this part of the country. At 





A view of a corner of the 
immense yard of the Mc- 
Cormick Lumber Co., Lex- 
ington, Ky., which . shows 
that the company believes 
in the value of prominent 
advertising signs 








if he had a free choice in the 
matter, chiefly because he got 
his earlier experience in another 
town where it wasn’t done. His 
interest lies in merchandising 
material; but he added cheer- 
fully that it was necessary in 
Lexington, since the public is 
trained to expect it and because, 
under the _ circumstances, it 
would be hard to get much vol- 
ume otherwise. 


WARM WEATHER HAVING 
A GOOD EFFECT 


“We've had a hard, stormy 
winter,” Mr. Congleton said, 
“and trade has been slow in 
starting. But the warm weather 
came all at once, and it has had 
the effect of getting people in 
the notion of fixing up their 
houses. I feel soberly optimistic 
about this season. I'll be sur- 
prised if everything goes up to 
full volume at once. Perhaps 
it’ll not do it this year. But we 
can have a good recovery with 
less than full volume, and I’m 








rather expecting to see that. 
The fact that the depression 
lasted so long is good evidence 
that matters were badly out of 
balance, and serious evils can’t 
be corrected all at once. It’s 
most encouraging that the gen- 
eral tendency is toward business 
recovery.” 

The Geo. Hoskins Lumber Co. 
has a handsome office and a big 
display room where a large 
stock of paint serves as the 
background for other displays. 
But it happens that this com- 
pany, despite its equipment for 
general retailing, rather special- 
izes in large building construc- 
tion. Mr. Hoskins likes this 





In this handsome office the Geo. Hos- 
kins Lumber Co., Lexington, Ky., has 
a fine display room 





work, is well equipped with the 
necessary heavy machinery and 
has some good jobs on the go. 

Like several other yards, or 
perhaps all of them, for that 
matter, the Hoskins company 
sells much lumber and other 
building materials to the great 
stock farms that surround the 
city. These farms are an amaz- 
ing sight to the visitor unac- 
quainted with the Bluegrass 
country. Many run to several 
thousands of acres, are all in 
turf, are fenced with wooden 
fences made of white oak plank 
and chestnut posts, and these 
fences are usually painted white. 
Fields are often divided by two 
fences placed eight or ten feet 
apart, so that horses in adjoin- 
ing fields won’t engage in “horse 
play” over the barriers. There 
are great barns and impressive 
houses; though the buildings are 
usually located far back from 
the highway. Ever hear of Man 
O’ War? Yes? Well, this is 
the old champion’s stamping 
grounds. 

Some of these farms are the 
playthings of wealthy people. 
Others pay their way by raising 
and training horses for sale. 
Naturally they are markets for 
a great amount of building ma- 
terials; and, while the managers 
know prices pretty well, they’re 


22 


more interested in high quality 
than in low price. 

L. C. McCormick, of the Mc- 
Cormick Lumber Co., agreed 
with his fellow dealers that 1934 
promises’ to produce more sales. 
He isn’t looking for a boom, but 
Lexington doesn’t indulge in 
booms. The depression stayed 
away from this town for a year 
and a half after it was raising 
hob with the rest of the country 
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a good customer financed. A 
good customer is one who is in 
the position of making good on 
his loans. We found signs of 
much of this high-grade farm 
trade here; a trade that looks 
upon a knothole much as it does 
on a spavined horse—something 
that’s too bad. but that needn't 
clutter up the farm. In addition 
to the farm trade and the new 
buildings 


play windows as a person is 
likely to see. I. N. Combs bases 
his prediction for better trade 
largely upon the improved and 
hopeful mental attitude of the 
people in general. This, he says, 
is a good fifty percent of win- 
ning the battle. This company 
does a certain amount of whole- 
saling; though wholesaling is, 
we imagine, a secondary line, 
millwork 
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house his company was building 
Something warned him that pe. 
haps the lady in the case had q 
idea in regard to the interig 
trim that didn’t coincide with 
the drawings and specifications 
of the architect. So at some little 
cost he had enough of the jp. 
terior work assembled at the mij) 
to show exactly what it was like 
The lady viewed it and was hor. 
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—probably because Lexington 
never felt obliged to do two 
years’ building in one. 

This is an immense yard and 
one that believes in the adver- 
tising value of big signs. It oper- 
ates a planing mill; and Mr. 
McCormick stated that he has 
usually found it possible to get 


from 


Do Other Folks Know What You Sell? 


Did you ever sit down and draw up a care- 
ful, accurate list of all products, of every sort, 
that you regularly carry as items of stock? Of 
course you take an inventory of stock annually 
or oftener, but that is not what we have in 
mind. A list such as we are thinking of is not 
so much for the purpose of informing you— 
the owner—as to the nature, variety and value 
of your property, as it is for enabling you to 
tell your trade, and the public generally, that 
you can supply dozens and perhaps scores of 
items that the average person never thinks of 
as being available at his local lumber yard. Of 
course, window, floor and counter displays help 
a lot in “consumer education,” but for the pres- 
ent let’s stick to this subject of listing all prod- 
ucts. 

We said, at the beginning, “sit down” and 
draw up such a list. But we fancy that before 
it is completed there will be considerable “leg 
work” required—trips out into the shed and 
yard to see “just what the name of that stuff 
we put in a while ago” really is, and “what it’s 
good for.” Doubtless your latest complete in- 
ventory will furnish much of the basic data 
needed, but there will be many “missing links” 
to be supplied by personal investigation. 

Discussion of this subject at this time is sug- 
gested by a letter received under date of April 
17 from Roy C. McClellan, manager Hayward 
Lumber & Investment Co., Riverside, Calif. 
(which, incidentally, closes with the always wel- 
come words, “Enclosed find check for sub- 
scription.” ) In his letter Mr. McClellan refers 
to an item which we printed in a recent issue 
(March 17, page 28.) That item, as some read- 
ers doubtless will recall, mentioned that Mr. 
McClellan had compiled a list such as has been 
suggested, and that it showed the astonishing 
total of 125 separate and different items kept 
regularly on hand. Some variety of stock for 
a “lumber” yard, is it not? Of course, several 
of the articles listed (in addition to the com- 
prehensive item “Lumber”) are made of wood. 

Dealers who have read thus far quite nat- 
urally will ask: “What practical purpose will 
such a list serve, to justify the labor of com- 
piling it?” Perhaps the best way to answer 
that question will be to briefly describe Mr. 
McClellan’s method. In the first place, he had 
a thousand or more copies of the complete 
list mimeographed on plain white sheets 874x11 
inches (regular letterhead size.) The list is 
headed, in capital letters, “WE CARRY IN 
STOCK,” followed by the 125 items, in three 
columns. The items are arranged alphabetically, 
beginning with “Asphalt Emulsion” and ending 
with “Wall Board Tape.” The alphabetical ar- 
rangement makes it easy for the reader to as- 
certain instantly whether a particular item or 
type of merchandise which he may desire is in- 


lot of sales for remodeling. 

The Combs Lumber Co. is one to 
of the big concerns of the city, 
has its big plant and handsome 
offices on 
the retail section 
city, and has as handsome dis- 


which it erects, the while local retailing, 
McCormick yard is looking for and contracting 
and in fact already enjoying a first line. 


tomers, 
Main Street not far 
of the drawings, 


want. 


cluded in the stock. At bottom of the sheet 
appears a foot-note: “We can also furnish car- 
penters, plasterers and help for all kinds of 
work,” followed by the firm’s name, address 
and telephone number. 

A stack of these mimeographed sheets is kept 
on the counter. More than that, Mr. McClel- 
lan sees to it that no new customer leaves with- 
out a list and the suggestion that he keep it 
for future reference and give him a call when 
needing any article shown therein. And when- 





OLDEST RETAIL FIRM? 


What retail lumber firm has the 
honor of being the oldest in the 
United States? It is believed that 
the Libbey Lumber Co., Washington, 
D. C., may justly lay claim to the dis- 
tinction, this concern having been 
established in 1824 and operated 
continuously by the same direct 
family from then until now, a period 
of 110 years. The American Lum- 
berman will be glad to hear from 
other lumber concerns that have been 
in existence for 100 years or more, 
especially any whose record of lon- 
gevity surpasses that of the Libbey 
Lumber Co. 


make up the 


Mr. Combs is always at pains 
make sure that his custom- 
ers, and especially women cus- it 
who are not expert in 
reading blue prints and detail 
shall get what they 
He told a story of a fine a 





ever a salesman or other employee calls upon a 
customer or prospect, he leaves a copy of the 
list. Mr. McClellan feels that many sales that 
otherwise might not have been made have re- 
sulted from this procedure. The AMERICAN 
LUMBERMAN Offers the further suggestion that 
dealers might well print complete lists of the 
products which they handle in their local news- 
papers from time to time, as regular paid ad- 
vertisements. 

Mr. McClellan tells us that since publication 
of the original item, in our issue of March 17, 
he has received requests for copies of the com- 
plete list from such widely separated points as 
Portland, Ore.; Hartford, Conn., and Green- 
field, Mass. He says, also: “We are making 
many personal calls (mostly by myself) and 
find that literature of this type, together with 
a moderate use of other printed matter, keeps 
our name before the public. Frankly, we are 
enthusiastic about the idea. We know the 


benefit of personal calls, and expect to continue 
As too numerous requests for copies 


them.” 


rified to discover it was not 
what she wanted at all. No 
fault of the Combs people, of 
course, and they were fully pro. 
tected. But this foresight made 
possible, at comparatively 
small cost, to get the specifica. 
tions changed to what the lady 
really wanted. This made of her 
grateful friend for life. 


of the list might become burdensome to Mr. 
McClellan, it is suggested that dealers or others 
who might like to have same write the Amrr- 
ICAN LUMBERMAN. If not less than a dozen 
requests are received we shall feel warranted 
in printing the list in full just as Mr. Clellan 
uses it; otherwise, we will send each applicant 
a typewritten copy. Fair enough, isn’t it? 

If you feel inclined to send complete or par- 
tial lists of your own stock, especially any un- 
usual lines or items included therein, or to 
offer any comment upon the growth of diversi- 
fied merchandising in the modern retail lumber 
field, please do so. 





Restriction of Canadian Shingle 
Imports Discussed 


SEATTLE, WasH., April 21.—The United 
States Tariff Commission held a hearing here 
this week on a complaint of the Washington 
& Oregon Shingle Association, in regard to 
importations of red cedar shingles into the 
United States. The Washington & Oregon 
Shingle Association is the code agency in con- 
trol of the red cedar shingle industry under the 
NRA. 

The territory in which red cedar shingles 
are produced includes the Province of British 
Columbia and the States of Washington and 
Oregon. It was recognized by both Canadian 
and American producers that if American man- 
ufacturers were subject to code regulations, 
and Canadians were not restricted, the Cana- 
dian producers would have an unfair advan- 
tage. 

Various agreements were entered into be- 
tween representative Canadian manufacturers 
and the Washington & Oregon association m 
regard to restriction of imports of Canadian 
shingles. It was quickly seen, however, that 
Canadian manufacturers had no power to e- 
force their plans if any individuals were 1 
clined to disregard them. Washington and 
Oregon shingle manufacturers have requested 
that the American Customs prevent Cama- 
dian mills from shipping more than their allot- 
ments into the United States, and that they be 
allotted 20 percent of the total red cedar shingle 
quota. Canadian producers make no objection 
to the proposed method of policing the imports, 
but do contend that in view of past perform- 
ance and their co-operation in building up the 
shingle business of the United States, they are 
entitled to more than 20 percent of the business. 

Robert Lincoln O’Brien, chairman of the 
United States Tariff Commission, presided, with 
Tariff Commissioner Edgar B. Broussard, 
members of the tariff commission investigating 
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Retailers Round Table 




















"Our Best 'Ad' This Year,"’ Says 
Sales Manager 


Several hundred people were attracted to the 
heautiful and uptodate retail store of the Indiana 
Lumber & Manufacturing Co., located at 738 
South Michigan Street, South Bend, Ind., on 
April 13 and 14, by a well planned and well 
staged paint demonstration sponsored jointly 
by the lumber concern and the paint department 
of E. I. du Pont de Nemours & Co. (Inc.) 

The results were highly satisfactory to all 
concerned, resulting in many sales of paint and 
accessories. Nor was this all the benefit de- 
rived, because, as Leo H. Atwood, general sales 
manager of the Indiana Lumber & Manufactur- 
ing Co., informs the AMERICAN LUMBERMAN: 
“This demonstration gave us an opportunity of 
showing off our other lines of merchandise, and 
many prospects for building improvements were 
obtained and filed, to be followed up later. 

“Incidentally, it also afforded us an excellent 
opportunity to boost the line of household elec- 
trical appliances which we handle. For instance, 
we served small dishes of ice cream, which gave 
us a direct opportunity to contact many people 
and thus obtain a good list of prospects for elec- 
trical refrigeration. 

“Since last summer we have been spending 
5 percent of our retail sales for the direct ad- 
vertising of our business, and I can truthfully 
state that no other publicity during the last year 
has brought the results and raised the enthusi- 


asm of our salesmen to the point that the 
demonstration of last week did.” 

3esides paints, a demonstration of a locally 
manufactured cleaning product was given, this 
creating considerable interest and being especi- 
ally timely in view of the advent of spring house 
cleaning. 

Preparation prior to the demonstration in- 
cluded the distribution throughout different sec- 
tions of South Bend of 6,000 hand bills, together 
with composite color cards, all enclosed in 
Western Union envelopes. The messengers 
rang the door bells, and waited for a response, 
at the residences of 1,500 home owners, cover- 
ing a list prepared for them by the lumber com- 
pany. They were instructed to ring, wait until 
someone appeared, and then present the envel- 
ope. Presentation of these color cards at the 
store entitled the holder to a one-fourth pint 
can of white Duco. <A total of 480 of these cans 
were given away in this manner. 

The thoroughly modern retail store of the 
Indiana Lumber & Manufacturing Co. has been 
open for about one year, being located in what 
is commonly called “uptown” South Bend, 
which is the secondary business district. Mr. 
Atwood says that last week’s demonstration 
brought to the store hundreds of people who 
had no previous idea that the company con- 
ducted anything but an ordinary lumber yard. 

“The most remarkable thing to me,” re- 
marked Mr. Atwood, “was the keen interest 
manifested by those who came in for informa- 
tion regarding their problems. I imagine we 





This display cabinet for roofing prod- 
ucts requires but little space in the deal- 
er’s office or display room, but it pro- 
vides a means for effectively presenting 
a good assortment of patterns and 
shapes and colors. In this picture J. L. 
Cleary, manager of the 63rd Street yard 
of the Edward Hines Lumber Co., Chi- 
cago, is shown demonstrating how one 
of the numerous panels fits into the 
cabinet, which is grooved to receive it, 
while two other panels are on the slop- 
ing top. It will be observed that a re- 
print of the company’s advertisement 
of its big remodeling contest is also dis- 
played on the cabinet door. This cabi- 
net, which Mr. Cleary had one of his 
men make from plans furnished by a 
roofing manufacturer, is 48 inches wide, 
47 inches high at the front with a 24- 
inch rise to the back, which with a 24- 
inch depth puts a 45-degree angle to 
the display bank. Each of the separate 
panels is 21x37 inches in dimensions. 
Above the cabinet a picture of the Ed- 
ward Hines Western Pine Co.’s big mill 
at Burns, Ore., hangs on the wall; it 
will be observed that the wall itself is 
Paneled with Douglas fir plywood. 











EFFECTIVE ROOFING DISPLAY 





IN SMALL SPACE 


Display cabinet for roofing products 








had twice as many visitors as a result of our 
publicity as the giving away of 480 cans of 
Duco would indicate. The people took it for 
granted that there would be experts here to 
tell them just how to solve their painting and 
finishing problems, and those seeking this in- 
formation far exceeded in number those who 
came with the sole object to getting a can of 
paint free.” 

The demonstration was in charge of E. W. 
Troit, special representative of E. I. du Pont 
de Nemours & Co. (Inc.) from the Chicago 
headquarters of that concern. 





Essay Contest for Camp Fire 
Girls Proves Good Stunt 


Any special consideration shown to the 
Boy Scouts or Camp Fire Girls secures the 
good-will not only of these young people, 
but that of their families and all other citi- 
zens, for almost everyone is interested in 
these splendid organizations which are in- 
culcating the best ideals among our young 
people. 


“We gained very valuable publicity through 
our recent Camp Fire Girls’ Contest,” said W. 
Ellsworth Matlick, proprietor of the Matlick 
Lumber & Coal Co., Kahoka, Mo. “The girls 
were in need of financial aid for their organiza- 
tion, and we needed a new stunt in advertising, 
so I attended one of their meetings and made 
them a proposition. Each of the 35 girls was 
asked to write a short article on ‘The Man Who 
Has Done the Most for Kahoka in Recent 
Years.’ I gave the Camp Fire Girls $10—the 
only condition attached to the gift being that 
the girls each submit an article regarding some 
local citizen whom she considered the town’s 
best friend. Three impartial judges were se- 
lected to pass upon the papers. Each author of 
the three best articles received a Camp Fire 
ring as a prize. (Incidentally, one of the girls 
selected Mr. Matlick as her subject—EpiTor.) 

“The contest aroused lots of talk and discus- 
sion and many adults were drawn upon for sug- 
gestions as to who should be chosen as sub- 
jects; and for details of his life and local good 
works once a man was selected. I consider this 
one of the best and cheapest methods of adver- 
tising we have used, considering the amount of 
talk thus created. 

“I reproduced the prize-winning letter in Mat- 
lick’s Material News, a miniature newspaper 
which I run every week in the local paper. After 
receiving their money and the pins, the Girls 
wrote me a nice letter and this I also ran— 
slightly abridged—in my Matlick News.” 

Charles L. Young, 60 years of age, a life- 
long resident of Kahoka, was awarded the palm 
as the town’s most useful citizen, ten of the 
girls, without consulting each other, having 
chosen to write about him. He was so pleased 
with the tribute that he further added to his 
popularity by taking the entire organization to 
the picture show and treating them to ice cream. 
This was written up in the paper, affording still 
more publicity for the Matlick company and the 
contest which it sponsored. 

“IT am advertising regularly in the newspaper,” 
continued Mr. Matlick, “and keeping the firm 
constantly in the limelight, for I think the time 
for people to buy has come. Our sales in Janu- 
ary 1934 increased 25 percent over those for 
January 1933. Matlick’s Material News is run 
52 weeks in the year, and is read as regularly 
as any other section of the paper, as it contains 
many local items. People read it to see if their 
names are mentioned, and if not, which of their 
neighbors have been publicized. There are 
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three nationally known lines that we stress in 
every advertisement. Each week the public is 
told about them. If a bill of any of them has 
not been sold, we refer to them in some other 
way. Recently we sold a nice bill of lumber to 
a farmer, which he told us was the direct result 
of seeing 4-Square lumber mentioned week after 
week in our little newspaper.” 





Acquires Another City Yard 


as Branch 
Kansas City, Mo., April 23.—The Das- 
comb-Daniels Lumber Co., 5201 Fast Ninth 


Street, seeking a south side branch, bought the 
Southwest Lumber Co. at 4811 Troost Avenue 
from James A. Ryan recently. John Higley 
will be in charge of the Troost Avenue yard, 
with Mr. Ryan associated in its operation. The 
Dascomb-Daniels Lumber Co., with a total of 
eighteen lumber yards in Missouri, Texas, Iowa 
and Oklahoma, has maintained a single large 
yard in Greater Kansas City. Its general offices 
are at the East Ninth street location. 


Enlarges and Improves Store 


ARKANSAS City, Kan., April 23.—In keeping 
with the spirit of progress that is in the air, 
and to take full advantage of the upward trend 
of business, the A. C. Houston Lumber Co. has 
recently been engaged in improving and enlarg- 
ing its quarters, particularly the store room. 
The old quarters have been extended 18 feet, 
converting the space formerly occupied by 
offices, wall paper department and elevator into 
one large room. The north side of this en- 
larged store room will be used for housing the 
expanded hardware department, while the south 
side will take care of the paint and wall paper 
departments. In the rear of the building a new 
ofhce measuring 10x14 feet has been constructed. 
These changes and improvements will give the 
Houston company one of the most attractive and 
convenient stores of its kind in this section. 





Offers Expert Decoration 
Advice 


LAKE WatEs, F a., April 23.—Seizing upon 
the psychological moment, at the beginning of 
spring when housewives are thinking especially 
of housecleaning and redecorating, W. J. Frink, 
of the W. J. Frink Lumber Co., located 
here, announced that he had arranged for the 
services of an expert interior decorator who 
would assist in planning the beautification of 
their homes, without charge. It was announced 
that this lady, who is employed by one of the 
large paint companies, and is an expert in the 
use of colors and their combinations in per- 
fecting a harmonious decorative scheme, would 
be at the office of the lumber company on a 
recent Monday and Tuesday, where she might 
be consulted without charge or obligation. In 
order to create interest and induce the ladies 
of the community to take advantage of this 
opportunity, Mr. Frink offered a $10 cash prize 
to the woman’s organization registering the 
largest number of its members present during 
the two days. 





Retailers Banqueted 


SpoKANE, WasH., April 21—The Ex- 
change Lumber & Mfg. Co., this city, on April 
10 celebrated the opening of its mill, which has 
been completely rebuilt at a cost of $45,000 after 
its destruction by fire a year ago, by inviting 
the entire group of retail lumbermen in this 
city and vicinity to be guests of the company 
at a banquet in the new plant. About 75 were 
present, C. L. Coffman, manager of the com- 
pany, Officiating as toastmaster. Knute Eng- 
dahl, well known local lumberman, appeared on 
the program, and E. F. Cartier, Van Dissel, Sam 
Wooster, Sam Martin and Asa Schumacher all 
“reminisced” regarding early days in the Spo- 
kane lumber industry. 
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Gold Revives Famous Old 
Mining Town 


Cripple Creek, Coro., April 23.—The first 
carload of finished lumber shipped into the 
Cripple Creek district in many years was re- 
cently received by the Teller County Lumber 
Co. It was expected that other shipments 
would follow. The Teller County Lumber Co. 
is a new concern, formed by local people, with 
Keith P. Johnson as manager. 

“We are carrying a complete line of build- 
ing materials,’ Mr. Johnson informed the 
AMERICAN LUMBERMAN, “and this is the first 
time in a good many years that lumber, other 
than mine timber, has been available, or in 
demand, here. Since the first of March we 
have turned over about four carloads of lumber 
and have more coming in. The demand seems 
to be increasing right along. We are very much 
encouraged by the present outlook in the dis- 
trict and are hoping for even better times. 

“Mining activity here,” continued Mr. John- 
son, “has improved considerably since gold 
began to advance in price. New capital is being 
invested and mines are now able to ship a 
greater amount of lower grade ore than ever 
before. Consequently a number of mining 
properties that had been closed for years are 
being worked under lease and bond, or through 
direct sale. All these properties need repairs, 
not only to the buildings, but underground as 
well. Hence there is a greater demand for 
mine timbers. 

“Like other mining towns, after the former 
boom died down the camp settled into a regu- 
lar routine; many of the houses were torn down, 





Kerckhoff-Cuzner’s eutside display of price-marked goods it 


or if left uninhabited, were not kept in repair. 
With influx of new people we have a scarcity 
of livable dwellings. Therefore many of the old 
places are being renovated, and considerable 
new building is going on as well. All available 
property is being repaired or remodeled as an 
investment by the owners. At the present time 
we have quite a booming community, with a 
continual increase in population. A number of 
new business houses have been opened, includ- 
ing dry goods stores, markets, electrical shop, 
and a theater. We are expecting even greater 
activity this summer.” 





Burglars Are "Choosey" 


Discriminating burglars raided the office of 
the Kimmel Lumber Yard, Duquoin, IIl., on a 
recent Saturday night (or early Sunday morn- 
ing), getting away with merchandise to the 
value of between $75 and $100. 

We say “discriminating” because they cen- 
tered their thievish attentions upon a nationally 
advertised “quality” product—Dutch Boy White 
Lead—a check-up the morning after disclosing 
about $80 worth of that commodity missing. 
The paint stock had been picked over and moved 
about, indicating that the burglars were quite 
“choosey,” wanting only that particular kind. 

We fear it will hardly be possible to wangle 
a preachment on the value of advertising out of 
this incident, much as we would like to do so; 
because, while advertising ‘moved the goods” all 
right, the transaction could hardly be said to 
be profitable to the dealer. 

Other goods taken included three rolls of 
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screen wire; a timely tip to householders gen. 
erally that fly time is here, but customers are 
respectfully requested to call in the day time 
and not to overlook the little formality of pay. 
ing for the goods. 7 

The burglars gained entrance by breaking the 
glass in a side window and then unlocking jt 
trom the inside. 


Dealer Adds Paint Line 


WapswortH, Ouro, April 23.—The Wads- 
worth Lumber Co., having a yard here and 
others at Seville and Creston, Ohio, announces 
that it has recently added a complete line of 
paints and varnishes, manufactured by the Pitts. 
burgh Plate Glass Co. 


Goods Are Price-Marked 


The grounds in front of the office and sales- 
room of the Kerckhoff-Cuzner Mill & Lumber 
Co.’s yard at Rosemead, Calif., is covered with 
grass and flanked by shrubs. Thereon are 
placed sundry merchandise displays. Manager 
C. W. Saltonstall said: 

“We have found that if we display mer- 
chandise with a price on it, regardless of whether 
or not the price is a special, the public js in- 
terested, and that many of the visitors will buy 
at the regular price. At prices at which we are 
selling much of the material we have to require 
cash and that the purchaser take the material 
away. Hence 80 percent of our volume is 
cash-carry.” 

A glance at the display discloses an 8 by 8 
foot chicken house, material for which is sup- 
plied for $15. Mr. Saltonstall has constructed 
a dozen _blackboards, 
each neatly framed and 
24 by 30 inches in size, 
for sales cards. White, 
water-color paint is 
used for the lettering. 
He further explained: 

“We have discovered 
that most of those who 
are buying material are 
small home owners who 
are utilizing spare time 
for repair purposes. 
Their inexperience with 
building materials makes 
necessary to help 

them visualize the 
finished job. That is why outside displays are 
so helpful. It takes but five or ten minutes, 
night and morning, to take the stuff out and 
bring it back in.” 











Woodworking Concern Also 


Retails Lumber 


St. Marys, Pa., April 23—The name Cor- 
bett Cabinet Manufacturing Co. does not sug- 
gest a retail business, but during the last two 
years this ten-year-old woodworking concern 
has been engaged actively in local retail trade. 
Prior to 1930 it operated solely as a manufac- 
turer of radio cabinets and related items that 
used kiln dried gum and walnut, and panels. 
In that year a small band-mill and forced draft 
kiln were set up to work up local timber, which 
is plentiful. The plant is considered one of 
the best equipped in the western part of the 
State, enabling it to handle the local hardwoods 
as easily as gum. The company has developed 
a line of sewing cabinets and similar items, 
which are sold to department stores. Many 
other woodwork items of all kinds are turned 
out. Between 25 and 45 men are employed, 
and the plant is fully equipped with modern 
machines, justifying the boast “we can make 
almost anything called for in wood.” 

For the local retail trade, the company buys 
only mixed cars of southern and western lum- 
ber in items such as fir flooring, cedar siding, 
cypress and yellow pine lumber, etc. Most all 


flooring and trim for its retail stock, as well 
as drop and bevel siding, sash, and all doors 
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except inside fir doors, are made in its own 
plant. 

Edward A. Pontzer, the manager, remarked, 
“The depression forced us into these various 
outlets, and it looks as though they all will pay 
yery well. We like the American LUMBER- 
wan, and shall continue to take it, as it keeps 
ys posted on the retail end of our business.” 


Gets Order for Highway Signs 


Lincocn, Nes., April 23.—The W. F. Hoppe 
Lumber Co., local retail lumber dealer, recently 
was awarded the contract for about 80,000 feet 
of redwood for posts and sign boards for State 
highways in this section. This material con 
sisted of 4x4s and 4x6s for posts and redwood 
Linderman stock for the sign boards. This stock 
came from the Hammond Lumber Co.’s mill at 
Samoa, Calif., having been sold to the dealer 
by the Dodds Lumber Co., of Omaha, repre- 
sentatives of the Hammond Lumber Co. in this 
territory. These highway markers will be 
painted white with black lettering and will give 
the names of the towns along the highways. 








"Saw and Hammer" Echoes 


Canton, Onto, April 23.—Building condi- 
tions in this city are much improved, according 
to information gathered from a number of re- 
tail lumber dealers. A typical expression is 
that of an official of the Harvey Loehr Lumber 
Co., who informs the AMERICAN LUMBERMAN 
that the outlook for new home construction is 
very much improved. “Realtors report less 
home vacancies than for the past twenty-five 
years, with the demand increasing each day,” 
said he. “Factory employment is double that 
of a year ago. Banks are bulging with cash. 
Many mortgages are now being paid off. Re- 
financing by the HOLC has taken many homes 
off the market. Confidence in real estate is now 
returning, so everything points to the beginning 
of a new small-home construction era. 

“Mortgage money, of course, is not available 
in any large way, but where a home builder has 
a substantial amount of cash to go ahead with, 
some way will be found to finance the balance. 
We believe that, to a considerable extent, pri- 
vate funds can be coaxed into the mortgage 
field, because of the way in which good mort- 
gages have stood the test, and the better rate 
of income as compared with that received from 
Government bonds. 

“While it would be foolish, in our opinion, 
to expect a building boom this year, we can 
reasonably look forward to the construction of 
quite a number of dwellings, and to increased 
volume of repair and remodeling work. Our 
estimating department is busy, and our sales are 
double those of 1932 or 1933. 

“We believe that all of northeastern Ohio is 
rapidly regaining much of the ground lost dur- 
ing the depression, and that you will continue 
to hear excellent reports from this vicinity.” 


Sikeston, Mo., April 23.—The Sikeston 
Lumber Co. is supplying material for two frame 
residences, one of five rooms and the other 
of four rooms. The E. C. Robinson Lumber Co. 
also is erecting a five-room frame dwelling. 


Hocpenvitte, Ky., April 24—The T. A. 
Peak Lumber Co. is building a new residence 
lor Mrs. Edmonia Howard. 


Dayton, Ouro, April 25.—The Kuntz-John- 
son Lumber Co. reports a decided turn for the 
better. “While there has been little new build- 
ing planned,” said Charles FE. Saville, of that 
company, “orders for modernizing and repairing 
of property are increasing.” 


_Nepraska City, Nes., April 23—Construc- 
tion of five buildings to house CCC workers is 
under way at Driving Park. All materials are 
being purchased from local dealers. 


Sr. Perersspurc, Fra., April 23—The Pinel- 
las Lumber Co. shows an increase of 80 percent 
Over last year, according to Manager W. C. 
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Gregory. He attributes this gain to improved 
financial and other conditions in St. Petersburg 
which have enabled residents to improve their 
homes or build new ones. 


This Dealer Has Built and Sold 
360 Brooder Houses 


"Making brooder houses is a profitable 
business, as it can be done at times of the 
year when building is slack. Shorts can be 
utilized and crooked pieces and other odds 
and ends around the yard used up. An- 
other advantage is that the dealer gets valu- 
able advertising through the distribution of 
these houses over his territory, and it cre- 
ates a feeling of wanting to build.” 





The foregoing is not “theorizing” by the 
editor, but is the verbatim statement of Oscar 
H. Oakes, retail lumber dealer of Salem, Neb., 
who has had a lot of ex- 
perience along the line of 
which he speaks. 

Mr. Oakes has _ been 
building brooder houses for 
the last nine years, his 
average sales being about 
40 houses each year during that time, or a total 
of 360 brooders for the entire period. 

“We have built these brooder houses of all 
types and sizes and used various kinds of ma- 
terials in construction of same,” said Mr. Oakes 
in a letter to the AMERICAN LUMBERMAN, 
dated April 9, from which 
the statement appearing at 
beginning of this article is 


e! 4 





quoted. 
Some of these houses have 
been insulated. The most 


popular size, this dealer has 
found, is 10x12 feet, with 6 foot front and 4- 
foot rear wall, and two-way shingle roof. 

The next most popular style has one-way 
(composition) roof, and is 7 feet high in front 
and 5 feet in back. 

“The arrangement of windows varies accord- 
ing to individual wishes,” says Mr. Oakes. “We 
sell the most of the windows 
| that tip back, 9x12 4-light sash, 
with a wide board ripped to 4 
inches wide at narrow end and 
12 inches at the wide end. The 
board is set with 4-inch end at 
bottom of sash, then window 
bolts are used and any desired 
amount of air can be let in with- 
out direct drafts. The window 
tilts backward into the house as 
shown in diagram. 

“We also make some houses 
= with double floors, laid with 

4 building paper between. This 
is a good idea as the floor is always the coldest 
part of the house. We always paint the houses 
to keep the lumber in good condition. The 
houses are set on runners, 4x6 inches and 2 
feet longer than the house, so they can be pulled 
to any desired location on the farm.” 


"Fix Everything" Department 
Is Popular 


The Atlantic Lumber Co., located at Bell (a 
suburb of Los Angeles) maintains what it calls 
a “Fix Everything” department, which has 
proved a good trade winner, both in the home 
neighborhood and among autoists who come 
from a distance, according to DeWitt Caspary, 
manager. 

A big sign out in front can be seen for some 
distance down Atlantic Boulevard, the main 
highway from Pasadena to Long Beach, and 
people have formed the habit of stopping at the 
yard on their way to one of these towns and 
leaving articles to be repaired, picking them up 
on their return trip later in the day. Men are 
sent out from the yard, too, for special repair 
work, which has even included replacing a 
wooden part in a broken-down truck. The sale 
of garden tools has been greatly increased since 
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the installation of the “Fix Everything” depart- 
ment. 

The name itself indicates the scope of the de- 
partment. The variety of things that are 
brought to the yard to be repaired is surprising. 
They include screen window frames, clothes 
racks, furniture and many other articles requir- 
ing new wood parts or replacement of hard- 
ware. Visitors bringing in these articles for 
repair usually stop long enough for at least a 
brief conversation. Thus desirable contacts are 
made, by which a mailing list is built up, to be 
worked later with letters and circulars. 

This company is now engaged in rebuilding 
and arranging its yard. One of the improve- 
ments is to be a fine drive-in area beside the 
pavement, which, when completed, will make the 
“Fix Everything” department even more effec- 
tive than now, according to expectations voiced 
by Mr. Caspary. 

Two all-around handy men look after the re- 
pair work for the Atlantic company, using “Fix 
Everything” jobs for filling in their spare time 
and keeping themselves occupied, this being done 
at no particular cost to the company. 


Would Make a Mummy Want 
to Modernize! 


Here’s really “big news” for building material 
dealers: Johns-Manville is again going on the 
air with a radio campaign in behalf of home 
remodeling and modernization that will reach 
an estimated total of 18,000,000 homes! Floyd 
Gibbons, super-salesman of the ether waves, 
again will exercise all his marvelous powers of 
rapid-fire eloquence and persuasion to tell Mr. 
and Mrs. Home-Owner—many millions of ’em 
—how easily their plans and hopes for home 
improvement—whether newly awakened or long 
cherished—can now be realized through the 
“J-M Million Dollars to Lend Home Improve- 
ment Plan,” and to induce them to call upon or 
otherwise contact their local material dealers 
immediately for details of the plan, and copy 
of the new booklet “101 Practical Suggestions 
on Home Improvements.” 

In short, the 1934 J-M radio campaign prom- 
ises even greater benefits to dealers than that 
of 1933—which “made history” in the building 
and material industries. With the valuable les- 
sons learned in that campaign embodied in the 
new nationwide radio drive for remodeling and 
modernization, and with the increased confi- 
dence and brighter outlook now, all co-operat- 
ing dealers should receive even more satisfac- 
tory returns. 

The book “101 Practical Suggestions on 
Home Improvements,” which, with the “Million 
Dollars to Lend” plan forms the king-pin of 
this marvelous merchandising campaign, de- 
serves a column, but can be given only a para- 
graph. Suffice it to say that it would make a 
mummy want to modernize his domicile—inside 
and out—and tell him, by text and illustration, 
how to go about it! 

The nationwide radio campaign begins May 
12 and continues to June 16. Don’t fail to tune 
in on as many of the broadcasts as possible; 
and in order to “get set” for your share of the 
business, write to Johns-Manville, 22 East 40th 
Street, New York, for the free book which tells 
the dealer exactly how to “tie in and cash in” 
on the 1934 J-M Sales Plan and Radio Cam- 
paign. 








Loadings of Revenue Freight 


A report of the car service division of the 
American Railway Association shows that rev- 
enue freight for the two weeks ended April 14, 
1934, totaled 1,136,724 cars as folloys: Forest 
products, 47,914 cars (a decrease of 858 cars 
below the amount for the two weeks ended 
March 31); grain, 53,133 cars; ore, 11,445 cars; 
coke, 11,328 cars: coal, 185,289 cars; livestock, 
27,961 cars; merchandise, 332,747 cars, and mis- 
cellaneous, 466,907 cars. The total loadings for 
the two weeks ended Avril 14 show a decrease 
of 80,181 cars below the amount for the two 
weeks ended April 14. 





26 


AMERICAN LUMBERMAN 


April 28, 1934 





Manufacturers’ and Secre- 
tary American 
Products In- 


dustries 


Association, 
Forest 





By HARRY G. UHL, Assistant Secretary National Lumber 


ROAD 


BACK 


Can Not Regain Prosperity 
by Producing Less— Only by Selling More 


Lumber Industry 








The lumber industry was formerly in dan- 
ger of destroying itself through an excess of 
production. Now it is in the opposite peril 
of destruction through underestimating the 
importance of selling. 

During the greater part of the past year 
the lumber industry, like all others, gave 
thought mainly to developing a code of fair 
competition. No greater group effort was 
ever put forth before in the history of the 
lumber industry, and none ever gave as 
much promise of fulfillment. It is related 
that, at a recent meeting of over a thousand 
lumbermen, a speaker asked those who 
would discard the code to rise—and out of 
that multitude there were only four! Such 
is the spirit of unity that prevails in the 
industry today. 

Broadly speaking, the code has attacked 
and is solving five of the major problems of 
the industry: (1) It provides for removing 
the curse of over-production; (2) it sets 
cost-protection prices; (3) it sets up the 
machinery for fair and equitable trade prac- 
tices; (4) it provides for meeting the forest 
conservation problem: (5) it assures the 
marketing of an identified product. 


lf There's Nothing to Compete For? 


But what of the markets problem? The 
Code covers the rules of fair competition 
among lumbermen. But what if there is 
nothing for which to compete? 

The retention and extension of markets 
was for years a subject of earnest conversa- 
tion in the industry, but not until 1927 did 
that conversation result in performance. 
Then came the deluge. In the trying times 
of the recent past the groundwork for na- 
tional trade promotion was of necessity 
cruelly curtailed. But throughout the depres- 
sion the National Lumber Manufacturers’ 
Association and the American Forest Prod- 
ucts Industries (Inc.) have continued, un- 
der the most trying circumstances and with- 
out interruption, a small but well trained 
organization of technical men and engineers 
whose assignment has been to maintain the 
minimum essentials, the fundamentals of 
trade extension work—pending the day when 
markets are again active and the industry 
can resume the offensive. 

One of the greatest opportunities that 
ever came to the lumber industry, from the 
standpoint of creating potential markets, is 
being rapidly opened up. From the begin- 
ning of the depression there were those 
who have kept reiterating their belief that 
permanent and sound recovery in America 
would not come until the return of business 
in the building industries, and particularly 
in the low-cost home building field. The 
National Lumber Manufacturers’ Association 
and others have worked unceasingly on the 
problem of reviving business in this field. 

Though slowly at first, the movement has 
gradually gained momentum, with the result 
that the Government now has pending a 
plan which promises to give the recovery 


movement one of the greatest stimulations 
that has yet been attempted. It will be 
brought out now at any time, with the pres- 
tige and impetus of the Administration be- 
hind it. 


Government Insures Home Building 


In brief, the Administration plans to place 
Government insurance back of a home build- 
ing and home modernizing program in both 
urban and rural fields, which is expected to 
put more than $1,500,000,000 of private cap- 
ital to work again this year. It is con- 
templated that a Federal mutual mortgage 
insurance corporation would provide a new 
mortgage instrument that would (1) afford 
ample security to private lending institu- 
tions, (2) lower the cost of mortgage money 
to the borrower, and (3) eliminate the need 
for second mortgage financing. Modernizing 
loans of from $200 to $2,000, for a maximum 
period of five years; and mortgages on new 
homes, amortized over a period of twenty 
years, representing 80 percent of the value 
of the property—would be encouraged under 
this plan. This effort to stimulate the cap- 
ital goods industries is considered a sound 
means toward business recovery, and not a 
mere emergency relief project. 

What this means to the lumber industry 
can be appreciated quickly when the home 
finance survey made early this year by the 
National Lumber Manufacturers’ Association 
is analyzed. This survey, based on reports 
from two thousand lumber retailers, indi- 
cated that no less than 300,000 persons were 
awaiting only adequate and conservative 
financing to start construction of new, small 
homes. A conservative estimate shows that 
here lies a potential market for 7 billion 
feet of lumber—an actual market for 7 bil- 
lion feet of lumber if the industry will go 
out and sell it. 

The Public Works Administration program 
calls for an outlay of $1,382,000,000 for this 
year, with expenditures reaching a peak of 
$165,000,000 a month in June, with both 
May and July approximating this amount. 
The flow of funds through the fall will de- 
crease, to a minimum of less than $100,000- 
000 a month by the end of the year, when 
construction is slowed by weather condi- 
tions. Here again the capital goods indus- 
tries should be greatly benefited. 


Makers of Other Materials Set to Go 


Competing materials have not, of course, 
been letting grass grow under their feet. 
Concurrent with the Government’s announce- 
ment comes widespread publicity of “houses 
built in one day with battleship construction 
methods on a mass-production basis.” 

Samples of new houses are being shown 
this month in New York City, with pressed 
fibre composition floors, steel framework, 
outer walls in sections 214 inches thick, with 
insulating qualities of a 2'-foot wall, and 
the sections made of an asbestos composi- 
tion fitted into the steel frames and caulked 





like a battleship. It is said that the only 
wood used in the houses is for the doors, 
and that 250 designs and plans have been 
prepared. 

It is reported that certain producers of 
other building materials already have ex- 
tensive programs laid out and ready to Z0 
into action the minute the Government's 
plan for home building and modernizing jg 
in operation. 


Lumber Has Ammunition—Will It Fight? 


Never before has the lumber industry 
been in a more favorable position to make 
a real offensive for its markets. Its first 
advantage is that throughout the lumber 
and forest products industries there is a 
unity of purpose and action that has not 
heretofore been so well developed. And the 
leaders of the industry look for still closer 
co-ordination. Its second advantage is that, 
despite the depression, there has been main- 
tained in the industry—and now functioning 
in Washington, Chicago, Minneapolis, New 
Orleans, San Francisco, and Portland—a 
group of highly trained engineers who are 
the nucleus for promotion effort. This small 
but efficient group of men of the National 
Lumber Manufacturers’ Association and the 
American Forest Products Industries (Inc.) 
has been maintained by a small minority of 
concerns in the industry that were deter- 
mined to put up a fight for their markets. 
They knew that the code was not a panacea 
—that it could not of itself restore lost mar- 
kets or gain new ones. Their determination 
has been rewarded—and those who “toiled 
not, neither did they spin” have shared in 
the rewards of their labors. Here are the 
facts: 


Big Footages Sold by National Promotion 


The largest single bill of material that 
ever came to the lumber industry was due 
to the efforts of the N.L.M.A. and A.F.P.L. 
last fall, when the Government ordered 300,- 
000,000 feet of lumber, 26,000 doors and 175,- 
000 windows for 1,466 C.C.C. camps at a cost 
of over $10,000,000. It is said by men who 
know that this business marked the differ- 
ence between a fairly sustained lumber mar- 
ket and a badly demoralized one during the 
critical weeks after the code costs became 
effective and before the control of produc- 
tion and cost-protection had taken hold. This 
spring 300 camps are being moved to new 
locations, thus requiring more lumber for 
floors, framing, mess halls and_ utility 
buildings. 

Exclusive frame construction is called for 
on a Northwestern Army project, where 204 
dormitories, bunk houses etc. and 1135 tem- 
porary and permanent residences are being 
built as a result of intelligent exposition of 
the advantages and results of using lumber. 
Over 8,000,000 feet of lumber, dimension, 
boards, finish and flooring will be used, and 
there is a potential market for several mil- 
lion additional feet. A 300-mile transmis 
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sion line, calling for 400,000 feet of lumber 
and 5,000 wood poles, is also included in 
this project. 

The building of 56 structures, using ap- 
proximately 5,500,000 board feet of dimen- 
sion and timbers with modern timber con- 
nectors, is one of the outstanding accom- 
plishments through the Timber Engineering 
Co, an auxiliary of American Forest Prod- 
ycts Industries (Inc.) Modern connectors 
give the sales departments of the industry 
their greatest opportunity in 25 years to 
compete with steel and cement. Sales in 
this field can be increased ten-fold if sales 
managers will acquaint themselves with the 
possibility of wood connector construction. 

Subscribers have been advised of more 
than 1,000 building projects of various kinds 
which have called for Government advances 
exceeding $400,000,000. It is believed that, 
by the end of 1934, promotion work in this 
field will have resulted in a market for 
1,000,000,000 feet of lumber, which would 
otherwise have been lost in part, if not in 
full. Note the following lumber facts: 


1. Tennessee Valley Authority’s first 
town for 500 families used mostly wood fram- 
ing, siding, shingle roofs etc.—as a result 
of the work of one of our engineers. 


2, At least five Federal housing projects 
will use primarily frame construction. 


3. The 50 homes in the first unit of the 
PWA subsistence homestead program were 
built of lumber. An expenditure of $25,- 
000,000 is authorized in that field, and an 
increase to $400,000,000 is possible. 


Where Promotion May Get Big Results 


4. A billion feet of lumber annually is 
the usual requirement of the State highway 
departments. Our engineers have carried 
on intensive trade promotion efforts to cre- 
ate a greater demand for the use of wood 
in highway bridges, culverts and guard-rail 
construction. As a result of this work, lum- 
ber sales have increased nearly 100 percent 
in some States. We are preparing for the 
use of salesmen a report covering lumber 
uses of highway departments in thirty 
States. 

5. A major project of one of our engi- 
neers has been promoting the use of wood 
pipe for PWA water and sewerage disposal 
systems. A number of projects originally de- 
signed for concrete or metal pipe have been 
changed to wood. A market for $300,000 
worth of wood pipe is in the making. 


6. A new building code recently adopted 
by an eastern city originally contained se- 
vere restrictions on the use of lumber. They 
were eliminated through the efforts of our 
engineers, with the result that opportuni- 
ties to sell lumber under the new code are 
conservatively estimated to be 40 percent 
greater than under the old code. 

7. Discrimination against millwork was 
recently removed in one of the most widely 
recommended building codes, which pre- 
viously had recommended against the use 
of combustible materials in partitions of 
any sort, in both fireproof construction and 
semi-fireproof construction. This means a 
market for millions of feet of hardwood and 
softwood factory lumber. 


Giving the Facts Is Creating Business 


8, A highly specialized public informa- 
tion department has kept lumber, according 
to its desserts, in the news as never before. 


4. One of our field engineers has pro- 
Vided for a series of lectures on lumber 
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utilization at one of the leading State uni- 
versities. Henceforth lumber will be given 
as much attention in the college structural 
courses as has been devoted to steel and 
concrete, 

10. After several years’ work, a lumber 
grade-use guide and an engineering manual 
are soon to be published. They will sup- 
ply the architect, engineer, purchasing agent 
and industrial buyer of lumber with detailed 
information on the proper grades in each 
species for specific uses, and data for de- 
signing wood structures of all types. 

11. To the efforts of competitors to in- 
vade the small-home field with a $5,000 
house, the promotion department has given 
its answer, through making available to lum- 
bermen plans for a 6-room lumber built 
house to cost $3,500 or less. 


‘' 12. The lumber industry’s’ Sunlight 
House, exhibited at a Century of Progress 
under our direction, was visited by more 
than 2,200,000 people last year. This direct 
advertising sold a great volume of lumber. 
The house, with novel improvements, will 
be on exhibition again this year. 


Telling Lumber's Story in Specialist Drives 


13. In the railway car lumber field, con- 
tinued vigilance has been maintained by our 
engineers with the progress in standardiza- 
tion of freight cars. The new standards 
call for 2,700 feet of lumber per freight’ car. 


14. In the oil fields, research work done 
by one of our engineers has brought to the 
fore the economical use of wood pumping 
and drilling derricks and laminated walk- 
ing beams. Modern timber connectors give 
great promise of recapturing this field. 


15. A typical type of specialized trade 
promotion work is the program now under 
way in California by the N.L.M.A. and oth- 
ers in seeking to hold the school building 
market against the efforts of other mate- 
rials. A $30,000,000 market is at stake. 

Aside from trade promotion activities, 
other equally important matters, which are 
continually aiding the industry, include in- 
terpretative representation to Congress and 
the Government Departments. Of particular 
importance in recent months has been the 
fight waged against efforts to tax distribu- 
tions to stockholders from pre-March 1, 1913, 
earnings; opposing the elimination of com- 
pany scrip and granting of credit at com- 
pany stores; keeping in touch with legis- 
lation covering labor matters, home financ- 
ing, unemployment insurance, credit banks 
for industry, appropriations—and a host of 
similar matters affecting the lumber busi- 
ness. 

So much for what is being done today. 


Leaders Believe in Permanent Promotion 


Now what does the industry have in the 
form of a plan to enlarge and broaden the 
scope of the present activities? 

Out of the industry’s initial effort, which 
began in 1927, the essentials of which have 
continued since then, there was evolved and 
is ready today, in fact has been ready for 
three years, a program entitled “Making 
Lumber Promotion Permanent.” It has been 
given careful thought and scrutiny by the 
leaders of the industry. They believe in it. 
They are convinced it is workable and will 
produce satisfactory results, when the in- 
dustry is ready as a unit to give it proper 
support. 

Whether a program of this broad scope is 
now in order, or whether a more modest 
program in a selection of a few of the most 


27 
promising fields is more desirable, is a 
question for the industry to decide. It is 


believed that at present a _ smaller-scale 
program would be productive of highly sat- 
isfactory sales, with a nominal cost of as 
little as 3 cents per thousand feet if spread 
over the industry. 


Tackling First the Most Promising Fields 


The program divides the activities under 
the five major headings of (1) Research, 
(2) Promotion, (3) Advertising, (4) Pub- 
licity and (5) Subscriber Relations. It in- 
volves the conduct of activities necessary 
to maintain and extend markets and to in- 
crease public cenfidence in, and use of, lum- 
ber and wood products. ' 

In preparing this long-range plan for mak- 
ing lumber promotion permanent, careful 
consideration was given to: 


A—Rating the important lumber markets 
according to potential volume. 


B—Initiating research after a careful 
study of buying habits of the customer 
and known needs of the industry. 


C—Revising present methods of distribu- 
tion and service to influence “buyers” in 
each market. 


D—Developing sales appeals which tie 
lumber and wood products directly to the 
self-interest of the “Buyer” in each of his 
markets. 


E—Stimulating acceptance by lumber 
manufacturers of responsibility to aid in 
the development of co-ordinated promotion 
efforts. 

Eleven co-ordinated campaigns (not in- 
cluding export) affecting over 90 percent of 
the total uses of softwood and hardwood 
lumber and wood products, are offered in 
the following fields: 

Billion Feet 


Campaign of Lumber 

Home Building and Modernizing 1.2 
| 3.4 
Federal Buildings, Apartments 

and Business Offices.......... 2.1 
Industrial Construction ........ 2.3 
Highway Construction ......... 1.0 
Railway Construction .......... 2.1 
Boxes, Crates and Containers.... 3.9 
Office and Household Furniture, 

PD: co ou caw kee wterrsmnes = 
Automobile Bodies and Other 

MI ce ahaa tar aca iad alice alate Pe 
Tanks, Vats, Silos, Pipe, Conduits ok 
Fabricated Lumber Products.... 1.0 


Industry Protection—Group Effort—Per- 
sonal Selling 

A trade promotion campaign is in reality 
divided ‘into three parts. All are depend- 
ent on each other. The program above men- 
tioned is but the initial step. Let us illus- 
trate. Back of all trade promotion efforts 
lies the prerequisite that the markets for 
all lumber be kept open. This prerequisite 
is the building code work carried on by the 
A.F.P.1, which protects from unreasonable 
building restrictions the 50 percent of all 
hardwoods and softwoods used in building. 
Group or individual promotion efforts are 
of little avail without the protective arm 
of building code work. This is typical of 
basic trade promotion, which can be con- 
ducted only by the industry as a whole, as 
it is now conducted largely through the 
National association. 

The second part is group, or species, pro- 
motion work. Typical of this work is the 
California campaign, above mentioned, to 


(Continued on Page 46) 
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Wood Again Scores at New World’s Fair 


Construction Rushed for Improvements to Chicago’s Big Show 





The largest individual exhibit at the 1954 Century of Progress Exposi- 
tion will be the Ford building, here shown in process of construction. 
Note the great quantities of wooden studding being used 
1,600,000 feet of lumber being demanded for this structure to house 


~an estimated 


the Ford pageant of transportation 


Chicago again is inviting the world to come 
to its beautiful lake front this summer to learn 
what A Century of Progress has produced, and 
is promising that the 1934 World’s Fair will 
be an even greater, more brilliant, more enjoy- 
able, more instructive show than the triumphant 
1933 World’s Fair. 

Important changes in the arrangement of the 
fair grounds, and valuable additions to the at- 
tractions offered, are being made and Burnham 
Park is vibrant with life as builders rush proj- 
ects to completion. The two _ outstanding 
changes are the moving of the Midway, boule- 
vard of fun and frolic, to Northerly Island, and 
the moving of the south entrance of the fair 
grounds north to 35th street, with a resultant 
compactness that will be indeed a boon to visi- 
tors’ feet. 

Most of the space formerly occupied by the 
Midway will be devoted to a greatly increased 
number of foreign villages simliar to the Bel- 
gian Village; the latter was popular last year 
and is expected to attract large crowds again 
this year. The purpose of these villages is to 
show the architecture and manner of living of 
the respective countries. Although the build- 
ings when completed will appear very old, of 
course the most modern methods are being em- 





Two views of construction of the Black Forest Village at the 1934 Chicago World’s Fair. To make these exact reproductions of well known Germm 
buildings 300,000 feet of lumber are being used—225,000 feet of southern pine and the rest northern hemlock. Note the method of wall covering 


ployed in their construction, and it is interest- 
ing to note that lumber is playing a prominent 
part in the building of these villages. 

The largest of them will be the Spanish vil- 
lage, which will cover six acres, but there will 
be more than thirty others of varied description— 
Swiss, German, Bedouin, Irish, Chinese, Italian, 
English, and others—and also of great interest 
in this group will be the Colonial Village. 
Construction of all these villages is quite simi- 
lar— a framework of wood on which panels of 
various kinds are fastened to create the effects 
desired. It is speedy and efficient, building them 
this way, and of course economical, because of 
the low cost of the building itself and the high 
salvage value. In fact one of the villages, the 
Colonial, has about 200,000 feet of lumber and 
dimension i in it, and half of that is material that 
was used once last year. 

Most of the villages, however, are being built 
of new lumber entirely, and for an idea of how 
much of this is being consumed consider the 
Black Forest Village, where a winter scene will 
be presented throughout the summer. Skaters 
on artificial ice will be surrounded by buildings 
covered with artificial snow (washed every, 
night to keep it nice and white), and the build- 
ings themselves will be typical of those one 


The tower of the Old North Church, ready for the building of the Spire, 
will be seen above the roofs of these buildings in the Colonial Village, 
About 200,000 feet of lumber will be required in this project, halj 
of it second-hand lumber, a good demonstration of the high salvage 


value of this product 


may find in the Black Forest section of Ger- 
many. To produce them about 300,000 feet of 
lumber are being required—of this amount there 
will be 225,000 feet No. 1 and No. 2 southern 
pine and 75,000 feet of northern hemlock. Asked 
about sizes an official of the corporation erect- 
ing this village told the AMERICAN LUMBERMAN 
that “all sizes from 2x2 to 8x14 are being 
used.” 

A trip to this section of the fair grounds right 
now is not unlike a return to some new sub- 
division in Whatstown in those dubious days of 
the speculative builder, for there is much fast 
building and joists and studs are around every- 
where, and there is the ever-present sign, “Lum 
ber Furnished By ...” on various enterprises. 
Sut there is one great difference—these men 
are building for a definite purpose, according 
to carefully made plans, and the structures when 
completed will really fit the owner’s needs, 90 
far as plans can make them so. Look all over 
the fair grounds, and you won't find one place 
where a crew of men is working on a foreign 
village with the expectation of later selling it 
to some chance-taking operator from Patagonia 
or Afghanistan. 

South of the group of villages is rapidly ris- 
ing the other outstanding 1934 addition to the 











employed. Again this year great quantities of gypsum board are being used 
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fair—the Ford exhibit. It will be the largest 
individual exhibit at the exposition this year, 
and with building and park will cover eleven 
acres. Only a view from inside, however, will 
sive one a perception of the great size of the 
“ructure, the long hall and the big round 
tower, which will show both the history of 
transportation and the processes of making 
automobiles—processes clear back to the cut- 
ting of trees, the raising of soy beans, and the 
mining of iron. The basic framework of this 
juilding required 1,400 tons of steel, and, as 
the illustration shows, upon this is fastened 
another framework of wood—1,600,000 feet of 
lumber, it is estimated, will be required for this 
building. 

Included in this amount is the Brazilian wood 
yhich will be used to panel the interior of the 
grand rotunda. There will be about a hundred 
thousand feet of veneer, half of it sucupira, for 
the lower portion of the rotunda, and the other 
half Brazil nut, for the upper part. The panels 
are being made by the Algoma Plywood Co., 
\lgoma, Wis., from veneers obtained from the 
Ford forests in Brazil. In addition to the 
veneers there will be 10,000 feet of solid Bra- 
ilian wood used, to make doors and other mill- 
york to match the panels; this is being pre- 
sared by the Illinois Interior Finish Co. For 


the interior of the great hall, and for exterior 
wall panels, Sheetrock is being used, and 700,- 
00 square feet of this was to be consumed for 
the purpose. 

Nor is the recognition of lumber as a quick 
ind efficient modern building material confined 
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Skeleton view of Old 
North Church, showing 
the construction of this 
reproduction of the fa- 
mous belfry tower from 
which Paul Revere and 
William Dawes (the lat- 
ter an ancestor of the 
president of A Century 
of Progress) saw the 
two lights that sent them 
on a midnight ride to 
warn fellow patriots of 
an attack. This is just 
one of famous New 
England buildings that 
the Colonial Village will 
show on Chicago’s lake 
front this summer 
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to the villages and the Ford building, for in 
this stage of construction the wood is visible 
everywhere about the grounds. As was the 
case last year, practically all the concession 
stands will be of wood, and over on Northerly 
Island, where they were driving piles for 
foundations for the numerous rides and other 
fun makers, the piles of lumber are easy to see. 
When an AMERICAN LUMBERMAN representa- 





A big wooden truss and 

numerous piles of lum- 
j ber along the shore of 
this lagoon are other 
evidences of the exten- 
sive use to which wood 
is being put in making 
foundations for build- 
ings and in constructing 
the buildings them- 
selves. This is at the 
22nd Street bridge 
across the lagoon, where 
a large exhibit is being 
made for Armour & Co. 
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tive drove across the 16th Street bridge (at the 
Hall of Science) he had to drive past several 
piles of lumber, laid there handy for the con- 
struction of a new set of grandstands from 
which visitors will be able to watch water 
sports. But why bother to tell all the uses 
of lumber? Lumbermen know of them, and it 
is quite apparent that exposition builders do, 
too. 

Judging by advance information and by what 
can be seen already, it will be a great show in 
1934, with the experience of 1933 to guide the 
planners and the builders. The Home and In- 
dustrial Arts section will be improved greatly, 
including improvements to the lumber industry’s 
“Sunlight House” and additions to the Southern 
Cypress Manufacturers’ Association exhibit, and 
two attempts by materials other than lumber to 
capture the farm home market—but that’s an- 
other story, for another issue. 





Durinc the year ended June 30, 1933, the 
U. S. Biological Survey organized 312 anti- 
rat campaigns in the territory east of the Mis- 
sissippi River, most of them on a county-wide 
basis. More than 85,000 persons participated 
in spreading more than 125,000 pounds of poi- 


, soned rat baits. 


An Intercoastal Charterer Explains Methods 


New Orteans, La., April 23—Transporta- 
tion is the keynote of the business operated by 
the A. C. Dutton Lumber Co., according to tes- 
tmony of Herbert Buckley, vice president, in 
the hearing conducted here today by Examiner 
Manuel G. de Quevedo for the U. S. Shipping 
Board's investigation of the intercoastal situa- 
tion. Mr. Buckley's testimony was in connec- 
tion with that of A. R. Fallon, traffic manager 
tion Sulphur Co., which covered the contract- 
tattying eastbound of the Dutton company’s 
lumber. The contract has existed for eight 
years. It is “until cancelled,” and may be can- 
telled by mutual consent in sixty days. 

Mr. Fallon had previously told about the de- 
velopment of his company into a contract car- 
net, transporting sulphur for the Freeport and 
Texas-Gul sulphur companies from the Gulf to 
Atlantic and Pacific ports. He stated that the 
iX vessels operated were specially designed for 
the sulphur trade and lumber was one of the 
'W commodities that the vessels could be used 


lr additionally. Four ships are used for 
he Pacific norts route carrying lumber 
tastbound. The witness testified that no 


attempt had been made to enter the intercoastal 
ronference, but the company worked close to it. 
M interrogation by Examiner de Quevedo, he 
‘aid he doubted the practicality of joining, but 
“W no objection to entering the Conference if 


legal. The carrier’s contract is for a net rate, 
the shippers meeting all terminal costs. 

Mr. Buckley described the Dutton company 
operations, its yards at Providence, Poughkeep- 
sie and Camden—which distribute west to Ohio 
and Michigan, and up to the Canadian border. 
The maximum eastbound intercoastal movement 
was 1,800 million feet in one year, of which 312 
million feet was the Dutton company’s. 

Prior to completion of the Panama Canal, 
only lighter, kiln dried lumber moved, but aft- 
erward the common grades were shipped, these 
grades contributing the bulk. Mr. Buckley tes- 
tified that, based on twenty years’ experience, 
his company believed it necessary to own ves- 
sels to protect its minimum requirements, but 
refrained from ownership because of the west- 
bound rate situation. The Union Sulphur Co. 
set-up, he said, fitted his company’s require- 
ments. In his judgment, if these boats were not 
taken up, they “would be on the market and 
disrupt rates.” 

If the volume of lumber is so enormous, 
asked the examiner, why did the company not 
carry lumber of all shippers? Mr. Buckley re- 
plied that the Union Sulphur Co. had no set up 
to do that, upon which the examiner inquired 
whether it couldn’t be provided. Further inter- 
rogation of Mr. Buckley revealed that 60 per- 
cent of the Dutton intercoastal volume moves in 


full cargoes, the balance in parcel lots by Con- 
ference lines. Asked in regard to possible util- 
ization of Conference lines (instead of charter- 
ing) he replied that the tonnage available might 
be in surplus at times, then short. He pre- 
dicted a shortage of tonnage in from five to 
seven years. 

The vital interest of the company in rate in- 
stability was explained as arising from its 50- 
million-foot inventory, which would entail a loss 
of $250,000 if the rate dropped $5 per thousand 
feet. If rates go up, not all competitors would 
raise prices accordingly, he said. 

The Dutton contract, filed in the hearing, 
shows a minimum obligation of ten vessels each 
year, but 16 sailings may be tendered. The 
charterer (Dutton) pays all port charges, fuel, 
loading, trimming, dunnage etc. The owner 
(Union Sulphur) pays the vessel insurance and 
the crew. The Pacific coast territory from 
which sailings may be effected, is limited to 
north of the Columbia River, and south of Co- 
max. Vessel rates are: Herman F. Whiton, 
net registered tonnage, 3430 tons, speed 10 knots, 
$425 a day; Herman Frasch, net tonnage, 2841 
tons, speed 11 knots, $387.50 a day; Henry D. 
Whiton, net tonnage 2600 tons, speed 11 knots, 
$387.50 a day; Frieda, net tonnage 1901 tons, 
speed 10 knots, $275.00 a day. 











WELLs, 
Tex., April 23.—While 
WALTER B. SLOAN, the more than seven 
Fort Worth; hundred lumbermen 
Retiring President who registered for the 
forty-eighth annual con- 
vention of the Lumbermen’s Association of 
Texas, held here on April 10, 11, and 12, are 
again at their homes and on their jobs, p!easant 
recollections still linger in the minds of citizens 
of Mineral Wells over the experience of enter- 
taining the members of this association at the 
most important and most largely attended con- 
vention in its history. 

Every lumber and building material dealer 
now is naturally interested in getting all the 
information possible about the workings of the 
Lumber and Building Material Dealers’ Code, 
and how each may operate to best advantage 
under this code, and for this reason code discus- 
sions were very much to the forefront during 
all the deliberations. 

On the final day of the convention, officers 
were elected as follows: 

President—L. D. Garrison, 
Garrison Lumber Co., Corpus Christi. 

First vice president—Robert Landers, pres- 
ident Landers Lumber Co., El Paso. 


MINERAL 


president L. D. 





Second vice president—W. L. Foxworth, 
Foxworth-Galbraith Lumber Co., Dallas, 

Third vice president—Abe Gross, attorney, 
Waco. 


Executive secretary and traffic 
R. G. Hyett, Houston. 
Sergeant-at-arms—John C. Ray, Waco. 
Assistant sergeant-at-arms — Webster 
Evoy, Houston. 


manager— 


Mec- 


The by-laws were amended to permit the 
election of Jack Dionne, Houston, as honorary 
secretary for life. 

Mr. Hyett has served the association for 
twelve years, and has come to be recognized as 
one of the outstanding association executives 
connected with the retail lumber industry. 

Houston was selected as the meeting place for 
the 1935 convention, and it is understood that 
the dealers in that city already have begun to 
think of plans for a convention that will at 
least equal in entertainment features and in a 
constructive business program the high mark 
set by Mineral Wells. 


Crowd to Hear Mill Code Explained 


A splendid tribute to an outstanding lumber 
manufacturer was tendered C. C. Sheppard, of 
Clarks, La., president of the National Lumber 
Manufacturers’ Association and member of the 
Lumber Code Authority, when the largest 
gathering by five times that has ever remained 
for a closing convention session, crowded the 
convention hall to hear Mr. Sheppard talk on 
the lumber code. Mr. Sheppard spends much 
of his time in Washington, and has been closely 
identified with the development of the lumber 
code since its inception. As a former president 
of the Southern Pine Association and as presi- 
dent of the National Lumber Manufacturers’ 
Association, he probably has done more than 
any other one individual to establish closer co- 
operation and better feeling between the manu- 
facturers and the retail lumber dealers who are 
the distributors of the greater proportion of 
the lumber produced, and who are recognized 
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Texans Give Prominent Place 
Distribution Practices and 


Home Building 


by Mr. Sheppard as the lumber manufacturer’s 
best salesmen. 


Co-operation Is Business Salvation 

After the usual felicitations and cordial wel- 
come addresses and responses, the convention 
got off to a fine start with Walter B. Sloan, of 
ort Worth, presiding. In his annual address, 
President Sloan paid a high tribute to J. Lee 
Johnson, jr., who represents the Texas associa- 
tion on the Retail Lumber Code Authority. 
Discussing the code, among other things Mr. 
Sloan said: 

We all find objectionable provisions in the 
code, and we may have to contend with many 
of these for perhaps an indefinite period. But 
taking the proposition as a whole, it is so 
much better than it was prior to the time we 
were permitted to operate under the pro- 
visions of our code, that few of us would 
want to be again placed in the same predica- 


ment we were in during the early part of 
1933. 

The old adage “‘Competition is the life of 
trade” has been changed and now it is “Co- 


operation is the salvation of business.” Re- 
gardless of any vexing matter you may have 
had to contend with that has caused you to 
feel like pitching the whole proposition over- 
board and going about your business in the 
old dog-eat-dog way, you are obliged to take 
note of a few facts and of the most convinc- 
ing argument—that we are getting well. 


Bankers Should Support Home Building 


Mr. Sloan then pointed out some illuminating 
facts, and gave statistics to prove that the coun- 
try as a whole is well on its way toward busi- 
ness recovery, specifically mentioning some in- 
dustries that have made amazing progress in 
this direction. Before closing, he made a sug- 
gestion that met with the hearty approval of 
every hearer. This had to do with the attitude 


of the banker toward the lumber dealer. He 
said: 

I may be considered out of order by some 
lumbermen-bankers, 


of our combination but 
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Largest Crowd in Association's History Hears Code Problems 
Covered, and Takes Stand on Controversies Regarding Dis- 
tribution; Home Financing and Farm Needs Are Discussed; 
Request Better Tariff Protection Against Mexican Imports 


I find that lumbermen 
are no longer on the 
bankers’ favored lists. 


’. GAL 
The banker is playing H. W. ALBRAITH, 


Amarillo; 


with the automobile 
manufacturer and his Responded to 
dealers. If you don't Welcome 
believe it, just watch 


your newspaper advertising. When have you 
seen, within the last five years, where a 
banker has recommended that a client should 
put his money into a home or any other kind 
of a building proposition? Here is a copy of 
an advertisement that appeared in the Fort 
Worth Star Telegram, March 15, 1934, over 
the name of our biggest Fort Worth banker: 
“Ten cents per mile buys a new car. Your 
car may be a year old or you may have just 
bought it, but you should be planning your 
financial program so that funds will be avail- 
able for the purchase of a new car when 
needed.” Now it is all right for the banks 
to do such advertising, but I would like to 
see them do as much for the lumber industry. 
I have not noticed a single ad in any paper 
within the last five years where a banker 
advised his customer to save for a home. 
Certainly during the last three years would 
have been the time of all times for anyone 
with money to have bought a home or other 
real estate, either improved or unimproved, 
and if our bankers would encourage people to 
purchase homes instead of the things they 
have encouraged them to buy, it would help 
the industry and at the same time be doing 
the bankers’ clients a favor. 


Mr. Sloan is recognized as a leader in lum- 
ber and building material merchandising, a deep 
thinker, and a keen analyst of business condi- 
tions. 

Constructive Features of New Deal 


In presenting his annual report, Secretary R. 
G. Hyett noted that while this was the forty- 
eighth annual convention, it was the first time 
the organization had met as an_ incorporated 
association, it having been incorporated Nov. 
2, 1933, after operating 47 years as a voluntary 
association. Expressing the belief that every 
dealer present had experienced an improvement 
in business since last summer, he thought every- 
one was bound to realize that there is in the 
making something helpful and constructive 
the New Deal. Continuing, he said: 

We have drawn imaginary pictures of 4 
better system of conducting our business, and 
have looked forward to the day in which 
rules of fair trade practices could be made 
legal in Texas. Your dream has materialized, 
in that you are the beneficiary of codes of 
fair competition regulating the conduct of 
business in the retail lumber and the builders’ 
supply industries. These regulations are no 
different, or no less drastie in principle, than 
the rules you would have voluntarily written 
if you had been permitted to do so under 
former State laws. 


Confident Difficulties Will Be lroned Out 


Do not lose your confidence and feel that some 
of the destructive practices are impossible of 
solution, for we are making progress. Industry 
control implies continued leadership and con 
sistent striving for betterment. It means Te 
taining and defending the many worthwhile 
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regulations, and not letting yourself be caught 
out of balance by outweighing against these 
the very few unworkable provisions possibly not 
adaptable for practical use in your community 
or in our State. 


Worry,’ 
IS a vast 
mistake: 
and plat 
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Mr. Hyett expressed confidence that the ques- 
tions regarding sale of carlot shipments at 
wholesale, and definition ot what constitutes 
wholesale and retail business, will be settled in 
Schedule B of the lumber industry code, and 
that this schedule will be approved. He said: 

The small-mill differential has been revised 
and submitted to the Code Authority for ap- 
proval. We can see in this greater unity of 
thought among lumber manufacturers in out- 
lining @ constructive program, 

My Hyett concluded his report by briefly 
cketching some of the important subjects that 
should demand the attention of the dealers, both 
at the convention and throughout the year. He 
mentioned also the splendid co-operation and 
advice received from the president and each 
oficer and director, and promised that better 
service would be given from the headquarters 
office in future, as the result of a trebling of the 
ofice force. He intimated, however, that this 
service would be uninterrupted and improved 
only if assessments were promptly paid, and 
said: “Our executive committee is opposed to 
operating on borrowed money, and rightfully so, 
because this is an industry responsibility.” 

Probably the most interesting features of the 
convention were the roundtable discussions and 
questions and answers on the code. 


Two Addresses on Building Prospects 


G. H. Zimmerman, of the William Cameron 
Co, Waco, secretary of the Texas Line Yard 
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stop and analyze it; and if you have trouble 
getting it off your mind, busy yourself with 
other things. Do something for someone else. 
Get a hobby. Learn how to play.” 

“Worry,” he said, “magnifies our difficulties 
and minimizes our abilities; beats down cour- 
age; crushes morale and increases fear; it 
haunts the soul with the ghost of imagination of 
things of no reality; it reduces our efficiency 
and leaves such a disposition that customers are 
driven away from rather than attracted to our 
places of business.” 

Inasmuch as paints have become as much a part 
of the lumber dealer’s stock as lumber itself, the 
dealers were particularly interested in an ad- 
dress on “Merchandising Paints by Lumber 
Dealers,” by Horace McCaffery, special repre- 
sentative of the Pittsburgh Plate Glass Co. 


Resolutions Cover Distribution Practices 


The report of the resolutions committee, pre- 
sented by the chairman, I. B. McFarland, of 
Houston, paid a tribute to retiring President 
Walter Sloan, and to J. Lee Johnson, Jr., chair- 
man of the State code authority, and covered 
important matters directly affecting the busi- 
ness of every retailer. Among these were: 

That mail-order houses, or large quantity 
buyers should not be granted special or pref- 
erential discounts on prepared or composition 
roofing and roofing products; that Modal 
mark-up be observed by all retailers of build- 
ing materials, especially at stores in Texas 


RED CEDAR 


SHINGLE 








BUREAU” 


This exhibit of the Red Cedar Shingle Bureau, Seattle, Wash., at the annual convention of the Lum- 

bermen's Association of Texas, showed both roof and wall construction with shingles of various kinds 

and sizes, by means of thirteen cedar panels on which the shingles were mounted. Three representatives 
were present to answer any questions of the retailers 


Dealers’ Association, and one of the best loved 
men in the retail lumber industry of Texas, 
gave an illuminating talk on “A Broad Picture 
ot Home Financing ;” and another outstanding 
leature was a paper by Dan Scoates, of Texas 
A, & M. College, on a “Farm Home Survey.” 
Mr. Scoates has been closely identified with the 
lumber dealers for several years through the 
extension department of A. & M. College, and 
has done some eminently constructive work in 
this connection. His report covered results of 
the Government survey, in the course of which 
4 questionnaire was distributed in Texas, invit- 
Mg reports from 50,000 farm homes, giving con- 
dition of the buildings, need for improvement 
ttc. Mr. Scoates said this questionnaire was 
handled through A. & M. College and it was 
0 efficiently done that instead of 50,000 replies, 
7,000 were secured. 


Decries Foolishness of Worrying 


Sam Milstead, of the Burton-Lingo Co., Fort 
North, talked on the significant subject “Don’t 
Norry.” Among other things he said: “There 
Sa vast difference between worrying about past 
mistakes, and in thinking your problems through 
and planning for the future. When worry comes, 


with headquarters at central points, coming 
under our code, the Retail Lumber & Building 
Material Code, where such stores claim the 
authority must come from the general offices 
of so called mail order houses, and that the 
National Code Authority be requested to 
bring about this co-operation and compliance. 

That the Southern Pine Association be re- 
quested to make effective immediately, to and 
between points in Texas, the same regula- 
tions which are applicable to other sections 
of the United States, in which the delivered 
of lumber at wholesale in all cases is 
predicated on mill cost plus published legal 
freight rate to destination, regardless of how 
such lumber may be delivered or sold. Okla- 
homa dealers present have concurred in this 
request. 

That we solicit the assistance of our sena- 
tors and representatives in adjusting the 
duties on lumber, building materials, cement, 
brick, and other builders’ supplies imported 
from Mexico into the United States, so that 
in the sale of such imported commodities 
there is not created, as against domestic 
manufactured products, an unjust and un- 
reasonable preference in the marketing of 
such articles in Texas. 


cost 


That the distributors, jobbers and manufac- 
turers of merchants iron and pipe be asked 
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to make effective a more orderly method of 
distribution of their products under fair trade 
practices, because present practices are de- 
structive to the retail lumber industry operat- 
ing also under codes of fair competition. 


Shingle Exhibit Wins Attention 


As usual at the Texas convention, the exhibits 
of manufacturers played an important part and 
attracted the attention and interest of every 
dealer and visitor. Among the most attractive 
of these exhibits was that of the Red Cedar 
Shingle Bureau. This booth was in charge of W. 
W. Woodbridge, manager of promotion of the 
bureau and A. J. Wartes and Frank L. Hackett, 
of Seattle, Wash., field representatives. The 
booth was composed of thirteen cedar panels on 
which were mounted No. 1 certified red cedar 
shingles of the various kinds, 16-, 18- and 24- 
inch, and both roof and side-wall construction 
were shown. The two outer panels showed 
stained shingles. This booth was designed by 
a well known western architect and was shipped 
from Seattle in especially prepared crates. The 
decorations of native western greenery were 
of particular interest to the many ladies who 
visited the booth. 


Many Building Items Are Shown 


Frost Lumber Industries (Inc.), of Shreve- 
port, La., showed panels of southern hardwoods, 
a new window frame built of southern pine with 
cypress sills, attractive porch and lawn furni- 
ture, and a miniature playhouse—a recent addi- 
tion to its line. There were twenty-eight 
hardwood panels, each made of a different 


(Continued on page 43) 
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New Jersey Retailers Discuss State Code, Home 
Financing, Paint Merchandising 


Attantic City, N. J., April 23.—The fiftieth 
annual convention of the New Jersey Retail 
Lumber Dealers’ Association, held here, 
brought to the attention of the 300 delegates 
from twenty-one counties new problems and 
discussions radically different from any meeting 
the State group has ever faced. In startling 
contrast with the programs of preceding sea- 
sons where action against price cutting was de- 
manded, and the unscrupulous manufacturer, 
contractor and distributor were verbally dry 
cleaned in caustic terms, the retailers assem- 
bled within hearing of the swishing waves of 
the Atlantic ocean found themselves reformed 
on the battle front with new questions to be an- 
swered: The enforcement of a State Recovery 
Code, the drive for building funds from the 
Government and the need to unite, not against 
competition within their own ranks, but to weld 
themselves against competing industries with 
the weapons of New Deal salesmanship. 


Not Utopia, But on the Way 

In his opening address, President Spencer 
Baldwin reviewed briefly the happenings of the 
past year and declared that although Utopia 
has not been reached, the New Jersey retailer 
has gained an important point in obtaining the 
seemingly impossible in the effective operation 
of the State Recovery Act, which eliminates the 
chiseler and gives the dealer the price protection 
he has been demanding for the past fifty years. 
He reported on his activities as president of 
the National association, his battles in Wash- 
ington and expressed the opinion that the future 
holds much hope for the retailer. After serving 
the local association for six years, he announced 
his intention of retiring from the State presi- 
dency because of the pressure of his duties with 
the National group. 

After briefly summarizing the program, Mr. 
Baldwin introduced L. P. Lewin, Cincinnati, 
and James Caffery, Cleveland, who explained 
the importance of finance as part of the national 
recovery program. 

Mr. Lewin said that over two years ago the 
National Retail Lumber Dealers’ Association 
realized that to have real prosperity we must 
have home financing. The Codes, he said, are 
no good without customers to buy our lumber, 
and until the prospects get money we won't 
have any customers. That is the reason, he ex- 
plained, that the leaders are fighting so hard to 
get national legislation through to help finance 
construction projects. 


Need New Deal in Financing 


James Caffery, introduced as “the fighting 
Irishman from Cleveland,” followed Mr. Lewin, 
and said in part: 

The Financing campaign is another evi- 
dence of the necessity of trade associations. 
The New Jersey Lumbermen’s Association 
was the first organization to contact officials 
on the financing plan which is needed to end 
the stagnation in the lumber business. This 
depression, which has caused a lack of de- 
mand for commodities and a lack of confi- 
dence in our national leaders, can be shaken 
off if we get a new deal in home financing. 
The old mortgage terms will do us no good, 
with their costs ranging from 15 percent to 
30 percent. We couldn’t get to first base ex- 
cept temporarily. Let’s get some money and 
get it right. 

We have finally convinced the Administra- 
tion that the sure way out of the depression 
is to put back to work 4,000,000 men de- 
pending directly on the building of new 
homes, of which only 10 percent are working 
today. 

When money for this purpose is made 
available, and I believe it will be forthcom- 
ing soon, competition is going to be keen. 
There is going to be prosperity for the next 
ten years for the retailer, but you will have 
to use new merchandising methods or other 
construction lines will beat you to it; when 


you go home, make a market survey, look 
over your territory, do everything you can 
for the potential buyer; then, don’t wait, go 
right to the prospect. Confidence in our 
nation has been restored, now the money is 
coming and it is up to you to get the busi- 
ness! 

Secretary G. Edward DeNike read the minutes 
of the first meeting of the New Jersey Lum- 
bermen’s Association held in Newark, back in 
1884 and then introduced F. S. Bailey, the only 
surviving charter member of the association. 

At the luncheon meeting the following were 
elected to the board of trustees: B. C. Balz, 
Harold Van Natta, Spencer Baldwin, H. B. 
Clark, S. Fred Bailey, W. V. Statesir and H. 
W. Smock. 


Code the Result of Organization 


Orville H. Greene, Syracuse, N. Y., president 
Northeastern Retail Lumbermen’s Association, 
spoke on “The Value of Organization.” He re- 
minded his audience that the association is more 
justified now than ever before, and that had 
it not been for efficient organization work there 
would have been no lumber code. He said: 

Now it is high time 
for us to get on the 
job and sell lumber. 
Help yourselves make 
money. The first step 
is to support your lo- 
cal and national asso- 
ciations; pay your as- 
sessments, as well as 
your dues, because the 
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Newark, N. J.; 
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Code is the answer to 
the lumbermen’s per- 
ennial prayer. 

Next followed an in- 
spiring address by Paul 
S. Collier, Rochester, 
secretary of the North- 
eastern association. He 
reviewed the past few 
months and said: 

The NRA, 
tion 
trial self government. And if it is not taken 
advantage of now, you will have lost all the 
meat of the effort we have gone through 
during this period of readjustment. 

Individualism is still required, as codes 
will not create business. And do not expect 
everything to function smoothly all at once; 
remember that we have been battling for 
these principles for the past fifty years! 

At the close of Thursday’s meeting, Secretary 
De Nike announced that the following resolu- 
tions committee had been appointed: Harry W. 
Smock, chairman, Messrs. Wolff, Conover, 
Snook and H. B. Clark. 


A Lesson on Paint Merchandising 


The lumbermen were greeted with a unique 
scene Friday morning when the platform was 
transformed into a paint laboratory where Don 
Critchfield, of the Forest Products Better Paint 
Campaign, mixed a cheap grade of paint, show- 
ing the harmful ingredients used. Unusual in- 
terest was manifested by the retailers in this 
demonstration and talk. Mr. Critchfield said 
the latest survey showed that 85 percent of the 
lumbermen in the United States are also paint 
distributors. Because so many complaints had 
been received the past winter during the severe 
weather along the Eastern seaboard, the display 
was extremely timely. In showing the pictures 
of houses on which paint had peeled or cracked 
within a few months after application, Mr. 
Critchfield said that the rapidly growing men- 








associa- 
is a real opportunity to practice indus- 


administered by your 


ace of paint failures was due to the use of 
“Jerry” paints sold by cut price houses and yp. 
scrupulous manufacturers. It was made clea 
that lumbermen are losing lumber sales becayse 
of the large water content, the absence of white 
lead and the substitution of other harmful ingre. 
dients which leave little protection for the wood 

Leadless paint made for a few cents a gal. 
lon is helping to kill the lumber business, he 
said, and cited one town where paint failyre 
had resulted in the sale of 100 steel houses 
He urged the retailer, who is so careful about 
his lumber grades, to give a little more atten. 
tion to the quality of the paint and varnish he 
sells to cover this same lumber and millwork 
He said 87 percent of the people judge by what 
they see and if paint fails on the new wood 
house the whole job is condemned. 

Following the paint demonstration moving 
pictures showing the manufacture and use of 
wood shingles were shown by R. J. Titus, of 
the Red Cedar Shingle Bureau. 


State Code Functions Smoothly 


Hon. E. Donald Sterner, chairman of the 
State Code Authority, assured the lumbermen 
that the State Code is functioning smoothly. It 
was a big job, he said, to get up a price book 
containing over 8,000 items. The success of 
the State Recovery Act depends on keeping 
down the cost of administration and the co- 
operation of all interested parties. Step by step 
other branches of the construction industry will 
be under codes. The New Jersey code setup is 
the most effective instrument ever devised to 
protect the legitimate industry of a State, Sena- 
tor Sterner believes, and the retailer is once 
more in the position to make a fair living for 
himself, to pay his employees more money and 
to lessen the working hours. 

Fred H. Ludwig, Merritt Lumber Yards 
(Inc.), Reading, Pa., addressed the convention 
on “Retailing under the New Deal.” He said 
in part: 

If for no other reason, the New Deal justi- 
fies itself in the fact that it has abolished 
child labor. It penalizes the chiseler, dis- 
honest retailer and the man who is always 
looking for special privileges, but at the 
same time it affords protection to the honest 
man who seeks only to make a fair profit in 
an open and above board manner. With 
price protection assured, we should not lose 
sight of the wonderful opportunity to doa 
job we never did before in merchandising. 
Forget the old methods of selling, use plenty 
of advertising along modern lines, as our 
competitors in other lines are doing, and 
win your share of the business certain to 
come in the future. The battle does not end 
with the operation of the Code; always re- 
member that life is just one long struggle 
and going against the current will make us 
strong. 

O. Fred Rust, New York, of “The Business 
Week,” cited figures to show that the leading 
industries were well on the road to recovery. 

Owing to illness W. W. Schupner, secretary- 
managing director of the National-Americat 
Wholesale Lumber Association, was unable to 
be present and wired his regrets. 

President Walter Smith, of the Allied Lum- 
ber & Material Society, made a vigorous plea 
for co-operation and fair practice in buying and 
selling building materials. 


A State Code With Teeth 


The convention hall was crowded when 
Harry L. Tepper, acting head of the entire 
State Recovery Administration was escorted t0 
the platform. Every ear was tuned to catch his 
address, which explained a program which has 
never been attempted by any other sovereig? 
State since the Civil War. The accomplish 


ments of the State Recovery Act have electtr 
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April 


fed the 47 other States because, he confidently 
asserted, “this program will work out the sal- 
vation of industry in New Jersey. If successful, 
no doubt other States will follow the trail 
Razed by New Jersey.” 

At the start Mr. Tepper justified this perogra- 
tive of State rights to make the codes enforce- 
able. He answered some national NRA critics 
‘, no mincing terms and asked that interests 
‘rom other States attend to their own business 
and permit the sovereign State of New Jersey 
i) work out its own recovery program. De- 
daring that the greatest curse in New Jersey 
has been the chiseler and price cutter, he told 
how the industrial leaders had followed for a 
long time the national formula of warning the 
offender and letting it go at that. As a result, 
he said, every code was being held in contempt 
and this did not help industry. Therefore, New 
lersey passed its own Recovery Act with teeth 
in it and now the guilty are fined and jailed. 
He pointed out that a code is no good unless 
vou can get compliance. While the NRA funda- 
mentals are good they have been ineffective. 

At the present time the lumber, drug, clean- 
ing and dyeing and eight other codes have been 
accepted, Mr. Tepper reported, and in a short 
time, all industries which require codes, will 
have them. He cited the effect of the Code 
by mentioning a case the day previous where 
a cleaner was sent to jail for 60 days for vio- 
lating the cleaners’ and dyers’ code. On the 
Advisory Board appointed by Governor Moore, 
{ which Tepper is chairman, there are repre- 
sntatives of industry, labor, the consumer and 
ther interests so that fair prices are set before 
the Code is accepted. Once accepted, however, 
the offender is not warned. The question is, 
guilty or not guilty. If he pleads not guilty, 
he is given an immediate trial and if he is 
guilty he is fined and sent to prison. Mr. Tep- 
ped said : 

As I see it, the chief trouble which has 
arisen under the national codes is due to the 
failure to set forth price regulations and loss 
limitation provisions in a way which can be 
throughly understood and can be applied 
to all States of the Union. It is an indis- 
putable fact that in many national codes the 
price regulations and loss limitation provi- 
sions can not be applied at all in the State 
f New Jersey, due to specific local condi- 
tions. 

I make bold to say that no code is worth 
the paper it is written on if it does not give 
to trade or industry a bottom to the market 
for its service or commodities. I do not be- 
lieve that in national codes so fundamental 
and important a feature was accidentally 
verlooked. I believe it has been simply a 
ase of wondering how far regulatory au- 
thority can go under existing laws. 

New Jersey took the bull by the horns by 
applying in a concrete and understandable 
way the principle of price regulation. The 
consumer has not been gouged. In no case 
will the State Recovery Administration 
stand for the setting of minimum prices 
which exact from the consumer an unreason- 
able return for commodities or service. If we 
were to set up a figure of speech, regulatory 
Power is the engineer, industry is the con- 
ductor and the consumers are the pas- 
Sengers on the train. First and foremost, 


the interests and safety of the passengers 
must be conserved. 


The New Official Personnel 


_ The following officers were elected by the 
ward of trustees for one year: 
_ President—George Conover, Conover Lum- 
‘er Co., Keyport, N. J. 
Vice-president—Joseph H. Jackson, J. H. 
Jackson & Son, Rockaway, N. J. 
, Treasurer—E. F. McFeeley, A. B. Ayers 
“umber Co., Newark, N. J. 
Secretary—G. Edward DeNike, Newark, N. J. 
Chairman Harry W. Smock, of the resolu- 
ons committee, read the various resolutions 
which thanks were extended to retiring 
resident Baldwin and Secretary DeNike, a 
‘*parate resolution in appreciation of the efforts 
" behalf of the association made throughout 
many years by F. S. Bailey, Thomas Clark 
aid M. F. Ellis; and a resolution in favor of 
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stated that other resolutions would be acted 
upon by the board of trustees and announced 
later. 

In a brief speech President Baldwin turned 
the gavel over to the new executive, Mr. Con- 
over, who sounded the gavel and adjourned 
the convention. 

The 50th annual banquet was held in the 


dining hall of the Madison Hotel Thursday 
night, at which time Judge James B. Erwin of 
Newark, N. J. was the principal speaker. A 
dance was held on the roof Friday night and 
Saturday morning there was a golf match at 
the Northfield Country Club, under the direc- 
tion of A. R. Carr, captain of the New Jersey 
Lumbermen’s Golf Association. 


New Englanders Hear Code 


Provisions 


Mancuester, N. H., April 23.—Indicating 
the keen interest lumber producers have devel- 
oped in the Recovery program, and the moves 
to bring about compliance with all provisions 
of the Codes, fully three hundred lumber opera- 
tors attended the quarterly meeting of the 
New England Lumbermen’s Association, held 
here on April 11; with officials of the North- 
eastern Lumber Manufacturers’ Association, 
administrative agency in Northeastern ter- 
ritory, as chief speakers, including Jerome J. 
Farrell, of Walton, N. Y., vice president of 
the Northeastern, and Edward W. Treen, of 
New York, executive secretary. Frank E. Ken- 
nett of Conway, N. H., president of the local 
association, was master of ceremonies. 

Mr. Farrell spoke 
strongly and convinc- 
ingly as to the value 
and real need of the 
lumber code as a means 
of restoring order and 
reasonable success to 
the lumber industry. He 








EDWARD W. TREEN, 
New York; 
Visiting Secretary 
Code Official 


and 





declared that the Gov- 
ernment is definitely 
committed to the plan 
that treats the forest 
as a crop and not as 
a mine. “In the past,” 
said he, “many operators 
have slashed and wasted 
our timber resources and have generally violated 
good forestry practice but most of us are now 
definitely on record with the federal government 
to help promote conservation and sustained, 
yields from our forests, called for in Article 
10 of the Code. To promote prompt compliance 
with the provisions of this Article divisional 
control committees are being set up in this 
northeastern section with Maine, New Hamp- 
shire, Vermont, Massachusetts and New York, 
each having one control board, while Rhode 
Island and Connecticut will be combined in a 
single board, as will New Jersey and Pennsyl- 
vania.” 


Strong Enough Again to Do Some Kicking 


Many operators took occasion to air their 
grievances against code provisions regulating 
hours of labor, wages, and operating quotas 
at the mills, but Mr. Farrell brushed them all 
aside with the declaration: “We all know that 
the lumber and timber industry is infinitely bet- 
ter off today than it was a year ago, and we are 
getting better prices for our product, and per- 
haps that is why we now feel strong enough to 
sit up and do some kicking. Don’t forget,” said 
he, “that the Government is going to crack 
down hard on violators of the minimum wage, 
maximum hours and production quota provi- 
sions of the code. All operators must be forced 
to follow code requirements, and be made also 
to bear a fair share of the expense of organiza- 
tion, regulation and enforcement, otherwise the 





Explained 


code will be useless because it will be unwork- 
able.” 


Farrner-Operators Must Observe Prices 


Asked whether or not the farmer-operator 
of woodlots comes under the code, Mr. Farrell 
stated that Lumber Code Authority had ruled 
that if his lumber product was used upon the 
farm it was not under the control of the code; 
but if it was sold in open market in competi- 
tion with other lumber offerings, it was strictly 
under the control of the code, and must not be 
sold at prices below minimum cost-protection 
prices. He explained that the farmer-owner, 
of woodlands controlled a third of the total nat- 
ural forest resources, and if he were permitted 
to operate as a “free lance” by chiseling under 
code prices, the code would be useless. 

Other speakers included former Congressman 
Eugene E. Reed, of Manchester, representing 
the State compliance board in Concord; C. 
Edward Behre, director of the Northeastern 
Forest Experiment Station at New Haven, 
Conn.; Paul D. Kneeland, of Worcester, Mass., 
and Edward W. Treen, executive-secretary of 
Northeastern Lumber Manufacturers’ Associa- 
tion. 

Mr. Reed warned the operators against the 

(Continued on Page 46) 


Important Notice 


TO ALL TIE PRODUCERS 


Under an important new amendment to the Code 
of Fair Competition for the Lumber and Timber 
Products Industries, as approved and signed by Gen. 
Hugh S. Johnson, administrator, acting on behalf 
of President Roosevelt, A NEW DIVISION TO BE 
KNOWN AS “THE RAILWAY CROSS TIE DI- 
VISION” IS CREATED, which will include also 
hewn ties which have heretofore been exempt. 





This new division is to be administered in district 
No. 2, comprising the same three states as the North 
Central Subdivision by a committee of three—one 
member to be elected by the Railway Tie Association 
and two members to be elected by mail PRIOR TO 
MAY 4, 1934. 


Every cross tie producer who is not now registered 
in the Indianapolis office, 535 Postal Station Bldg. 
SHOULD WRITE AT ONCE for a ballot—in order 
that every opportunity be given to represent the 
interests of all cross tie producers, regardless of size. 
It is hoped that this new Cross Tie Division will 
prove of great benefit to tie producers inasmuch as 
the administrative agency will be made up largely of 
actual producers. 


Since this new division was created over some oppo- 
sition by various lumber code administrative agencies, 
Gen. Johnson’s order includes provision for review 
of its administration after it has been in operation 
90 days, in order to make certain that all interests 
are fairly represented. 

Notice given by W. W. FOBES, Secy.-Megr., 

North Central Hardwood Assn., 
administrative agency of the Lum- 
ber Code for the states of Illinois, 
Indiana and Ohio. 





34 





Wasuineton, D. 
C. April 23— 
Opening the two 
days’ convention of 
the National Retail 
Lumber Dealers’ 
Association held 
here April 10 and 
11, at the May- 
flower Hotel, Pres- 
ident Spencer D. 
Baldwin outlined 
the activities of the 
association since 
the last convention. 

“Whether the 
NRA or the Code 
is going to do us 
any real good in the final analysis,” said Mr. 
Baldwin, “we all have to agree that it has been 
a wonderful thing for our associations because 
they have been able to increase their member- 
ship in some States and I am sure that when 
this is all over you will be able to hold at least 
75 percent of these new members.” 

Mr. Baldwin, in his opening remarks also 
called attention to the mortgage situation and 
stated that when this matter first came up he 
had appointed L. P. Lewin as chairman of a 
committee to work on the situation. “At the 
present time we could almost say we have brok- 
en the front line trenches and we see the day- 
light out ahead.” He later brought into the 
picture, he said, James G. Caffrey of Cleveland, 
“who has had a lot of experience in real es- 
tate.” 

Following President Baldwin's address, and 
before the convention got down to work, Leo 
Klarer, of Louisville, secretary of the Kentucky 
Retail Lumber Dealers’ Association, and repre- 
senting Governor Laffoon of Kentucky, -present- 
ed Homer W. Ballinger, chairman of the execu 
tive committee of the retail lumber dealers’ Code 
authority, with a commission as Colonel on the 
Governor’s staff. 

At this point some brief remarks were made 
by Henry E. Stringer, vice president of the 
Hydraulic Press Brick Co., this city, non-voting 
member of the retail lumber Code authority. Mr. 
Stringer called attention to the fact that while 
he represented NRA on the Code authority he 
wished to work amicably with the other mem- 
bers, and although not a lumberman himself 
he is on the Code authority for the brick indus- 
try and realized the many problems that lum- 
bermen are up against. 


SPENCER D. BALDWIN, 
Jersey City, N. J.; 
Re-elected President 


Distribution Is a Leading Topic 


Discussion of the question of distribution, 
which took up much of the time of the con- 
vention, was opened by W. W. Schupner, sec- 
retary of the National-American Wholesale 
Lumber Association. He told the membership 
that a definition has at last been worked out, 
which is now contained in Schedule “B” of the 
lumber Code, upon which all have been able 
to agree, though only after strenuous efforts on 
the part of both the manufacturers and the 
wholesalers. Some further provision should be 
made, Mr. Schupner thought, for the allevia- 
tion of situations arising in individual trading 
areas. 

Mr. Schupner also said that in his opinion 
there should be an exchange of contact men. 
That is, a lumber retailer should be on the 
wholesale Code authority, and vice versa. 

Among those participating in the general dis- 
cussion of the lack of regulations governing 
distribution were Charles Adams, New York, 
vice chairman of the retail lumber Code author- 
ity; George W. LaPointe, jr., Menomonie, Wis., 
vice president of the association; Paul S. Col- 
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lier, Rochester, N. Y., secretary Northeastern 
Retail Lumbermen’s Association; George W. 
Dulany, jr., Chicago, chairman of the board 
of directors of American Forest Products In- 
dustries (Inc.) ; Andrew H. Dykes, New York, 
New York Lumber Trade Association; C. I. 
Cheyney, Bluefield, W. Va., West Virginia 
Lumber & Builders Supply Dealers’ Association ; 
H. J. West, Atlanta, Ga., Georgia Lumber & 
Building Material Association, and J. Frank 
Carroll, Alexandria, La., Louisiana Retail Lum- 
ber & Building Material Dealers’ Association. 


Some Code Articles Stayed 


Just prior to the discussion of the distribu- 
tion question Homer W. Ballinger, chairman of 
the executive committee of the retail lumber 
Code authority, read what he termed a new 
definition, with some changes, made at the last 
meeting of the executive committee. This dealt 
with the stay of the application of the retail 
lumber Code and was signed by General John- 
son. The body of the stay order which Mr. 
Ballinger read follows: 

I hereby stay the application of the Code 


of fair competition for the retail lumber, 
lumber products, building materials and 
building specialties trade approved by the 


President on Oct. 3, 1933, as to (1) Section 
11 of Article VIII, and (2) Article III of 
said Code, as to the sale of lumber, lumber 
products, building materials and building 
specialties, coming within the jurisdiction of 
said Code, shipped directly from the mill 
to the job, consumer or contractor, or in the 
case of water cargo shipments, shipped di- 
rectly from the dock at point of destination 
to the job, consumer or contractor, in not 
less than a minimum carload quantity as de- 
termined by weights prescribed by railroad 
tariffs, rules and regulations, in any one 
delivery, such sales to move intact directly 
to the purchaser from the shipper. 

During the course of the convention there 
were two “off the record” speeches, one by A. 
G. McKnight, of the litigation department of 
NRA, who explained his new work and talked 
on compliance, enforcement and chiselers. The 
other was by Walter B. Weisenburger, execu- 
tive vice president of the National Association 
of Manufacturers, and chairman of the legis- 
lative committee, who talked on pending bills 
in Congress of interest to the lumber industry ; 
specifically the Wagner, Connery, employment 
insurance and several other bills. 


Home Finance Plan Explained 


Discussion of the home finance plan was 
opened by L. P. Lewin, treasurer of the asso- 
ciation, who explained the plan briefly, and then 
called on Mr. Caffrey, who has been co-operat- 
ing with the association for some time. 

Mr. Caffrey said that he found it hard to be- 
lieve that the idea of government loans for home 
building and renovation has to be sold to lum- 
bermen, real estate men and contractors. Some 
of them, he said, objected to the government 
getting into business. He called attention to 
the fact that government reports indicate that 
800,000 new homes are needed throughout the 
country. He said that during the course of his 
work here he has found that many of the mem- 
bers of Congress realize that there is a demand 
for these homes but assert that no real need 
exists, claiming that there are plenty of vacan- 
cies. 

He told the convention that there are now 
some 4,000,000 men in the building trades out 
of work, and emphasized what it would mean 
to put them to work. 

Mr. Caffrey said that it is the idea of those 
trying to get government loans for building 
that $1,000,000,000 should be appropriated for 
this purpose and that loans should be made 
through existing agencies, such as home loan 
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Distribution and Discounts Under Code, and Jurisdictional 
Matters, Get Attention—Federal Financing of Homes Urged 


associations, but if they are unwilling to handle 
them, loans could be made through HOLC 
which has branches in almost every State, ~ 

He urged that lumbermen present reques 
their friends to keep on bringing pressure to 
bear on their Congressmen for some kind oj 
legislation by which the Government would 
make direct or indirect loans for building pyr. 
poses. 

Committee to Frame a Brief 


A committee was appointed by President 
Baldwin to whip a brief into shape to answer 
objections raised at the recent Code hearing in 
connection with the distribution question. The 
committee included the following: Homer W. 
Ballinger, Mr. Adams, E. W. King, Paul S. 
Collier, Homer B. Kendall, F. J. Robinson, 
Hawley Wilbur, Fred H. Ludwig, George W. 
LaPointe, jr., C. I. Cheyney and C. H. Cowan, 

Frank Williams, of Florida, was elected chair. 
man of the conference of regional secretaries, 
Other officers elected were G. E. DeNike, vice 
chairman; and Allen T. Flint, secretary. 


Tells of World's Fair Lumber House 


Mr. Dulany made a short talk in which he de- 
scribed the lumber house at the Chicago Fair, 
He said that two million people saw the house 
last year. This year the house will be painted. 
He felt that the organized lumber industry 
should support this house. At present, he stat- 
ed, there is a shortage of 30 or 40 percent in 
the amount of money needed to carry it on this 
year. Calls for plans and specifications of this 
house were received in great quantity last year, 
he said; this year provision will be made to 
supply these requests. 

R. C. Kuhlman, of Cincinnati, spoke on mill- 
work now in the manufacturers’ Code, which 
he said would be in the retail Code. He said 


that it is the step-child of the retail products 
Code and, “to figure it out, it is not a headache 
but a paralytic stroke.” 

On one of the days of the meeting a lunch- 
eon was given to the delegates by Don Critch- 
field who is working in connection with the 














G. W. LaPOINTE, L. P. LEWIN, 
Menomonié, Wis.; Cincinnati, Ohio; 
Vice President Treasurer 


Forest Products Better Paint Campaign. Fol- 
lowing the lunch he gave a short talk to the 
delegates. 
All Officers Are Re-elected 

All of the officers were re-elected, as follows: 
Spencer D. Baldwin, Jersey City, N. J., pres 
dent; George W. LaPointe, jr., Menomonit 
Wis.. vice president; L. P. Lewin, Cincinnat, 
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Ohio, treasurer; and Frank Carnahan, Wash- 
ington, secretary. 


Twelve Resolutions Adopted 


Twelve resolutions were adopted by the con- 
yention. The first dealt with dues, which have 
heen 50 cents a year, now raised to $1.00. 

2ecommendation was made to the execu- 
tive committee of the association for the es- 
tablishment of at least the following de- 
partmental activities for the current year 





——__ 














H. W. 


BALLINGER, 
Springfield, Ohio; 
Code Chairman 


FRANK CARNAHAN, 
Washington, D. C.; 
Secretary 


and to be continued thereafter at the sub- 
sequent direction of the board of directors: 

1. Development and promotion of distribu- 
tional policies, 

2. Legislative activities, including govern- 
mental support of home construction. 

3. Traffic investigation. 

4. Investigation and recommendations con- 
cerning merchandising plans and _ policies, 
particularly as regards new products. 

The question of mail-order competition was 
made a matter of record in a resolution in 
which the convention petitioned “the Na- 
tional Recovery Administration and the va- 
rious mail order houses and similar types 
of business for prompt steps in co-operation 
with the retail lumber and building material 
Code authority to bring about immediate 
compliance with the various provisions of 
the Code of fair competition for the retail 
lumber, lumber products, building material 
and building specialties trade, to the end 
that such injustice and inequality of op- 
portunity may be eliminated.” 

The convention also went on record regard- 
ing the jurisdiction of retail sales by small 
Sawmills. Attention was called in this res- 
olution to the fact that sawmills operating 
throughout the various sections of the 
United States are in many instances selling 
manufactured hardwod or softwood at retail 
In unregulated competition with retail lum- 
ber yards which are submitting to the Code 
regulations. The convention petitioned NRA 
“and the appropriate divisions of the lum- 
ber code auhority to lend immediate, active, 
and effective support to the complete en- 
forcement of existing provisions in approved 
codes designed and intended to establish fair 
and equitable competition between the va- 
rious elements of the lumber industry.” 

In its fourth resolution the convention 
petitioned “the rail transportation companies 
for the remittance of demurrage on cars 
of lumber and building materials on Satur- 
days, as well as all Sundays and holidays.” 
_ The fifth resolution asked the President, 
Congress and government officials to “take 
such steps as may be necessary to furnish 
£0vernment assistance to rehabilitate the 
building industry by providing funds for 
mortgages on new residential structures, and 
repairs, alterations, and modernization of ex- 
isting residential buildings,” and further as- 
Serted in the same section “that this asso- 
Clation offers its co-operation and assistance 
In the formulation and execution of plans to 
bring about the purpose of this resolution.” 

Dealing with unfair and discriminatory 
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discounts, the convention went on record as 
requesting co-operation of the NRA “and of 
all manufacturers and wholesalers of lum- 
ber, lumber products, building materials and 
building specialties in establishing and en- 
forcing the policy that any account receiving 
such special wholesale or jobbing discount 
Shall confine its sales of materials purchased 
under such discounts from dealer prices to 
wholesalers, dealers and regularly recog- 
nized wholesale trade; and that all other 
sales by such firms shall be subject to the 
provisions of the retail code having jurisdic- 
tion over the items sold.” 

Dealing with the jurisdiction clause, a res- 
olution called attention to the fact that the 
jurisdiction clause of the retail lumber code 
has been under stay of execution by NRA 
practically since the approval of the Code and 
the convention “very urgently requests NRA 
to immediately remove this stay of execu- 
tion and to restore to the retail lumber 
dealer the long-established right and prac- 
tice of selling lumber and building mate- 
rials in carload quantities in open competi- 
tion and on a fair and equitable basis with 
manufacturers and wholesalers.” 

Another resolution dealt with special mill- 
work jurisdiction and called attention to the 
fact that the application of the cost pro- 
tection features applicable under Cost Book 
A as administered by the National Wood- 
workers Association of the lumber Code en- 
tails many administrative problems owing to 
the large number of dealers who operate 
small woodworking plants incidental to their 
retail lumber’ businesses. The convention 
went on record as favoring “that a commit- 
tee of three be appointed by the retail lumber 
Code authority to confer with the proper 
committees under the lumber and timber 
products Code authority to the end that steps 
may be taken to solve these problems.” 

Having set forth many of the problems of 
the retail trade at this time the convention, 
in a resolution dealing with wages and hours, 
requested “that the NRA be urgently re- 
quested to refrain from demanding an in- 
crease in wages or reduction of hours of 
labor at the present time.” 

Referring to H.R. 8479, known as the Mc- 
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Leod bank bill, which, it is considered, will 
have beneficial effects on the building in- 
dustry, the convention urged “that this bill 
be enacted into law by the Senate and House 
of Representatives and that copies of this 
resolution be spread on the minutes of this 
meeting and placed in the hand of Senators 
and Representatives.” 

The eleventh resolution stated that “busi- 
ness should faithfully develop every method 
and practice leading to further and fuller 
recovery. To that end we respectfully call 
the attention of our legislative bodies to the 
necessity of the present course of recovery, 
now well established, being undeterred by 
the uncertainties of highly questionable and 
experimental legislation affecting business. 
We further resolve that this sentiment of our 
association be communicated by our individ- 
ual board members to their congressional 
delegation to the end that recovery may not 
be overtaken and stifled by unnecessary busi- 
ness reforms.” 

The final resolution was one of apprecia- 
tion for work done during the past year by 
President Baldwin, Homer W. Ballinger, 
Frank Carnahan, L. P. Lewin, C. L. Adams, 
John Dobson, J. Lee Johnson, jr., George W. 
LaPointe, jr., George W. Dulany, ir., Paul S. 
Collier and H. J. West, members of the ex- 
ecutive committee of the Code authority. 





Awarded Contract for Palix 
River Bridge 


Raymonp, Wasu., April 21.—Contract for 
construction of a new timber bridge to span 
the Palix River on the Ocean Beach State high- 
way has been awarded to David Nygren, of 
Seattle, on a bid of $46,104.40. The new bridge 
will be 997 feet in length. Specifications call 
for the use of 260 creosoted piling, totaling 
14,570 lineal feet; 220,000 board feet of creo- 
soted timber and plank; 22,000 board feet of 
untreated lumber, and 1,320 feet of boom sticks. 
The new bridge is to be finished by Aug. 1. 
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An Accumulated 
Demand for Ladders 
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la 
Put in an assort- . 
ment of Babcock's. 
They're real ladders 
to sell. Make a = 
little display—put an ad in the local paper. The new ladder Close Top 
Smith buys will sell Jones. Don't hesitate to ask your cus- Fruit \ 
tomers, "Need a ladder this spring?" 
Go after Babcock genuine Spring ladder profits 
—write for the Babcock catalog and 
latest Discounts today. 
General 
Pu 
Extension 


The W. W. BABCOCK CO., Bath, N.Y. 


Don't overlook it, Mr. Dealer! 
Ladders have been wearing out. 
A little real merchandising of 
time-tested Babcock genuine 

spruce ladders 
right now will 
do wonders in 
producing 
business. 
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BURTON -SWARTZ | 
CYPRESS CO. | 
PERRY, FLA. 


Tidewater Red Cypress 
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OBTAINABLE 











The Largest Stock in the 
Entire Industry 











Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collectior of invoices. 


Special department handling export lumber shipments 
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Pine Lumber & Factory Products 
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IDAHO WHITE PINE 
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PINE FRAMES TRIM 
AND MOULDINGS 
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WHITE RIVER 
LUMBER COMPANY 


For Mixed Cars of 


YARD and SHED STOCK 


Including Bevel Siding, 
Mouldings, Lath, 
Shingles 


ENUMCLAW, WASHINGTON 
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Missourians Support Code; 
Foresee Building Revival 


PopLar Biurr, Mo., April 23.—Among the 
200 lumber dealers who attended the nineteenth 
annual convention of the Southeast Missouri 
Lumber Dealers’ Association here on April 12 
there was diversity of opinion evident, but it 
was the consensus “that as the Retail Lumber 
Code is for the apparent betterment of the 








Cc... 
Perryville, 


KIEFNER, J. 
Mo.; 
President 


LANIER BYRD, 
Charleston, Mo.; 
Vice President 


dealer, we continue to carry out the principles 
of the code.” 

Most of the discussions during the conven 
tion concerned the application of the newly 
adopted Code. 


Asks Fair Chance for the Code 


Charles E. Kiefner, who has been president 
of the association for several years, in his an- 
nual address urged members to give the code 
a fair chance. “It is interesting to note the 
reaction of the public with reference to the 
Lumber Code,” said Mr. Kiefner. “Prices have 
advanced as a result of the code provisions in 
the industry, and such advances have created 
some resentment. However,” he added, “it was 
increase prices or else He explained the 
code would serve to remove cut-throat compe- 
tition which “is a serious menace, especially to 
the small independent dealer.” 

Discussions at roundtable assemblies seemed 
to point to the fact that a general demoralization 
of the industry had been threatened, and that 
the code tends to “lift the lumber industry out 
of the mire.” 





Home Loan Activities Explained 


Federal home loans created as much interest 
as any other subject during the convention. 
W. Frank Davis, manager of the E. C. Robin- 
son Lumber Co.’s branch at Kennett, outlined 
clearly the steps necessary to comply with pro- 
visions of the recently-formed Home Owners’ 
Loan Corporation branch organization designed 
to prevent foreclosures on homesteads. He ex- 
plained the provisions of the law. Lumber deal- 
ers, he said, should be interested because the 
Government provides that the property must 
be kept in first-class repair, and that provision 
be made to take care of indebtedness. He es- 
pecially urged members of the Southeast Mis- 
souri Retail Lumber Dealers’ Association to as- 
sist their customers in making out application 
blanks. 

There was an address entitled “Men, Money 
and Monkeys,” by Charles R. Black, vice presi- 
dent of the J. W. Black Lumber Co., of Corn- 
ing, Ark., and an address by Marion Fray, of 
Fray Bros, Lumber Co., of Kennett, Mo, Said 


Mr. Fray, “We all know that our Code is based 
on honesty and fairness, and this meeting should 
bring closer fellowship, and promote frankness 
and sincerity in our dealings with our fellow 
lumbermen.” 


Expect Return of Business Prosperity 


W. W. Parker, president of the Southeast 
Teachers College, Cape Girardeau, addressed 
the banquet at close of the convention. He 
pointed out that America is now apparently on 
the verge of a revival in construction, and fore- 
cast greatly improved business during the next 
few years. 

L. T. Metz, head of the Metz Lumber Co, 
of Poplar Bluff, Mo., expressed the opinion 
that the worst period for the lumber industry 
is now passed. “There was a greater evi- 
dence of optimism at this convention,” he said, 
“than for the past few years. Lumbermen now 
believe that, with aid of the Code, and a grad- 
ual upturn in business, we may be able to do 
away with red ink very soon.” 


Association Officers Are Re-elected 


Charles E. Kiefner, of Perryville, Mo., was 
re-elected president. Other officers re-elected 
were J. Lanier Byrd, Charleston, Mo., vice 
president; W. T. Nethery, Hayti, Mo., secre 
tary, and O. T. Pfefferkorn, Chaffee, Mo., 
treasurer. The directors are Robert Hender- 
son, F. M. Robinson, L. T. Metz, C. A. Him- 
melberger and Leon Herrick. 

Cape Girardeau won the 1935 convention by 
three votes, that city getting 29; Poplar Bluff, 
26, and St. Louis, 17. Convention delegates 


from the Southeast Missouri district proper 
stated after the meeting that the St. Louis vote 
A number of honorary mem- 


was unexpected. 





Cc. A. HIMMELBERGER 


Cape Girardeau, Mo.; 
Director 


LEON HERRICK, 
Crystal City, Mo.; 
Director 


berships are held in that city, and the conven- 
tion has been held in St. Louis several times 
in the past. 


Hearing on Gulf Port 
Charges Postponed 


New Orveans, La., April 23—The hearing 
scheduled for April 17 on U. S. Shipping Board 
Docket No. 78, involving the complaint of the 
Lake Charles (La.) port authorities against a 
resolution of the Gulf-French Atlantic-Ham- 
burg Freight Range steamship conference, un- 
der which the steamship lines may accept hard- 
wood lumber in box cars on depressed tracks 
in the rear of berths, has been indefinitely post- 
poned, 
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What the Associations Are 
Planning and Doing 


May 23-24—National-American Wholesale Lumber 


Association, Mayflower Hotel, Washington, 
D. Cc. Annual. 
June 13-14—South Dakota Retail Lumbermen’s 


Association, Rapid City, S. D. Annual. 

June 25-29—American Society for Testing Mate- 
rials, Chalfonte-Haddon Hall, Atlantic City, 
N. J. Annual. 


Oct. 25-27 — Pacific Logging Congress, Seattle, 
Wash. Annual. 
—_—_—_—sS 


Pacific Loggers Silver Jubilee 
[Special telegram to American LUMBERMAN] 
PortLAND, Ore., April 24.—Orville R. Miller, 
president Pacific Logging Congress, announces 
that this organization’s silver jubilee will be 
held at Seattle, Oct. 25-27. A. Whisnant, secre- 
tary, has returned from a tour of California in 
the interest of the coming twenty-fifth annual 
congress, which is expected to be the best and 
biggest ever held. 


National Wholesalers Plan Annual 


New York, April 23.—Secretary W.. W. 
Schupner, of the National-American Wholesale 
Lumber Association, reports that plans are 
actively under way for the annual convention, 
to be held at the Mayflower Hotel, Washing- 
ton, D. C., May 23 to 24. The meeting will 
be devoted largely to a discussion of the whole- 
salers’ relation to the Lumber Code, and the 
organization of a wholesale Division under the 
Code. It is expected that, by the time of the 
meeting, the administration will have acted 
upon the proposed definitions of wholesaler, 
wholesale distributing yard, and _ wholesale 
trade, as well as the other amendments to 
Schedule B, the latter being of particular inter- 
est to wholesalers. Reduced railroad rates on 
the certificate plan will be effective, and the 
hotel is providing special rates of $4 per day 
upward. It is expected that, in addition to 
large delegations of wholesalers from all over 
the country, numerous representatives from the 
manufacturing and retail branches will attend. 





23.—The 
Dealers’ 


Phi- 
Asso- 


PHILADELPHIA, Pa., 
ladelphia Wholesale 
ciation held its quarterly meeting at Kugler’s 
Restaurant, Thursday, April 12, with one of the 
largest attendances in recent months. 

The principal speaker was W. W. Schupner,’ 
secretary-manager of the National-American 


April 
Lumber 


Wholesale Lumber Association. Mr. Schupner 
told about the various meetings held in Wash- 
ton on the Code and said that things were pro- 
gressing slowly. 

Secretary Finley reported that the Monday 
luncheons were now being held regularly at 
Dufours Restaurant, and that they are being 
very well attended. He also announced that 
a special meeting of the Philadelphia Whole- 
sale Lumber Dealers’ Association would be held 
at Dufours at 12:30 on May 14 for the purpose 
of changing the by-laws. 





Sends Home Building Questionnaire 


OrLANpo, FLa., April 23.—The Florida Lum- 
ber & Millwork Association here seeks to find 
out regarding insurance coverage by its mem- 
bers, having sent out a questionnaire on total 
més, premiums and losses since January of 
‘iis year, type of carriers and rate conditions 
4s related to manual tables. All property cov- 
‘rage as well as employers’ liability is included. 
. ‘N another inquiry, Secretary Frank Williams 
s endeavoring to find out the extent of the 
teed of and demand for Government home 
hancing. Mr. Williams urges all members to 
quickly answer questions along the following 


lines: Demand for homes costing $8,000 to 
$25,000; lot owner prospects if financing were 
available; opinion of dealer as to necessity for 
Government aid; experience with regard to 
securing loans from insurance companies, build- 
ing and loan units or banks. Statistical data are 
sought from citizens as to their disposition to 
build if financing were available, price range 
of homes wanted; amount of additional money 
necessary; ability to pay off mortgage over 
period of ten to fifteen years, and results of 
efforts made to secure loans. 
e—ea—— 


Lehigh Valley Retailers Elect 


ALLENTOWN, Pa., April 23.—At the an- 
nual meeting of ‘the Lehigh Valley Lumber- 
men’s Association, held last Thursday, the fol- 
lowing officers were elected: 

President—Ralph Barnes, R. 
Lumber Co., Portland, Pa. 

Vice president—Frank W. Romig, Trexler 
Lumber Co., Allentown. 

Secretary—George H. Welty, 
Lumber & Coal Co., Nazareth. 

Treasurer—G. D. Hoffman, East 
burg Lumber Co., East Stroudsburg. 

Representative to National Code Authority 
—Fred Ludwig, Reading, Pa. 

Director to Middle Atlantic Lumbermen’s 
Association—F. W. Romig, Trexler Lumber 
Co., Allentown. 


T. Barnes 





Nazareth 


Strouds- 





Employed as Managing Director 


SpoKANE, WasH., April 21.—To fill a newly 
created position as managing director, the board 
of directors ‘of the Western Retail Lumbermen’s 
Association has employed W. C. Bell, formerly 
a yard manager for the Columbia Lumber Co. 
in Seattle. Later Mr. Bell was manager of a 
district retail lumber organization. Through 
these connections Mr. Bell is well known to 
most of the western dealers because of his 
outstanding achievements in behalf of the re- 
tail lumber industry in the West Coast area. 
Mr. Bell will devote his time to spervising 
and co-ordinating all sub-division code and as- 
sociation activities. In this connection he will 
contact manufacturers and wholesalers in the 
interests of better trade relationships and will 
be prepared to assist members of the associa- 
tion in every way possible with their local 


problems. 
—_—_—_—_— 


Alabama Annual Discusses Code 


BIRMINGHAM, Ata., April 23.—The builders 
supply division of the Alabama Lumber & 
Builders Supply Association—the Code Author- 
ity for retailers, in conjunction with the Retail 
Hardware Association of Alabama held its an- 
nual meeting here, April 17-18. G. C. Black- 
well, vice president Moore Handley Hardware 
Co., welcomed the visitors and presided dur- 
ing the meeting. Judge J. D. Petree, NRA dis- 
trict compliance director, spoke on “What NRA 
means to the Retailer.” Code compliance was 
discussed by Ben M. Leader, attorney for the 
association. A. C. Rankin, of the Teague Hard- 
ware Co., Montgomery, discussed the “Whole- 
sale Code.” The most interesting as well as 
enlightening hour of the session was the “Ques- 
tion Box” period conducted by Joseph G. Row- 
ell, executive officer for the Alabama Retail 
Lumber & Builders’ Supply Association. There 
was large attendance at the annual banquet. 


Date Set for Annual 


Mr. Rowell has announced that the associa- 
tion’s annual will be held at Montgomery, Ala., 
May 8 and 9 at the Jefferson Davis Hotel. 
This meeting will be held for the purpose of 
settling some of the perplexing questions before 
the enforcement and compliance officials, mak- 
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Sell More 
Modernizing Jobs 


by showing prospective customers how the 
completed job will look, how much it will 
cost. 

Send us your prospect’s own sketch or 
snapshot of present building with suggestion 
of what change is desired. We will furnish 


FLOOR LAYOUT, PERSPECTIVE SKETCH, 
LUMBER AND i 
MILLWORK LIST... . $2.50 
Send us 


Immediate attention by air mail. 
a trial job—will make money for you. 

We also make, sell and rent models made 
to your plans and specifications. We fur- 
nish house plans and material lists. Write 
for special low prices. 


Lumberman’s Drafting 
& Listing Service 


233 Drumheller Bidg., Walla Walla, Wash. 


' DAVENPORT 
HOTEL 














Rendesvous of 
Spokane, —— of 
Washington  ‘"¢ Norwest. 
Complete hotel and 
dining service. In- 


formal. 600 


LOUIS M. DAVENPORT, President 
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COMPLETE and 


modern manufacturing 
facilities, plus skill and 


care, insure the best in 
workmanship. 

That, together with 
the original quality in 
the timber 
Longleaf — as fine a 


— virgin 
stand as ever grew—in 
a district famous for the 
quality of its timber— 

Well, doesn't 
like a 


foundation on which to 


it 


sound logical 
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WIER LONG LEAF LUMBER CO. 


HOUSTON, TEXAS 
MILLS—WIERGATE, TEX. 








Goldsboro N. c PINE 


Our “Jiffy Service,” by rail and water, 
will keep you supplied with all items in 


Yard Stock : Shed Stock 


Let us prove it on your next order. 


JOHNSON & WIMSATT 
Washington, D. C. 








CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress Lumber, 
Lath and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 
Manufacturers DONNER, LA. 
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oot Idaho— 
WHITE PINE pondercss— 
Also and Sugar Pine 
Cedar and 
William Schuette Company 
New York 


Califorria White 
Fir Wallboard $732" 274. 5 ducts 
Office—220 Sth Ave. 





PITTSBURGH, BA. 











HIATT’S PIECE PRICER 


Is taking the country by storm 
Unexcelled for 


Speed—Accuracy — Simplicity 
An advance of $20 a M is an advance of 


only 16c on a 2x4—12. Seems much less, 
doesn’t it? Full information on request. 


L. W. HOLLEY & SONS CO. 
HOLLEY BLDG. _DES MOINES, IOW 














AMERICAN LUMBERMAN 


ing certain changes in the method of selecting 
directors, and hearing the National Recovery 
Act officials cover matters of interest to all re- 
tailers. 





Southern lowa District Meeting 

Buriincton, Iowa, April 23.—The annual 
meeting of the Southeastern Iowa Lumbermen 
was held in the Burlington Hotel on April 19 
and 20. The meeting was opened by Secretary 
W. H. Badeaux, of the State Association, who 
introduced Ormie C. Lance, secretary North- 
western Lumbermen’s Association, Mr. Lance 
made an excellent talk on the retail Code. 
Other speakers were George D. Rose, Spahn 
& Rose Lumber Co., Dubuque; Paul J. Mathew, 
Oskaloosa; Russell Weir; Mr. Crane, Page & 
Crane Lumber Co., Clear Lake; A. W. Holt, 
Chicago; D. Craig, Retail Lumbermen’s Insur- 
ance Exchange, Minneapolis. 

The dinner meeting on Friday was addressed 
by Mr. Rose, who spoke informally on the mail- 
order situation, mode markup, and millwork 
situation. 

The banquet, with program of entertainment 
and dancing, was held Friday evening. The 
Burlington Chamber of Commerce was host to 
the ladies’ auxiliary during the two days of the 
convention and provided a fine program for 
their entertainment, including sight-seeing tour, 
luncheon at the Country Club, card party, etc. 

—_—_—_————___ 


To Help Broaden Lumber Market 


Detroit, Micu., April 23.—At the regular 
meeting of the Detroit Hardwood Dealers’ 
Association on April 12, it was decided to 
utilize its strength and resources in collecting 
data and disseminating information to con- 
sumers in this area, in an effort to maintain 
present lumber markets, and if possible to 
broaden the use of wood. Commenting on this 
action, Don Wallace, secretary, said: “This 
action was taken because of the’ well recog- 
nized action of producers of substitutes for lum- 
ber in offering propaganda to the public through 
trade publications, magazines, newspapers and 
in other ways. While this idea is by no means 
original, it is hoped that the efforts of this 
association may inspire other bodies to adopt a 
similar program.” 


Should Handle Only Good Paints 


PHILADELPHIA, Pa., April 23.—Retail lumber 
dealers throughout eastern Pennsylvania, south- 
ern New Jersey, Maryland and Delaware who 
handle paint, were among the 900 distributors 
present at the first meeting ever held in this 
city for the purpose of co-ordinating the inter- 
ests of the retailer and paint manufacturer. The 
session was held at the Penn Athletic Club un- 
der the auspices of the Philadelphia Paint, 
Varnish & Lacquer Association. Dr. Henry A. 
Gardner, director of research, Washington, D. 
C., demonstrated the fallacy of using poor 
paints. It was evident from the pictures which 
he showed that the retailer who sells poor paint 
not only cripples his paint department but, if 
he sells lumber, also sours the public on the 
use of wood. Another speaker urged retailers 
to awaken to the fact that four times as much 
paint could be sold, and probably would be, 
if they would use proper merchandising meth- 
ods. President Ernest Trigg, of the National 
Paint Manufacturers Association, Washington, 
also declared that the paint market was 75 per- 
cent unsold. 


Mainland Retailers’ Monthly Dinner 


Vancouver, B. C., April 21—Over 200 mem- 
bers attended the eighth monthly dinner meet- 
ing of the Mainland Retail Lumbermen’s Asso- 
ciation held here recently, at which J. G. Rob- 
son, general manager Timberland Lumber Co., 
New Westminster, and chairman of the B. C. 
division of the Canadian Manufacturers’ Asso- 
ciation, was guest speaker. He gave the mem- 
bers stories of his Australian tour in the inter- 
ests of the B. C. lumber industry. 

L. C. Thomas, president, occupied the chair. 
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Other guests and speakers included R. C St 
Clair, district forester; J. Fyfe Smith; C § 
Battle, one of the largest timber holders in 
B. C.; George Kidd, representing the Hunt- 
ting-Merritt Lumber Co. (Ltd.); J. H, Mc. 
Donald, New Westminster; J. H. McCondille 
head of the Associated Timber Exporters of 
B. C.; Sydney Smith, manager Bloede] Stew- 
art & Welch; J. O. Cameron, Cameron Lym. 
ber Co., Victoria; B. M. Farris; T. H. Wi. 
kinson, secretary B. C. Lumber & Shingle 
Manufacturers’ Association; G. R. Hackett: 
G. B. Russell; B. W. Greer, representing ship. 
ping and towing interests; T. J. Hall; Captain 
Crawford, and “Bill” Goddard, secretary, 


LUMBER CLUBS 


Tells Club About Extensive Trip 


Tacoma, Wasu., April 21.—Corydon Wag- 
ner, vice president of the St. Paul & Tacoma 
Lumber Co. and president of the Tacoma Lum- 
bermen’s Club, who has just returned from a 
trip through the middle West and East, told 
members of the club that building activity in 
the various sections of the nation has been in 
accordance with the severity of the past winter, 
West of Chicago, he said, the past winter was 
remarkable for its mildness, and he found lum- 
ber retailers reporting business better. This 
was particularly true in Montana, southern IIli- 
nois, Oklahoma, Kansas and Nebraska. Much 
of the good business was due to the aid farmers 
have received from the Federal Government. 
East of Chicago, he added, the winter was un- 
usually severe, and the demand for lumber gen- 
erally has been below the average. On the 
Atlantic seaboard, demand is directly in ratio 
to Governmental activities. He said there was 
every evidence that business would improve 
with the arrival of mild weather. He was away 
for 31 days and visited seventeen cities, includ- 
ing Chicago, New York and Washington, D. C. 


New Crew Takes LISA in Charge 


for Year 

Freeport, N. Y., April 25.—The Long Island 
Salesmen’s Association—LISA to most lumber- 
men—held its first meeting under the newly 
elected officers last night at the Freeport Elks 
Club. At the usual dinner which preceded the 
meeting Ray Carr was given a noisy welcome 
back into the ranks of active members. He was 
a charter member but for several years has been 
in exile in the wilds of Connecticut and West- 
chester County; his new connection with the 
Nazareth Cement Co., however, establishes him 
definitely on Long Island and in the list of the 
elect. 

Edmund Waldorf, sales manager of the Nas- 
sau-Suffolk Lumber & Supply Co., the guest 
speaker of the evening, gave the boys many wel- 
comed tips on what the dealer expects and re- 
quires from a wholesaler’s representative. : 

Bill Dammann was appointed “deputy golf 
administrator” for the 1934 season, and it was 
decided to hold the first joint dealer-salesman 
tournament May 23, the course to be announced. 

Bill Martin and Johnny Roth were added to 
the By-Laws Committee, to bring up to date 
this important document with its various and 
sundry accumulated amendments and_ resolu- 
tions. 




















Many Black Cat Clubs Get New Life 


Minneapouis, Minn., April 21—The Hoo- 
Hoo reorganization committee appointed in the 
summer of 1933 by the Supreme Nine of Hoo- 
Hoo International, reports that clubs have been 
organized or revived in the following cities: 
Fargo, Missoula, Seattle, Longview, Eugene 
Spokane, Tacoma, Bend, San Francisco, Kla- 
math Falls, McCloud, Oakland, Milwaukee, 
Kansas City and Los Angeles. In a number 0 
cases, these clubs are at work organizing Hoo- 
Hoo in nearby cities. 

The committee consists of Harry 
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chairman; Sam Boyd, _vice_chairman ; T. M. 
Partridge, treasurer; — T. T. Jones, William 
Wattson and Ormie C. Lance, all members of 
the Twin City club. — 

When the group first began the big task of 
huilding up the order, it was given a free hand 
by the Supreme Nine. One of the first deci- 
sons reached by the committee was that Hoo- 
Hoo must become more than a mere playground 
organization, and must undertake some bene- 
fcial program. To this end it was decided that 
a plan dedicated to promoting more extensive 
yse of wood should be followed. An elaborate 
program along that line has been worked out 
hy the committee during the past year. Harry 
. Caldwell was chosen as executive secretary. 
Since his appointment he has traveled through- 
out the United States in the interests of a re- 
organized Hoo-Hoo, and his work, supported 
by the committee, has already brought the re- 
sults noted above. 





Big Vancouver Island Tract 


Changes Hands 


Vancouver, B. C., April 21—The largest 
purchase of standing timber on the west coast 
of Vancouver Island recorded for some years, 
involving 3,000 acres west of Cowichan Lake on 
Vancouver Island, carrying upward of 100 mil- 
lion feet of timber, was completed April 7 by 
Arthur J. Patton, counsel for the Industrial 
Timber Mills (Ltd.), the Empire Lumber Co. 
and other allied organizations controlled by the 
American Finance & Securities Co. of New 
York, and the estate of Henry D. Moore, of 
Philadelphia, former head of the snuff trust. 
The vendor, who has held the tract for more 
than twenty years, is Reuben F. Chapin, of 
London, England. The tract is known in the 
timber world as the Lacey holdings, and the 
J. D. Lacey Co., of Chicago, with the Royal 
Trust Co., acted for the vendor in making -the 
sale. It is one of the last parts of the fast 
disappearing Cowichan Lake tract, which, stand- 
ing in the centre of the Island, was rated as 
the finest and largest stand of Douglas fir and 
spruce in North America. 


Redwood First Over the Top 


Wasuincton, D. C., April 23—The honor 
of being the first division of the industry to 
complete its quota of the Lumbermen’s Warm 
Springs Building Fund has been won by the 
California redwood industry. H. Dixon Smith, 
chairman of the Fund, is reminding the various 
divisions of the industry that construction on 
the two buildings to be erected at Warm 
Springs in honor of President Roosevelt will 
be started at an early date, and urges that 
— be pushed to completion as soon as pos- 
sidie, 








. . 
Installing New Drying 
. 
Equipment 

Two Washington manufacturers, sensing the 
opportunities and necessities of improved and 
changed business conditions, have been equip- 
ping their plants to turn out better products 
irom the raw materials they have. 

In Sedro-Woolley the Goodyear & Nelson 
Lumber Co., owned by Frank C. Goodyear and 
Victor L. Nelson, has added a veneer depart- 
ment to its production of alder, maple and cut- 
up dimension stock, and intends to bring hard- 
wood face veneers from the East, using its 
own products as core stock, and thus make up 
panels at this Pacific Northwest mill. The 
glueing equipment already has been installed. 
After the panels are glued they will be put 
to a Moore panel re-dryer, to remove the 
€xcéss moisture and leave them in proper con- 
dition for final finishing. This re-dryer is now 

ing installed and will utilize the advantages of 
the patented reversible cross circulation. 

Ms same feature will apply to one of the 
double-track kilns of the Canyon Lumber Co., 
at Everett, which is being remodeled to im- 
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prove the drying of dimension. Tight piling 
will materially increase the quantity in each 
kiln load, and with the longitudinal shaft and 
this circulation system the dimension will be 
carefully seasoned on low temperatures, to give 
properly dried stock with a minimum of de- 
grade. Manager Hambridge ordered the in- 
stallation after careful investigation of results 
by himself, Herman Johnson, mill superinten- 
dent, and Cecil Farrell, kiln operator. 





"Pickled’’ Timbers Wanted in 
the East 


ABERDEEN, WasH., April 21.—Are “pickled” 
logs better? The question, a new one to Grays 
Harbor lumbermen, arose from a query sent 
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he could sell a big order of large timbers, pro- 
vided they had been “pickled” first in salt water. 

The eastern wholesaler, it is claimed, in- 
formed the Grays- Harbor lumbermen that a 
representative of a certain large lumber con- 
cern, which operates on the West Coast and 
has many mills on fresh water streams, has 
salesmen in the field describing the virtues and 
“additional strength” of logs handled in salt 
water. As a result, the wholesaler claims, many 
eastern dealers have specified “pickled” tim- 
bers. 

Lumbermen here laugh at the idea of salt 
water penetration during the limited time the 
logs are in the water. But such propaganda is 
all right so far as they are concerned, they de- 
clare, because Grays Harbor mills will benefit 
as much as mills from any other West Coast 


here by an eastern wholesaler. He declared 


sponse. 


seaport—if the campaign finds a popular re- 











To All Manufacturers of 


Southern Pine 


OFFICIAL NOTICE! 
Production Quotas for June, 1934 


Official notice is hereby given. to all Manufactur- 
ers of Southern Pine Lumber, that this Association, 
as Administrator of the Lumber Code in the South- 
ern Pine Division, will set Production Quotes for 
each and every mill producing Southern Pine, for 
the month of June, 1934. 


Under provisions of Section B, Article VIII, of the 

Lumber Code, any person desiring to operate dur- 

ing June, 1934, must give the Administrative - 
notice, on or before MAY 

21, 1934, and present acceptable evidence of 

ability to operate. Mills which have not furnished 

complete information as a basis for Production 

Allotment to the Southern Pine Association should 

immediately procure the blank forms necessary for 

this purpose. 


Agency written 


The June Production Allotments will be made 
on May 2Ist and if the information requested 
of the individua! manufacturer and his application 
for an allotment for operating during June, 
1934, are not received by May 2\st, any oper- 
ation by said manufacturer during June will be 
considered in violation of the Lumber Code and 


subject to the penalties provided in the National 
Recovery Act and in the code itself. 


Southern Pine Association 


H. C. BERCKES, Secretary-Manager 


New Orleans, La. 























40 


AMERICAN LUMBERMAN 


April 28, 193) 


News Notes About the Codes 


Pole and Piling Association to 

es ; 
Organize 
[Special telegram to American LuUMBERMAN] 

New Orveans, La., April 25.—Formal or- 
ganization of a Southern Pine Pole and Piling 
Association will be effected here at a meeting 
tentatively set for May 4, as a result of pre- 
liminary conferences of producers. Recom- 
mendations for officers and directors will be 
submitted by a nominating committee composed 
of the following: 

A. J. Robertson, Manassa Timber Co., St. 
Louis; H. M. Rollins, Gulfport Creosote Co., 
Gulfport, Miss.; M. S. Crawford, Great South- 
ern Lumber Co., Bogalusa, La.; i. C. Gates, 
Jackson Lumber Co., Lockhart, Ala., Kk. H. 
Vrieze, jr... Eppirger & Russell ©Co., Jacksou- 
ville, Fla.; S. C. Brazelman, American 
sote Works, New Orleans. 

The procedure to be followed in carrying out 
the terms of the Code will be determined in 
this coming meeting. 


(_reo- 





Meet in Chicago, Adjourn to 
Washington 


[Special telegram to Amprican LuMBERMAN] 

Wasuineton, D. C., April 25.—The annual 
preliminary meeting of the Lumber Code Au- 
thority will be held in Chicago, June 11, but 
will be adjourned at once to meet in this city 
on the 12th. 

Alvis C. Henderson, Memphis lumberman, 
has been appointed as an aide to C. S. Smith, 
deputy administrator of NRA. 

Word has been received here that the Hen- 
drix Mill & Lumber Co., Esville, S. C., which 
has not been co-operating with the Lumber Code 
Authority, has promised the Hardwood Manu- 
facturers’ Institute to come under the code and 
make full restitution of back wages. 


Operating a Two-Man Nill 


From a small town in Kentucky comes this 
inquiry : 








I have a small circular sawmill. If I work 
myself and hire one man at $1 per day, can 
I saw logs for the farmers for farm use 
where the logs come off of the same farm and 
the lumber is used on the same farm? 
I saw for $1 per hundred board feet? 
subject to the lumber code? 


Can 
Am I 


This inquirer was advised as follows: 

As an employer of labor technically you 
do come under the provisions of the lumber 
code insofar as hours and wages are con- 
cerned. However, because you employ only 
one man, we are of the opinion that you will 
not be given any frouble in that connection. 
In order to be entirely safe, we suggest that 
you submit this question to the Hardwood 
Manufacturers’ Institute, the administrative 
agency for the hardwood industry under the 
lumber code. There is no provision in the 
Code covering a charge for custom sawing. 


The Farmer and The Code 


From a farmer in Indiana, the AMERICAN 
LL.UMBERMAN has received this inquiry: 

My son and I own and operate a sawmill 
on our own farm. We intend to saw timber 
from our own farm and will buy timber from 
others to saw. Also will do custom sawing. 
Is there a code for this kind of work? We do 
not intend to hire any help. What are the 
code prices for custom sawing and on the 
sale of lumber and sawed oak posts? Is there 
a price set on timber we buy from others to 
saw into lumber and posts to sell? 

This inquirer was advised as follows: 

Inasmuch as you own and operate your 
sawmill on your own farm and do not em- 
ploy any labor, you will not come under the 
wages and hours provision of the lumber in- 
dustry code. Doing custom sawing and offer- 


ing lumber and posts for sale, 
necessary to secure a production allotment 
from the code authority in your district, 
which is the North Cerftral Hardwood Asso- 
ciation, Indianapolis. Inasmuch as you are 
going to offer lumber and sawed oak posts 
for sale, it will be-necessary to observe the 
minimum cost protection prices. Lumber 
sold for less than the cost protection prices 
applicable to your territory will constitute 
a violation of the Code. There is no price 
fixed in the lumber code on timber that you 
buy from others to saw into lumber and posts 
to sell. This will be a matter of negotiation 
between you and the owners of the timber. 


it will be 





. ' 
Interpreting the 'Stay'' Order 

Seatrte, Wasu., April 21.—There having 
been question as to interpretation of the “stay” 
of the retail lumber code as concerning truck 
deliveries, the following telegram, addressed to 
West Coast Lumbermen’s Association, from 
Lumber Code Authority, dated April 14, is of 
interest : 

After conferences with National Retail 
Code Authority, including Bell, of Seattle Re- 
tail Code Authority, we concur that if sale 
is made to wholesale trade as defined in pro- 
posed Schedule B, shipments may be made 
by truck or otherwise. 3ell is wiring his 
office accordingly. 

Softwood wholesale trade is defined in pro- 
posed Schedule B as follows: 

In the case of softwoods “wholesale trade” 
is defined to include sales of lumber and 
timber products, in carload quantities or 
more: (1) to wholesalers and retail lumber 
dealers; (2) to departments of the United 
States Government, and to or for United 
States Government river and harbor work; 
(3) to and for railroads; (4) for shipyards, 
underground work in mines, docks, dams 
and bridges; and (5) to industrials for re- 
manufacturing or shipping purposes; and 
sales in less than carload quantities to retail 
lumber dealers, wholesalers, or manufac- 
turers of woodwork for resale. 


It is understood by the West Coast authority 
that this permits truck deliveries of wholesale 
quantities to such projects as the Coulee dam, 
Oregon Coast highway bridges, C.W.A. and 
C.C.C. projects etc. 


Another View of "Stay Order 


Mitwavukee, Wis., April 23.—Responding to 
a request for an interpretation of the “stay” 
order issued April 9 by Administrator Hugh S. 
Johnson, authorizing the stay of the application 
of the Retail Lumber and Building Material 
Code as to the sale of products shipped directly 
from the mill in not less than a minimum car- 
load quantity, Secretary Don S. Montgomery, 
of the Wisconsin Retail Lumber & Building 
Material Code Authority, said: 

My understanding is that this refers to 
ecarload shipments “intact” and eliminates 
pool car shipments, as well as eliminating 
trucking of carload shipments. In other words, 
the carload shipment must be made intact 
to the buyer. The previous setup was an 
open invitation for pool cars stopping in 
transit for partially unloading, and what 
not. This is a step in the right direction 
toward restoring the jurisdiction of the re- 
tail lumber code over carload shipments. 





No Changes in Mode Percentage 


A dealer in northern Illinois asks if any 
changes in mode percentages have been author- 
ized. It was reported in his community that 
these percentages had been reduced. This 
dealer was advised that there have been no 
changes in mode percentages authorized. The 
modal procedure which expired on April 5 is 
being renewed for 90 days on the same basis 
as the original order approved by the Adminis- 
trator on Jan. 5. In the Administrator’s order 


of approval, however, provision is made for 
reductions in modal handling and delivery fg. 
ures, and also in selling and administrative ey. 
pense, where it is necessary to do so in order 
to avoid an injustice. The procedure by which 
this may be done was printed on page 42 of the 
April 14 issue of the AMerican LuMpermay 





Retail Yards Not Concentrators 


New Orveans, La., April 23.—Manufactyr. 
ers of southern pine have been advised by the 
Southern Pine Association that a planing mil 
at a retail operation is not under the jurisdic. 
tion of the Southern Pine Division and cap 
not be considered a manufacturer, and there 
must be withheld from any such retail operation 
any of the rights and privileges of a concentra. 
tion plant under jurisdiction of the Southerp 
Pine Division. Manufacturers were advised: 

A planing mill operated by a retail yard 
is not to be permitted, so far as regards the 
jurisdiction of the Southern Pine Division, 
the privilege of purchasing lumber from 
small sawmills at the concentration plant 


prices quoted in Lumber Code Authority 
Bulletin No. 82, nor any of the privileges 


granted to the purchaser of lumber under 
the inter-manufacturer clause, whether as 
now recited in Schedule B or as may be ap- 
proved in the amendment of Schedule B., 





Can't Escape Code Provisions 


Wasuincton, D. C., April 23.—At the re- 
cent meeting of the resident committee a re- 
quest was presented for an interpretation of the 
application of code prices to lumber produced 
prior to the effective date of the code. The 
case at point was that of a farmer having cut 
lumber off his land before the code went into 
effect and who now wishes to sell that lumber. 
By unanimous vote the committee ruled that 
“any person selling or offering for sale lumber 
or timber products, who either manufactures 
the product himself or employs a customs mill 
to do so, is subject to the cost protection prices 
established by the Authority in his sales of 
such lumber or timber products. Whether the 
lumber was produced prior to or subsequent to 
the effective date of the code has no bearing 
on the question.” 

Asked to rule on the point of whether a log- 
ging contractor owning his own truck, driving 
it himself and hauling logs by the thousand feet 
is limited in his hours of labor to 40 per week, 
the committee unanimously approved a resolu- 
tion “that an independent contractor owning 
his own truck and driving it himself is not sub- 
ne to the maximum hour provisions of the 
code.” 





Woodwork Remains ‘Under Lumber 


Code 


Wasuincron, D. C., April 23—The National 
Recovery Administration has definitely re- 
jected the application of certain metropolitan 
woodworking concerns which, under the name 
of the Cabinet, Mill and Architectural Wood- 
work Institute, endeavored, with the aid of 
certain labor groups, to divorce the woodwork- 
ing industry from lumber code jurisdiction and 
include all woodworking plants under a new 
code which they proposed to submit, specifying 
skilled labor minimum wage rates. Such a de- 
velopment would have resulted in the imposition 
of a skilled labor wage scale approximating 
metropolitan proportions upon all woodworking 
plants, including woodwork departments ot 
sawmills. This action of the Administration 
is the result of a successful battle waged by 
the Lumber Code Authority and the woodwork 
division. Commenting on this order, M. 


Stark, executive officer of the National Wood- 
work Association, said: 
By avoiding the imposition of high metro 
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tan wage scales upon plants located in 
ote sections, this action will enable thou- 
f small factories to remain in busi- 

gs and continue to provide employment to 
ee numbers of workers. It will prevent 
Ihe imposition of high prices upon the home 
puilder, especially the small home builder, 
and will conserve present markets by con- 
tinuing the competitive equality between 
wood products and substitutes. 


poli 
rem 
sands 0 





Percentages Adjusted Downward 


Cuartotte, N. C., April 23.— Modal per- 
centages for retail lumber dealers in the 
Carolinas have been adjusted downward. ac- 
cording to Victor W. Wheeler, secretary. 
Carolina Retail Lumber & Building Material 
Dealers’ Association and of the Caro‘inas Code 


Authority. ee 





Report Code Working Smoothly 


Battrmore, Mp., April 23.—Members of the 
local lumber code compliance committee report 
that so far not one instance of unmistakable 
code violation has developed. Where com- 
plaints have been sent in or reports of seeming 
violations submitted, it was found that nothing 
more serious than pardonable mistakes fur- 
nished the basis of the complaints. Errors in 
calculation, honest differences of opinion or 
misinterpretations of the regulations resulted in 
price variations that were corrected without 
trouble. The operation of the code has been 
viewed with general satisfaction in that it gives 
members of the trade a fixed basis upon which 
to operate. 





Heading Off the Commissioners 


Wasuincton, D. C., April 23.—On receipt of 
atelegram from a small mill operator in Blair 
County, (Pa.), informing the Authority that 
county commissioners had advertised for bids 
on 3-inch bridge plank and had declared their 
intention to buy from the lowest bidders in 
disregard of code prices, the Lumber Code Au- 
thority promptly advised these commissioners 
as to their responsibility under the National 
Industrial Recovery Act and the Executive 
Order issued by the President on March 14. 


Code Violator Will Comply 


WasuHincton, D. C., April 23—The Lum- 
ber Code Authority has recommended ‘to the 
Compliance Division of the NRA that pro- 
ceedings against H. T. Cotten, of Quincy, Fla., 
be dropped, as the alleged violator has made 
an adjustment with the Hardwood Manufac- 
turers’ Institute, under which jurisdiction he 
operates, and has submitted satisfactory evi- 
dence of intent to comply in the future. 





Must Show Code Price or Better 


Jacksonvite, Fra., April 23.—There having 
been some question as to whether in reporting 
orders the code price or better should appear 
on the order, or if a net price, after deducting 
commission, is sufficient, the Southern Cypress 
Manufacturers’ Association asked for a ruling 
rom the Lumber Code Authority. Manufac- 
turers of cypress lumber have been advised 
that the authority has ruled that “copies of 
orders in your division sent to your office should 


show the code minimum prices or better. If. 


the order is to carry any discount, then that 
should be separately shown.” 








Schedule "'B'' Under Consideration 

SAN Francisco, Catir., April 21—In a bul- 
letin sent to members of the California Red- 
wood Association, Secretary J. W. Williams, 
referring to recent hearings on Schedule “B,” 
Rules of Fair Trade Practice, said: 

The Proposed subject matter is now under 
consideration by the Administrator. While 
no forecast can be made as to when decision 
Will be reached, from present indications it 
appears unlikely that the report of the deputy 
administrator and those of the advisory 
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boards will be completed within the next 
four weeks. 





New Ways of Beating the Price 


3IRMINGHAM, ALA., April 23.—New ways of 
beating the price provisions of the lumber code 
trickle through day by day. The latest is the 
buying of 1x6 No. 2 common rough boards 
subject to being worked as ordered; then use 
the terms of paragraph 5 of the foot-notes, cov- 
ering boards and strips, page 8, Southern Pine 
Bulletin 34, where it says: “for working D & M 
ceiling and siding patterns add $1 per thou- 
sand feet.” By using. 1x6, listed $20, less 50 
cents for rough, net $19.50, plus the $1 above, 
brings the stock to $20.50, with occasionally 
$21; whereas, the same item ordered as siding 
in the original purchase would have been $23. 
Another “practicable” way of getting by seems 
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to be in the use of “small timber” sizes or near- 
est to same. For example, 234x6x10 timbers at 
$25 and add $1.50 for t. & g. and work into car 
decking, thus getting the stock through at 
$26.50, against $35 for air dried No. 1 common 
car decking. Many other apparently perfectly 
legitimate operations are being thought through. 
Mills are unable to determine readily if any of 
these are code violations. 
_—_———— 


Approve Reduction on Mattress 
Lumber 


{Special telegram to AMERICAN LUMBERMAN] 
WasuHincton, D. C., April 26.—Divisional 
Administrator A. R. Glancy has signed an order 
at the request of Lumber Code Authority, per- 
mitting members of four Divisions and Subdivi- 
sions of the lumber industry to sell certain mat- 





MUST BE FURNISHED. 
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To All Manufacturers of Hardwood 
Lumber and Timber Products 


IMPORTANT 


Notice of Production Allotment for the 
June, 1934. 


OFFICIAL NOTICE IS HEREBY GIVEN TO ALL MANUFACTURERS OF HARD- 
WOOD LUMBER AND FOREST PRODUCTS 
CEDAR, WHITE AND YELLOW CYPRESS, AND APPALACHIAN HEMLOCK, 
SPRUCE, AND WHITE PINE, IN THE APPALACHIAN AND SOUTHERN REGIONS 
THAT THE HARDWOOD MANUFACTURERS INSTITUTE, INC., THE AGENCY 
OF THE LUMBER CODE AUTHORITY IN THIS HARDWOOD SUB-DIVISION, 
WILL ON OR ABOUT MAY 21, 1934, MAKE AN ALLOCATION OF PRODUC. ~ 
TION QUOTAS TO BE PRODUCED DURING THE MONTH OF JUNE, 1934, TO 
ALL "ELIGIBLE PERSONS," AS DEFINED BY THE CODE OF FAIR COMPETITION 
OPERATING UNDER THE JURISDICTION OF THE INSTITUTE. 


ANY PERSON DESIRING TO OPERATE DURING THE MONTH OF JUNE, 1934, 
SHALL GIVE THIS AGENCY WRITTEN NOTICE ON OR BEFORE MAY 21, 1934, 
AND PRESENT ACCEPTABLE EVIDENCE OF ABILITY TO OPERATE, AND SUCH 
SUPPORTING DATA AS WILL BE NECESSARY FOR THE DETERMINING AND 
ASSIGNING OF THIS PRODUCTION ALLOTMENT. APPLICATION FORMS ON 
WHICH TO REQUEST JUNE ALLOTMENT HAVE BEEN SENT ALL REGISTERED 
MILLS. STATISTICAL INFORMATION CALLED FOR ON APPLICATION FORM 


NO ALLOTMENT SHOULD BE REQUESTED FOR A MILL THAT WILL NOT 
OPERATE, BECAUSE IN SO DOING, YOU REDUCE THE ALLOTMENT THAT WILL 
BE GIVEN THE MILLS THAT WILL OPERATE. 


IF THE INFORMATION REQUESTED OF THE INDIVIDUAL MANUFACTURER 
AND HIS APPLICATION FOR AN ALLOTMENT FOR OPERATING DURING JUNE, 
1934, ARE NOT RECEIVED BY MAY 21ST, ANY OPERATION BY SAID MANU- 
FACTURER DURING JUNE WILL BE CONSIDERED IN VIOLATION OF THE 
LUMBER CODE AND SUBJECT TO THE PENALTIES PROVIDED IN THE NATIONAL 
RECOVERY ACT AND IN THE CODE ITSELF. 


HARDWOOD MANUFACTURERS INSTITUTE, Inc. 
MEMPHIS, TENNESSEE 


J. H. Townshend, Secretary-Manager 


Month 


INCLUDING RED AND WHITE 
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tress lumber at less than the minimum cost-pro- 
tection prices fixed by the Code Authority, to 
permit completion of control work on the Mis- 
sissippi and Missouri rivers. The order involves 
in excess of $1,000,000 worth of lumber, exclu- 
sive of freight charges. 


Order Creates Railway Tie Division 


INDIANAPOLIS, INb., April 24.—An amend- 
ment to the Lumber and Timber Products 
Code, affecting a large majority of the saw- 
mills under its jurisdiction, approved and 
signed by Administrator Hugh Johnson, creates 
another division of the lumber industry, knowin 
as the Railway Cross Tie Division, and takes 
jurisdiction over this one product from the 
now established administrative agencies and 
places it in the hands of the newly created divi- 
sion, which also will include hewn ties, here- 
tofore exempted. W. W. Fobes, secretary- 
manager North Central Hardwood Association, 
administrative agency of the lumber code for 
Illinois, Indiana and Ohio, says that due to 
vigorous opposition to the amendment from 
various administrative agencies of the lumber 
code, Gen. Johnson included in his order the 
statement that he will review the administra- 
tion of this cross tie division and give a final 
decision as to future plans after it has been 
in operation for 90 days. 

Required to notify every producer of cross 
tics, either sawn or hewn, that prior to May 4 
there will be an election by mail to select two 
cross tie producers who are not members of 
the Railway Tie Association, to a committee of 
three (one to be elected by the association) to 
administer the code that pertains to cross ties 
in district No. 2, Mr. Fobes has asked that 
every cross tie producer not registered in the 
Indianapolis office, 535 Postal Station Building, 
at once write for a ballot. Every opportunity 
will be given to secure the interests of all 
cross tie producers regardless of the volume 
of their output. Mr. Fobes feels that this new 
cross tie division will prove of great benefit 
to tie producers and as the administrative 
agency will be made up largely of actual! pro- 
ducers, the interests of the small mills will be 
paramount. This will tend to increase the 
interests of the small producer in the lumber 
code and tend to bring about more complete 
compliance with it. 





Retail Code Authority Organizes for 
More Intensive Work 


Wasuincton, D. C., April 23.—Among im- 
portant questions discussed at a general meeting 
of the Retail Lumber & Building Material Code 
\uthority, April 10, were distribution proposed 
in Schedule B of the Lumber & Timber Prod- 
ucts Code; merchandising plans for roofing, in- 
sulation and other commodities; code compli- 
ance and enforcement. The following members 
were elected to serve on an executive commit- 
tee: Homer W. Ballinger. Charles L. Adams, 
Herbert J. West, Elmore King, James S. Tay- 
lor, Orville H. Greene, Hawley Wilbur. 

Of greatest interest to retailers generally was 
the discussion of enforcement of the code and 
the support to be given by the NRA when 
sufficient factual evidence can be _ presented 
showing cases of violation. 

A. G. McKnight, of the litigation division of 
the NRA, discussed the new compliance organ- 
ization and assured the code authority that it 
would be given every possible assistance. He 
acknowledged that the NRA had come to the 
full realization that codes must be enforced up- 
on the few dealers who have shown an inclina- 
tion to refuse to comply. 

Reports from the divisions indicated that the 
code was being effectively administered. Most 
divisions reported that approximately 97 per- 
cent of all dealers were complying with the 
code. The general report was that dealers were 
enthusiastic about results of operation under 
the code and felt that much progress had been 
made. Many problems have been decided which 


have been the subject of controversy in the in- 
dustry for a number of years. 

Wilson Compton in a short address expressed 
the possibilities of operation under the code and 
gave information relative to the present NRA 
organization which is being transformed from 
an organization for writing codes into one for 
administration and enforcement. 

George W. Dulany, of Chicago, who was in- 
dustrial advisor during the retail lumber code 
hearings, was present and assisted with many 
constructive suggestions and plans for the 
future. 

Several special committees were appointed to 
meet with representatives of the Lumber Code 
Authority and agreement was reached on sev- 
eral important problems of concern to both re- 
tailers and manufacturers. 

On April 13 the executive committee met and 
organized as follows: 

Chairman and executive officer—Homer W. 
Ballinger. 

Vice chairman—Charles I. 

Secretary—Frank Carnahan. 

Treasurer—L, P. Lewin. 

Councillor—Paul 8S. Collier. 


Adams 


A definite program was agreed upon and the 
executive committee made plans for regular 
monthly meetings to be held in Washington on 
the third Thursday of each month. 


—EEE 


All Signed but Five 


Wincuester, VA., April 23.—Widespread in- 
terest was shown by 136 lumber manufacturers, 
wholesalers and retailers who attended the re- 
cent lumber code hearings here, over which 
George C. Delaney, code expert from the Hard- 





MILLWORK ESTIMATING 


[The fifth instalment of the series of articles on 
the estimating of millwork will appear in an early 
issue of the AMERICAN LUMBERMAN. It will 
include methods of figuring, and extension on the 
estimate form, of four groups of items: No. 10— 
Running trim (base, chair rail, picture mold, 
wainscot cap, shoe moldings etc.); No. | |—Miscel- 
laneous interior work (ceiling beams, wainscoting, 
panel work, colonnades, seats, shelving, cleats 
etc.); No. 12—Stairwork; No. 13—Cabinet work.— 
EDITOR. ] 





wood Manufacturers’ Institute, of Memphis, 
presided. Many problems of vital interest to 
these business men and firms were threshed out 
satisfactorily to all concerned, and at the con- 
clusion of the meeting only five of the entire 
number refused to affix their names to agree- 
ments of fair code practices. 

Code practices which bind this area fix uni- 
form wages at 28% cents an hour. A maximum 
of 40 hours a week is provided. All lumber 
must be sold on grade under code prices as set 
up in their codes. Nothing can be sold for less 
than the minimum code prices. Penalties pro- 
vide a fine of $500 and thirty days in jail for 
the first offense and higher fines and jail sen- 
tences for subsequent offenses. 

FE. R. Campbell, of Kernstown, prominent 
lumber dealer, has been named assistant lum- 
ber code compliance officer for this area. 


May Sue for Code Fees 


Wasuincton, D. C., April 23.—An_ order 
signed by President Roosevelt and a supple- 
mentary order from N.R.A. Administrator John- 
son make refusal to pay code fees and assess- 
ments a violation of the code, subjecting the de- 
linquent to withdrawal from all code benefits 
and loss of the Blue Eagle, as well as to a suit 
which may be brought by the Code Authority. 
The Lumber Code Authority’s proposed amend- 
ment 50 to the lumber code, now awaiting ap- 
proval of the Administrator, provides that per- 
sons failing to fulfill obligations under Article 4 
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of the code, including payment of code fe 
may be denied a production allotment by th 
governing agency. 


Authorize Mixed Oak Shipment; 

MEMPHIS, TENN., April 23.—A decision }, 
the board of directors of the Hardwood Many. 
facturers’ Institute that will permit shipping 9 
mixed oak orders recently placed by the Fish, 
3ody Corporation of this city, has brough; 
peace in the hardwood industry, which had prac. 
tically revolted against a ruling of the Cost 
committee of the enforcing agency of the Lym 
ber Code Authority, that mixed oak order 
could not be accepted. 

The question arose a few weeks ago when thy 
Fisher Body Corporation, one of the largey 
domestic buyers of hardwoods, placed orders fo, 
50,000,000 feet of mixed oak at the red oa 
prices. The company was willing to use qj 
red oak, but hardwood men could not fill the 
orders, and asked to be permitted to substitute 
white oak, which they claim can be produced 
at approximately the same cost. After a con. 
ference the Fisher Body Corporation was ay. 
thorized to place the orders. When shipments 
started rolling in, and orders were reported to 
the Hardwood Manufacturers’ Institute, the 
cost committee ruled that these orders were not 
acceptable, as the white oak price should be 
about $2 per thousand higher. This resulted 
in a protest meeting of manufacturers, who 
kept on shipping. They objected to the ruling 
in no uncertain terms and asked the Institute 
to reconsider, meanwhile continuing to ship on 
one of the largest orders placed since the de- 
pression. As a result the board of directors of 
the Institute held a called meeting and decided 
that the order should stand, since it was in- 
possible to fill it with all red oak, and since 
manufacturers were willing to substitute white 
oak where it was impossible to furnish red. 





Wasuincton, D. C., April 23.—The period 
for filing applications by employers for official 
copies of labor provisions in the codes under 
which they operate has been extended by N.R.A. 
until May 15. All employers are required to 
post in conspicuous places throughout their 
plants or buildings, official N.R.A. placards 
quoting labor provisions of the code applicable 
to the establishment. 





International Conference on 


Hardwoods 


Mempuis, TENN., April 23.—Representatives 
of the Timber Trade Federation of the United 
Kingdom from both London and Liverpool will 
be in Memphis on May 8 to meet with the di- 
rectors of the Hardwood Manufacturers’ Inst! 
tute, administrator of the Lumber Code Author- 
ity for the Appalachian and southern hardwood 
territories. The meeting, called at the sugges- 
tion of the Timber Trade Federation, will be to 
arrange for co-operation of foreign b:yers ot 
hardwoods with manufacturers in the United 
States under the lumber code and the NRA. 
While suggestions may be made by the English 
delegation as to possible changes which might 
be beneficial, it is understood that the principa 
subjects to be discussed will be means of stop- 
ping consignments of hardwoods, stabilization 
of prices under the Code, and manner in which 
hardwoods are to be sold in the future, either 
direct to merchants, or through recommended 
brokers. The latter already has been discussed 
by the buyers in England, and it is understood 
some definite action has been taken. 
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The cable received by J. H. Townshent, 
secretary-manager of the Hardwood Manufat- 
turers’ Institute, said that the official represen 
tatives would be H. G. Sharp and A. O. Me 
Farlane, representing the London branch of the 
Timber Trade Federation, and Lyle Dohell_ant 
Rk. O. Edwards, the Liverpool branch. This 


committee will sail on April 25 from Liverpool. 
In addition to the committee a number of im 
porters of hardwoods in the United Kingdom 
will have representatives here for this meeting. 
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ended Its line of Ideal built-in-millwork was dis- Yours very truly, we My Bin age mee oe Ann mm Pages Ms ot 
cussed played by William Cameron & Co., Waco. sintnh enieate i siete ie ; corrosive properties, are the reasons why it is 
rstood Celotex yanelin 1 varied f its od Edw. H A ayn eR CO., INC. being rapidly and widely adopted. Costs are 
- aie p “a wa Celot “Co or its prod- Sales Manager. low, ranging from 10c to l4c per thousand 
shown by the Celotex Co, EHR-M board feet. 
shend, TI ’ “es: " ° F Have DOWICIDE help sell your lumber by 
he , , } I » if youl ; 
nufac- dis ode ood Conversion Co., Cloquet, Minn., keeping it thoroughly bright. Write today for 
resen- splayed its extensive line of products. This prices and particulars. 
Mc- prong id = recently announced a more com- ee 
“ie ete line than ever before, that kes it - MIC ; 
of the mae Ht } ore, makes it pos 
. sible for retail lumber dealers to materially THE DOW CHEMICAL COMPANY 
ll an bro: d ° * = 
This aden their fields of activity. MIDLAND, MICH. 
rpool. fn he exhibits covered practically the entire Distributed by 
Ap € ol important building materials and, being 
if im- at ae als alld, 8 
dom ed ot access, attracted more interest and a THE CHEMICAL TREATMENTS COMPANY, Inc., New Orleans, La. 
: arger attendance “ , oS . a 
eting. tion rT attendance than at any previous conven BLUE PRINTS AND SPECIFICATIONS OF DIPPING VATS FURNISHED FREE UPON REQUEST 

















In addition to all his other trades, 
sions and occupations, Uncle 
an extensive house builder. The old gentleman 
is practicing this honorable trade at the new 
town of Norris, which is an important part of 
the TVA project. The town is being built in 
a rolling bit of country near the Norris Dam, 
and about twenty-five miles from Knoxville, 


profes- 
Sam is becoming 





The traditional hand-made oak shingles used 
for roofing these Tennessee Valley houses are 
a picturesque feature 


Tenn. It is an entirely new project; a complete 
town where there was no town before. 

It is said that 165 houses are under construc- 
tion, and some of them are nearing completion. 
But this will not be enough, and at least a 
hundred more will be built. The TVA has had 
the assistance of some famous planners and 
architects in developing both the town and the 
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TVA Builds 


--as an Experiment in Social 
and Architectural Planning 





The town of Norris is here 
seen in process of construc- 
tion, in a rolling bit of 
country near the Norris 
Dam of the Tennessee Val- 
ley Authority power project 





basic outline of the houses themselves. The 
place looks as little like the old-fashioned in- 
dustrial town as could be imagined. The streets 
will wind, conforming to the topography of the 
land, like those of a fashionable s::burban de- 
velopment. Naturally the building of streets, 
the landscaping and the like will wait until 
the construction of the houses is completed; but 
these street plans are drawn, and the houses 
have been located to conform. While the basic 
plans of the houses are somewhat similar, most 
of them consisting of three-room dwellings, 
they do not look alike. Some are finished with 
wood siding, though doubtless the greater num- 
ber are of brick veneer; the latter of course 
being of frame construction. Porches, steps and 
outside lines vary; and while the designs are 
made to harmonize, there is no feeling, even 
in the construction stage, of identical houses. 

Interiors have been done with great skill to 
assure a maximum of usable space. And if the 
visitor needs to be convinced that this will be 
different from the old-fashioned industrial hous- 
ing plan, he can find the evidence by looking 
about inside the houses. Chromium showers in 
the bathrooms, for instance, and kitchen sinks 
equipped with mechanical dish washers. This 
is part of an electric-current producing project, 
and the town will make full use of its own 
commodity. Electric heating and lighting, about 
every conceivable electric household convenience, 
scores of electric outlets in the walls and floors: 
all these are tangible evidence that this is first 
and last an electric town. 

Not the least picturesque feature of the build- 
ing plan is the roofing material. All the roofs 
are made of hand-made oak shingles; the sort 
of thing the mountain houses have had for gen- 





Here are two of the wood-finished houses at Nor- 
ris. None of the houses look alike, and they will 
be well landscaped and placed on winding streets. 
Most of them have three rooms, with every mod- 


ern electrical convenience 


a, 


ea a 
att 
‘ ‘} sa i 
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omes 


erations. These are put on with heavy zin 
nails that promise to last as long as the sturdy 
roofs. Houses are insulated. In fact the whole 
village is a study in the use of the most modery 
ideas i in design, materials and equipment known, 
The project is intended to be, among othe 
things, an experiment in architectural and social 





Entrance steps of one of the wood-finished 
houses being built at Norris, Tenn., show indi- 
viduality of design 


planning ; something made possible by the pub- 
lic ownership and management. 

It is said that Chairman A. E. Morgan, oi 
the TVA, has some idea of moving his family 
to one of the larger houses when the town is 
completed. There are a few six-room houses, 
though most of the buildings have but three 
major rooms. The cost is said to be on the 
average a little more than $2,000 per house. It 
is a highly interesting project, whether it 1s 
taken from the point of view of village plan- 
ning, social experiment or architectural study 
Not the least interesting to the representative 
of the AMERICAN LUMBERMAN who visited the 
project was the music of hammers and saws i 
full orchestra; a kind of music which it 1 
hoped and anticipated will be heard in all parts 
of the country as home owners and would-be 
owners get into action. 


, 
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Florida City's Home Show 
Attracts the Crowds 


MiaMI, ELA., April, 25.—One of the most at- 
tractive exhibits at the recent Better Homes 
show held in this city, and the center of interest 
alll during the progress of the show, was that 
of the Southern Cypress Manufacturers’ Asso- 
ciation, which displayed specimens of cypress 
taken from historic buildings that emphasized 
the lasting qualities of this wood. Many of these 
specimens are more than 100 years old. In 
ciuded was a washtub made of cypress and in 
good condition after 50 years of service. 
Shingles, pickets from old fences, a cypress cir- 
cle window trom a church erected in 1828, a 
section of cypress water pipe, and a cypress 
radio cabinet of modern design—all attracted 
much interest, and Ben R. Etlis, field represen- 
tative of the association, who was in charge of 
the exhibit, was kept busy answering questions 
and telling the visitors ot the beauty and dura- 
bility of cypress. 

Modern tiooring methods were illustrated in 
an exhibit by the Lindsley Lumber Co., in co- 
operation with the Michigan Maple Block Co., 
manufacturer of maple, birch, beech, oak, wood- 
welded block tile tlooring and stair treads. 

Artistic samples of millwork, hardwoods and 
wood-grained plaster board were shown by 
Renuart Lumber Yards of Coral Gables. 

A. H. Ramsey & Sons showed samples oi 
architectural millwork, paints, Bird roofing and 
other building materials. 





Large Orders for Longleaf 


New Orteans, La., April 23—A number of 
large projects calling for substantial orders for 
southern longleaf pine are reported as follows: 

The Dock Department, New York City— 
Bids were opened April 19 on 1,500,000 feet 
of longleaf for maintehance and construction 
of docks. 


The Board of Transportation, Brooklyn— 
An order will be placed during the next few 
days for 5,000,000 feet of treated longleaf 
cross-ties. 


The Seaboard Air Line—Through car build- 
ing companies this railroad is inquiring for 
lumber for 1,000 freight largely long- 
leaf specifications. 

The Freeport Sulphur Co.—This company 
has placed orders totaling 1,000,000 feet of 
longleaf for use in constructing a village for 
its mining plant below New Orleans. It is 
reported that Great Southern Lumber Co. and 
the Robinson Lumber Co. divided the bulk of 
the business. 

Officers of Long Leaf Yellow Pine, (Inc.), 
will be elected for the new year at the next 
regular monthly meeting, the date of which has 
not been set. The election was scheduled for a 
meeting held during the Southern Pine Asso- 
ciation annual, but was deferred. 


cars, 





Eliminates Reflections on Wood 


Wasuincton, D. C., April 24.—The cam- 
paign inaugurated by the Appalachian Hard- 
wood Manufacturers (Inc.) for the purpose of 
persuading automobile manufacturers who use 
other than wood frame construction to desist 
Irom statements antagonistic to lumber, has 
proved entirely successful. The information de- 
partment of the National Lumber Manufac- 
turers’ Association joined the campaign on Feb. 
20, and after several exchanges of letters, W. 
W. Romaine, assistant director of advertising 
of the Plymouth Motor Corporation, wrote the 
department : 

In response to your letter of April 9, we 
—_ very glad to inform you that by a ruling 
of the management this company will here- 
after refrain from mentioning wood or the 
composite type of body in its catalogs, as 
Well as in its periodical advertis'ng. 

On March 29 the information department 
Wrote to Dodge Bros., another Chrysler cor- 
Peration, inviting that company to revise its 
advertising, so that it would no longer raise 
sales resistance among those associated with 
rw lumber industry. On April 17, A. P. 
x0lden, of Dodge Bros. Corporation, advertis- 
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NO OTHER BAT 


has ALL these Profit - Making 


ADVANTAGES 


Since 1914 GIMCO has led in the develop- 


ment of Rock Wool Home Insulation. 


GIMCO products 
should possess the 
UTMOST EFFI- 
CIENCY and pro- 
vide the GREAT- 
EST POSSIBLE 
PROFIT for deal- 
ers. These features 
have been care- 
fully developed in 


SEALAL Bats. 





Let us tell you 
how a GIMCO 
House Insula- 
tion Department 
be _profit- 
able for you. 
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FULL WALL-THICK HOME 


From 
the beginning GIMCO has intended that 


INSULATION 





















SEALAL fits 
snugly be- 


tween joists 
without fast- 
ening. 


ea 


completely fills 

a standard 
2x 4 wall 
space. 


Absolutely fire-proof and stops heat—1350° F. 
has no effect upon it. 

Moisture-proof—it’s the rock that FLOATS. 

Easily cut to fit any space—does not “unravel.” 

Permanent—made entirely from rock. 


BUILT-IN FEATURES 


These “built-in” selling features are of 
the greatest importance to GIMCO 
dealers—because they INCREASE sal- 
ability, insure CUSTOMER SATIS- 
FACTION, and thereby provide a 
SATISFACTORY PROFIT. Behind 
SEALAL stand GIMCO’S years of ex- 
perience as the largest manufacturer 
exclusively developing and promoting 
rock wool products. 


GENERAL INSULATING 
& MFG. 


World's Largest Exclusive Manufacturers of Rock Wool Products 


co. 


Alexandria, Indiana 





ing department, replied that instructions had 
been issued to all executives, and also to those 
“in the advertising agency,” to discontinue ref- 
erences to the use of wood as compared tc 
steel. “Obviously, there would be no point 
in Dodge Brothers deliberately antagonizing 
the great lumber and forest interests of this 
country,” said Mr. Golden. He added that 
the advertisements which had offended in this 
respect had been contrary to standing instruc- 
tions, but that “it appears that occasionally, in 
the present highly competitive situation, . 
some overly enthusiastic statements creep into 
our advertising copy.” 

The correction of advertising policy by the 
Chrysler companies includes Chrysler and De 
Soto; thus all Chrysler advertising divests 
itself of derogatory references to wood. 


Test Western Hemlock 
for Tannin 


HoguiamM, WasuH., April 21.—Sixty large 
slabs of hemlock bark have been shipped from 
here to Philadelphia, where C. C. Smoot, tech- 
nologist of the bureau of chemistry, United 
States Department of Agriculture, will test 
them, particularly with regard to drying the 
bark preliminary to extracting its tannin con- 
tent. Grays Harbor loggers and lumbermen 
are awaiting the outcome of the experiment 
with interest, as they may open the way for 
development of another important hemlock by- 
product. Mr. Smoot shortly is to issue a Gov- 
ernment booklet as to the desirability of using 
western hemlock bark as a tannin source. 


To 
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The Road Back 


(Continued from Page 27) 
hold the school building market for wood. 
This is what may be termed a local or re- 
gional market problem, and it is the kind 
of work that the American Forest Prod- 
ucts Industries (Inc.) is peculiarly fitted to 
handle. 

The third step is equally as important as 
the others but, unfortunately, it has been 
neglected heretofore. The success of all 
good trade promotion plans depends on the 
keen and energetic co-operation of sales 
managers and salesmen. The sales forces of 
the individual companies must attack a mar- 
ket immediately following the preparatory 
work by association field forces in covering 
the first two steps of the program. 


Getting the Name on the Dotted Line 

There is no gain if the dotted line remains 
without a signature. If the general attitude 
is reflected in what has been said to us by 
scores of lumber sales managers, then the 
sales departments are anxivusly awaiting 
the green light. 

But there is no dotted line stage for lum- 
ber if there is no buyer demand created. No 
salesman can sell lumber if the prospect 
insists on something else. Of what value is 
an established price if there are no buyers? 
Rules of fair trade can co-ordinate market 
practices, but they can not make markets. 

Thousands of mills are starting or reopen- 
ing behind the solid shelter of Lumber Code 
cost-protection. The pressure for increased 
production allocation under the shelter of 
stable prices may burst through all bounds; 
and the Code itself, with all its priceless 
blessings to our Industry, may be carried 
away if selling does not keep pace with 
policing. 

This supreme problem will not be solved 
by NRA or by the Lumber Code. It can 
he solved by lumber proprietors, executives, 
sales managers and salesmen working to- 
gether harmoniously and __ intelligently 
through collective trade extension efforts, 
co-ordinated through the National Lumber 
Manufacturers’ Association and the Amer- 
ican Forest Products Industries, Inc., and 
not overlooking the importance of individual 
advertising tying in with the collective pro- 
motion campaigns. 





New Englanders Hear Code 


Provisions Explained 


(Continued from page 33) 

error of assuming that minimum wage scales 
at the mills may be treated as maximum. “Grade 
your help as you grade your lumber, and pay 
honest labor a rate commensurate with its 
worth. This will have to be done if you wish 
to avoid strikes and needless troubles with 
your capable workers. The NRA program 
holds much of promise for the lumber industry. 
If we don’t put it over, we are going to take 
something worse, but if we have real co-opera- 
tion and compliance, better conditions are cer- 
tain within a few months.” 


Statistics on Round Edge Sought 


Paul D. Kneeland, himself a trained forester 
and a member of the wholesale lumber concern 
Kneeland-Morrill Lumber Co., Worcester, 
Mass., took the floor to champion the interests 
of manufacturers of round edge lumber, both 
hardwoods and pine. “This group has had very 
little consideration thus far in shaping code 
provisions,” he declared. “New England oper- 
ators, the timber owners and the business con- 
cerns that buy and sell this class of product, 
have dealt in terms of round edge lumber all 


through the years with success and satisfac- 
tion,” 

Secretary Treen, in rebuttal, declared that the 
producers of round edge lumber, made as a rule 
by small portable mills, would get proper con- 
sideration when they filed the proper facts and 
cost figures with his office in New York, for 
without this deta it would be impossible to 
determine proper cost figures. He advised the 
operators that forms are soon going out to 
them asking for their detailed costs of produc- 
tion, and if this round edge business is to get 
proper consideration there must be real co- 
operation by the interested parties. “You must 
prove your case by reliable cost figures,” he 
warned, “and if we ask 500 operators to report 
and they do not give us a sound basis to work 
from, we can get them no consideration.” 





Ir costs about $1.75 per thousand board feet 
to haul logs a distance of eight miles with motor 
trucks, it has been determined by the Forest 
Service. 
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B&L Members Want Homes 


Relieved of Taxes 
Minneavouis, MInN., April 24.—The build. 
ing and loan associations of the State—al] mu- 
tual organizations with approximately 199 500 
members, each the head of a family and repre. 
senting home loans of $39,000,000—are ready to 
back a program of tax limintation, and to sub. 
stitute other taxes for real estate levies, a syr. 


The survey was 


made by the League of Building & Loan Aggo. 


ciations. 


tion in June, at Mankato. 


According to W. R. 
chairman, this survey is to be the basis for q 
State program of organized action to be deter. 
mined at the annual conference of the associa- 


Youngquist, 


The survey reyeals 


unanimous sentiment that the present system of 
taxation, which forces real estate to carry 9 
percent of the cost of government, is unfair: 
that it operates to prevent growth of home own. 
ership; prevents revival of business in the build- 
ing trades, and is paralyzing recovery. 





Softwood Sales 6 Percent Below Cae 


[Special telegram to AMERICAN LUMBERMAN] 


WasHIncGton, D. C., 


follows: Week 
Softwoods ended 

Southern Pine Association (North April 1 
Carolina mills included)........... April 2 
West Coast Lumbermen’s Association* April 1 
(Washington and Oregon)......... April 2 
Western Pine Association (Inland April 1 
Empire and California)...... eooeee April 2 
Northern Pine Manufacturers*....... April 1 
April 2 

Northern Hemlock & Hardwood Manu- April 1 
facturers’ Association.............+-. April 2 
California Redwood Association...... April 1 
April 2 

Southern Cypress Manufacturers’ As- April 1 
DE cchursbeucneeerwmasia we mad April 2 
Northeastern Softwoods ........... . April 1 
April 2 

I, NE ite eeccacicinnions April 1 
Hardwoods April 2 

Appalachian and Southern Hardwoods April 1 
April 2 

Northern BMarGweed ..cccccccscccccece April 1 
ss April 2 
Northeastern Hardwoods ............ April 1 
April 2 

North Central Hardwoods............ April 1 
April 2 

, PEE véccécanseesncuns April 1 
April 2 

Dis 00 e0 Res see cwk ewes April 1 
April 2 


*American mills. 


April 26.—Nine groups for the two weeks ended April 21 reported as 




















No. of 
Mills Production Shipments Orders 
4 162 28,275,000 24,281,000 27,535,000 
1 172 28,029,000 28,094,000 31,005,000 
4 586 98,890,000 86,039,000 82,611,000 
1 589 99,206,000 87,927,000 89,787,000 
4 129 40,814,000 43,646,000 41,356,000 
1 128 44,038,000 41,340,000 42,796,000 
4 27 493,000 2,045,000 1,305,000 
1 27 1,769,000 1,524,00 2,033,000 
4 20 1,416,000 1,341,000 2,133,000 
1 22 1,561,000 1,309,000 1,180,000 
4 17 6,651,000 5,159,000 4,512,000 
1 17 7,009,000 7,171,000 6,031,000 
4 23 1,134,000 2,752,000 2,262,000 
1 25 1,100,000 2,335,000 2,131,000 
4 28 453,000 1,383,000 937,000 
1 3 543,000 1,151,000 1,911,000 
4 992 178,126,000 166,646,000 162,651,000 
1 1,010 183,255,000 170,851,000 176,874,000 
4 353 24,213,000 22,176,000 26,212,000 
1 373 25,192,000 24,024,000 26,753,000 
4 20 3,006,000 2,165,000 2,270,000 
1 22 2,567,000 2,033,000 3,100,000 
4 28 1,081,000 913,000 1,067,000 
1 30 1,070,000 . 835,000 1,013,000 
4 166 1,534,000 1,461,000 1,072,000 
1 134 1,406,000 1,341,000 1,064,000 
4 567 29,834,000 26,715,000 30,621,000 
1 559 30,235,000 28,233,000 31,930,000 
4 1,511 207,960,000 193,361,000 193,272,000 
1 1,569 213,490,000 199,084,000 208,804,000 





Movement of Timber Products 


Wasuincton, D. C., April 17.—Following is 


a statement of the movement of timber products 


during the two weeks ended April 7 and 14 (some reports are compiled later and cover two 
weeks ended March 31 and April 7), as reported by identical mills and published by the 
National Lumber Manufacturers’ Association for the Lumber Code Authority: 


Unit of 
Week No.of Meas- Production 
Ended Mills ure 1934 19 
Pacifie Apr. 7 26 M. bd. ft... 6,233 4,495 
Oe ad sate oi hah Apr. 14 27 5,875 4,908 
Douglas Fir Apr 7 4 Number 7,630 7,408 
MY dena aad Apr. 14 4 6,811 10,02 
Dogulas Fir Apr. 7 4 M. sq. ft... 2,793 1,470 
yw Apr. 14 3%” basis... 2,124 1,194 
Southern ....Apr. 7 24 M bd. ft 1,110 760 
Rotary Cut...Apr. 14 23 683 389 
Red Cedar Apr. 7 185 Squares , 2 ie 
Shingles* ..Apr. 14 5 eee 
Stained Mar. 31 12 Squares ... 1,751 
Shingles* ..Apr. 7 13 1,778 
Southern 
Hardwood Apr. 7 8 M bd, ft... 695 401 
Oy reins a hetarl Apr. 14 7 301 493 
Egg Apr. 7 9 M bd. ft... 357 419 
eee Apr. 14 11 523 367 
Woodwork Stock Manufacturers— 
DE cee we 10,901 
aia we ae Mar. 31 38 Number ... 22,847 
Frames ..... ’ 
NE howe 10,927 
NL ten wine wise Apr. 7 38 Number ... 43,113 
Frames ..... 4,178 


*Totals reported for week are given for red 
mills are not available. 


identical 


Unfilled 
Shipments Sales Orders Gross Stocks 
1934 1933 1934 1933 1934 1933 1934 1933 
6,432 4,558 5,075 4,488 33,899 3,035 38,273 37,232 
6,757 5,806 6,159 4,795 25,742 3,028 37,773 36,903 
4,628 3,513 5,273 1,200 26,483 17,224 16,238 11,851 
4,652 8,294 4,985 3,926 26,816 16,455 18,397 13,578 
2,694 1,493 3,315 877 5,309 1,504 8,974 4,620 
1,826 1,325 1,516 655 2,586 1,213 7,967 3,922 
$35 556 951 372 1,356 576 
es oh =F ns CR kan 5 ote 
62,593 .. 60,097 .. 110,427 =... 415,548 
1,749 ae... S52 3s. SS 
2,068 1508 .... 2,375 .... 93,686 
Vii 463) 418 4800s 8 373 1,373 1,308 
458 663 4117 349 724 412 24 228 
433 819 25 469 367 256 1,174 52 
838 653 89 391 2,165 1,769 1,115 642 
- 16,487... 287 Cj... 108,412 ij... 208,887 
ose MD cccc MD 5 ccs GENO 0. SO 
oo Bee wwe GR .... 44788 = (iw«w ss 
-  SRO0R «Cj... .. 112,147... 198,793 
. 39,999 .... 27,496 . 287,811 .... 320,387 
5,790 .... 7,059 45,985 25,542 9 «+ 
cedar shingles, as comparative data for 
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National 


Wasuincton, D. C., April 23.—Following is 
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the National Lumber Manufacturers’ Association report for two weeks ended April 14, and for 


fifteen weeks ended that date, covering mills whose statistics for both 1934 and 1933 are available, and percentage comparison with statistics of 
































identical mills for the corresponding period of 1933: 
Two WEEKS: Av. No. Production Percent Shipments Percent Orders Percent 
softwoods: Mills 1934 of 1933 1934 of 1933 1934 of 1933 
southern Pine BEOOOAIOR . oscccacdrcccvcions 93 46,140,000 113 36,654,000 83 37,412,000 91 
West Coast Lumbermen’s Association....... 184 166,158,000 141 158,040,000 127 145,793,000 115 
Western Pine BEEN caccwcceoscsceeceos Lat 80,244,000 220 85,442,000 123 84,349,000 132 
California Redwood Association.........+.. 11 12,162,000 246 10,683,000 124 9,605,000 111 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 15 2,077,000 443 1,920,000 85 2,851,000 105 
Total SOftWOOdS ..--eeeeeeeeeeeeeeeeeeee oe 430 306,781,000 153 292,739,000 118 280,010,000 115 
ds: 
eertwood Manufacturers’ Institute.......... 198 30,081,000 175 29,296,000 118 34,623,000 12 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 15 5,191,000 581 3,361,000 169 3,562,000 181 
IE ckebavrtvbeeaneeteanewks - aa 35,272,000 195 32,657,000 122 38,185,000 125 
Tote totals Renan eT has ccveccoceseseos 826 342,053,000 157 325,396,000 118 318,195,000 116 
FIFTEEN WEEKS— 
ds: 
southern Pine Association. .....cccccccccecs 97 321,494,000 108 283,955,000 92 312,730,000 96 
West Coast Lumbermen’s Association....... 184 1,187,536,000 150 1,041,006,000 126 1,103,090,000 126 
Western Pine Association........eeeeeseeees 130 430,552,000 235 521,069,000 134 571,898,000 149 
California Redwood Association............. 11 83,742,000 178 80,319,000 141 74,106,000 143 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 16 15,978,000 299 15,012,000 158 17,003,000 140 
Tehek GEEWONEE c6cscascccscéoceesciossces SO 2,039,302,000 154 1,941,361,000 122 2,078,827,000 126 
ds: 
Hartvood Manufacturers’ Institute.......... 199 213,530,000 17 192,960,000 424 212,761,000 27 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 16 30,261,000 394 20,291,000 146 24,292,000 154 
IED avin tincmenewe tienen: =e 243,791,000 190 213,251,000 123 237,053,000 129 
et ong ipiemete Ripthineeaict tina ie 2,283°093,000 157 2,154,612,000 122 2,315,880,000 127 





Western Pine Summary 


[Special telegram to AMERICAN LUMBERMAN] 


PorTLAND, Ore., April 25.—The Western Pine 
Association reports as follows on operations of 
Inland Empire and California mills during the 
two weeks ended April 21: 


Average number of mills reporting, 128%: 

Total production for two weeks.. 84,852,000 

PED isc den bee cmawes 84,986,000 

Total orders received......... ec... 84,152,000 

Weekly average of identical mills, average 
number, 122%: 


——Two weeks ended——, 

Apr. 21, 1934 Apr. 22, 1933 

Production ......... 42,199,000 21,418,500 
ee 42,369,500 33,810,000 
Orders received..... 41,899,500 30,551,000 


On April 21, On April 22, 
1934 1933 


Unfilled Orders...... 35,314,000 100,126,000 





West Coast Review 


[Special telegram to AMERICAN LUMBERMAN] 


SEATTLE, Wasu., April 25.—The 579 West 
Coast Lumbermen’s Association mills giving 
production, shipments and orders during the 
two weeks ended April 21 reported: 
Production 197,576,000 
Shipments 173,614,000 12.13% under production 
Orders 171,918,000 12.99% under production 

A group of 589 mills whose production re- 
ports for 1934 to date are complete reported 
as follows: 

Average weekly cut for sixteen weeks— 


SIE Sis 's'axigsoinccgc aerate tac heresSlladecahan aceite eae 57,588,000 
EEE ic natant Scctatl a a nea ina we ak aoe 87,288,000 
Average cut for two weeks ended 

ME OO a aeikcadeawaeseenemnes 99,048,000 


A group of 579 mills whose production for 
the two weeks ended April 21 was 197,576,000 
leet, reported distribution as follows: 


Unfilled 
Shipments Orders Orders 
ee 66,408,000 71,450,000 120,047,000 
Domestic 
Cargo ... 52,571,000 50,534,000 123,256,000 
Export ... 39,100,000 34,399,000 135,779,000 
Local 15,535,000 15,535,000 .......... 





173,614,000 171,918,000 379,082,000 


A group of 163 identical mills, whose reports 
of production, shipments and orders are com- 
Dlete for 1933 and 1934 to date, reported as 
follows : 

Aver. for two 
weeks ended Average forl6 weeks 
April 21, 1934 1934 1933 


Production 174,117,000 67,143,000 46,179,000 
Shipments 67,099,000 57,622,000 49,492,000 
rders 66,510,000 62,412,000 50,223,000 


Relation of Unfilled Orders to Stocks 


_Wasuincton, D. C., April 23.—Following is a statement for five groups of identical mills 
of the gross stock and unfilled order footages, in thousand board feet, April 14: 





No. of Gross Stocks Unfilled Orders 
Mills 1934 1933 1934 1933 
mouthern. Pime AsGOcimtios.. «...66csswiecrcvccvees 85 488,421 453,763 75,221 52,981 
West Coast Lumbermen’s Association........... 13 1,059,563 960,174 268,390 217,390 
po a TS ara eee 124 1,085,275 1,199,801 142,604 99,644 
Northern Hemlock & Hardwood Manufacturers 
Association— 
NTR Bik coin ah rw es RE Ea ak wis SO Odea ea 9 69,411 115,692 4,969 4,904 
ee oe ore eae ate Se ene nnenae 12 98,364 125,140 6,966 7,811 
Hardwood Manufacturers’ Institute. 154 568,414 597,350 79,061 68,114 
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TOP HAT THE BRAND THAT GUARANTEES 
YOU EXCELLENT QUALITY 


Plywood and Wallboard 


MADE OF 
Douglas Fir, Spruce, Cottonwood 


Large Sizes Up to 60”’x144” 


BRAND Heidner & Co., Tacoma, Wash. 


Sales Agents for 


“NONE BETTER” Aberdeen Plywood Co., Aberdeen, Wash. 
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News Notes From Here and There 


Buys Poles and Lumber for Dam 


NewkirK, Oxkta.—City commissioners re- 
cently awarded contracts for material to be 
used in the construction of the Newkirk Dam, 
among them being one for 150 telephone poles, 
30 feet long, 6 to 7 inches in diameter at the 
top, to Long-Bell Lumber Sales Corp., New- 
kirk. The poles are to be of western red cedar 
and the price $4.05 per pole. To the Lu Lum. 
ber Co., Tulsa, was awarded the contract for 
rough oak lumber, suitable for cribbing work, 
on its bid of $42 per thousand board feet. Com- 
missioners reserved the right to purchase any 
amount of this lumber, but the original bid 
called for 24,000 board feet. 


Near Scene; Get the Order 


DatLtas, Tex.—When the Commissioner's 
Court recently opened bids for 51,928 feet of 
lumber for use on a bridge project, they found 
that under NRA Code regulations three com- 
panies of ten which sought the contracts had 
bid the same price, $2,230.60. As the State 
law requires contracts to be awarded to “the 
lowest and best bidder” and the district attorney 
having ruled against splitting contracts, the 
court faced a dilemma. Final decision was 
made to award the contract to the company 
nearest the location of the bridge and the Lyon- 
Gray Lumber Co. was declared the winner. 


More Than Doubled Its Output 


Danvitte, Irt.—The Lincoln Wood Products 
Co. reports that it has more than doubled its 
output in the last few weeks and has added 
additional workmen in order to take care of 
the demands for its products. This company 
manufactures restaurant fixtures, back-bars, 
bars and other tavern fixtures, and a complete 
line of motor truck bodies. 


Making Dogwood Shuttle Blocks 


Rocers, Arx.—Commercializing the dogwood 
tree of the Ozarks, the Mayfield Hardwood Co. 
has begun the manufacture of shuttle blocks. 
An official of the company is authority for the 
statement that in this section dogwood trees are 
found as large as 10 inches in diameter, al- 
though most of it is much smaller. Pieces of 
dogwood as small as 1x4 inches may be uti- 
lized. Textile mills are large users of dogwood 
shuttles, which are manufactured in various 
sizes of 3 inches to about 26 inches in length. 


Distillers Build Big Warehouses 


LoursvittE, Ky.—Schenley Products Co., 
New York, is planning erection of two large 
warehouses in Kentucky, one of 35,000 barrels 
capacity at its James E. Pepper & Co. distillery 
at Lexington, Ky., and the other of 50,000 bar- 
rels capacity at its George T. Stagg & Co. plant 
at Frankfort, Ky. Bids are in on the Stagg 
plant and have to be in by May 27 on the Pep- 
per plant. Plans call for concrete foundations, 
brick walls, wood roofs and all wood ricking 
on the interior. 

The Pepper building will be 64x271 
and Stagg building will be 134x194 feet. 


New Owners Will Enlarge Mill 


Wuitevitte, N. C.—Thomas-Ripple Lumber 
Co. here has been purchased by G. W. Fleming 
of Clinton, and J. L. Thurston, of Bolton, N. C., 
and will be operated as the J. L. Thurston 
Lumber Co. (Inc.), these two being the princi- 
pal shareholders. Mr. Thurston will operate 
the new plant. Mr. Fleming is president of the 
Fleming Bros. Lumber Manufacturing Co., 
Scranton, Pa., with mills in Pennsylvania, Vir- 
ginia and North Carolina. Mr. Thurston, 


feet; 


formerly associated with the Richmond Cedar 
Works, of Norfolk, and the Garysburg Manu- 
facturing Co., of Burgaw, has for the past 
fourteen years been superintendent of the Wac- 
camaw Lumber Corporation, at Bolton, N. C. 

The new company will manufacture rough 
and dressed North Carolina pine lumber, shin- 
gles, laths, tobacco sticks and sawed crate slats. 
The new owners expect to enlarge the capacity, 
and will buy rough, green lumber from small 
mills. 


Seek Location for Chair Plant 


Mempuis, TENN.—Fred Braasch, president, 
and Karl Braasch, secretary-treasurer of the 
Sheboygan Chair Co., Sheboygan, Wis., are ne- 
gotiating with Memphis city officials for a site 
for the location of a southern chair plant. The 
new plant must have 180,000 square feet of 
space in order to produce 100 dozen chairs a 
day. If a suitable location is not secured in 
Memphis, some other southern city will be con- 
sidered. 





Helps Win Profits on Those 
Higher Class Jobs of 


Remodeling 


The customer who wishes to remodel a fine 
Georgian or Colonial type residence, which owes 
its beauty in great part to the fine proportioning 
of its moldings, insists that the retail lumber- 
man who undertakes the job shall have the abil- 
ity to match exactly these non-standard or long- 
forgotten patterns, some of them perhaps hand 





The adjustable gauge has been given the 
form of the moulding, clamped into shape 
firmly, and is ready to apply to knife blank 


made. The profits on these jobs are wide 
enough to make them desirable. The owners fre- 
quently send to distant specialists to make sure 
that the classic details of the architecture shall 
be exactly matched, and are willing to pay for 
the skill required to do the job right. 

Matching these old patterns “is something 
for a puzzle expert,” in the words of one New 
England retailer who has often handled such 
jobs by traditional methods. It has required 
the making of direct measurements, so that spe- 
cial cutters might be ground to fit. 

But this job of matching is now made easy 
for any retailer by a newly invented device. 
This consists of a set of thin strips or metal 
laminations which are pressed against the old 
moulding, slide on each other to take its shape, 
and are fastened in position by a set-screw. The 
gage may then be set, perfectly flat, on the 
knife blank and the pattern scribed and ground. 

The process is absolutely simple, avoids ex- 
pensive and time-consuming hand work, and 
gives precise dimensions. 

Fuller information about these gauges—which, 
by the way, are attractively priced—may be ob- 
tained from the fully illustrated calatog of the 
Stockton Profile Gauge Corporation, 160 Jack- 
son Street, Lowell, Mass. 


Sues for Contract Repudiation 


Mitwavkee, Wis.—Suit was filed in federg 
court here recently by the Miller Hardwood Cy 
(Inc.), of Fayetteville, Ark., against the Char. 
les Stopler Cooperage Co., of Milwaukee, seek. 
ing to recover $20,000 for alleged repudiation 
of a contract. The Miller firm alleges that the 
Stolper company contracted to buy its outpy, 
of barrel staves for August, September and 
October, 1933, to a maximum of 150,000 stayes 
for half barrels at $115 a thousand, or 50,00 
staves for whole barrels at $160 a thousand, 
but terminated the contract early in October. 
Officials of the Stolper company said the firm 
had practically purchased the maximum under 
the contract when it was cancelled. 


Creosoted Timber for Bridges 


CuiprpewA Fatis, Wis.—Use of creosote- 
treated piling and timber in place of concrete 
for bridges to be rebuilt following recent 
floods, is under consideration by the city coun- 
cil. A committee will inspect a large new pil- 
ing bridge recently completed at Chetek, Wis, 
It is pointed out that bridges of this type can 
be built for considerably less than concrete 
bridges, and when the material is treated with 
creosote, the structures stand for many years 
without any apparent signs of deterioriation. 
The State Highway Commission division with 
offices in Superior, Wis., is said to be using 
piling bridges almost exclusively with very sat- 
isfactory results. 


Building a Circular Mill 


DrespEN, TENN.—J. A. Vowell, of Dresden, 
has acquired a tract of hardwood timber near 
Latham, Tenn., and has begun construction of 
a circular sawmill at that point. The new mill 
will be in operation about June 1. 


Will Close Retail Yard 


Americus, Ga—W. W. Wilson, who has for 
many years conducted a wholesale and retail 
lumber business here, announces he will close 
his retail yard, partly because of ill health, and 
partly because of NRA Code rulings under 
which he must operate. He will continue to 
operate his sawmill and wholesale business 
north of Americus. 


Revival of Log Construction 


NasHVILLE, TENN.—The revival of the true 
American style of architecture in Tennessee 1s 
revealed in the recent trend toward log con- 
struction for both residences and small commer- 
cial buildings. The Condra Construction Co. 
has recently completed several suburban homes, 
built of this material, including its own home 
at Hayesboro. This contracting concern has 
recently specialized in the log type of construc- 
tion. 





Ponderosa Manufacturing Com- 
pany Formed 


Mopoc Pornt, Ore., April 21—The Des- 
chutes Lumber Co. is a new _ corporation 
formed to engage in lumber manufacturing 
this district. Officers are: W. E. Lamm, presi- 
dent; R. G. Watt, secretary-treasurer and mat- 
ager. W. E. Lamm is also president of the 
Lamm Lumber Co., Modoc Point, well known 
as a lumber manufacturer for many years. In- 
corporators, in addition to the above, include 
Claude McCulloch. ‘ 

The company office is at Chemult, about mid- 
way between Klamath Falls and Bend, and the 
mill is located at Mowich, a few miles north 0 
Chemult. The product of the company is Pon- 


derosa pine. 
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STRONG + LIGHT*+DURABLE 


ALL WOOD 
REAL PINE 


A distinct product that 
combines the virtues of }\// \\_ 
"old-fashioned pine" with — — 







































laminated construction. —— ] \ 


RED RIVER CALIFORNIA PINE 


Soft-textured, bright-colored pine that finishes economically with stains, 
paints or enamels. RED RIVER CONSTRUCTION includes re-drying 
under humidity control, to a balanced moisture content. This reduces 
weight and risk of deterioration and distortion. (No charge for this 
feature.) 









































RED RIVER MIXED CARS and POOL CARS REDUCE BUYING and HANDLING COSTS 


Dealers and 


manufacturers can buy plywood in less-than-carload quantities in combination with RED RIVER CALIFORNIA 


PINE Lumber, Mouldings and Cut-stock items. Manufactured and loaded at one point. ONE HANDLING COST AT 
MILL AND POINT OF DELIVERY. 


DEALERS: Make the most of your opportunities in the rapidly growing market for plywood and all-wood wallboard. 
Offer this unique quality product. Buy conservative quantities at minimum unit cost. 
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SPECIAL KNOTTY PINE STRIP FACE 


“Producers of White Pine for Three Generations” 


RED RIVER LUMBER COMPANY 






Mill, Factories, General Sales, WEST W OOD, CALIFORNIA “SUN 
SALES OFFICES: — eg 
315 Monadnock Building 360 N. Michigan Ave. 807 Hennepin Avenue 702 E. Slauson Ave. MZ 
SAN FRANCISCO CHICAGO MINNEAPOLIS LOS ANGELES my Y 
WINTON LUMBER SALES COMPANY UNITED STATES PLYWOOD CO. 


Foshay Tower, MINNEAPOLIS 50 East 42nd St. NEW YORK CITY 603 W. 36th St.. NEW YORK CITY 


Distributing Yards — CHICAGO MINNEAPOLIS LOS ANGELES RENO 





for quotations on 


So fon Sechiweds 
CHAPMAN & DEWEY 


LUMBER COMPANY - MEMPHIS 








BUY Better Oak Flooring 


OCKWOOD 
OAK FLOORING 


SOFT TEXTURE UNIFORM COLOR 


Made from the famous Ozark MOUNTAIN 
TIMBER. Carefully dried, milled and 
graded according to NOFMA rules. 


Ask for Price and Stock List 


GEO. C. GRIFFITH STAVE CO. 
1750 Ry. Exch. Bidg. ST. LOUIS, MO. 











F.C. LUTHI & CO. 


431 Balter Bid., New Orleans, La. 


BALSA WOOD 


Rosewood 
Direct Importers 


Satinwood 
- Stocks in New Orleans 
































Quay timber plus 
quality manufacture 
Northern Hard- 
Hemlock, some 
Complete milling 


—all 
woods, 
Cedar. 
facilities 
Let us have your 
aquiies and orders. 
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17) Your Requirements For 17 


HarRD Map.Le — Birch — Basswoop 
Sort ELmM—Brown AsH—Sort MapPLe 
HEMLOCK AND WHITE PINE 


CAN BE PROMPTLY FILLED FROM THE 
LARGE, WELL BALANCED STOCKS 


OF THE 


VON PLATEN - FOX COMPANY 





IRON MOUNAIN, MICHIGAN 





17. AT aM 
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From Mill to Dock by Truck 


“Rolling Down to Raymond” would be 
the title of the two pictures on this page if 
they were in the movies, for that is what is 
happening. The upper picture is a scene at the 
woods operation of the 
Panfilio Lumber’ Co., 
Menlo, Wash., where a 
hefty load of sawn ties, 
products of the circular 
at the extreme left, has 
just been put on a B-3 
International truck, a 
%-ton model recently 
purchased. As the shut- 
ter of the camera 
snapped the man on top 
of the load was just 
in the act of adjusting 
the load binder, so he 
looks rather nebulous— 
but not the load. It 
looks plenty solid and 
plenty heavy, and the 
first five miles this 
truck had to carry the 
ties over rough moun- 
tain roads, but this 
truck manipulates the 
curves and grades and 
ruts with little difficulty, 
bringing the ties to the 
loading dock at Ray- 
mond, fifteen miles away. 
they are being unloaded, 
1,500,000 feet. 


} 324 


In the lower picture 
part of an order for 





State Laws for Trucks Vary; 
Study Yours 


Any lumberman 
or trucks in more 
be familiar with the 
weight in each 


operating a motor truck 
than one State should 
laws restricting size and 
State in which he operates, 
for what may be legal in one State may be 
illegal in the adjoining one. The other day 
we heard of a man who spent hours in loading 
his truck and driving to the Kansas State 
line through a sleet storm, and then when 
he arrived at the “port of entry” which this 
State has established for such trucks he was 
told his truck was too long and too wide; he 
was profanely angry but the police were 





The same truck at the Panfilio Lumber Co.’s loading dock at Raymond, 


ready for unloading 


adamant, so he had to turn 
arrange his load, at 
and loss of time. 

It pays to know the respective truck laws 
of the various commonwealths, and lumber- 
men will find exceedingly valuable for this 
purpose a free booklet “Truck and Trailer 
Size and Weight Restrictions,” which covers 
the requirements of all States and the Dis- 
trict of Columbia. It is pocket size (83%x7%4 


back and re- 
considerable expense 





April 28, 193) 


inches), 
clearly 
regulations of any 
certained, and 


and gives the needed information 
and concisely, in such form that the 
State may be quickly ag. 
quickly compared with those 
of any other State. i 

Each page is devoted to one State 


- ; » and the 
signature of a responsible official 


of that 





Binding a load of ties on a 1'-ton International truck, ready for the 

fifteen-mile run to Raymond, Wash. This scene is at the Panfilio Lum. 

ber Co.’s mill at Menlo, Wash. Observe the panel-side body on stakes 

at the right; the truck was driven between these four stakes, the body 

was lifted up and held there by the cross bars, and the truck was driven 

out from under it, ready for hauling ties; it will be even easier to 
put the side back on the truck again 


State shows that he has checked the infor- 
mation given, showing it to be authoritative. 
The splendid co-operation of these officials 
is acknowledged by the compiler, F. M. 
Higgins, of the research department of the 
Four Wheel Drive Auto Co. As was men- 
tioned in a preliminary announcement of the 
publication of this booklet, that appeared in 
the Aug. 19, 1933, issue of the AMERICAN Lum- 
BERMAN, copies may be had free of charge by 
addressing the Four Wheel Drive Auto Co 
at its headquarters at Clintonville, Wis., or 
at Kitchener, Ont. 

Knowing what the laws are is only the first 
step toward trouble-free driving and friendly 
relations with other motorists. See to it that 
the rules are obeyed, and don't forget that 
the management must share this responsibil- 
ity. For it should be added that the reason 
why the driver previously referred to started 
out with a load too long was that he loaded 
in a terrific sleet storm; it was against his 
wishes and his best 
judgment, but the man- 
agement insisted, and 
so the man did the best 
he could under the cir- 
cumstances. He was 4 
good driver, and con- 
scientious, and within 
a few days he left the 
employ of the company 
that forced him to load 
and deliver under such 
conditions. A good 
driver deserves a good 
company that will 
make him understand 
that laws are to be 
obeyed—not only those 
of States and munici- 
palities, which police 
enforce, but also the 
ordinary rules of the 
road. Maybe Mr. Some- 
one will think these 
are not enforced, but 
let him try to sell lumber to a man who was 
crowded off the road by Mr. Someone’s lum- 
ber truck, or had some other discourtesy in- 
flicted upon him by that truck’s driver, and 
he will know that the rules are enforced. 
Let the lumber dealer paraphrase the wel 
known “Drive Carefully—You Might Meet 4 
Fool” to another slogan for his drivers: 
“Drive Courteously—You Might Meet a Cus- 
tomer.” 
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- . cert was given on the site occupied by the to the support of this cause and we have no 
Dealers Co operate in Home house. Following this, architects were first on hesitancy in saying that the goal we set in the 


Beautification Contest the job to draw plans for the modernization. beginning will be reached.” 


The event is being made just as impressive as 





STILLWATER, OKLA., April 23.—Local lumber possible. . 
retailers are taking = yy “y in promoting The campaign should mean much this year to Adopt Higher W age Scale 
a contest, eer only pril 1 “r be Mee tO those engaged in the sale of building materials, 
Oct. 14, planned and sponsored by the city beau- ¢,- 21) are of the opinion that the coming 


"La . . : Le _ m > © - . . . 
rmati tification committee of the Chamber of Com months will see business improvement along the 
ation merce, for the purpose of improving the general 


PortLanpb, Ore., April 21.—After months of 
consideration, the board of directors of the 
Loyal Legion of Loggers and Lumbermen, at 


ute 4 attractiveness of Stillwater homes. mame . — =e ” program soem its thirty-first semi-annual meeting held here 
h thon The campaign, in fact, embraces two separate prove just the starter needed. April 12 and 13, voted to establish new indus- 





contests. In one, the homes will be scored on try minimum wage scales effective May 1. 


and the heautification and in the other they will be Renovize Campaign Strikes A 3ased on 45 cents an hour, 24% cents higher 


of that sored on improvement. In each contest there than code minimums, the new 4-L minimum 


are two classes, one for homes worth more than Strong Pace wage scales include all jobs in all departments 
, $4,000 and one for those below that sum. Four Ses ; of logging and lumber manufacturing except 
first prizes, worth $15 each, have been donated [Continued from Page 1, Column 2} shingles. Minimum rates for common labor, 


by the following lumber dealers: Thompson- mounting pledges has caused many who were _ semi-skilled and skilled help have been set as 
Parker Lumber Co., Grover C. Shideler, Kermit Jukewarm at the inception of the campaign to the result of joint consideration by repre- 
W. Ingham Lumber Co., and Roy T. Hoke join wholeheartedly in the movement. “From sentative employers and employees of both the 
Lumber Co. — : every quarter,” he said, “citizens are rallying West Coast and Western pine divisions. 

Second prizes, worth $10 each, and third - 
prizes, worth $5 each, have been donated by 
yarious other local business houses. All prizes 
were donated with the condition that not less 
than 100 homes are entered in the contest. 

The homes will be scored at feast three times 
during the contest, using score cards devised 
by F. J. Ruedell, of the Oklahoma State Agri- 
cultural and Mechanical College. 











Renovizing Becoming a House- 


or the ) hold Word 


— [Continued from Page 1, Column 3] 
» body with elaborate ceremonies on the spacious porch, 
driven although the house is not yet fully ready for 
ier to public inspection. 
A group of stars from the San Carlo opera 

company responded graciously to the invita- 
infor- tion from the Chamber of Commerce to partici- 
ae pate and they joined in speaking over the radio, 
FM with President Amedee Smith of the Chamber, 
of the Architect Parker of the Oregon chapter of the 
men- American Institute, and numerous other persons 
of the prominent in civic affairs. 
red in The official opening is announced for Satur- 


Lu- day, April 28, by which time the cottage will be *, : ee ES. : re 





eee . y u i é wen 
2 completely furnished. Then for a month at 

/V, 7 . e 
i ae least the house will be open all week days from 


9a.m. to 9 p. m., and on Sundays from 2 p. m. 


ne] fame When Prevention Fails! 





iendly Further to arouse interest, the First National 
t that Bank will award $185 in cash prizes for the ™ . ; : 
a best home renovizing job completed between We know that you and all our policy-holders are with us to a man in 
eason January and September, 1934. More than a the sincere desire and purpose to prevent every fire possible. Pre- 
farted hundred business firms and building organiza- ; F : : : : 
saan tions, through donations of time and material, vention of loss, with preservation of a going plant, means the most 
ag have joined the bank in the campaign. perfect protection for lumberman, employee, and customer. 

man- —_ P ° PI 
, and ° . . 
svet | Old Home is Being Modernized rotection Plus 
e cir- . r e ° ° ° ° 
vas a as Object Lesson When prevention fails and your plant is seriously crippled or com- 
con- ” . a " ee i . a 
vithin [Continued from Page 1, Column 1} pletely destroyed, Lumber Mutual policies assure the immediate serv- 
“= The house is to be given to some lucky Den- ice that means everything in the hour of need. That's the protection 
—e ver couple recently married, through a popu- “ ; ° as os . 
load ) » = , > strv—specialized polic 

ba larity contest staged by those in charge of the we offer the lumber industry specialized policies—expert cooperation 
ood Clean-up and Paitit-up campaign. Retail lum- in fire prevention—fair adjustments—prompt settlement of losses— 
good r merchants and others selling building ma- . . . 6 

. ~# ylus a subs al sav st. effecte , idends. 
will aids ave sicker ene ile ter cath eae Gb ] ibstantial saving in cost, effected through Mutual dividends 








me lar’s worth of materials purchased during the Wri C I ; 
those time the Clean-up and Paint-up campaign is in rite our nearest om pany for comp ete infor- 
ee progress. This one move on the part of those mation about policies, protection, service and saving. 
oltes in charge will boost the sale of materials for 
- the modernizing homes and will pave the way to 
* the greater business. 
ome- Many organizations are behind the movement OCIATED UMBER UTUAL 
these this year, among them being the Mountain 
but States Retail Lumber Dealers association. OT. we Came eens Ses ene. Tin nate Bete Fue tema poe... 
Rar Allan Flint, secretary of the organization, with is: Ps oe ee ow ee » Otte. Ce., of Boston, Mass. 
» in- eadquarters in Denver, is active in the cam- y Northwestern Mutual Fire Associa- ey Ag Insurance Co., 
and paign on behalf of his association. The Paint, hy. nA tion of Seattle, Wash. of Mansfield, Ohie. 
rced. vil & Varnish Club of Colorado is also one of o 7 4 > indiana Lumbermens Mutual Insur- oe oe % 
well the hard-working bodies lending its aid in put- \Y Meg ance Co., of Indianapolis, Ind. phia, Pa. . 
et a ting over the campaign, which promises to be . 
eo one of the biggest boosts for building materials 


sales ever staged in this part of the country. 
On the first day of the campaign a band con- 


WITH THAT MUTUAL ts oe — 2 2 
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Company's Employees Enjoy 
Get-Together 


Tacoma, Wasu., April 21.—More than three 
hundred employees of the Weyerhaeuser Tim- 
ber Co. and their wives from all parts of west- 
ern Washington attended the company’s annual 
get-together here this week. Groups were 
present from Tacoma, Seattle, Everett, Enum- 
claw, Snoqualmie Falls, Melbourne, Longview 
and Raymond. 

Sports events included a golf match over the 
Fircrest Golf Club course between two 32-man 
teams, one representing the Tacoma employees, 
and the other those from Longview. The 
Tacoma team won 48% to 46%. 

A dinner-dance in the Peacock room of the 
Tacoma Hotel concluded the festivities. The 
dinner was a no-speech affair, with no pro- 
gram except incidental music. Covers were laid 
for 361 at the dinner, with others coming in 
later for dancing. . 

Prominent among those who participated in 
the affair were Mr. and Mrs. J. P. Weyerhaeu- 
ser, jr.. Mr. and Mrs. Rodman Titcomb, Mr. 
and Mrs. Charles Ingram, W. L. McCormick 
and Minot Davis, all of Tacoma, executives of 
the company, who came from a business meet- 
ing in Portland, Ore., to join the party, and a 
group of branch managers and their wives, 
including Mr. and Mrs. E. H. O'Neill, of Sno- 
qualmie Falls, Mr. and Mrs. Reichmann, of 
Everett, Mr. and Mrs. J. W. Lewis, of Ray- 
mond, Mr. and Mrs. A. L. Raught, of Long- 
view, Mr. and Mrs. R. B. Wolf, of Longview, 
and Mr. and Mrs. Paul Hipke, of Seattle. 





Three Tracts Bought for Ala- 
bama Homesteads 


BIRMINGHAM Ata., April 23.—Birmingham 
Homesteads (Inc.), the local organization to 
handle the Federal homestead building program, 
announces the purchase of fifteen hundred acres 
of land, comprising three tracts of about five 
hundred acres each, all in communities adja- 
cent to Birmingham, Trussville, Palmer and 
Gardendale. The fourth plot of about six hun- 
dred acres near Bessemer has not passed for 
record, due to some changes in the deeds. Fol- 
lowing the completion of the transfer of the 
property to the Homestead corporation, bids 
will be called for on lock-and-key jobs, with 
certain restrictions as to labor, etc. Cottages 
of five or six rooms with all the conveniences 
of modern city homes will be built. Estimates 
place the lumber to be used at 2,500,000 feet. 


Big Florida Plant Goes Into 
Operation 


Hotopaw, Fra., April 23.—After being thor- 
oughly renovated, repaired and placed in first 
class condition, the former J. M. Griffin Lum- 
her Co. plant here, now owned by the Peavy- 
Wilson Lumber Co., of Shreveport, La., has 
heen given a trial run, and officials announce 
that by May 1 it will be producing lumber reg- 
ularly, and also by that date will have a small 
stock on hand. E, W. Thompson, jr., sales 
manager, has moved his headquarters from 
Shreveport to Holopaw, and for the last two 
or three weeks has been here getting things 
organized and ready to begin placing the prod- 
ucts of this plant on the market. 

Working six 8 hour days, the mill has a ca- 
pacity of about 3,000,000 feet per month, but, 
of course, under the quota allowed by the Code, 
at present it will produce only about 42 percent 
of that amount. The mill is electrically driven 
throughout, and has an exceptionally long tim- 
ber dock. It is equipped to cut timbers up to 
40 feet in length and—as the logs run heavily 
to heart, are exceptionally clear, with only small 
sound knots—it is expected that timbers will 
form a substantial portion of the output. Plant 
equipment also includes first class dry kilns 
and a well equipped planing mill. Mr. Thomp- 
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son advises that it is the intention to kiln dry 
most of the lumber sold to car companies and 
retail lumber yards, and all stock that is air 
dried will be dipped in Dowicide anti-stain so- 
lution. 

Back of this plant is a timber supply of 98,000 
acres of strictly virgin longleaf yellow pine and 
red cypress, the latter amounting to probably 
10 percent of the total. 

Mr. Thompson said that it is planned to cater 
to the export trade, also to the Southeastern 
and Eastern railroads, retail lumber dealers, and 
to produce special cut stock for industrial use. 

The Peavy-Wilson Lumber Co. long has been 
one of the outstanding producers of the South, 
and its location in Florida will give an added 
impetus to the lumber industry in this section. 





Government Slow Pay Hurts 


Retailers 


BIRMINGHAM, ALA., April 23.—Retailers in 
Alabama have undergone a change of heart in 
the matter of Governmental assistance in the 
different forms offered in the past six or eight 
months. Payment for certain items, not a ma- 
jority, was made by the CWA within a reason- 
able time, but more than $1,000,000 in invoices 
for materials remained unpaid on April 15, and 


April 28, 1935 


the only response to inquiry at the paymaster’, 
office was the information that thousands of 
invoices to be audited and then vouchered re. 
mained on the desks of the officials, while the 
force had been depleted to the point where only 
450 to 500 of approximately 15,000 were be; 
vouchered. Tracing of these by interested f¢. 
tailers would find December, 1933, invoices haq 
never got away from the Montgomery office of 
the State CWA, or had been swallowed up ig 
the avalanche of unpaid bills in the auditor’, 
office. Yards have had their funds so tied yp 
for three months that they are unable to secure 
further shipments of lumber until settlement oj 
some of these bills enables them to pay their 
shippers. 

Then the Home Owners Loan Corporation 
started off doing general repairs to residences 
of their applicants, but recently a further modi- 
fication of its rulings reduces the repairs to the 
absolute necessities—largely paint and roof ma- 
terials. Nice repair bills for lumber and lum- 
ber products have been worked down s0 that 
only a very small amount of lumber is used, 
The reason for this change no one seems to 
know, but the effect upon the business of the 
average yard has been to force it to qualify as 
a contractor and enter into competition with 
former customers. An unsatisfactory situation 
among the contractors and retailers results, 


Employees Form “Study Club” to Learn 
Lumber Industry Methods 


Loncview, Wasu., April 21.—So that lumber 
mill employees may obtain a general under- 
standing of the great industry of which they 
are a part, and learn why certain manufactur- 
ing processes are what they are, a “lumber 
study class” has been organized at the Long- 
view plant of the Weyerhaeuser Timber Co. 
and has adopted the name “The Weyerhaeuser 
Club.” 

It was not the idea of the president of the 
company, nor of the superintendent, nor even of 
a foreman, but of a 
young employee named 
Wallace Irwin, who 
was anxious to have a 
better means of learning 
the anethods of the lum- 
ber industry than the 
haphazard “pick it up 





WALLACE IRWIN, 
Longview, Wash.; 


Founder and Chairman 
of Study Club 





as you go along” sys- 
tem. He talked it over 
with some of his fellow 
workmen who had the 
same desire for an im- 
proved means of learn- 
ing, and devised a plan 
of action. He presented 
his plan to Superintendent S. B. Lewis and then 
to Assistant Manager Harry Morgan, and each 
in turn saw in it a fine idea. General Manager 
A. L. Raught, jr., added his approval and the 
Weyerhaeuser Club was born. 

Two hundred employees came to the company 
cafeteria for the first meeting called, and elected 
the following officers: 

Chairman—Wallace Irwin. 

Vice chairman—Frank Clumpner. 

Secretary—Charles Davis. 

Treasurer—Harry Armstrong. 

Recorder—E. E. Hayes. 


William Freeman was put in charge of ar- 
rangements and R. F. Byars, of publicity, and 
the following chairmen of standing committees 
were appointed : . 

Library, Dan McCumbér; Information, M. 
G. Lornegan; Membership, Martin Howard; 





Purchasing and Office Work, Webb Gulliken; 
Exhibits, EB. E. Hayes. 

H. E. Morgan, R. B. Wolf, S. B. Lewis, W. 
N. Morss, and S. B. Johns, jr., were named to 
an advisory board to help effectuate the club’s 
purposes, which were detailed as follows: 

To give the employees a general knowledge 
of the various departments of the plant; to 
afford each member as thorough knowledge 
as possible of lumber manufacture, lumber 
sales, and related subjects; to aid in develop- 
ing a group spirit of co-operation; to assist 
the young man in finding his proper niche 
in the industry by virtue of his training and 
natural ability; to present the various pos- 
sibilities existing in the industry for research 
and development; and to sponsor specialized 
classes in grading, seasoning, sales ete. 


The club is financed by nominal dues, and its 
activities extend along two main lines—library 
and classes. A complete information service is 
maintained, records are kept covering all lec- 
tures delivered, and committees are at work on 
a personal-record project, scrap-book record, 
publicity etc. 

Seventeen meetings have been held, and both 
attendance and interest are growing steadily. 
J. B. Woods, then Long-Bell forester and now 
national forester to supervise conservation work 
under the Lumber Code, delivered the first lec- 
ture before the club, on “West Coast Woods.” 
That was last December, and since then there 
have been other lectures by a number of other 
authorities on various phases of lumbering. 

The grading classes, under the direction of 
Arch Bain, have an attendance of 165, and other 
classes are similarly well attended. This lum- 
ber school has no professors, and its teachers 
do not boast alphabetical decorations after their 
names—not even KH. D. (Doctor of Knot 
Holes) or M. A. (Master of Axes). 

A first-class reference library is being de- 
veloped and maintained in co-operation wit 
the Longview Public Library. It is listing all 
important material which trade journals have 
published since January, 1929, assembling the 
listings in a reference book with a classifica- 
tion key so one may readily locate an article 
in which he is interested. 





A Wett-DeveLorep 20-year-old yellow pop- 
lar tree will yield to bees enough nectar to 
make four pounds of honey. 
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Harmony 


Some like their music shrill and loud, 
A swinging band, a swaying crowd, 
Like jumbled jazz, a night of noise, 

As rendered by the Moron Boys, 

Too weak to work, or else too dumb, 
With oily hair and yellow thumb, 
Some like their music loud and shrill— 
I like the tune of that old mill. 


There’s music in a pulley’s roar, 
There’s rhythm in it, and there’s more, 
And no soprano ever sang 

A song as pretty as a gang, 

Not gang around a cabaret, 

Sut just a mill along in May, 

The music coming up the hill 

3orne on the wind from that old mill. 


For anything, it seems to me, 

Must have a little harmony. 

Although the saxophone is smart, 

It never reached a human heart. 

Go on and take your jazz for yours, 
l'll take for mine the overtures, 

Till my last day remember still 

The tune that comes from that old mill. 


We See b’ the Papers 


There is an over-production of at least one 
thing, and that’s words. 

About all the Republican party seems to have 
heen able to do so far is to look natural. 


Storms, rain and high wind are predicted. 
Evidently Congress is not going to adjourn, 
after all. 

Under the AAA the number of hogs in each 
county is limited. Too bad that it doesn’t apply 
to street cars. 

We haven't heard of much opposition to bring- 
ing Mr. Insull back. There certainly wasn’t 
any from the lawyers. 

Spain is buying less and less from us Ameri- 
cans, and it seems downright ungrateful, seeing 
as how we took Cuba away from her. 

She wants us to buy more onions and olives 
from her. We ought to be willing, if she'll buy 
more jazz and squawkies from us. 


What we're personally afraid of is that the 
President will make a trade agreement with 
Spain and make eating of salads compulsory. 


Ancient Assyrian voters chose their eponym 
by lot. American voters would undoubtedly get 
a better bunch the same way. 

Hold a caticus or convention, put all the offi- 
ces in a hat, and draw. Of course, there would 
have to be enough to go around. 

Half enough, anyway. Necessarily there 
would have to some some taxpayers, just as 
there is an occasional private in the Mexican 
army. 

_ The coal conference at Washington was ad- 
Journed not till Monday but till Sunday. This 
also may show whither we are drifting. 

Prof. Nelson, of Iowa, quotes that the brain- 
trusters are “looking backward through smoked 
glasses.” It’s a good trick, if you can do it. 

Lawyers have discovered that the Illinois law 
which sent men to jail because of their “repu- 


tation” is unconstitutional. Laymen knew it all 
along. 


_ We have been squelched ourself for suggest- 
ing that maybe something might be wrong. We 
are indebted to Mr. Bulwinkle for at least giv- 
ing us a name for it. 


Well, to paraphrase a familiar British saying, 
America will meddle through somehow. 

If you see a cow running wild—well, you see, 
she’s bringing 70 percent per Ib. more than a 
hog, and she is just scared to death that she is 
going to be helped, too. 


Texas has been celebrating the 98th anniver- 
sary of the battle of San Jacinto. Meanwhile 
radio program builders go on giving us the 
same things over and over, never having heard, 
or heard of, “Santa Ana’s Retreat.” 

Regarding Insull’s trip, Eugene Speck reports 
to the Chicago Tribune that “there hasn’t been 
a single example of morbid curiosity exhibited 
by any person aboard the vessel.” It must be 
that there are no other American passengers. 





Between Trains 


CLEVELAND, On10.—In his room and ours and 
at the banquet board we spent a good deal of 
the day and evening with Walter Damrosch, 
whom we would call the grand old man of 
music if he had any of the appearance of age. 
His hair is white but he has kept that school- 
girl complexion, and he is slightly portly and 
yet as sprightly as a kid (and we mean lamb, 
and not what you mean). And what he told us 
about music, and about his musical experiences ! 

Not because he said we could, but because 
he didn’t say we couldn’t, we shall repeat one 
anecdote. A fine old lady came up to him on 
one occasion and said: “You will be aston- 
ished to know that forty years ago I was very 
much in love with you.” “And,” exclaimed 
the great conductor, “why did you wait till 
now to tell me?” 

For forty years continuously he conducted the 
New York Philharmonic, and what he doesn’t 
know about music is unknown. Tonight was 
a mammoth night, with the school superintend- 
ents of the country as the guests of the Asso- 
ciated Exhibitors, with an audience that far 
exceeded the 800 capacity of the banquet hall. 
At the close he was presented with a testi- 
monial for his distinguished service to music. 

A mammoth orchestra performed during the 
dinner. We leaned over at the start and said 
to him: “Remember that these fellows realize 
that they are playing before Walter Damrosch, 
and they are doing their darnedest—so be 
charitable.” And he was, applauding every- 
thing; but we observed that, when a female 
crooner let loose, for once he was very busy 
with the contents of his plate. 


Before the Code 


I used to run this lumber yard 

In other times both good and hard, 
But no one told me how to run it, 
Ast what I did or why I done it. 
Nobody ast me what I paid 

For stock I bought, or what I made, 
For information didn’t hanker— 

No one, of course, except the banker. 


And, as for prices, them I set 

Mvself, just what I aimed to get. 

I figgered just what sidin’ cost me, 
And what it made me, what it lost me. 
I bought the boards, I fixed the price, 
Without the gover’ment’s advice, 

And then to change it wasn’t told to— 
Except, of course, by them I sold to. 


I fixed the time to operate, 

And got here early, stayed here late. 

Of course, the ones who worked here wouldn't. 
Said when they could work, when they couldn't. 
I also always fixed the pay, 

So much a month, so much a day, 

By no authority directed— 

Just paid them just what they expected. 


I used to run this yard alone; 

The only orders was my own. 

But when I think about contractors 
Who jewed me down, and other factors, 
How. long before we had a code, 

The banker ast me what I owed, 

It seems to me that this defendant 

Was not, at that, so independent. 
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COLORFUL 
_MILCOR 


Spanish Tile 


CAN MAKE MONEY FOR YOU 








Though it harks back to the quaint charm of Old 
Spain, Milcor Spanish Tile is in tune with modern 
merchandising. Color and beauty provide sales 
appeal to this most practical type of roofing. 
Weighing only one-eighth as much as clay tile 
and, therefore, requiring only a light supporting 
structure, a substantial saving is effected. 





Se 


METAL CEILING 
DESIGNS THAT SELL! 


Practical advantages not obtainable in any other 
type of ceiling are embodied in these modern 
metal ceilings. Send for latest illustrations and 
literature describing Milcor's new designs—Spanish 
Texture, Moderne, and Futura. 


MILCOR STEEL COMPANY 


4150 W. Burnham St. 
Milwaukee, Wis. 
Chicago, Ill., Kansas City, Mo., 


Canton, Ohio 


La Crosse, Wis. 
Send Coupon for Prices 
To MILCOR STEEL COMPANY 
Milwaukee Wis. 
Please send Dealer Prices on: 
(] Spanish Tile 
C) Metal Ceilings 
] Metal Lath 


Name__ 


Address___ 
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Tacoma, Wash. 


West Coast Woeds—Most 
tion experienced a slight 
business during the last 
no decrease in 


mills in this sec- 
falling off in new 
week, but there was 
production. 

Foreign Demand—Perhaps the most marked 
increase last week was shown in the export 
field, with unusual activity in the Japanese 
demand. Advance bookings for May are so 
heavy that one Japanese shipping firm is re- 
ported to have chartered two European ships 
to handle the surplus cargo. Heavy Japanese 
cargoes have been lifted here throughout 
April, an average of four or five ships load- 
ing for Japan each week. Hints of war are 
regarded by many as being responsible for 
the development of Japanese trade in lum- 
ber, which shipping men generally declare 
has increased to a point where it now stands 
as the most active Pacific Northwest 
merce. 


com- 


Intercoastal—Improvement 
ent in the Atlantic Coast market and ship- 
ments are showing decided increase. The 
existing rate of 67 cents per 100 pounds on 
shingles moving from here to the Atlantic 
Coast has been continued until June 30. 


also is appar- 


was increased to enable the 
mills to catch up on unfilled orders. It con- 
tinues to run well ahead of that of the cor- 


responding period last year. In the adjacent 


Production 


southwest Washington section increased ac- 
tivity is manifest among mills and logging 
operators. Weeks of sunshine have dried up 


that 


roads, so 
available 


an ample logs is 


Spokane, Wash. 


Inland Empire Pines—Order files, generally 
speaking, are well filled. There is demand 
especially for the lower grades of white pine. 
Stocks at mills are broken, and orders are 
difficult to fill. There is demand also for 
the thicker items of shop. While most of 
this demand has been coming from.the mid- 
dle West, the East is beginning to come in 
with orders. As here there has been a 
phenomenally open winter and early spring, 
air dried lumber is already in condition for 
shipment, and will be available from now 
on in increasing amounts. A new code price 
list has been in Washington for the last 
three weeks, and approval is expected daily. 
This is said to be more a simplification of 
the present code price structure than any 
material change. 


Seattle, Wash. 


West Coast Woods.—Some evidences of an 
increased buying movement are found in the 
domestic markets. Offshore markets are 
as good as they were a fortnight ago. 

Rail.— Wholesalers 
quiet 


sales 


supply of 





not 


report business 
with practically no-yard business. The 
representative of several large mills 
reported demand fair for industrial and rail- 
road lumber. 


very 


Intercoastal.—This market is 
little Stocks on the East coast, while still 
large, are becoming somewhat broken, so 
that replacement orders are necessary. 
weather 


picking up a 


Good 
the past two or three weeks is help- 
ing to move lumber. Mills here are piling up 
uppers and low grade lumber, but special 
cutting business is brisk, most orders calling 
for fast shipment. Ship space is easy. 


California.—A slight improvement is mani- 
fest Mills are piling up dimension and shed 
stocks, however. Rush cutting orders are 
coming in about as fast as they can be han- 
dled. Most buying is from hand to mouth. 
Complaints on code operation have decreased, 


Export.—A week ago, Oriental buying was 
brisk, but since then orders have dropped 
considerably. Where, a week ago, large 
squares were shipped on a rate of $6, they 
can now be moved at $5.75 and $5.50. The 
export mills have stopped cutting for ex- 
port except where orders are on hand. De- 
mand for clears is good, and orders placed 
now ean not be delivered until late June 
shipping. The United Kingdom market nor- 
mally is quiet at this time of year. Both east 


and west coasts of South America are more 
active, though there is no improvement in 
the exchange. 


unchanged. 
those most 
Small logs move 


Logs.—This market is almost 
There is no oversupply of fir logs: 
in demand are small logs. 
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at $9, $15 and $17, good logs at $10, $14 and 
$18, and big logs go as high as $10, $15 and 
$20. Hemlock is in good demand at $7 to $9, 
with $12.50 asked for export. Cedar is 
ported a drug on the market, due to small 
consumption for both shingles and lumber. 
Shingle logs sell at $8 to $12, with $18 an 
average figure for the lumber logs. One de- 
velopment of interest is a demand for 
stringer and structural logs. 


better 
much to 


little 
not 
same. 


Portland, Ore. 


Demand for 
but the 


Shingles.—Business is a 
it was last week, but 
about. Prices are the 


than 
brag 


Foreign 
was light, 
business are well 
some instances to 
of ‘this 
other 


week 
export 


last 
catering to 
till June, and in 
While the bulk 
for the Orient, 
markets, except the west coast of 
South America, are well represented. The 
west coast of South America has been plac- 
ing relatively Jittle business in this district 
for some time. 


Domestic Business is moderately active. 
California demand is reported light and the 
same applies to Atlantic coast business. Ex- 
tension of the intercoastal shingle rate for 
the life of the existing coast-to-coast lumber 
rate, or to June 30, has been announced by 
Conference lines here. The rate is 67 cents a 
thousand, and the lumber rate for April, May 
and June is $12 a thousand feet. Announce- 
ment of the extension of the shingle rate fol- 
lowed the request of several shippers for 
definite information on the rate for the next 
several weeks. Considerable shingle business 
is expected to develop with the rate stable for 
this period, owing to the fact that inter- 
coastal loadings are normally heaviest at 
this time of year. 


fir lumber 
mills 

booked 
August. 


business is destined 


Logging camps in the Columbia River dis- 


trict are now in full swing, aided by unus- 
ually fine weather. 
. . 
Louisville, Ky. 

Southern Hardwoods,—April has been a 
relatively quiet month, volume being below 
that of March. The chief activity is in the 
automotive woods, with soft maple, 8/ to 
10/4, the most active item—but considerable 


magnolia, beech, sound wormy oak, and some 


common and better sap gum are also being 
used, and a little 8/ to 10/4 hackberry. Vir- 
tually no black gum is being bought. Not 


much stock of less than 6/4 thickness is mov- 
ing, other than in wormy oak. Demand is 
running chiefly to the cheaper items. Willow, 
tupelo and sycamore have been getting a fair 
run. No. 2 sap gum, along with some FAS 
and No. 1, and willow in FAS and common, 
have been moving better. Production has re- 
mained relatively light. 


Buffalo, N. Y. 


The lumber trade has not shown much re- 
cent improvement, though prospects are con- 
sidered favorable to an increased amount of 
home modernization and repair. Industrial 
buying has not been active and to some ex- 
tent has been checked by labor troubles. 
Lack of banking accommodation has inter- 
fered with home building. Some wholesalers 
reported better sales of shortleaf pine lately, 


to get in ahead of a rise in prices, which 
has now taken place. 
Hardwood trade is slow, with the buying 


mostly confined to immediate needs. While 
business is better than it was a year ago, 
consumers are disinclined to buy for future 
requirements. Some wholesalers call the 
trade spotty, with occasional spurts that are 
encouraging. The flooring trade is a little 
better, as there has been some gain in the 
modernizing of homes. 


Western Pines.—Retailers and industrial 
concerns are not taking hold in any large 
way, but are keeping their stocks down 
until improvement is shown in their lines 


of business. As a rule the stocks carried in 


this section are quite small, and only a little 
gain in building would be required to make 
more buying necessary. The market has held 
steady recently. 

Northern Pine demand is largely for the 
lower grades, with the box factories taking 
a fair amount. Canadian pine is not moving 
here in any large amount, owing to compe- 
tition of domestic woods. 


Memphis, Tenn. 


Southern Hardwoods—A good domestic and 
foreign demand continues, with many prices 
gradually getting above the code minimum, 
The demand is coming from practically all 
consumers, except possibly domestic manu- 
facturers of furniture. 


Domestic Demand—Manufacturers of auto- 
mobile bodies have been in the market 
steadily with indications that they will con- 
tinue to buy for many more weeks. There 
has been a good demand from manufacturers 
of radio cabinets. The furniture demand has 
not been good. Retail lumber dealers have 
been buying well. Box and crate makers are 
sending in good orders. 


Export Trade—A nice volume of business 
has been coming from foreign buyers, par- 
ticularly in the United Kingdom. These are 
mostly for prompt shipment, and steamship 
space, while not scarce, has been well filled. 


Production continues slightly less than the 
allotment under the code. Some mills are 
down because of lack of logs, or weather 
conditions. Further improvement in demand 
will result soon in higher allotments for all 


_ Norfolk, Va. 


North Carolina Pine.—The market has been 
disturbed by agitation to eliminate the Class 
“A” and “B” mill differentials, and complaint 
regarding persons who are either deliberately 
not living up to the Code or are circumvent- 
ing its provisions—while very wet weather 
in eastern consuming centers and at the mills 
has retarded development of the usual spring 
demand. Prospective buyers tend to delay 
before placing new business in the hope that 
they may secure lower prices. Demand has 
been light and scattered. There are heard 
on every side many complaints as to prices 
now being asked for lumber and the state- 
ment is made that this is the reason that so 
little new building is going on in this sec- 
tion. There is no _ possibility of getting 
higher than the present Code prices. A large 
number of people are starting to operate 
small mills, attracted by the present Code 
prices, which they think are high, and there 
will result quite an increase in production of 
small framing, boards ete. Production has 
not been materially increased during this 
month. The numerous heavy rains have put 
the woods and roads in bad condition and 
many mills have been forced to suspend for 
several days at a time. There are few North 
Carolina pine mills that have used up their 
production allotments since last November, 
and most are not inclined to push production 
as present demand does not warrant this 
action. Not much better grade rough has 
been sold, although inquiries from abroad 
have picked up recently. Some yards are 
buying dressed finish now because the de- 
livered price is less than on rough stock, and 
mills producing rough are hurt. The south- 


ern yards have been using some No. 1 com- 
mon stock for planing mill purposes, but 


have not been taking this as fast as it is 
developed at mills, although production is 
very light. The eastern and northern box 
makers since the first of the year have 
bought a large quantity of box lumber, rough 
and dressed, for shipment by water, and are 
still buying a little, but not so heavily. Ship- 
ments to them have been held up for a long 
time because of the weather and a scarcity 
of small schooners and motor boats. These 


buyers do not care to place further business. 
The southern box mills are not buying very 
much, and are offering prices that even the 
small millman can not accept and hope to get 
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out without a loss. There has been a good 
demand for dunnage. Crating material has 
peen moving very slowly. 


Minneapolis, Minn. 


Northern Pine.—With the resumption of 
operations by the International Lumber Co. 
mill at International Falls, production has 
peen given new momentum, which will be 
increased as other mills follow suit. Mill 
stocks, however, still are at a low level. In- 
dustrials are taking large quantities of low 
grade boards for boxes and crates. Aside 
from this demand, the chief call is for mixed 
lots for retail yards, to round out stocks. 


Northern White Cedar.—Small posts, par- 
ticularly the 3-inch, 7-foot, now are at a 
premium, manufacturers being at a loss to 
supply the heavy demand. Prices on the 
larger sizes have increased slightly, but are 
still low. The 4- and 5-inch posts are now 
moving in considerable quantity. The de- 
mand for poles has increased slightly during 
the past fortnight, most of them being used 
for new rural telephone lines. 


Millwork.—There has been a little more ac- 
tivity in modernizing and repair work. In 
some rural section, repair work is fairly ex- 
tensive. Rain is needed badly, so most 
farmers do not feel like going ahead with 
building. There is little new building ac- 
tivity in the Twin Cities. 


Nashville, Tenn. 


Hardwoods.—-Some improvement is noted 
in the demand for Tennessee and Kentucky 
hardwoods, both for domestic and export 
consumption. Ash, maple, the gums and oak 
are leading the list, with the principal de- 
mand coming from the automobile and fur- 
niture factories and the manufacturers of 
radio cabinets. There is also an increased 
demand from retailers for oak and maple 
flooring. The demand for box and crate ma- 
terial is somewhat better, although below 
expectations of mill men. The requirements 
of Tennessee and Kentucky plants engaged 
in the manufacture of beer and whiskey bar- 
rels continue heavy. The automobile plants 
are buying 6/ and 10/4 elm, soft maple, mag- 
nolia and some 4/4 sound wormy oak. Fur- 
niture plants are buying some red cedar. A 
fair volume of small orders is being received 
for export items, but this demand on the 
whole is disappointing, and manufacturers 
believe the outlook is for increased bookings 
for late spring delivery. 

Softwoods.—There is very little activity in 
the Tennessee market for southern pine, and 
the increased demand anticipated thirty days 
ago has not materialized. In fact the local 
demand has been reduced almost entirely to 
items for remodelling and repair work. There 
IS, however, more than the usual demand 
for this purpose and retail dealers and con- 
tractors are expecting a fair volume of busi- 
hess this spring. Cypress is moving slowly 
in this section, and demand is confined al- 
most entirely to industrial items, principally 
for repairs. 


Kansas City, Mo. 


A slight decline in both retail and whole- 
sale business is reported. Although most in- 
dustry in the Southwest failed to keep up its 
sn ag activity in the mid-continent 
as made some gains and as a result the 
industry is doing some extensive lumber buy- 
ing of general construction materials and rig 
timbers. 

Building Prospects—Permits showed an- 
other substantial increase. Numerous large 
erection contracts have been awarded, 
— only in a few cases has the work actually 

een started. 
ng Sales—Farmers have been making 
a Shp gee than in years, and much 
Frond material has been paid for by Gov- 
a a checks, but it is believed their buy- 
fall off considerably as a result of 
the recent drop in cereal prices. Sales by 


retail yards are much ahead of last year’s 
but have not been maintained at recent 
levels, Stocks at yards are low and fairly 
well assorted, and retailers are buying only 
after sales have been made. Orders from 
retailers have been entirely for mixed cars, 
and mostly cover wide assortments. Until 
recently they have had little difficulty in 
getting stock desired, but now some mills 
are having to refuse mixed car orders, since 
they are unable to supply some items de- 
manded. 


Douglas Fir—Sales of fir are but a small 
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part of the total in this territory, but made 
the greatest improvement shown during the 
past two weeks. Railroads carrying fir have 
been extensive buyers. Government projects 
and automobile building have also been good 
outlets. 


Southern Pine—Orders have dropped off 
somewhat, but continued heavy inquiries in- 
dicate immediate demand. Railroads are tak- 
ing a great part of the production, and in- 
dustrials are decidedly in the market, Gen- 
eral construction demand, which normally 
takes a large portion of the production, is in- 
active. Stocks are not too well assorted, 
and yards are experiencing dilliculty in zet- 
ting some items. 


Hardwoods—Business expected from furni- 
ture and flooring plants has failed to mate- 
rialize, and the market has been rather dull. 
There has been a good demand for a few 
items. Stocks at mills are still fairly well 
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assorted, but some items are running low. 
Very litle buying activity would be neces- 
sary to make some items extremely scarce, it 
is reported. 


Birminaham. Ala. 


Southern Pine.—-Demand for common grades 
has been on the increase but there has been 
a corresponding drop in sales of the uppers. 
Special cutting, as well as Governmental 
schedules, are coming through in larger 
amounts each week. Unusual specifications 
are developed. Recently a contractor for 
river work near Decatur purchased a quantity 
of 24x24-inch, 24 foot fir timbers. The speci- 
fication called for longleaf or fir. Quotations 
were not available in longleaf at less than 
about $125, while the reported price to the 
Contractor was $58.75, delivered. No. 1 com- 
mon fir timbers of this size seem to be desir- 
able cutting for the West Coast mills, while 
the pine plants are not particularly inter- 
ested. Demand for red cedar and cypress 
shingles is increasing. Shipping by boat to 
Mobile and New Orleans, and back-haul by 
rail to final destination, while a bit slower 
delivery than all-rail, carries so much saving 
to the customer that many mills are turning 
to the rail-water-rail delivery. Governmental 
projects left partly completed by the CWA 
when it passed on have been receiving some 
consideration, and a few of the larger projects 
are being completed. 


Mill Classification.-The new grouping of 
plants has not caused as much confusion as 
was expected. Some objection is heard, but 
largely from wholesalers, as the mills are 
as a rule pleased. Price chiseling is not as 
general as the stories one hears over the 
State. The most flagrant Code violations 
seem to be in small-mill prices for green 
lumber; if reports are true, $8 to $15 is usual. 


Jacksonville, Fla. 


Cypress—Orders for tidewater red cypress 
have not been as active as during the pre- 


vious several weeks; from the first of the 
year up to that time they had been steadily 
increasing. It is believed, however, that 


when the weather in the North 
more favorable there will be a 
the demand, and that it 
the next few months. The percentage of the 
orders coming from retail yards has been 
larger than in the case of other woods, but 
total bookings have been well diversified as 
to source, being made by both the yards and 
industrial consumers. The agricultural sec- 
tions of the middle West have sent in a nice 
proportion of the orders booked, and the 
East has also been active in the market, so 
that much of the consuming territory is be- 
ing heard from. The general average of 
prices was but slightly altered in the new 
price lists issued early in April by the lar- 
ger operators. 


Warren, Ark. 


Arkansas Soft Pine.—Business has staged 
a snappy comeback. Business has come from 
the entire trade territory, from the Rocky 
Mountains east, and from retailers, indus- 
trials, and railroads. More orders have been 
booked the past ten days than for any simi- 
lar period in the past six months. Shipments 
this week were close to production, and 
should exceed production by a comfortable 
margin, for the next three or four weeks. 
Heavy rains last week interfered with small- 
mill operations, but a few days of sunshine 
will permit small operators to get going 
good again. If business continues at the 
present rate during the remainder of this 
month, many items will be placed on the 
over-sold list, especially as, with mills operat- 
ing at approximately 42 percent normal ca- 
pacity, there is little chance to build up sur- 
plus stocks of scarce items. B&better 1x12- 
and 5/4x12-inch are becoming scarce; also, 
3- and 4-inch Bé&better flat grain flooring. 
The mills making end matched short length 
38-inch B&better edge grain flooring are also 
sold up. Two of the Arkansas mills have 
good stocks of 12-inch No. 1 boards, but the 
other mills are either sold up on this item 
or have very limited supplies. Car siding 
and car lining are in particularly good de- 
mand in both 9- and 10-foot in B&better and 
No. 1. Some fair sized decking and grain 
door orders have also been placed. Indus- 


becomes 
revival in 
will be good during 
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trials are buying box and crating material, 
along with specially worked better grade 
stock. While refail buying is largely in 
mixed-car lots, many orders are now coming 
through for straight cars of B&better floor- 
ing, finish and trim. Such orders have been 
very scarce the past three years. 


Hardwoods.—Mills report a better demand 
the past two weeks than has been experi- 


enced in some time. Flooring has been in 
good demand, and the fiooring mills have 
been buying rough stock in fair quantities. 


Indications are that a good portion of the 
dry flooring stock on hand will be covered 
by orders within the next 30 days. Sound 
wormy oak is also in good demand, large or- 
ders having recently been placed by the au- 
tomobile companies and body builders. Hard- 
wood trim is in better demand than for some 
time, and, while sales are largely of mixed- 
car lots, some straight-car business is com- 
ing through. Excessive rains last week in- 
terfered with logging operations, with the 
result that some mills are rather close up 
on their log supply. 


New England 


[F. J. Caulkins] 

Boston, Mass., April 23.—A fairly thor- 
ough check-up of current trade conditions at 
lumber distribution centers in New England 
indicates some real increase in the amount of 
stock moving from the retail yards, a slight in- 
crease in home building projects, a large vol- 
ume of repair work and remodeling in prog- 
ress, but a sluggish call upon the wholesale 
offices and mills for round-lot yard schedules to 
come forward. 


Mortgage Money More Easily Available 


There are very encouraging reports as to 
the amount of mortgage money being made 
available for prospective home builders for, as 
recently as Saturday, the Massachusetts Co- 
operative Bank League took the second im- 
portant step in its drive to speed the revival of 
home building and remodeling. In this column 
two weeks ago it was pointed out that this 
powerful bank group announced that its 226 
member banks in the State had $20,000,000 im- 
mediately available for sound home financing, 
and that $30,000,000 additional would be avail- 
able before the end of the year. Fully three- 
fourths of these banks in the State are now 
freely offering to make new loans. To provide 
funds for those communities where the local 
banks have not yet reached a lending position, 
the league has just appointed a special bor- 
rowers’ committee of three, to whom the seeker 
for funds will apply. This committee will act 
as a central agency to bring the lending power 
of the stronger banks to the aid of communities 
where the banks’ funds are less liquid and 
where loaning has not been resumed. The pur- 
pose is to mobilize the loaning power of all 
co-operatives in the State to bring needed re- 
lief to the weaker communities. In making pub- 
lic this action of Saturday, the president of the 
league—R. P. Harold, of Worcester—an- 
nounced that “any person in Massachusetts is 
assured of his ability to secure a loan who 
wishes to build a home or who needs funds to 
help finance repairs or improvements to his 
old home, and whose project comes within the 
limits of sound banking. If he has a sound 
proposition but happens to live in a community 
where the co-operative bank is not in a posi- 
tion to make loans, he should apply to this 
‘borrowers committee’ and, if the requested 
loan deserves acceptance, the applicant will be 
referred to the bank in some other community 
where the loan will be accepted.” Continuing 
he said that the big job now was “to see to it 
that every legitimate request for mortgage 
money for home building or remodeling be 
fully met. The co-operative banks are not in- 
terested in speculative building, but they are 
determined that all reasonable demands from 
owner-builders shall be supplied, and they are 
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CCC Getting Busy on. Rus 
Control 


Spokane, Wasu., April 23.—Civilian Cop. 
servation Corps camps are beginning to start jn 
this district. Whereas it was expected the 
there would be about half the number this year 
that there were last year, there has been , 
large increase. This has been very largely dye 
to the fact that blister rust is recognized as q 
most serious menace to the future of white 
pine, the most valuable wood growing here, It 
is estimated that between 10,000 and 12,000 men 
will be in the woods this year combating this 
tree disease. Up to date, about 500,000 acres 
have been protected, and it is expected that this 
season will double this amount, leaving aboyt 
another 500,000 acres to be gone over. Work 
is starting fully six weeks ahead of last year. 
and a large force of trained woodsmen js to 
be employed in addition to the CCC workers. 


Trade News 


prepared to see to it that this is done.” It jg 
reported that these Massachusetts banks since 
Jan. 1 have loaned in excess of $4,000,000, and 
that new loans are now being made at the rate 
of $500,000 a week. 

The Savings Banks in the State that are 
found in every city and town have organized 
a similar committee, and are engaged in a care- 
ful canvass through their Central Bank to 
throw the entire force of its resources into a 
campaign that will result in a free flow of funds 
into the home building field. 


How One Bank Stimulates Remodeling 


One loaning bank in a small town in the 
State has started a somewhat novel campaign 
that should prove to be a trail-blazer, and it is 
reported that results thus far have been very 
encouraging. Its first step was to gather to- 
gether all the local contractors, carpenters, 
painters, paper hangers, plumbers etc. for ag- 
gressive action in their own behalf. The need 
for developing live, energetic sales ability among 
this group is almost startling. The theory is 
that most expert craftsmen have never learned 
to sell their own services. In this case they are 
able to encourage home owners to undertake 
needed repairs and remodeling, lead them to the 
bank that will furnish necessary funds, and at 
the same time create jobs for many workers 
that have, perhaps, been on the welfare list. 
The results of this interesting campaign are 
being broadcast to all member banks, that are 
following the plan with keen interest. 


West Coast Fir and Hemlock.—The yards 
are well supplied with stock carried over 
from last season, and until this begins to 
move out in volume they are not inclined to 
place mill shipment orders except for mixed 
lots to round out assortments, when not 
available at local concentration yards. The 
intercoastal wholesale offices are not busy, 
and are not inclined to bring in unsold 
parcels “consigned definitely to storage” as 
required under the code. To date in April 
but four cargoes have reached Boston, land- 
ing just under three million feet. The freight 
rate continues at $12 for May and June load- 
ing. Prices c.if. at Atlantic Coast termi- 
nals are unchanged, as shown on another 
page of this issue. There have been minor 
changes in the f.a.s. list at the mills, but 
they do not apply on items usually moving to 
the Atlantic Coast. 


Eastern Spruce.—The movement of spruce 
to the yards and industrials is in larger 
volume than in any spring season in recent 
years, and the mills that ship heavily to the 
New England and New York yards are well 
supplied with orders. For generations spruce 
has been the favored species in the East 
in the construction of frame houses. During 
the past fifteen years it had lost ground 
steadily to the West Coast woods, but with 
the advent of the codes and “cost-protection 
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Rust prices, eastern spruce and western fir have Philippine mahogany has lessened the de- report a great increase in renting. Many of 
heen brought into approximate price balance mand. Demand for maple, for a tile quite the dealers feel sure that with so much re- 
in these eastern markets. In the meantime brisk, has eased off because of quiet in fur- pair work badly needed. some of this work 
most of the large spruce mills have ceased niture manufacturing. is bound to develop at least through in- 
operations, and fewer plants now operating creased rentals. 

) Con. have little difficulty in finding a market. Philadelphia Pa Dougias Fir and Hemlock are in fair de- 

tart in Quotations today are firm at the $32 base for ' ° mand. Fir is leading the way in the common 

d that delivery at Boston rate points for sizes 8 Business has increased slightly here. Even grades, with some pickup shown in demand 

'S year inches and under, up to 16 ee lengths, with the yards that have been very quiet admit for the uppers. 

een a re at $36. ‘The aaune ae ad they have had slightly better business. A Ponderosa Pine and White Pine are not 

ly due and teagge y Bo gg Mes anit at $31 — few dealers are exceptionally busy. A great moving so well, but prospects are much bet- 

d as : seantling, <Xe- » * aed ° many dealers interviewed recently feel sure ter for increased orders. 

white Lath and Shingles.—The code prices for ae hg olan ee age a Redwood demand has picked up, and this 

re. It spruce lath remain at $5.10 for both the anak Ga 4 des Ge es Ge “. te species is getting to be a real factor here, 

Sam | mrrow and wide sises, with demand just (octal Pennsylvenia cities theme’ le « after many years of slow sales. 

. ‘ t absorbing light offerings. Eastern entra ennsylvania cities there is some ; 

8 this waite cedar shingles are moving more figuring being done, but actual commitments Southern Pine demand has shown a slight 

acres mr at $4.50 for the extra grade, $3.75 for on new houses are few. The smaller towns increase, with buying being done in roofers 

at this clears, and $3 for 2nd clears. The West report better business. Suburban business is — boards. Flooring and finish also moving 
about Coast red cedars are somewhat more active, 4uiet, although a better tone is evident. In- etter. 

Work all-rail direct from the mills at $4.16 for the dustrial plants, for the most part, seem to be Hardwoods are steady. Small orders have 

: 1g-inch XXXXX, and $4.54 for the 18-inch going along nicely, with orders reported as been coming in well, but large ones are 
year, Perfections Of waterborne lots f.o.b. the steady. The last month has seen a tremen- scarce. Some of the millwork plants are 
whe terminals there are liberal offerings, and a 0us decrease in vacant houses, as realtors busy. 

cers, moderate sales volume at a price range of 
$3.85@3.95 for the 16-inch, and $4.25@4.40 for 
the 18-inch Perfections. 

Maple Heel Stock.—The strike fever at the 

VS shoe centers is subsiding, and the shippers of 
maple report an expanding demand, with the e 
standard No. 2 grade of short lengths quite @ 
firm at $90, though sales have been reported 

It is as low as $82.50 where specifications were 

sin it rigid as to the defects ruled out of the 

), oa ‘se. 2 grade. Heel code prices are not fol- Sy) a 

> rate lowed, but the shop owners are to make rac OWl) on 
another attempt to arrange a workable 
set-up. The code price at the sawmills for * 

t are No. : maple is $52, and distributors claim > ss srs 

nized that the cost delivered will run well above i 

care- $90. The shoe factories are now in produc- : = ee 

Ik to tion for the summer trade, and if there are ' 

nto a no further labor troubles they should be 
very active until about June 15, and there 

funds should be a strong demand for heel maple i, 
through May. , Nf 

ing Pine Boxboards.—Stocks at the mill yards 2 +} i ti 
are moderate, demand is not pressing, and i I ites 

4] the code prices based on $17 f.o.b. mill for inch 

paign round edge, and $27 for inch square edge, are ; r Me 

it is being generally followed. Operators claim é - 
that while their sales average from $6 to $8 ~Saancer yey 

very per thousand higher than prior to the adop- a > 

r to- tion of code prices, operating costs under ., 

nters, code requirements will more than offset this ~ 

r ag- price advance. 

need Personal Notes of New Englanders = 

tT B. Waldo Hobart, head of Hobart & Co., = 

Ty 1s wholesale lumber dealers, in the Exchange 1 

arned Building, Boston, has been chosen president ATKINS porn SAWS 

y are of the Boston Square Club, the latest addi- 

rtake tion to Boston’s fraternal societies, the actually stop waste and stop it quickly. 
membership in which is limited to master 

Ae masons and is affiliated with the National One sure way to meet the cost problem and to 

nd at League of Masonic Clubs. Club quarters have pep up profits is to improve your equipment. 

rkers been established in a suite of five rooms Stop waste in your mill by using the best saws 

list. specially fitted for its use in Hotel Lenox, obtainable — 

1 are in the Back Bay section of the city. They 

t are have been completely renovated and refur- ATKINS SILVER STEEL SAWS 
nished and consist of a reception room, Every ounce of SILVER STEEL is carefully made 
lounge and reading room, a games room and and fabricated by craftsmen under the direc- > 

vards a room for billiards and pool. Incidentally. tion of our skilled metallurgist who knows <= 

over J Mr. and Mrs. Hobart have made their home aad” <n 

is to at this hotel for many years. 

ed to Frank B. McQuesten, of the George Mc- By using ATKINS SILVER STEEL 

1ixed Questen Lumber Co., East Boston, accom- co — Crosscuts, Machine 

not panied by Mrs. McQuesten, has left their ni netee 

The Marblehead home “Questermere” for a season 

busy, at Pinehurst, N. C., where they are guests at ORDER YOURS 

isold the Berkshire. TODAY! 

as 

April ° 

~s Baltimore, Md. 

— ee Carolina ‘Pine. Local requirements 

emi arte shown an increase, but intermittent 
rains retarded consumption. Box makers are 

ther reducing their accumulations and will have 

\inor = “ aks. ; : 

but e make additions, while construction work 

at is slowly expanding. Assortments on the 
Wharves here are on the increase. 

Longleaf Pine.—Stocks are in very moder- 

ruce ate request only, with such work as the 

rger Pennsylvania tunnel absorbing some lumber. 

= Douglas Fir is moving in decidedly moder- 

A. = quantities with the higher prices set for E. e. ATKINS AND COMPANY 

naan + Ear of a handicap, as against 

East call Sor the Weeeee ates bie Sb leer Gaba an INDIANAPOLIS INDIANA 

= great pick-up. sities ‘ 

with Hardwoods. Orders are coming out in 





ion” fairly large numbers, but for the most part 
these are small. The increase in the cost of 
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Newsy Notes of Persons and Places 


and OFFICE 








The Lyon-Gray Lumber Co., one of the old 
established retail line yard concerns of Texas, 
has announced the removal of its general offices 
from 708 First National Bank Building, in Dal- 
las, to 1305 Commerce Street, in the same city. 


Calvin Decker, of Philadelphia, Pa., sales 
representative of the Addington-Beaman Lum- 
ber Co.. Norfolk, Va., last week entered a 
Philadelphia hospital for an operation for a 
malignant growth. He is progressing nicely 
and will recover completely. 


Robert G. Kay, of Philadelphia, Pa., head 
of the Kay Lumber Co., was enthusiastically 
greeted by his many friends on his recent re- 
turn from a winter in Florida. He confirmed 
the reports of others who had told of the 
beginning of another Florida boom. Through- 
out the South business is improved over what 
it was a year ago, he said. 


Charles W. Lanz, of Bedford, Ind., presi- 
dent of the Lanz Lumber Co. and one of the 
first presidents of the Indiana Retail Lumber 
Dealers’ Association, has announced that for 
the third time he will be a candidate for the 
Republican nomination for State treasurer, at 
the party convention in Indianapolis this sum- 
mer. He is widely known in the State, and 
popular, and believes he has a good chance of 
capturing the nomination. 


W. A. Fulwider, who established a retail 
lumber yard in Bloomington, Ind., shortly after 
he returned home from the Civil War, recently 
celebrated his ninetieth birthday with a quiet 
dinner at his home. When he was 12 his 
father, a wagonmaker, left Virginia and set- 
tled in Indiana, where he started a sawmill; 
the young son was “farmed out” to a relative at 
$8 a month for four summers, until the war 
broke out and he enlisted. 


Hillmann Lueddemann, of Portland, Ore., 
has been appointed northwest manager for the 
Charles R. McCormick Lumber Co., which in- 
cludes management of its mills at Port Gamble 
and Port Ludlow, Wash., and at St. Helens, 
Ore., and all logging operations in Washington 
and Oregon. He will continue as northwest 
manager for the McCormick Steamship Co., 
a position which he has held since 1929; he 
has been with the steamship company since 1921. 


Many wide awake, civic minded retail lumber 
dealers actively participate in civic affairs, espe- 
cially in connection with their local Chambers 
of Commerce. In this connection it is interest- 
ing to note that recently H. O. Carroll, general 
manager of the Equity Lumber Co., was re- 
elected president of the Chamber of Commerce 
at Painesville, Ohio, and that John Atherton, 
manager of the Pickering Lumber Sales Co., at 
Barnsdall, Okla., was elected president of the 
Chamber of Commerce of that city. 


N. R. Jernberg, of Seattle, Wash., who for- 
merly was associated with the Lammers Lum- 
ber Co., has established his own general whole- 
sale business, with offices at 505 White build- 
ing. He will be Seattle representative of Lew- 
ers & Cooke (Ltd.), of Honolulu, also, it has 
been announced, after a conference with F. 
D. Lowery, first vice president and general 
manager of the Hawaiian firm, who arrived in 
Seattle April 17 on the Empress of Japan. The 
Lewers & Cooke vessel, the Commodore, is kept 
busy plying between Hononlulu and Pacific 
Northwest ports, carrying lumber on all trips 
to Honolulu. 


G. E. (Fred) Karlen, president of the Kar- 
len-Davis Lumber Company and past president 
of the Tacoma (Wash.) Lumbermen’s Club, 
joined the rolls of golfdom’s elect April 8 by 
scoring a hole-in-one at No. 6 at the Tacoma 


Country & Golf Club. Fred did it (and just 
try and stop him from telling you) by holing 
out with a No. 7 iron on the 139-yard hole. 
C. H. Ingram, assistant general manager of 
the Weyerhaeuser Timber Co. and L. B. Mac- 
Donald, one of the proprietors of the Builder’s 
Lumber & Millwork Co., were two of the other 
members of the foursome that watched goggle- 
eyed while Fred sank his tee shot. 








Forest Fellowships Awarded 


The following fellowships have been awarded 
for the academic year 1934-5 by the New York 
State College of Forestry: 

In Forest Botany—W. F. McCulloch, Uni- 
versities of British Columbia and Washing- 
ton is a candidate for an M.S. degree; Ray 
Sydansk, College of Forestry, M.S. degree; 
Henry Hopp, College of Forestry, Ph.D. degree. 

In Forest Entcmology—N. D. Wygant oft 
Purdue University, Ph.D. degree. 

In Forest Management—J. F. Lewis, Wash- 
ington University M.F.; A. M. Herrick, New 
York State College of Forestry, M.F. degree. 

In Pulp and Paper—aA. J. Barry, New York 
State College of Forestry is a candidate for 
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Ph.D. degree; F. G. Barker, New York State 
College of Forestry, an M.S. degree. 

In Silviculture—J. W. Macon, M. F. degree; 
John Pearce, M.F.; R. R. Robinson, M.F., all 
of the New York State College of Forestry. 

In Wood Technology--F. F. Wangaard, 
Minnesota is a candidate for a Ph.D. degree; 
E. W. Stark, Purdue, New York State College 
of Forestry, Ph.D. degree; A. C. Fegel, New 
York State College of Forestry, Ph.D. degree. 

In Forest Utilization—John Hermsted, New 
York State College of Forestry, M.F. degree. 





————— 


No Accidents in These Yards 


Wausau. Wis., April 23.—Thirty-eight out 
of fifty-three lumber yards in Michigan, Illinois, 
Wisconsin and Minnesota established perfect 
records in a no-accident contest recently con- 
ducted by the Employers Mutual Liability In- 
surance Co., of Wausau. The contest included 
1,160 concerns representing fifty-one industries 
in the four States. Lumber yard workers com- 
peted in efforts to reduce accidents in their 
plants for the seven-month period beginning 
June 1, 1933, and ending Dec. 31. The results 
of the contest are indicative of the growing in- 
terest in safety existing in industry today. 

The lumber yards were classified into groups 
according to the number of man-hours worked 
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during the contest period. The final Standings 
of the contestants were determined by the num- 
ber of lost-time accidents figured against the 
total number of hours put in by all employees 
Workers in fifty-three lumber yards put in 1. 
423,074 man hours during the seven month be- 
riod. Seventy-six accidents occurred, givin 
the industry a final frequency of 53.4 accidents 
per million man-hours worked. 

Plaques and certificates were presented to the 
winners as mementos of their standing. Both 
employers and employees of the concerns are 
enthusiastic over their safety records for this 
period and their achievement in the contest, 





—_——_—_—— 


Resumes Vice Presidency of Firm 


Mempuis, TENN., April 23.—Following q 
much needed rest in Florida, after his resigna- 
tion as chief executive of the Lumber Code 
Authority, C. Arthur Bruce has again beep 
elected vice president of the E. L. Bruce Co, 
of this city, and will have charge of the com- 
pany’s office in Washington. Mr. Bruce spent 
a few days at the general offices of the com. 
pany here, before rejoining his family in Wash- 
ington. 





Becomes Indiana Retail Secretary 


Fort Wayne, INp., April 23.—Completing 
plans for a practical reorganization and in- 
creased activity, the directors of the Retail 
Lumber Dealers’ Association of Indiana at a 
recent meeting approved a change of name to 
Indiana Lumber & Building Supply Associa- 
tion, and at the same meeting employed a 
full-time secretary, who is now in charge with 
temporary office in Fort Wayne. The new 
secretary is Max Critchfield, who comes to 
the association from Lincoln, Neb., where for 
the last two years he has been connected with 
the Travelers’ Insurance Co. 

Mr. Critchfield has a splendid background of 
experience as a lumberman, an organizer, a 
salesman and an accountant. He was prac- 
tically raised in the lumber business, his father, 
the late Bird Critchfield, having been a lun- 
berman before him, and from 1902 to 1911 
was secretary of the Nebraska Lumber Dealers’ 
Association, 

The new secretary's experience includes ac- 
tivity in the retail lumber business in Nebraska 
for several years as president and manager of 
the Critchfield-Oberlies Lumber Co., at Lin- 
coln, a connection for several years as busi- 
ness manager and treasurer of an organization 
engaged in raising funds for the endowment 
of colleges, two years with the Travelers’ In- 
surance Co., and training as an engineer. Hav- 
ing lived in Indianapolis from 1925 to 1932, he 
has a wide acquaintance in this State. Mr. 
Critchfield was in the army for twenty-two 
months during the World War, enlisting as a 
private and ending his service as a first lieu- 
tenant of infantry. He is a brother of Don 
Critchfield, well known retailer and promotion 
man who now is connected with the Forest 
Products Better Paint Campaign. 

In working out plans for the association un- 
der its new name and with a new full-time 
secretary, the directors have made it plain that 
Mr. Critchfield will be strictly an association 
secretary, and will have no connection with 
the Retail Lumber and Building Material Code 
activities. While the president of the associa- 
tion is the Code Authority for Indiana, all 
Code matters are handled through district or- 
ganizations under his general supervision. 

Temporary headquarters of the Indiana Lum- 
ber & Building Supply Association will be at 
840 Hayden Street, Fort Wayne, and Secre- 
tary Critchfield will be located at that address 
in the office of John Suelzer, president of the 
association. Mr. Critchfield, who returned last 
week from Washington where he attended the 
annual meeting of directors of the National 
Retail Lumber Dealers’ Association, announces 
that he expects to spend the greater part © 
his time in field work and building up the 
association membership. 

As secretary, Mr. Critchfield succeeds Clay- 
ton D. Root, of Crown Point, who as part-time 
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secretary has labored earnestly in behalf of 
the retail lumber industry of Indiana, and has 
always kept the association well in, the fore- 
front of orgnizations of that kind throughout 
the country. In finally deciding to employ a 
full-time secretary, the directors have complied 
with the wishes of Mr. Root, who for a long 
time has felt that he would prefer to. devote 
all of his time to his retail lumber business at 
Crown Point, and have the association affairs 
handled by a secretary who had no other in- 
terests. 





Reports Hardwood Trade 
Conditions Improving 


Mempuis, TENN., April 23.—Decided optim- 
ism concerning the outlook for lumber sales 
during the balance of 1934 was expressed here 
by E. H. Chapman, vice president of the Chap- 
man & Dewey Lumber Co., as he reviewed with 
satisfaction the substantial improvements in his 
company’s sales of hardwoods during the past 
several months, both to domestic and export 
markets. It has kept the firm’s big band mill 
and box factory at Marked Tree, Ark., oper- 
ating regularly. 

The domestic trade has been taking sizable 
quantities of Chapman & Dewey hardwoods in 
all popular items, he said, and in many special 
items. The company’s export business has in- 
cluded a nice volume of oak to England and 
red gum to Italy. He also reported an excep- 
tionally large business in cypress piling during 
the past year; the firm is shipping about 5,000 
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sticks to the Federal Government each month 
now, he said. 

These Chapman & Dewey products are cut 
from virgin tracts of slow-growth timber in 
the St. Francis River basin of Arkansas, fa- 
mous for its fine texture and good widths. 
The company is equipped to furnish promptly 
either air-dried or kiln-dried lumber in almost 
any item. 





Elected Vice President of Well 
Known Machinery Firm 


San Francisco, Carir., April 21.—C. M. 
Tuley, well known machinery man, was elected 
vice president of the Eby Machinery Co. at its 
annual meeting here recently; he was first 
employed by the company in 1913, when he 
came from the South. J. E. Stott was re- 
elected president and H. FE. Tracey, treasurer. 

This company, which has been at its pres- 
ent location for thirty-eight years, was founded 
in 1884 when John D. Eby came out from 
Erie, Pa., with a line of heavy sawmill ma- 
chinery. He was in active charge of the busi- 
ness until his death in 1930 and established a 
reputation for service and dependability that 
has lasted through the years. Most of its ma- 
chinery lines it has handled for at least twenty- 
five years, and many of them for thirty years 
or more. They include some of America’s 
foremost offerings of woodworking, sawmill 
and logging machinery. 


Chicago Lumbermen Move to Better 
Locations as Trade Improves 


The C. H. Worcester Co., prominent Chi- 
cago hardwood wholesaler, was expecting to 
move this week-end, to its new home in Chi- 
cago’s newest and largest office building, the 
42-story Field Building at 135 South La Salle 
Street. It will occupy suite 2408, which is on 
the first tower floor. 

Considerable excitement and pleasurable an- 
ticipation could be detected around the Wor- 
cester offices in the Association Building early 
this week, as C. H. Worcester, head of the 
company, and A. R. Copeland, *sales manager, 
and their co-workers were trying to sell lum- 
ber and also get ready to move. Who could 
blame them? This is the first lumber firm to 
go into the big structure at La Salle, Monroe 
and Clark streets, and the new suite will have 
about twice as much room as the old. New 
furnishings, too. 

When announcement of the signing of the 
lease was made in local newspapers a few weeks 
ago it was hailed as a good omen, for, as sev- 
eral others in the trade said, “If Worcester is 
doing well enough now to make that move, 
there is business to be had and I know I'll be 
able to get some of it.” They are going after 
the business, too—one proof of which is the 
fact that it has been a long time since the 
wholesalers thought they could afford to take 
off half an afternoon or more in a business day 
to play bridge; nowadays when they hold 
their Monday noon meetings at the Boston 
Oyster House they eat, tell a few stories, talk 
business and Code, and then go out on the 
street to “hit the ball” for more orders. Next 
Monday noon an especially strong meeting is 
planned. 

But it is not necessary to go to La Salle or 
Clark Street to find signs cf better business. 
The George M. Coale Co., which had_been 
doing business at 2100 North Natchez Street 
for two years, felt the surge of increased trade 
and decided to return to the Loop, to be nearer 
to the center of activity. On April 15 the 
company moved into new offices at 1711 Straus 
Building, 312 South Michigan Avenue, and an 
AMERICAN LUMBERMAN representative found 
both the head of the company and his brother, 


William F. Coale, in last Tuesday. George M. 
Coale said that his firm is not soliciting the 
yard trade any ‘more at all. but is concentrat- 
ing “practically 100 percent” on railroad and 


car material business and industrial uses of 
lumber. The “practically” doubtless means 
that dealers’ orders will not be sought but 


will not be refused. 

Upham & Walsh (Inc.), well known hard- 
wood lumber wholesale firm, on April 20 moved 
from its former location at 1608 West Madison 
Street to 1608 Milwaukee Avenue. 

Some of the lumbermen who “scattered” to 
outlying locations during the lean years will 
not come back to the Loop district even with 
increasing business, however. Robert K. Ea- 
ton, Chicago representative of the Brooks-Scan- 
lon interests, finds himself quite comfortably 
and conveniently situated in the Hyde Park- 
Kenwood National Bank Building, on 53rd 
Street, and declares he prefers it to the Loop; 
now that he has tried both. It is less than 
four miles from his home, which is a conveni- 
ence, and since his sales are by personal calls 
on his customers, or phone or mail—certainly 
not by them ccming to his office to order a 
car of pine—he says he can operate quite as 
well from a neighborhood office as from a Loop 
office. 

Quite a “colony” of lumbermen took offices 
in the Maryland Theater Building, on 63rd 
Street, and a larger group may be found in 
buildings on Howard Street (7600 north)— 
all wholesale, commission and manufacturers’ 
representatives who used to be located in the 
Loop district. Another group is in several 
buildings on North Michigan Avenue, between 
the river and Chicago Avenue, and to reach 
these offices one passes numerous swanky shops 
that dispense dresses, furs, furniture, silver- 
ware, jewelry and what have you to the super- 
supers of high society. But pass by these 
places and go up to the lumber offices men- 
tioned and you will find inside (maybe—pro- 
vided they’re not out calling on customers) the 
same type of good lumbermen, selling lumber 
and flooring and talking Code and politics, as 
you will find elsewhere in town. 
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Bird Houses 
Boys Can Build 


Providing homes for birds adds interest to the 
homes of people, helps to reduce the insect popu- 
lation, gives pleasant recreation for boys, teaches 
them skill with tools in the working of wood 
and performs a valuable social and economic 
community service. All this is promoted by the 
use of the book, “Bird Houses Boys Can Build,” 
which contains plans and instructions for build- 
ing scores of varieties of bird houses. Bound in 
heavy paper, 60 pages. Price delivered, 65 cents. 


American Lumberman, 431 So. Dearborn St., Chicago 
O TIMBER ESTIMATORS O 


JAMES W. SEWALL 


Timber Cruises and Valuations 
JAMES W.SEWALL PHILLIPS & BENNER 
Old Town, Ruttan Block, 
Maine Port Arthu:, Ontario 




















60 





A Detroit 
Landmark 


Travel-wise people stop at 
the Shelby. Why? Think 
of these reasons: a loca- 
tion in the heart of down- 
town Detroit—three pop- 
ular priced restavrants— 
lobby shops—radio— 900 
rooms and suites, all with 
private bath — circulating 
ice water—box-mattressed 
beds and tip-eliminating 


servidors. Garage. 


Rooms $2 to $10 


Suites $6 to $25 





HOTEL | O 


Shelby 


MAYNARD D. SMITH 
President 


DETROIT 
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Business Changes 


ARKANSAS. Pine Bluff—G. R. 
ber Co. succeeded by 
Co, 

CALIFORNIA, Lancaster—Antelope Valley Lum- 
ber Co, succeeded by B. C. Leech. 

Palmdale—South Antelope Valley 
succeeded by B. ©. Leech. 

COLORADO. La Jara—lLa Jara Lumber & Coal 
Co, purchased by Sterling Lumber & Investment 
Co. and all supplies are being moved to the Cone- 
jos County Lumber Co. 

ILLINOIS. Sparta— Mann- Bledsoe 
now owned by CC. D,. Johnson, 

INDIANA. Batesville—Elmer Nedderman suc- 
ceeded by Dunlap & Co., of Hope, Ind. 

Plymouth—Plymouth Lumber & Coal Co. now 
owned by Miss A. B. Holzbauer. 

MAINE. Bethel—-H. I. 
by Leslie E. Davis. 

MINNESOTA. Cambria—Daniel W. Harris suc- 
ceeded by Robert P. Harris. 

NEBRASKA. Nebraska City — Dierks-Drumm 
Lumber Co, purchased by W. D. Kirtley, formerly 
of Osceola, Neb. 

Nacora—Hutchinson Lumber Co., dissolved and 
assets sold to Edwards & Bradford Lumber Co. 

NEW YORK. White Lake 
Lumber & Contracting Co. 
Smallwood Co. 

OHIO. Brookville—Theo. Detwiler has sold his 
business to Clarence E. Hubler. 

TENNESSEE. Shelbyville—Shapard & Wheatley 
Lumber Co. purchased by E. B. Maupin and John 
Fox Wheatley, who will operate it under the firm 
name of Wheatley Lumber Co. 

TEXAS. Mt. Pleasant.—Mt. Pleasant Building 
Supply Co. succeeded by Mt. Pleasant Lumber Co. 

Sherman—Langford Lumber Co. purchased by 
Foxworth-Galbraith Lumber Co. 

WEST VIRGINIA. Philippi-—E. R. 
succeeded by Mansfield Mills. 

WISCONSIN. Eau Claire—New Dells Lumber 
Co. purchased by Walker Bros., who will operate 
a retail lumber and fuel yard at that location. 

Gillett—Wisconsin Veneer Products Corporation 
changed name to Northern Veneer Products Cor- 
poration, 


McSwine Lum- 
McSwine-Campbell Lumber 


Lumber Co. 


Lumber Co. 


Bean will be succeeded 


Sullivan County 
succeeded by A. N 


Dyer & Co 


Mt. Horeb—Mount Horeb Lumber Yard _ pur- 
chased by Ben R. Mavis and CC. A. Link. 
Incorporations 
ALABAMA. Montgomery—Harper-Crum Furni- 


ture Co. B. Harper, 603 Forest Ave., interested 


ARKANSAS. Fort Smith—City Lumber Co.; 
$2,000. C. H. Fischer an incorporator. 

Harrison—Harrison Stave Co.; $10,000. 
tors: . F. Kingsly and E. Rockhill of 
son, and F. W. Evans of Picher, Okla. 

CALIFORNIA. Los Angeles—Philippine Mahog- 
any Manufacturers Import Co. chartered in Dela- 
ware by W. G. Scrim of Los Angeles and F. J. 
Dunbar and H. H. Barg of San Francisco. 

San Jose—California White Oak Lumber Co. 
Incorporators: T. W. Macauley, Harrison B. Judd 
and others. 

FLORIDA. Jacksonville—Mints Lumber & Salv- 
age Co. Directors: J. P. Young, M. C. Mints and 
Ella D. Young. 

Miami—Miami Fixture, Millwork & Lumber Co. 
Incorporators: J. W. DuBose, J. F. Gordon and 
T. F. Wales. 

ILLINOIS. Chicago—New Deal Lumber & Sup- 
ply Co. Jacob G. Hepp, 7119 Oglesby Ave., an 
incorporator. 

Gurnee—Gurnee Lumber, Coal & Feed Co. incor- 
porated as Gurnee Lumber Co. 


KANSAS. Goddard—Whetzel Lumber Co. 


MARYLAND—Baltimore—Building Supplies Co., 
323 Munsey Building. J. Craig McLanahan an 
incorporator. 

Baltimore—Nelson Lumber Co., 
Building. Incorporators: John M. 
Findley Burns and Albert N. Tieman. 

Baltimore—Emund J. Selig Co., 1203 South Clin- 
ton St.; hardware, building supplies. 

MASSACHUSETTS. Medford—F. C. 
(Inc.); wholesale. 

MISSOURI. Pocahontas—Cape 
age Co. E. J. Schoen interested. 

St. Louis—Three Point Corporation; 
Wood products. Charles W. Barth, 
Place, interested. 

NEW JERSEY. 
Co. 

Newark — Bischoff & 
Building materials. 
St., interested. 

NEW YORK. Brooklyn—A B C Lumber Cor- 
poration, 654 Washington Ave.; retail. 

Brooklyn—Pine Sash & Deor Co., 62nd St. and 
14th Ave.; manufacturers of sash and doors and 
retail lumber. 

NORTH CAROLINA. Lexington—Pilot 
Co.; $100,000. J. W. Moffitt interested. 

OHIO. Cleveland—Bell Salvage & Lumber Co.; 
$500. Incorporators: Louis E. Freedman, Louis 
Weinberg and Loretta Svata. 

OKLAHOMA. Ada—Central Lumber Co.; 
000. C. 8S. Lydick an incorporator. 


Direc- 
Harri- 


Standard Oil 
Nelson, jr.; 


Friend 
County Cooper- 


$10,000. 
5851 Nina 


Glen Rock—Glen Rock Supply 


Haug (Ine.); $125,000. 
Fred Herrigel, jr., 1060 Broad 


Chair 


$15,- 


THE BUSINESS RECORD| 


OREGON. North Portland 
ber Co.; $5,000. I. N. 

Portland—Mt. Hood Pine Co.; $5,000. 
and logging. M. J. Deragish interested 

Portland—Multnomah Lumber & Box Sales (%» 
$10,000. Incorporators: KE, W. Weiss and William 
l.. Fries. 

Portland—West Coast Cooperage Co.; 
«. Kendall interested. 

TENNESSEE. Memphis—W. J. 
turing Co.; $20,000. Wooden 
Skeeters interested. 

TEXAS. Wichita Falls—Stephens & Truitt Lum. 
ber Co.; $10,000. Incorporators: O. G. Stephens 
George W. Truitt and Luther Hoffman. y 

VIRGINIA. Chester—A. T. 
000. Sawmill business. 

Yale—M. D. Magee & Son (Ine.); 
build and operate sawmills and other manufac. 
turing plants. M. D. Magee, of Yale, is president 

WASHINGTON. Seattle—Kahler Creek Timber 
Co.; $10,000. The entire output of this logging 
operation is assigned to CC. A. Wright Co, of 
Leavenworth. Incorporators: Hugh P. Brady, Rj. 
mer C, Kerns and Edmond S. Dillon. 

WISCONSIN. Gillett—Northern Veneer Products 
Corporation: Wisconsin Veneer Products Corpora. 
tion changing name to above because of similarity 
with another veneer firm in State. < 


Leigh-Dawson Lum. 
Leigh interested. 


Sawmil| 


$1,000. J 


A, 


Young Manufa 
products a 


Curtis & Son; $25. 


$15,000. o> 


New Ventures 


CALIFORNIA. Los Angeles—F. M 
gaging in wholesale lumber 
troleum Securities Building. 

CONNECTICUT. Norwalk—Norwalk Woodwork- 
ing Co.; manufacturers of sash and doors Na- 
thanial Hakmaier, proprietor. 

GEORGIA. Atlanta 
Milton Ave., S. E. 

IDAHO. Grangeville—Grangeville 
has opened on State Street. 

ILLINOIS Danville 
Adams Building; wholesale. 

KENTUCKY. Nicholson (Visalia, P. O.)—J, 
Clifton Mayhugh of Walton has opened a lumber 
yard here, handling isumber of all kinds, hard- 
ware, paints, etc. 

NEW YORK. New York City—Alexander Peir- 
cey & Co., 156-27 South Road, Jamacia; retail, 

New York City—North Shore Lumber Co., 207-20 
Northern Blvd., Bayside; retail millwork. 

TEXAS. Athens — Denman-Rainey Co.; com- 
posed of Dick Denman, formerly of Tyler, and 
Mr. Rainey, an experienced contractor from Cor- 
sicana, opening new lumber firm. 

Hallettsville—A. J. Reinhart is opening a new 
lumber yard here. 

WASHINGTON. Coulee—Robinson Lumber Co,; 
buildings under construction. 


. Slade is en- 
business at 331 Pe- 


South Side Lumber Co., 99 
Lumber Co, 


Interstate Lumber Co, 


Casualties 


MINNESOTA. Minneapolis—Cleveland Wrecking 
“o.’s yard destroyed by $30,000 fire. The offices 
and showrooms escaped damage. 

NORTH CAROLINA. 
aged $10,000 by fire. J. C. Hurley is owner. 

TEXAS. Memphis—Cicero Smith Lumber Co. 
suffered fire loss of between $25,000 and $30,000, 
practically fully covered by insurance. 

VIRGINIA. Williamsburg—Bozarth Lumber & 
Package Corporation sawmill and boiler plant de- 
stroyed by fire. 

WISCONSIN. Chippewa Falls—Vaudreuil Lum- 
ber Co. suffered $12,000 loss from flood waters. 


Troy—Cross Arm Co, dam- 


New Mills and Equipment 


ARIZONA. Flagstaff—Arizona Lumber & Tim- 
ber Co. is rebuilding its plant which was recently 
damaged by fire. 

IOWA. Dubuque—Webster Lumber Co., 2822 
Como Ave., St. Paul, Minn., will establish a stave 
plant on East 19th St., and contemplates estab- 
lishing a cooperage plant next summer. 

OHIO. Jackson—Buckeye Mill & Lumber Co. 
will rebuild its recently burned mill as soon 4s 
insurance settlements are made. 

Toledo — Toledo Woodwork Corporation, whose 
plant was recently destroyed by fire, has leased 
new quarters at 1908 Canton St. and will install 
new equipment and continue its manufacture of 
furniture frames. 

PENNSYLVANIA. Souderton—H. S. Souder Co. 
plans box factory to cost about $50,000, including 
equipment. 

WEST VIRGINIA. Clarksburg—Pittsburgh Plate 
Glass Co., Grant Building, Pittsburgh, Pa., plans 
a storage plant and box factory here. 

CANADA. Quebec, Hull—Canada Match Co. 
(Ltd.). Tracy St., will build an addition to cost 
25,000, not including equipment. 





Atmost three-fourths of the total forest area 
of the United States has major or moderate 1- 
fluence on watershed values, says a bulletin of 
the U. S. Department of Agriculture. 
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LUMBER MARKET REVIEW 


Best Sales of Southern Pine Are to Public Works and 
Industrial Users; Yard Items Quiet 


Southern pine sales have shown a nice increase, but the 
hulk of the business is from railroads and contractors for 
river and other public work, with industrial consumers also 
taking more. Southwest oil field demand has been good, 
and automobile plants are buying fair amounts of pine. 
Retail yards on the whole are inactive, perhaps partly on 
account of uncertainty about small-mill differentials, and 
partly because farm demand is lagging as a result of de- 
clines in crop prices, while some sections have met heavy 
losses from drouth and dust storms. Pine sales in the East 
though small are better than in a long while. 

Most of the orders coming to North Carolina mills are 
from box plants, but this business has slackened off, and 
efforts are being made to obtain lower prices. Yard lum- 
ber is selling in fair volume in the South, but trade in the 
East is slow, building remaining inactive. An increase in 
the number of small operators has been largely offset so 
far by bad weather that has greatly restricted production. 

Arkansas soft pine mills report a considerable gain in 
demand for industrial cut-stock and railroad items, also 
some improvement in retail demand—partly because recent 
bad weather has freed them from small-mill competition. 
Stocks of many items of yard uppers are becoming scarce. 


Western Pines Output Now About Even With Bookings; 
Sales of Yard Items Inactive 


Production by the western pines mills during the two 
weeks ended April 21 was practically double that for the 
corresponding period last year, operations now showing 
their usual seasonal gains—though this year under the re- 
straining influence of the Code. Bookings during the first 
fifteen weeks of this year were 49 percent larger than in 
the same period last year, as reported by identical mills: 
and in the two weeks ended April 21 were 37 percent ahead 
of last year’s. Orders since the first of the year ran about 
one-third above production, and there has been a building 
up of order files accompanied by a reduction in stocks. An 
increase in the output was therefore justified, but it is held 
at a level only very slightly above the current orders. Re- 
ports from the Inland Empire tell of an unusually fine 
spring, so that air dried lumber is becoming available much 
earlier this year. The best demand continues to be for 
Nos. 3 and 4 grades, but there has been a moderate im- 
provement in the call for shop, with selects and No. 2 com- 
mon continuing dull. Box shook have been selling ac- 
tively. Trade in the East has been slowly expanding, but 
middle West business is disappointing, with threats of 
drouth discouraging farmers from buying. 


Gain in West Coast Production Is Accompanied by a 
Slight Decline in New Business 


West Coast bookings fell 13 percent below the produc- 
tion in the two weeks ended April 21—the result of an in- 
crease in the output accompanied by a decline in new busi- 
ness, as shown by the reports of identical mills. The 
principal loss was in local consumption, and next to that, 
in the export market, with rail and domestic cargo volume 
holding at about the recent level. 

The rail market during the spring had been sustained 
largely by purchases for public works or railroads, financed 
by Federal funds. State and local spending has been halted 
In many cases by increased costs of construction, so that 
PWA is not taking up as CWA leaves off. One response 
to the situation is the issue of an order permitting mattress 


lumber to be sold below Code prices. Yards in the larger 
part of the Northwest report a slackening in farm pur- 
chases because crop prospects have been hurt by drouth 
and sand storms. The best buyers are now the railroads, 
with some heavy construction items being taken also. 


Business on the Atlantic coast has shown no marked 
gain, yards being able to depend on last fall’s purchases, 
and the intercoastal movement being light. The rate holds 
at $12. More liberal home financing is now available in 
the East, and is expected to stimulate the market, but 
there is much hesitancy over prices. The “auction” 
method of lowering these being prohibited, some have 
thought of buying logs on the Coast and paying to have 
them worked up—but lower costs would not allow below- 
Code sales prices. 


The principal foreign demand is from Japan, but some 
slackening off is reflected in a reduction of trans-Pacific 
rates; some think the purchases were made in preparation 
for war. There is a good volume of clears moving to Eu- 
rope, partly because of strike troubles in British Columbia. 
There has been a moderate gain in South American trade. 


Automobile, Cooperage and Flooring Plants Are Most 
Active Buyers of Hardwoods 


Hardwood bookings have been exceeding the produc- 
tion—and a group of identical mills has reported its cut al- 
most twice as large as last year’s. Automobile buying has 
been good recently, but is still held back by labor difficul- 
ties. Reports as to furniture and radio plant purchases 
vary; those in the Lake States region and the South ap- 
pearing to be doing little, which further gains are reported 
in the East. The same. holds true as to millwork plants, 
eastern business improving. All sections are said to be 
sending in rather good orders for flooring, and there has 
also been a little pick-up in sales to retailers. The move- 
ment of cooperage stock is becoming a good deal more ac- 
tive. Low grades are moving much better than high. 
Trans-Atlantic space is pretty well taken up with exports, 
and overseas buyers are again in the market. 


Northern Pine and Hemlock and Eastern Spruce Mills 
Have Been Selling More Than Cut 


Business at northern pine mills has been running about 
two and a half times as large as production, which, how- 
ever, has been quite low. Mi§ll stocks have been greatly 
reduced, and now some of the larger plants are starting 
their seasonal operations to build up assortments. Yards 
in the Northwest have been taking only material needed 
to fill current orders, and these have been reduced by se- 
vere sandstorms in much of the sales territory. Industrials 
in the Northwest have been active buyers of low grade 
stock. Practically the same conditions prevail in the Nia- 
gara area market, most of the orders coming from indus- 
trial users, and there being little Canadian competition. 

Northern hemlock bookings in the two weeks ended 
April 14 were about one-third larger than the cut—though 
this was about four and a half times as large as last year, 
when the mills were practically shut down. Shipments for 
the first fifteen weeks of this year were practically equal to 
production, so that there have been no additions to the 
small stocks at the mills. 

Eastern spruce continues to benefit from the diversion 
of Canadian lumber to overseas markets, and relief from 
low-price competition of West Coast lumber. Orders have 
been far ahead of the cut, but this is expanding with good 
weather. Prices remain steady. 


Statistics, Pages 46-47 — Market Reports, Page 54-57— Prices, Pages 62-66 
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follow: ied items only. Q and are Beveled Siding r m4 ». mill figures b age sales prices, these 
uotations 7 Ve inch eights, obtai eing based _— 
> 4-inch ...... ° lear “Rp” mills during — by Arkans: “is shortleaf 
Ponderosa Pine Seba is > A SS i br + g the week ended April i: 
—— J ee sereterneneen i i ; . d 91: 
SELECTS. S2 or 4S— 1x8” 5/4x8"  6/4x8” woreeenents 27.00 oy +4 19.00 Ede Flooring 
eter RLS ies See SoM | 8 ae ame ly giant? 20-00 | wiat’ grain—Bebette zi 
oe 38.35 3.2! 52.83 -inch ain—Bé&better........: 3.00 $52.0 
SH - 8.50 48.5( ) 1 Oe «< .. Bebbadebaese ie oS > 06.00 
“yf a2s— as “ aoe tes Scauineaakieaaenbnuenene ccccce Metta Boston | Partition and Siding vos 
ae Soret evens? eee ee ee $32. > ph thet eRe Sate: eeeeeeesese .00 Drop ne vartition, B&be 8 
sta aces dah 39.06 27. iia apg siding 2 vetter, {}x4” 
Commons, S2 or S— haa 25.85 Finish, B&better "11 69100 | Drop siding’ No. 2. 1x6” tee ashe 
Ts os No. 2 N $28 we. 3. 5 ome 7% 
Rede Gee So tenetertere renee $21.72 0. 3 1x8” or S48 1x6” Finish, S48 venccecee SEM 
i Ns oa © el.de $18.7 pt ttt teeeeeeeeee or Rou onp-oi cag . S, B&bett 
No. 4, 4/4, RW&RL.... 62... 26.13 19.78 1x10. he iE a ae a ae 1x8" ge cite scence OF $44.00 
scaonnpeonege ahaa eek, fee Pensenes kare pbiechiacun bares aseeneeses “00 | 1x12” Steceteeesetesecnersescserenss 45.00 
e Pine =i. sir cetoh epee ain etre Se a eee eeeee 4 POE AME HIGERE " 50.00 
Ba 5& - leave naleagenelbdapal i: NAC pe tia As 8 i q ses at a ie a 62.00 
oe Sel, oe AT. 4S— 1x8” pm 1xeem cs el Rash de heal a a a rt Casing. 1x4” Casing & Base 
se °c ae ° x mi tetas wereerrsees eeeeeee ‘ asin r > ee 
D Select RL........... $46.69 $69.63 ” ec cccercccccees ve not ep 85.00 Base ix8”> s dinates ne ok andehsa - 
Cossneoste, S2or4S— No.1 | bays 55.31 a peeneiens Ceiling or Flooring eens 90000 | Moldings veneers 31.00 
tee teen eens $35.2 > 2 No. 3 ee ee a a 
1x12" 4/s RWER 68.06 s8:36 $20.05 | w Discount on } xenesonr se 1m and under. Discount 
RWER Le beedaw sua ? sg er Made vom 1x4” and on Moldings , 2” and over........................ « B2% 
Sugar Pine ao aw heer <7seorosocee ae 1x6” F Ne. i Fencing ond Board fhe 
Senn 20 o &e 1x8” 5/4x8" r Lattice 5/16" 4 to 16 54% | 1x2” Fone ae ards 
Sabir RL ...... &wdr. &wd 6/4x8” | LHe «---- 100 1X8" S48 ceeeceee esc eece eter eee ee ee $33.00 
og = Bg $66.18 $60 = i & war. eee eoennes (wavadneeenn af lin. ft. ” ghlote-teapdpetst toed dietesptedy oben ae 39 00 
D Select RL...... oa er 55.00 er is i tere eeeee atphieicnaisbons nga Ripon vb ae No. 1, 2x 4” Dimension S48 — —_ 
Suer. s2s— No. . ag 49.30 RED . ecccceesce 35 2x 4” + ATE a ee een ae ae $26 50 
ceceseseses 2g e No. 2x 6” 124 ‘Tee 
6 J sovesascoes $38.10 $30.12 0.3 CEDAR SHINGLES 2x 67 16)... .- ee eens eee ++ 28.50 
Dect ccastshaaabesaaee 35.35 29.60 aes Seattle, Wash a ieee eee? 
errr sr 46.10 29 85 oes minimum : +» April 21.—Th No. 2. 2x 4” | PETC EEeee veeeeeeeceee S160 
-— ttm amas $24.62 | square f. 0. b. — og ing 2, Bx 4" MAGI ie, 27.50 
sv. yimension 2x4” r ri cen mill, re es, per 2x 6” 14&16.......00 24.00 
No. 1 Ot ema at 20.4 price, except where Fo aay the Ganeinat aad ante deeiiai hie 1980 
No. 3 Common Qo ¢ Ee sccneansen essai 20.41 sal ing minimum pri ° in parenthesis No. 1 x11%4”" 4’ Lath 
Vert. gr. floori S2 or Ete 18.72 es are above the rice indicate aver “ gM eee eee 7. 
ng, C&btr 4” RL........ Ha. To — IIE) sccripeaecopsinehammemniabamaebindiasieindaineiieatahill $ 3.75 
Pe eee 2.76 THE TRADE— I " No. 2 
Sr oa. : shes No. 3 ane 
WESTERN SITKA SPRUCE Rei ONE] WEST COAST LOGS 
pecial tel ” eS ree 2 15 Seattle, April 21.—Av 
mostiond elegram to American LuMBE 18 (5/2%) Copaeedil eerie ast 2.13 bets Fir: N pril 21.—Average prices of logs: 
; , Ore., April 2 RMAN] Dimensions— . 2.91(2.95) 2.23 . o. 1, $20-17; 
are prices for re» April 24.—The following (5/2-16"), 1.64 | #Xiar: ; No. 2, $18-13; No. & 
nish— ~— prevailing today: (6"-5/2%"-18) .06 2.52 —" Shingle logs, $9-12 
1x12” .......$55.00 actory stock— p> ia 1 ta Pt tl 3.30 ; Semteck » $9-12; lumber 108s 
ee ce eeers J “glee en Wiedinien Chae (3.2 ock: Nos. 2a g ” x 
ixe—t1, dati oS 6/4 ak: : 3 : 033.88 16”. en (Less pm... [Special tel and 3, $7 -9. Export, $12.50. 
kone 42.50@44. a nine ak 18” (5 Keinveges vee von ae elegram t 
oud oie a SILI Hotes | 24° (4 bal, sa)... 2.59 195 2 1» fame Leeman 
——— CEE itctont 31.50 18” (5/2% ) 3.00 18 1.32 Yell . larkKe quo- 
se esees 23. S076 ... i (BIZ) weer ee eees 88 f ow Pir: N ' 
ze” wit gr. 24 eer 4.00 mts 2.69 2.05 ye Red Fir: $13. o. 1, $18; No. 2, $14; No. 3, 9% 
ert. cr. $7.00 Green box ..... .00 /2-16") ..... : edar: Shin 
7.00 Green box ..... 15.00 (6"-5/2%4"-18) ..... ry 2.36 $18-19 gle logs, $12-13; lumber 108s 
(6"-4/2-34") ....... 8 Hemlock: Nos. 2 and 3, $9 
(3.50) Spruce: No. 1, $18-17; $ @ D10. 
$10-9 No. 2, $14-13; No. 5 
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AMERICAN LUMBERMAN 


LET 
MID-STATES LAWN FENCE 
YOUR PROFITS UPW“ 


There is a large profitable 
market for Mid-States Orn- 
amental Fabrics .... Lawn 
Fence, Flower Bed Border 
and Trellis. 


Take advantage of it by 

stocking some of the six 

handsome styles of fabric 

(four of the popular ones 

Sere : are shown below) some 

Pr ECEECEEE HEE trellis wire and flower bed 
SURRRRGGRRGREEREEEE = border. 


Tre TiVGDEUGUELOOOOOUEDOUOUOOHIOUNIOONIAVONOUNIE 
































Mid-States Ornamental fabrics are made 
of GALVANNEALED Cop- 
per-Bearing wire so that 
they may be expected 
to outlast some 
ordinary gal- 
vanized wire 2 
or 3 to 1. Look 
for this tag on the 
fence you buy! 


YOU, TOO, MAY AS WELL PROFIT BY THE SALES 
APPEAL of MID-STATES LAWN FENCE .... Write 


MID-STATES STEEL & WIRE CO. 


CRAWFORDSVILLE, INDIANA 


(GALVANNEALED WIRE is produced under license arrangement with the KEYSTONE STEEL @ WIRE CO.) 
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NORTHERN HARDWOODS 


Following are minimum prices f. o. b. Wau- 


sau, Wis., on northern hardwoods, as estab- 
lished by the Lumber Code Authority: 
No.1 No.2 No.3 
AsH— FAS SEL Com Com Com 
Me stauvdanwe 50.00 40.00 32.00 24.00 18.00 
5/4 . «++» 55.00 45.00 35.00 26.00 20.00 
ee sesenes -- 60.00 60.00 40.00 30.00 20.00 
| ee - 65.00 65.00 43.00 32.00 0.0 
Basswoop 
ee seranewe 60.00 50.00 37.00 28.00 20.00 
5/4 ge 63.00 53.00 40.00 30.00 22.00 
SFE cos 68.00 58.00 42.00 30.00 22.00 
ee seawree 75.00 65.00 50.00 32.00 22.00 
i? sgenenwe 90.00 80.00 65.00 45.00 .... 
SaPe waecened 95.00 85.00 70.00 60.00 .... 
Key stock, 4/4, No. 1 and better, $65; or on 
grade, FAS, $75; No. 1, $55; 5/4, No. 1 and 
better, $70; or on grades, FAS, $80; No. 1, $60. 
No. 1 No. 2 No. 3 
BIRCH FAS Sel Com Com Com 
|” ae 60.00 45.00 37.00 28.00 18.00 
| 65.00 50.00 40.00 30.00 19.00 
7 or 70.00 655.00 45.00 35.00 20.00 
7 ee 75.00 65.00 55.00 40.00 20.00 
eee 95.00 80.00 70.00 50.00 1x4” 
12/4 105.00 90.00 75.00 55.00 1x6” 
16/4.. 150.00 135.00 115.00 1x4” A.L. 
eileoeecs 51.00 41.00 28.00 22.00 1x4” A.L. 
WGesziex 53.00 43.00 30.00 23.00 
No.1Com No. 2 No. 3 
Sorr ELM FAS & Sel Com Com 
Ore ésaedées 45.00 30.00 24.00 19.00 
Se weesees's 50.00 35.00 26.00 20.00 
De: sausenad 50.00 35.00 26.00 21.00 
BFE. caccsves 55.00 40.00 28.00 21.00 


AMERICAN 


LUMBERMAN 


eee: 45.00 30.00 er 
et snc0sasn Cee 55.00 35.00 nae 
4/4 (Narrow) No. 2&Btr.—$30.00. 
No. 1 No. 2 No. 3 
Rock ELM FAS Com Com Com 
OPO scececcue Ee 40.00 21.00 16.00 
el. oseseasas 70.00 45.00 23.00 18.00 
Be ctuvensae 75.00 0.00 23.00 19.00 
te adicee wna - 80.00 70.00 28.00 21.00 
CC — Ee 80.00 50.00 pale 
SEPOG ceccocccstenee 90.00 55.00 30.00 
No.1 No.2 No.3 
Sorr MAPLE FAS Sel Com Com Com 
4/4 ........ 55.00 45.00 32.00 23.00 18.00 
xo -- 60.00 45.00 38.00 25.00 19.00 
6/4 ........ 65.00 50.00 43.00 30.00 20.00 
ee wacess -- 70.00 55.00 48.00 30.00 20.00 
HARD No.1 No.2 No.3 No.3 
Mapie FAS Sel Com Com Com Sound 
4/4 60.00 45.00 40.00 27.00 16.00 18.00 
5/4 65.00 50.00 40.00 32.00 17.00 23.00 
6/4 70.00 55.00 45.00 32.00 by +4 23.00 
8/4 75.00 60.00 50.00 32.00 18. 25.00 
9/4 90.00 75.00 60.00 35.00 1x4” Os $16.00 
10/4 90.00 75.00 60.00 35.00 
12/4 110.00 95.00 75.00 40.00 
16/4 150.00 135.00 105.00 
Kitn Dryinc CHARGES — 5/8 ae & 4/4, $6; 
5/4&6/4, $7; 8/4, $8; 10/4, $12; 12/4, $15; 
basswood, $1 per M less. 


WEIGHTS PER THOUSAND ON AIR Drizp Stoc 
—Hard maple, oak, rock elm and birch, 4 000; 


soft maple 
wood, 2,500; 


3,600; soft elm and ash, 3, 206; 
kiln’ dried stock, 500 pounds ‘less. 


If inspection is after KD add 5% to price. 


For delivered prices, use the freight and mill- 
work additions shown in Broughton List; except, 


figure maple on birch 


basis. 


April 28, 199 


OAK FLOORING 


Following are carlot quotations, M 
base, on oak flooring: ®mphis 

(Minimum prices authorized by the Lumber 
Code Authority shall be not less than f, 0. b, 
mill price, plus freight to destination from 
Johnson City, Tenn., Memphis, Tenn., or Al. 
exandria, La.) 


1#x2%" } 44 %x2” . 
Clr. qtd. wht...$107. a $560 $73.50 bor 
Clr. qtd. red... 90.0 79-80 61.50 54.09 
Sel. qtd. wht... 73.00 65.50 48.50 4699 
Sel. qtd. red... 65.00 59.50 48.00 469 
Clr. pln. wht... 72.50 63.50 57.00 47,9 
Cir. pln. red... 69.00 60.00 49.00 479 
Sel. pln. wht... 66.00 53.00 48.00 39.99 
Sel. pln. red... 65.00 52.50 47.00 40.9 
No. 1 com. wht. 50.50 43.50 35.00 349 
No. 1 com. red. 49.50 43.00 34.50 349 
No. 2 com...... 36.00 21.00 18.00 igo 
x2” %xl%” f.x2” 
Clr. qtd. wht...$ 83.00 $382.50 $96.00 
Clr. qtd. red 76.00 75.00 84.50 
Sel. qtd. wht. 63.00 62.00 66.00 
Sel. qtd. red 62.00 62.00 64.50 
Clr. pln. wht. 68.00 67.00 72.50 
Clr. pln. red... 67.00 66.00 67.50 
Sel. pln. wht... 63.00 62.00 66.00  , 
Sel. pln. red.. 2.00 61.00 58.00 ,,, 
No. 1 com. wht. 42.00 42.00 41.50 oak 
No. 1 com. red. 42.00 42.00 41.00 ,,, 
No. 2 com..... . 22.00 22.00 19.00 


‘New York delivered prices may be obtained 
by adding to the above: For }t#-inch stock, 
$9; for %-inch, $4.50; for %-inch, $5.50. 

Chicago delivered prices may be obtained 
by adding to the above: for inch stock, 
$6; for %-inch, $3; for %-inch, 0. 





F. O. B. MILL SALES PRICES OF SOUTHERN AND APPALACHIAN HARDWOODS 


Following are ranges of prices on southern and Appalachian hardwoods reported during the period ended April 20, mill basis: 





A—Freight absorption BLACK GUM 
B—Below standard Quartered 
C—Southern export sale| FAS 
f. o. b. mill—port price| 4/4 40.00A @ 40.50 
less freight 8/4 47.75 
D—Southern export sale,| No. 1 & sel. 
delivered shipside 4/4 27.50A @ 30.50 
E—Appalachian export Plain 
sale FAS 
F—Grade not covered in 4/4 28.25 
code No. 1 & sel. 
H—Sale being investi-| 4/4 20.25A 
gated No. 2 com. " 
I—Inter-manufacturer| 4/4 11.00A @ 14.25 
sale we 
J—Circular sawn lumber, TUPELO 
sold on grade Plain 
K—Circular sawn, not/FAS 
separated to grade | 4/4 30.00A @ 36.25 
M—Sold green from saw| 5/4 39.50A 
|No. 1 & sel. 
SOUTHERN | 4/4 22.00A @ 28.25: 
HARDWOODS | 5/4 31.504 
RED GUM 6/4 30.50A 
r No. 2 com. 
pan Quartered | 4/4 15.00 @ 19.50 
‘4/4 51.25A @ 53.50A 6/4 16.00 © 18.26 
5/4 55.25A @ 66.50 
6/4 56.50A @ 57.00 WHITE OAK 
8/4 655.25JA @ 60.25A Quartered 
No. 1 & sel. FAS er 
4/4 33.754 @ 38.25 | 4/4 82.504 
5/4 38.50A @ 43.50A | 5/4 96.764 
6/4 38.50A @ 43.50 | 6/4 106.75A 
8/4 42.25JA @ 46.25 8/4 116.754 
Plain Plain 
vs Paes 58.50A @ 65.50 
4 2 50 A@ & ° é »o. 
7 ene eee B/4 O1TSA @ 72.00A 
8/4 56.50a | 5/4 . ay 
Ne. 1 & sel 8/4 80.25 @ 85.50 
4/4 36.00 |No. 1 & sel. ‘ 
6/4 37.50 4/4 38.254 
8/4 42.50 @ 44.75 6/4 67.38 
SAP GUM e's 55.25 
oO. 
van 4‘“Seaetones 4/4 25.75A @ 28.00 
4/4 43.25 No. 3-A 
8/4 48.00A @ 52.00 4/4 14.754 
No. 1 & sel. 
4/4 31.75A @ 34.75 RED OAK 
5/4 35.75 Quartered 
6/4 36.50A |No. 1 & sel. 
8/4 37.00A @ 42.00 4/4 46.50A 
Plain Plain 
FAS FAS 
4/4 37.00A @ 41.00A 4/4 49.753 @ 60.00 
6/4 38.25A @ 45.50 5/4 51.75A @ 63.75] 
8/ 43.25JA@ 47.50J 6/4 62.2 5A @ 57.25A 
No. 1 & sel. 8/4 200M @ 89.75 
4/4 31.50 @ 32.25 No, 1 « “gel. 
5/4 31.25 @ 32.50A 4/4 35.75A @ 41.25 
6/4 30.25A @ 37.50 5/4 37.75A @ 43.00 
8/4 33.25JA @ 37.503 6/4 39.75 @ 47.75 
No. com. 8/4 42.50M @ 51.50A 
4/ ; 11.75A @ 13.75 No. 2 com. 
5/4 13.25 4/4 24.75A @ 30.007 
6/4 13.25 @ 14.00J 5/4 29.00 
8/4 15.257 No. 3-A 
Log run 4/4 13.75A 
4/4 29.00K 5/4 18.00 
No. 3 com. No. 3-B 
6.50 @ 17.50 /4 8.00 
Shorts, edgings Sd. wormy 
4/4 5.00 22.00 
Clr. squares Shorts, edgings 
8/4 58.75 4/4 5.00 











MIXED OAK 7 ~ wee 

No. 3-A No. 1 & sel 
4/4 19.00J 4/4 12.50A 

No. 3 No. 2 com, 

4/4 8.75 @ 13.50 8/4 14.50 

No. 3-B COTTONWOOD 

” 
4/4 7.50 @ 10.00 Box bds. 13-17 

No. 4 & culls 4/4 45.50 @ 49.00 
4/4 7.50 FAS 13” & war. 

Sd. wormy 4/4 41.00 
4/4 20.75A @ 25.00 FAS 
5/4 26.00 4/4 28.50A 

Dog bds. No. 1 & sel. , 
8/4 14.50A 4/4 25.50A 28.50 

Dunnage ; 5/4 — 
4/4 8.50 No. 2 com 

POPLAR a omens 
Pls ~ BASSWOOD 
lain FAS 

FAS - 
4/4 62.00 @ 66.00A 6/4 a aan 
5/4 _ 68.00 Plain 
6/4 66.00A @ 71.25 No. 1 & sel. 

Saps 4/4 24.25 
4/4 46.75A WILLOW 
5/4 49.00A INo. 1 & sel. 

6/4 49.50A 4/4 23.00A @ 25.75 
8/4 52.50A 5/4 25.00 

Selects 6/4 25.00 
4/4 51.00A 8/4 26.00 
6/4 56.25A MAGNOLIA 

Saps & sel. FAS 
4/4 40.00D @ 44.50 5/4 55.50 
6/4 44.75 No. 1 com. 

No. 1 com. 4/4 34.25A @ 25.50 
4/4 25.50] @ 29.25A 5/4 37.75 
5/4 30.50A @ 32.75A 6/4 37.253 
6/4 32.75A No. 2 com. 

8/4 30.75JA@ 45.75 4/4 17.00 @ 22.00 

No. 2-A 5/4 17.003 @ 24.75 
4/4 19.753 @ 24.50 6/4 18.50 @ 20.50 
8/4 20.75JA PECAN 

No. 2-B FAS 
4/4 12.753 @ 19.00 5/4 39.00 @ 44.00 
5/4 18.00A 6/4 39.75 
6/4 18.50 8/4 44.75 @ 49.00 

—_ ASH No. 1 & sel. 4 
5/4 30.755 @ 53.00D | 6/4 7*9° @ 28.00 
6/4 63.25 @ 54.00 90 76 rey > 
8/4 61.003 @ 70.25 at — @ 34.00 

No. 1 & sel. er 97 - 
4/4 43.00 8/4 12.75 @ 17.00 
6/4 36.753 @ 45.00 APPALACHIAN 
8/4 41.00J 

my Fi HARDWOODS 
4/4 is. vOMAI@ 28.00 WHITE OAK 

No. 3 com. Quartered 
4/4 9.00 FAS 

HARD MAPLE 4/4 99.50 @100.00 

FAS Plain 
4/4 48.75 @ 63.00 FAS 
4/4 28.25 @ 45.50 5/4 84.25 @ 89.75 

No. 2 com. 6/4 87.50 @ 89.50 
4/4 18.25 @ 27.00 8/4 97.00 @ 106.50 
6/4 27.50 No. 1 & sel. 

8/4 27.50A 4/4 53.50 
SOFT ELM 5/4 63.00 

FAS 8/4 65.50A 
4/4 28.50 @ 58.50 FAS wormy 
8/4 29.25A 4/4 46.75A @ 49.25 

No. 1 & sel. No. 1 & sel. be! poy 
4/4 18.50 @ 22.25A 4/4 38.00 40.25 
8/4 19.25A 5/4 40.25A 4 42.25 

No. 2 com 6/4 45.75 
4/4 12.50 8/4 49.25 @ 58.25 

No. 3 Sd. wormy 
4/4 6.50 4/4 32.00 








RED 0AK vag SOFT MAPLE 
FAS vue 4/4 52.00 @ 56.00A 
4/4 65.00A @ 72.75 6/4 63.50 
5/4 70.00A @ 76.00 8/4 66.50 
6/4 75.00A @ 81.25 No. 1 & sel. a 
8/4 84.75 @ 94.50 4/4 37.50 @ 39.75 
No. 1 & sel. 5/4 41.50A 
4/4 42.00A @ 51.25 8/4 44.00 
5/4 55.75 No. 2 com i 
No. 2 com. 8/4 22.25 
4/4 30.50 @ 35.00 HARD MAPLE 
No. 1 PWHND FAS 
4/4 42.25 4/4 56.25A @ 60.50 
5/4 44.25 5/4 68.50 
No. 3-A , 6/4 48.50 @ 70.50 
4/4 12.00 @ 20.00 8/4 69.50A @ 81.50 
mixen oaK NG) ) S88 45.2 
Sd. wormy 5/4 43.75) 
4/4 29.00 6/4 43.50 @ 48.753 
8/4 28.00 8/4 53.50 
POPLAR HICKORY 
FAS 
No. 1 -_— 8/4 79.50 
4/4 39.50 No. 1 & sel. 
Plain 6/4 40.50 
13-17” box bds. 8/4 40.50 @ 44,50 
q No. 2 
me aa @ 85.00 #. n08 
4/4 82.75A 8/4 25.50 
FAS CHESTNUT 
4/4 79.75A @ 83.25 aie Plain 
eae aang 4/4 43.00M @ 63.25 
4/4 49.00 @ 54.25 a ais 66.00A 
4 : 2 No. sel. 
ies — © payee 4/4 32.00M @ 44.50 
72. No. 2 com. 
ieilane ” 4/4 16.00 
4/4 58.50A |FAS Sd. wormy 
5/4 61.00A 4/4 49.50 
6/4 $0.25 No. 1 & btr. WHND 
6/4 36.00 
POPLAR Sd. wormy 
Plain 4/4 17.00M @ 29.00 
No. 1 & sel. 5/4 27.75 
4/4 36.253 @ 45.00 6/4 30. 00 
5/4 47.25 @ 49.00 8/4 32.00 
6/4 42.25 No. 2 com. & sd. wormy 
8/4 50.00 6/4 28.25 
No. 1 com. ooD 
4/4 29.50 @ 32.00 FAS pAssw 
6/4 36.75D 4/4 43.25KA@ 53.50 
No. 2-A 5/4 47,75K 
4/4 26.75A @ 27.75A |No. 1 & sel. 
5/4 26.50A @ 30.00 4/4 29.25K @ 37.50 
6/4 27.50A 5/4 32.75K 
No. 2-B No. 2 com. 
4/4 21.00 @ 23.25 4/4 24.75 
5/4 23.00 5/4 22.75K 
8/4 23.50 , CHERRY 
Crating No. sel. 
4/4 16.00 ‘/4 SSA OOA @ 55.00 
ASH No. com. 
ary 53.50 @ 60.50 if =_~ oe 
vu ° 
5/4 59.00 @ 59.50 |pag BIRCH 
6/4 64.50 4/4 62.00 
8/4 81.00 Trim stock 
Nari S600 @ 40.50 “af aa 
od. @ ° 
5/4 — fan 39.00A 
6/4 41.25A |No. 2 com. 
8/4 45.50 4/4 25.004 
No. 2 com. BUCKEYE 
4/4 25.75K @ 28.50A |No. 1 & sel. 
6/4 28.25A 4/4 26.00 
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Handy—Accurate 


HE ACTUARY 


Does a Man’s Work 


TRY IT! 


The Actuary tables are designed 
especially to cover all the ordin- 
ary calculations made by lum- 
bermen. However, the Actuary 
will answer equally well for many other purposes 
where figuring is required. 


Your Problem May Be: 


Money or Feet 
Shingles or Freight 
Wall Board or Odds 
Areas or Bushels 

W ages or Moulding 


The Actuary will give you the answer, Quickly 
and Accurately. 


Lave 


J—\—— 


Arr 


vo FARBER AA AG A ==o 
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Latest revised edition bound 
in red leather. Postpaid, $10.00 


Americapfiumberman 


431 So. Dearborn St. CHICAGO, ILL. 





























Profitable 
Lumber 
Retailing 


A book, every retail 
lumber dealer will 
want. It gives the 
basic principles of 
lumber retailing in a 
simple, brief and read- 
able manner. It shows 
how to systematically 
plan for organizing a 
retail business for 
profit. It is a presen- 
tation of profit-creating management practices and sales pro- 
motion methods applied to the retailing of all building material. 





Beginning with a definition and a discussion of “ profitable 
lumber retailing”, the reader is taken step by step along the 
path toward profitable organization and conduct of his business. 
Market analysis, turnover, cost control, price making, creative 
merchandising and advertising are among the subjects treated. 


This is not a book of theories, but one of facts and experi- 
ences. Every suggestion in it is tounded upon practical ex- 
perience. All that it proposes has been done with profit. 
Every retail lumber dealer, large or small, will enjoy reading 
this book and will find many money-making ideas in it. 


“Profitable Lumber Retailing” is bound in synthetic 

leather, 400 pages, 8% x 5 inches. POSTPAID $2.50 

Americanfiimberman “cucaco. m. 
CHICAGO, ILL. 
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lt has Customers 


TALKING / 







Saves time, money 
and material . 
The Package helps 
Sell the Roll 


XTRA business at no extra 

cost! That’s what Flint- 
kote’s Rex Rip Opener means 
to you. 


This exclusive Flintkote ad- 
vantage gives you something 
new to talk about when you sell 
Flintkote roofing. And the way 
it saves time, money and mate- 
rial for your customers starts 
them talking, too! 

Rex Rip Opener is simplicity 
itself to operate. Just pull the 
cord... R-R-Rip...and there’s 
the roofing ready to apply! No 
danger of harm to the roll 
through the usual method of 
opening it with a knife. No 
fuss, muss or bother. 


Feature the complete 
Flintkote Roofing Line 


With the 12 different types of 
Flintkote roll roofing of various 
weights and surfaces in stock, 
you are ready to fill any kind 
of roll roofing order. No missed 
sales—the Flintkote line is 
complete. What’s more, it’s 
priced for today’s market and 
each roll includes good profit 
to you! 

Remember, every roll of Flint- 








REX RIP 
OPENER 


THEY SAY 


Rex Rip Openers are the best 
things we have seen in many 
years and our customers say 


they save time 


It helps sell roofing, especially 
on larger jobs where the con- 
tractor or roofer has a lot of 


influence 


Gives us something exclusive 
and an opening wedge to 


demonstrate roofing.” 


Fine thing, just another good 


thing added to a geod line.” 


kote roofing is equipped with 
Rex Rip Opener . .. and Rex Rip 
Opener is exclusive with Flint- 
kote. 


Feature the Opener, give your 
customer the roll surface and 
weight he wants—and assured 
Flintkote quality will take care 
of the repeat business. 

The Flintkote Company, 50 
West 50th Street, New York City. 
Branches in all principal cities. 
Factories and warehouses from 
coast to coast. 


Roofing 
FLINTKOTE °°: 
for Every 


WIDE VARIETY...SURE PROFIT Need 
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OBITUARY RECORD 








GEORGE 0O. 
lumberman of 
hospital at Rensselaer, 
had been undergoing treatment for other 
disorders at an Indianapolis sanatorium for 
six months, but when the pneumonia attack 
developed he was taken back to his home 
town, where he could be near his wife and 
could have more individual treatment. When 
Mr. Bales was 26 he moved from West Vir- 


BALES, 
Indiana, 


62, prominent retail 
died April 15 in a 
of pneumonia. He 


ginia to Remington, Ind., and entered the 
lumber business under the direction of his 
cousin, Charles Dye. Three years later he 


moved to Rensselaer, in 


the same county, 
and bought an 


interest in a lumber yard. 
After a few years he sold this and went to 
Goodland, where he bought a half-interest 
in the E. R. Colborn yards, and for several 
years he was junior partner in the firm of 
Colborn & Bales. Then he and his partner 
disposed of their interests but in 1903 he 
and another group, including his cousin W. 
=. Dye, repurchased the Goodland Lumber 
& Coal Co. and Mr. Bales owned a con- 
trolling interest at the time of his death. 
He purchased an interest in the Rensselaer 
Lumber & Coal Co. again, with Frank Don- 
nelly as his partner, and in 1923 Mr. and Mrs. 
Bales moved back to Rensselaer to make 
their home. In the meantime Mr. Bales was 
acquiring other lumber interests, and he was 
one of the principal stockholders of the 
Bales & Hass group of yards in northern 
Indiana and southern Michigan, with head- 
quarters at the Belleville Lumber & Supply 
Co. at South Bend; W. M. Hass is president 
of these yards. Mr. Bales also acquired in- 
terests in the Kentland Lumber Co., at Kent- 
land, and the Standard Lumber & Coal Co., at 


Hammond. It was his custom to visit quite 
frequently all the yards in which he had an 
interest, and he also took an active part in 
civie and fraternal life. Until his illness he 
was president of the bank and the school 
board at Rensselaer, and was a 32nd-degree 
Mason. 


CHARLES H. 


ALLEN, 86, prominent lum- 
berman, 


industrialist and publicist died at 
his home in Lowell, Mass., on April 20 fol- 
lowing a long period of illness. The firm 
title of Otis Allen & Son was long and honor- 
ably connected with the lumber industry of 
the East, founded by his father, Otis Allen, 
in 1828. When twenty years of age Charles 
Allen started the manufacture of wooden 
boxes on a large scale, and later developed 
a complete retail lumber business and a 
Kyanizing plant for treating lumber. The 
father died in 1903 and the son continued as 
active head until failing health forced him 
to retire several years ago. Te lumber busi- 
ness was sold to the Friend Lumber Co. of 
Medford, Mass., in 1933. Mr. Allen was born 
in Lowell in 1848. After graduation from 
Amherst College in 1869 he devoted ten 
years to his father’s lumber business; he 
served two terms in the state Legislature and 


MAPLE FLOORING 


Michigan and Wisconsin flooring mills re- 
port the following prices realized, f.o.b. floor- 
ing mill basis, during the week erded April 
a1: 





; First Second Third 
23x2%” $67.47 $56.31 $42.81 





ATLANTIC COAST PRICES 


All Ports—C.LF. for West Coast Fir and 
Hemlock 
Price changes become effective ten days 


after publication by Code Authority. 
Handling charge beyond “ships tackle” 
varies at each port. en figuring back- 
haul freight—dock to delivery point—base on 
nearest quarter dollar; if fraction is 12%c or 
more, add 25c; if less than 12%c, drop. 


Fir Flooring K.D. 4-20’ 


B&Btr. 

S.G. V.G. 
ST ch bcecndetdviwcess power . - $32.00 $47.50 
Se weuennere cuban eevens - «+ 35.50 45.50 
hk ncedeaeas a amen 6enene 39.75 47.75 
RE \srvakcnkaecan ened kaww ae 36.75 49.25 
PGE” ervsccusactaceons ,eteoee See 48.25 

Fir Ceiling K.D. 4-20’ 

B&Btr. — —_ 
Se seunns income $28.75 $24.75 $14.75 
Se eevcecetennens 32.00 28.00 18.00 
rer . 33.50 29.50 19.50 
Se GEneees sie eewd 38.50 35.50 25.60 
REE aoe 37.75 34.75 26.75 
0 43.00 40.00 29.00 

Fir Siding K.D. 

B&Btr. 4 id “es ad 

1x6—4 to 20’........ $38.50 to $35.50 to $27.50 
40.50 38.50 
Fir Finish 6-20’ 

B&Btr. B&Btr. 

F.G V.G. 
SE steer keenksbaanescunual $41.00 347.00 
I «cise, hice ak ay thi. tne OD a ee dl 43.00 50.00 
DE «9 esse ceerananneaseeud - 55.00 65.00 
ake RR eh a oe eee 45.75 50.50 
DE sr ichbvsendaeenunwend nea 46.75 53.50 
En a anes hs shasta all 59.75 68.75 
DE” tc. prhrebniakhabar ciel 43.25 50.75 
J cvihep pivdn whe okeaeed 43.00 53.75 
SP «irhrhi ne eehaiensemen 58.00 69.00 
SE sceencetsesevedesoesens -+» 40.50 46.50 
i scvabvnteobedenewes eoee 42.25 60.25 
BEE” avecaeescacarers oneness «e+ 65.25 65.25 

Fir Stepping 3-20’ 
B&Btr. 

“VG” — 
DE. Cente nrtsbadcaeeneee $65.75 $50.75 
PE” ~ cba mes dceens veeneae 70.75 55.75 
De sccrisvetsnennnonera ae 66.00 51.00 
|, Se eS 71.00 56.00 

Eave Gutters 10-40’ 

eee ceeneseederoes eons occeccenee 
Oe écesdkevensoeoes on eneee cawens ee 
GE” ccussccecscessanedesabnseoabansene 49.75 


Fir Dimension and Boards 
2” Fir Green Dimension Surfaced to 4%” Off 
No. 1 Com. Fir 15% No. 2 
For straight No, 1 common add $1. 
2x3-6’, $17.75; 8’, $26.75; 10’, $27.75; 12 and 
- 16 to 20’, $31.25; 22 to 24’, $35.25; 
26 to 32’, $39.25. 
2x4-6’, $19.50; 8’, $29; 10’, $29; 12 and 14’, 


$29.50; 16 and 20’, $30; 22 and 24’, $33; 26 to 
32’, $36. 


2x6”-6’, $20.25; 8’, $24.25: 10’. $25.75: 12 and 
14’, $29.25; 16, 18 and 20’, $29.75; 22 to 24’, 
$32.75; 26 to 32’, $35.75. 


2x8”-6’, $20.50; 8’, $26.50; 10’, $27.50; 12’, 
$29.50; 14 to 20’, $30; 22-24’, $33; 26-32’, $36. 
2x10”-6’, $23.50; 8’, $26.50; 10’, $27.50; 12’, 
$29.50; 14 to 20’, $30.50; 22-24’, $33.50; 26-32’, 
$36.50. 
2x12”-6’, $23.50; 8’, $26.50; 10’, $28; 12 and 
$37 $30.50; 16 to 20’, $31.50; 22-24’, $34; 26-32’, 


Above items hemlock, $2 less. 


The above sizes in No. 2 common fir and/or 
hemlock are quoted $4 to $5.50 lower; with 
No. 3 $3 to $4.50 below No, 2. 


Fir Plank and Small Timbers 

Surfaced to 4%” off Lengths 8 to 20 Ft. 

No. 1 common 15% No. 2-3x3”, $30.25; 4”, 
$29.00; 6”, $28.25; 8”, $28.50; 10”, $28; 12”, $28; 
4x4”, $28.25; 6”, $28.50; 8”, $28.75; 10”, $28.25; 
12”, $28.25. 

No. 2 common in above sizes drop $2.50 
for 3x3-4-, 6- and 8-, 4x4-, 6- and 8-inch; 
drop $3.00 for 3x10 and 12-inch, and 4x10 and 
12-inch. 

No. 3 common below No. 2 common, $2; for 
3x3-, 4-, 6- and 8- and 4x4-, 6- and 8-inch, 
o— $3 for 3x10- and 12 and 4- x 10- and 12- 
nch, 

Fir Timbers 
(For Hemlock, $2 Less) 

C.1.F. Prices—Rough—Range from $29.25 
for 6x6-, to $30.75 for 18x18-inch No. 1 com- 
mon 15% No. 2, 


Lengths 8- to 24’ for No. 2 common, deduct 


$3.50 per M from above. No. 3 common, de- 
duct $6.50. 
For lengths 41- to 100’ call for special 
quotation. 
Boards 


Inch common fir and/or hemlock green 
random length 6’ to 20’ S48. 


For straight No. 1 common, add $1.50. 

For dry No. 1 common, add $2; No. 2 com- 
mon, add $1. 

For matching add 50 cents, 
add $1. 

All %” stock must be branded sub-standard 
after Jan. 1, 


for beading 


No. 115% 

No. 2 No, 2 No.3 Rough 

Com Com. Com. Add 
8 ee $26.25 er paA Staal $5.00 
Ep eer 24.50 $22.50 $16.50 4.75 
Bee 2s akan 23.7 21.75 16.75 4.50 
me acannon 27.00 22.50 18.50 4.75 
) ere 26.75 23.75 19.25 4.50 
Pree 27.25 23.75 19.25 4.50 
lS 30.50 24.50 19.50 4.25 


Above boards are %” thick and predomi- 
nate in Atlantic Seaboard markets. 


April 28, 1935 


two terms in Congress. He was appointed by 
President McKinley to succeed Theodore 
Roosevelt as assistant secretary of the navy 
when the latter went to Cuba with the Rough 
Riders. Later for two years Mr. Allen Served 
as the civil governor of Porto Rico. Com. 
pleting this task he returned to his_ business 
and banking interests in Lowell. He seryegq 
as president of the Appleton National Bank 
vice president of the Guaranty Trust Co,, of 
New York, vice president of the Morton Trust 
Co., treasurer and director of the Continenta] 
Rubber Co., trustee of the American Surety 
Co., and director of the National Bank of 
Commerce, the Union Exchange Bank and 
Electric Properties Co. Since 1910 he hagq 
served as treasurer of American Sugar Refin. 
ing Co. 


THOMAS JENNINGS, 95, who forty years 
ago entered the lumber industry with opera- 
tions in Forest and Oneida counties, Wis. 
consin, and became widely known as a lum- 
berman in that State, died April 14 at his 
home in Milwaukee. He had been in failing 
health for three years but his fatal illness 
lasted only a week. He was said to be Wis. 
econsin’s oldest Democrat; when at the age 
of 25 he married and he and his bride opened 
a hotel, the Jennings House, in Shawano, he 
was almost the only Democrat in that ‘region 
and his hotel lobby was the scene of any 
hot political debates. In 1884 Presttent 
Cleveland appointed him agent of the Indian 
reservation at Keshena, a position which he 
held eight years; he became a great friend 
of the Indians. When he entered the lum- 
ber business he founded the town of Jen- 
nings, and cut large tracts in the vicinity of 
Pelican Lake. He built a home in Milwaukee, 
later, so his ten children could have the ad- 
vantage of good schooling; and the ten, with 
forty-nine grandchildren and ten _ great- 
grandchildren, survive. During the last ten 
years he was blind, but he always believed 
he soon would be cured, and kept cheerful, 
a jolly fellow for old Wisconsin lumbermen 
and other friends to visit and talk of old 
days and present conditions. 


MORTIMER L. HUDSON, 66, secretary of 
the Edward Hines Lumber Co., Chicago, died 
April 10 after several months’ illness, at his 
home. Born in Olivet, Mich., he graduated 
from the University of Michigan Law School, 
and went later to Ludington, where he prac- 
ticed law for twenty-six years and at one 
time was prosecuting attorney of Mason 
County. He took a great interest in the lum- 
ber industry, however, and -in_ the late 
nineties did some timber cruising for the 
Hines company. In November, 1899, he gave 
up his law practice entirely and went to 
Ashland, Wis., where he entered the Hines 
organization as a cruiser and appraiser. In 
the succeeding thirty-four years he estab- 
lished himself as one of the best timber 
cruisers and appraisers in the country, with 
a fine reputation for fairness, ability and 
judgment of values. He passed on practi- 
cally all the appraisals of timberlands pur- 
chased bv the Hines interests. and in 1923, 
when C. F. Wiehe died, Mr. Hudson succeeded 
him as secretary of the Edward Hines Lum- 
ber Co. He was active and popular, and was 
a 32nd-degree Mason. Surviving are two 
daughters, Mrs. Dorothy Hasecoster and Mrs. 
Marguerite Kelly. 


ROBERT E. POTTER, 61. of the Rocky 
River Coal & Lumber Co., McMinnville. Tenn., 
was found dead March 29 on the side of a 
mountain. He had started the preceding 
morning on horseback to visit a lumber camp 
ten miles away, but when his horse came 
back alone a search was instituted. It was 
believed that he had suffered a stroke of 
paralysis and had fallen from his horse, but 
his body was not found until twenty-four 
hours later. He was identified with the lum- 
ber industry nearly all his life, including 
thirty years with the Davidson Hicks 
Green Lumber Co. and four years with the 
Rocky River company, He was _ prominent 
in McMinnville, and took an active part in 
affairs; he was a 32nd-degree Mason. Sur- 
viving are his widow, a son, a daughter, three 
brothers and two sisters, and .six grand- 
children. 


JOHN T. STOPPER, 61, vice president of the 
Williamsport Hardwood Lumber Co., Wil- 
liamsport Planing Mill Co., and Faxon Land 
& Lumber Co., Williamsport, Pa., died April 
8 at Williamsport Hospital. He also was 
president of the Central Mortgage Co., and a 
bank director. and was interested in south- 
ern lumber mill operations. Most of his time 
and attention he devoted to the Williamsport 
Planing Mill Co., which is the largest manu- 
facturer of special millwork in that see 
tion and which has supplied the millwork for 
some of the largest construction projects In 


the East. Mr. Stopper is survived by his 
widow and six daughters. 
ABIATHAR G. WILLIAMS, veteran retail 


dealer and woodwofker at Taunton, Mass.. “ 
the firm of A. G. Williams & Co, died April ® 
He had been in ill health a number of years, 
while the business has been under the activé 
management of a brother, Alfred B. Williams 
He was born and educated 


in Taunton and 
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for sixty years had been active in the lum- 
per business. He was the senior director of 
the Machinist's National Bank having served 
on its board forty-three years, and was ac- 
tive in many local institutions. He is sur- 
yived by his widow, three brothers and three 


sisters. 

FRANK ELLIOTT WILLSON, 68, president 
of the Willson Bros. Lumber Co., Pittsburgh, 
Ppa., died Wednesday evening, April 18, while 
addressing the congregational meeting of the 
sixth Presbyterian Church. He had been for 
years a prominent figure in the lumber indus- 
iry in the manufacture of North Carolina pine 
and hardwood. In_ 1898, after graduating 
from a business college in Rochester, N. ; @ 
he formed a partnership with his brother Al- 
exander, Which later was incorporated as the 
Willson Bros. Lumber Co., and Frank Willson 
was the president until his death. He also was 
pesident of the Conway Lumber Co., Conway, 
s C,, the Jacksonville Lumber Co., Jackson- 
ville, N. C., the Willson Lumber Co., Elkins, 
w. Va., and the Beaufort Lumber & Manufac- 
turing Co., Beaufort, N. C. He is survived by 
his widow and three brothers, W. H.. of West 
Newton, Pa.; J. R., of Hendersonville, N. C.; 


and Alexander, of St. Petersburg, Fla. 





ALVIN S. DIMMICK, for many years in the 
retail .amber business at Belding, Mich., died 
Apri! 14 at his home there. He entered the 
jum'2r industry at Luther, Mich., but five 
years later he moved to Belding and organ- 
ized that city’s first retail lumber company, 
Wilson, Dimmick & St. Clair. Later the 
Belding Lumber Co. was organized, and Mr. 
Dimmick was manager until recently when 
his son Harry took over the management, 
giving the father a well earned _and much 
needed rest. Besides the son Mr. Dimmick is 
survived by his widow and a daughter. 





WILLIAM M. HARRIS III. 33. president 
and treasurer of the Harris Lumber Co., 
Providence, R. I., died April 15 at his home, 
after a brief illness. After graduation from 
the Moses Brown School and the Taft School, 
Watertown. Conn., he entered the lumber 
business with his father, the late William M. 
Harris, jr.. and when the latter died two 
years ago the son became president and 
treasurer of the company. He also was an 
officer of the Centerdale Lumber Co. His 
widow and a daughter, and his mother and 
two sisters, survive. 





WILLIAM SILVER, 63, operator of a retail 
lumber yard at Aberdeen, Md., died at his 
home April 22, of pneumonia. His lumber 
yard was only one of his business interests, 
the principal one of which was food canning; 
he also operated a paper mill. He was a 
former football star of Lafayette College, but 
some years ago he was crippled when he 
wrecked his automobile while trying to avoid 
hitting a dog. He is survived by his wife, 
five sons and a daughter. 


AMERICAN LUMBERMAN 


Cc. B. POWELL, 63, owner of the Lubbock 
Lumber Co., Lubbock, Tex., dropped dead in 
a local hotel lobby April 7 while talking to 
several friends. He had been in the retail 
lumber business in Lubbock for eight years, 
having moved there from Rusk, and took an 
active part in civic affairs. He had been an 
election judge for several years, and his lum- 
ber office was a polling place. The widow, 
two sons and four daughters survive. 





JAMES H. HUFFMAN, 75, vice president of 
the Huffman Bros. Lumber Co., Youngstown, 
Ohio, died April 10 in a hospital there, after 
an illness of five months. He had been in 
the retail lumber business in Youngstown 
for forty years, having started with three 
brothers, one of whom, Charles, survives; 
their father also was a lumberman. Surviv- 
ing James Huffman besides his brother are 
his widow and five sisters. 


CLARENCE D. HOWARD, 68, of the 
Howard-Herold Lumber Co., Cowen, W. Va., 
died April 6 at his home, of a heart attack. 
He was one of Webster County’s best known 
citizens, was a trustee of West Virginia 
Wesleyan College for twenty years, and one 
of its most liberal patrons. 


DANIEL E. McEWEN. 64, 
and sawmill operator of 
ington, died April 2 at Kelso. 
a resident of the district for fifty years. 


veteran logging 
southwest Wash- 
He had been 
His 


widow and nine children, and two brothers 
and a sister, survive. 

JOSEPH W. DALY, 64, proprietor of the 
Lester Prairie Lumber & Hardware Co., 
Lester Prairie, Minn., died suddenly March 23 
at his home, of heart trouble. He had been 
in the lumber business for forty-two years, 


in Wisconsin, Iowa and Minnesota. 

SAMUEL C. CROWLEY, superintendent of 
logging and sales for the New Dells Lumber 
Co., Eau Claire, Wis., for the last fifteen 
years, died at a hospital there April 13, after 
an illness of six months. His wife and two 
sons survive. 


ANSON C. PIPER. 79, father of Luther W. 
Piper, president and treasurer of the Perry 
Whitney Lumber Co., Boston, died April 23 at 
his home in South Acton, Mass. His widow, 
one daughter and two sons survive. 


MRS. B. F. ANDERSON, wife of a well 
known and well liked salesman of the Pilsen 
Lumber Co., Chicago, died early April 23, of 
pneumonia, after a very brief illness. Her 
husband and her sister survive. 





GEORGE DENNY, manager of the Citizens 
Lumber Co.. Maywood, Neb., died suddenly 
March 25, of a heart attack. He had been in 
the retail lumber business for many years. 





Building Projects Getting Under 
Way 


NASHVILLE, TENN.—Plans have been com- 
pleted for two housing projects to cost $1,000,- 
000 each, the money for which has been appro- 
priated, and which Earl S. Draper, director of 
land housing and planning for TVA, announced 
would be formally approved in the very near 
luture. The two projects, to be located in dif- 
lerent sections of the city, will be used to house 
350 white and 410 negro families who are able 
to pay the small rental proposed. Practically 
all will be apartment houses, the architecture 
to he varied as much as possible. They will be 
ot brick and concrete construction, with native 
hardwoods for interior trim. The plumbing 
will be modern throughout. Approximately 
1,000 men will be employed on the projects. 





CHATTANOOGA, TENN.—A small model work- 
ers community similar to the town of Norris, 
is to be built at the site of Joe Wheeler Dam 
in Alabama, about 15 miles up the Tennessee 
River from Florence, according to an announce- 
ment by Earl S. Draper, TVA director of land 
housing and planning. “As construction of the 
dam progresses, the community will be con- 
verted into a permanent subsistence project,” 
Mr. Draper said. Construction of the workers’ 
barracks is well under way. Workers to be 
employed in the fertilizer plant will also partici- 
Pate in the TVA’s housing plan. One hundred 
‘ixty-seven houses, most of which have not been 
used since the war, will be remodeled, repainted 
and re-roofed for the benefit of the workers. 

Otp Hickory, Tenn.—A building project of 
the du Pont Rayon Co., now in progress here, 





will provide homes for 200 families of its em- 
ployes. Of the total number, 120 of the houses 
will be single and 40 will be duplex. 

Each single house has a living room, hall, 
dining room, kitchen, three bedrooms, a bath 
and front and back porch. The duplexes are 
constructed along similar lines, colonial style 
of architecture being followed. Each house has 
a brick foundation and all structural lumber 
used below the first floor will be creosoted. 
There are eleven types of houses. The entire 
project is expected to be completed by Sept. 1. 

According to David W. Glenn of Rock City 
Construction Co., contractors, 250 carloads of 
material will be used, including 150 carloads 
of lumber, 13 cars of roofing, 6 cars of sash 
and doors, 4 cars of windows and screens and 
30 cars of wallboard. 





New Georgia Mill to Cut 
More Export Sizes 


Warsaw, Ga., April 23.—The Warsaw Lum- 
ber Co., which has been rebuilding its sawmill 
unit destroyed by fire in January of this year, 
announces that the new unit is about complete 
and will be ready for operation shortly after 
May 1. The new sawmill will have a larger 
capacity than the old one, being equipped with 
an 8-foot band mill, 8-foot horizontal band re- 
saw, and rift gang edger. The mill will cut 
lumber up to 40 feet in length. An official of 
the company says that it is planned to produce 
considerable more export pine lumber than for- 
merly, and that the company also will have 
available shed stocks, railroad special cuttings 
etc. This company produces both longleaf and 














f How to Figure Costs for Advertising 





, In Classified Department 
Ge CD ccccccocecns ovecscencescote GE & ae 
Two consecutive issues..........55 cents a line 
Three consecutive issues.......... 75 cents a line 
Four consecutive issues.......... 90 cents a line 
Thirteen consecutive issues.......... $2.70 a line 
Twenty-six consecutive issues....... $5.40 a line 


-six consecutive issues 

Seven words of ordinary length make 
one line. 

Count in the _ signature. 
counts as two lines. 

No display except the heading is 
permitted. 

Extra white space figured at line 
rate, 

One inch space advertisement is 
equal to fourteen lines. 


Heading 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Capy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 











shortleaf pine Jumber. 





WANTED | 








Salesmen 





WANTED SALESMAN 
Good producer in industrial and crating trade; 
must have Chicago following. 
Address “D. 56," care American Lumberman. 





Employees 


WANTED—YOUNG MAN ABOUT 30 


With some experience in lumber, paint and builders 





supplies for outside salesman, collector and gen- 
eral all around work in city of 8,000 in Indiana. 
Must be steady worker and willing to start with 


small salary. 


Address “D. 95," care American Lumberman. 





EXECUTIVES—IF YOU CAN QUALIFY FOR 
Positions earning $3,600 or more, our personal and 
confidential service quickly locates suitable cypen- 
ings. NATIONAL EXECUTIVES ASSN, 123 
Simons Bldg., Nashville, Tenn 





WANTED—EXP’D MILL SUPERINTENDENT 


Familiar with manufacture of heelstock plank and 
dimension. 
Address “D, American 


79,” care 


Lumberman. 


WANTED—EXPERIENCED LUMBERMAN 


Capable of handling general retail trade. State 
age, term of experience and references. Write full 
details of work heretofore. 

Address “D. 77,” care American Lumberman. 








Employment 


LADS SII IO 





we 4 


POSITION WANTED 


Successful young—age 34—retailer now employed 
executive position line yard company is desirous 
of entering wholesale end of business. Like posi- 
tion in sales department of manufacturer or well 
established wholesaler. No objection to traveling. 
Iowa territory preferred. To those interested prin- 
cipals will be given detailed and complete report 
of experience, references etc., and privilege of con- 
ducting most rigid investigation. 


Address “D. 76,"’ care American TLumberman 





WANTED TRAVELING POSITION 


sell building 
draftsman; 


ex- 
ex- 


materials, 
have car; 


In Central Illinois to 

perienced, architectural 

cellent references. 
Address “D. 42,” Lumberman 


care American 
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WANTED 
Employment 


INVENTOR OF CAUSEY SYSTEM, EXP’D FILER 


Either frozen, hard or soft woods; also A-1 band- 
saw welder, owning welding outfit—Guarantee five 
to ten percent more production. Will go anywhere. 
J. W. CAUSEY,.907 East Grand Avenue, Albu- 
querque, N. M. 


























MR. MANUFACTURER! 


Want chance to represent you as salesman. 8 
years’ experience selling Southern Hardwoods to 
consumers and manufacturing trade Canada, N. Y. 
State, City and Penn. Reference. Want work, no 
matter how small salary. Can deliver the goods. 
Address ‘“E. 28,"" care American Lumberman. 





WANTED—POSITION WITH RETAILER 
16 years with manufacturer and wholesaler, capac- 
ity Hemlock and Hardwood inspector, bookkeeper, 
yard manager and office manager. Will make sub- 


stantial investment Age 36. Wis., Mich. or Minn. 
preferred. 
Address “‘E. 25,"" care American Lumberman. 





COST ACCOUNTANT—ESTIMATOR— 
Expert C. B. A. Millwork Estimator. Well grounded 


cost accountant, Ten years’ experience in mill- 
work. 
Address “D. 65," care American Lumberman. 





MAN WHO CAN SET UP RELIABLE MILLWORK 


Costs, and who has had a broad experience in 
selling and estimating special millwork and the 
erection of same in the building for many of the 
country’s largest and best buiidings, is open for 


a proposition. Will give references and figures 
to substantiate. 
Address “D. 61," care American Lumberman. 





POSITION WTD. IN COLO.—NEW MEXICO—ARIZ. 


Thoroughly experienced retail lumber yard man- 
ager, now employed, seeks a permanent connec- 
tion. Estimate buildings from excavation to 
completion, both labor and material. Make plans 
and details, Long millwork and sawmill expe- 
rience. Competent in all branches. In good 
health. Like position as yard manager, or trav- 
eling salesman with reliable company in this 
territory. 
Address “C. 98," care American Lumberman. 


SITUATION WANTED BY YOUNG LADY 


Stenographer-Secretary, and gen’l 
exp. A-l Ref. 
Address “D. 36,” 





off. wk. Lbr. 


care American Lumberman. 





ESTIMATOR, BILLER AND DRAFTSMAN 
Desires position with lumber company, 35 years of 


age. 10 years’ experience. Any location. Avail- 
able now. References. 
Address “D. 31,"" care American Lumberman. 





SUCCESSFUL RETAIL MANAGER 


Experienced with lumber, paint, coal and building 
material. 300d bookkeeper and collector. 
Address “D. 92," care American Lumberman., 


SPECIAL MILLWORK FOREMAN 


Or other position wanted; thoroughly experienced 
on all Mill and Cabinet Work, all Machines, bench, 





details, billing, laying out; accurate and depend- 
able. Small mill preferred. 
Address “‘D. $0," care American Lumberman. 





WANTED—POSITION AS ACCOUNTANT 


Bookkeeper—Auditor—eighteen years general office 
and yard experience—age 39—married. Good refer- 
ences 

Address, “D. 89," care American Lumberman. 


EXPERIENCED LUMBERMAN 


Retail salesman and officeman, age 40, 
years city yard, 2 years mill experience. Com- 
petent in all branches lumber and building spec- 
clalties, estimating, buying etc. Moderate salary. 
Go anywhere: prefer central States. 

Address “D. 86,"" care American Lumberman. 





single, 14 





RETAIL LUMBERMAN 


15 years’ experience as manager, in yard handling 
fir, western pine, yellow pine, coal, cement, paint, 
wire and fence post. Can figure my own estimates 
and rough plans. I am 44 years old, married. 


Will go anywhere; can furnish good references 
from former employers. 
Address “‘D. 84," care American Lumberman. 





WANTS SUPPLIED 


Large number of wants supplied each week through 
the classified section. We do it for others, why 
not for you? AMERICAN LUMBERMAN, 431 8. 
Dearborn St., Chicago. 





































RA DVERTISING: 


. SSO tL ERED. GORI 84 a : 
% 








AMERICAN LUMBERMAN 














April 28, 1934 












LVAA A SLE: 


o2 
SNEED HELA RERED: GERI 


Y, 

















WANTED 








| FOR SALE 





Employment 


LL LE LEO LO LOLOL DO DEDEDE DDD ODO OOOO OOOO 
WTD. POSITION AS FOREMAN OR MANAGER 
In retail yard. 15 year’s experience. Fine 
ences. Go anywhere. 

Address “E. 30,” care American 


refer- 


Lumberman. 





A-1 PLANER SUPT., MILLWRIGHT 
Band Filer, Matcher, Molder, Sticker-man com- 
bined. Results. 


Address “E. 31,” care American Lumberman. 





MILLWORK EXECUTIVE 


Invites correspondence. Background of 


20 years 
special and stock experience—selling 


servicing and 





surveying—5 years executive. Particularly inter- 
ested in handling millwork department for large 
lumber concern. 

Address “‘E. 32,’' care American Lumberman. 





Lumber and Dimension 


WANTED TO BUY ODDS & ENDS IN LUMBER 


Such as strips, edging, shorts, etc. Let us know 
what you have; also your best cash price. 








Address “D. 44," care American Lumberman. 
LADDER STOCK WANTED 
Spruce, hemlock and fir. B. & B. carload. Also 


Ponderosa Pine and Short Leaf Southern Pine etc. 
Mill to pattern. 





Address “D. 83,’" care American Lumberman. 
WANTED 
4/4 Bung Poplar Rough Air Dried. ARLING- 


FUNCH LUMBER COMPANY, 915 Fred’k Schmidt 
Bldg., Cincinnati, Ohio. 





WANT BUSINESS WITH GOOD SHIPPER 


Commission basis. Mixed cars Western Stock, Chi- 


cago and suburbs. Quote stocks and delivered 
prices. 
Address “E. 29," care American Lumberman. 





Retail Lumber Yards 


WANTED TO BUY—ALL, OR PART INTEREST 








In Retail Lumber Yard, by a thoroughly experi- 
enced retail and wholesale lumberman 39 years 
of age. Prefer Western location. 


Address ‘“D.85,"" care American Lumberman. 





Engines and Boilers 


ONE 200-250 H.P. UNIFLOW STEAM ENGINE 


Right hand, with or without 220 volt 60 cycle 3 
phase generator. HOGE LUMBER CO., New Knox- 











ville, 
Miscell 
iscelianeous 
WANTED HARDWOOD SAWDUST 
Dry white birch, or maple sawdust, or millrun 


mixed sawdust and shavings. 


MADIA BROTHERS, 
84 Maspeth Ave., A 


Brooklyn, N. 


BOUND COPIES OF THE MANUFACTURERS’ 
Lumber Code may be obtained from the AMER- 














ICAN LUMBERMAN, 431 8S. Dearborn St., Chi- 
cago. Ill. Price 10 cents. 

Used Machi 

WILL PAY CASH 
For old abandoned sawmills, for salvage purposes. 
MILLER & JOHNSON CO., 1114 W. Lake S&t., 
Chicago. 
4” ELECTRIC MOULDER 

With traveling bed. Give full information and 
price. P. O. Box 862, Aberdeen, South Dakota. 





HAVE YOU A TRUCK YOU WOULD LIKE TO 
TRADE? ADVERTISE 











Lumber and Dimension 
reese yyy 
100 M. OAK-WALNUT-ELM-MAPLE 


8/4 No. 1 common and better, Bone Dry. 
no sale. Truck or rail. 
Adrian, Mich. 





Cash or 
GEO. W. HILL, Box 165, 





ON CYPRESS, PINE AND HARDWOODS 


Let me quote your requirements. WM. A. HAMIL- 





TON, 2218 Myra St., Jacksonville, Fla. 
INDIANA OAK—3 YEARS DRY. 
Offer car each Red or White Oak 4/4, 5/4, 8/4, 


10/4, 12/4, No. 1 com. and better. 
Maple, Walnut, Cherry. 
Address Sawmill, care American Lumberman. 


Also have Hard 





50 TO 75 M Ft. 8/4 No. 1 & BTR RED & WHITE 
OAK 


12’ to 18’, 3 to 4 years on 
MELLINGER, Leetonia, Ohio. 


9” average width, 75% 
sticks. I. F. 





6/4 PLAIN WHITE OAK 
About 7 M ft. FAS 9’ to 13’ lengths on a Baltimore 
lumber yard. 


Address “‘D. 63,"" care American Lumberman. 


FOR SALE—CHAIR DIMENSION 
I offer one or more cars of 2x2—19” and 20” clear 
beech and sugar squares, 5 months dry; will quote 


reasonable delivered price. Address KERN P, 
KELLAR, Pellyton, Ky. 








ORDERS WANTED FOR PINE-HARDWOOD 


Lumber, logs, ties, green and dry, fifty thousand 
ft. daily. ’ 
Address “D. 91," care American Lumberman, 





1 CAR 4/4 & 5/4 RED OAK, WHITE PINE 


Log siding in car lots, 2 styles and sizes, Adiron- 
fack Hardwoods sewn to order. We invite your 
inquiry. E. L. FISK, Stony Creek, N. Y. 


Retail Lumber Yards 


RECEIVER’S SALE OF LUMBER YARD 


The lumber yard of the Hubbard Lumber Company 
of Martinsville, Indiana, including plant, buildings, 
machinery, fixtures, stock on hand and good will, 
will be sold by the Receiver at public auction at 
Martinsville, Indiana, on Saturday, May 19, 1934, 
at two o’clock P. M. 

For full particulars write to O. L. 
Manager of Hubbard Lumber Company, 
ville, Indiana, or the undersigned. ; 

HOMER ELLIOTT, Receiver, 
1411 Fletcher Trust Building, 
Indianapolis, Indiana. 








Cunning, 
Martins- 





FOR SALE—LUMBER YARD IN TOWN OF 4,00 


Will sell stock and rent sheds and real estate at 
reasonable terms. 


Address “D. 68,” care American Tumberman. 








RETAIL LUMBER AND HARDWARE FOR SALE 


Or will sell stock and lease buildings for a few 


years, with option to buy. Arkansas Valley in 
colo. 
Address “D. 


100,” care American Lumberman. 





HAVE YOU SOMETHING TO SELL? 


Advertise in the Wanted and For Sale de- 
partment when you want to sell something 
in the lumber industry. AMERICAN LUM- 
BERMAN, 431 So. Dearborn St., Chicago Ill. 


———— 


FOR SALE LUMBER YARD—EST. IN 181I— 


Buildings, materials, trucks and equipment, = 
road siding into yard. Centrally located on : 
highway and street car line in city of Milwaukee, 
Wis. Your opportunity. 

Address “‘C. 74,’ care American Lumberman. 


FOR SALE ONLY RETAIL YARD IN FINE TOWN 


In Ill. Splendid farming center. Owner died. 
No debts. 
Address “D. 73,” care American Lumberman. 


WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or - 
gles, new or second-hand machinery, ené 7: 
boilers, electrical machinery, locomotives, tends. 
rails, business opportunity, timber and timber a 
or anything used in the lumber industry, you the 
get it at a small cost by advertising in 











“Wanted Columns” of the AMERICAN LUMBER: 
MAN, Manhattan Building, Chicago, III. 
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